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WATER PRESSURE REDUCING VALVE T & P RELIEF VALVE SIPHON VACUUM BREAKER 


w € 5 OV j 1z 3 sar is health 

prevents water hammer i revents back-siphonage of polluted 
reduces incoming pressure to proper fully automatic and dependably p int “ : , ; 
service pressure, protecting auto- accurate temperature and pressure water inte pots idgprindltn~eing 
matic equipment and eliminating relief protection. line by breaking the siphoning 
annoying water hammer noise. action (vacuum). 


: Even if no new homes were built this year, the opportunity to sell Watts plumbing 
Cg and heating safety valves and controls would be unlimited. 
Demand for dishwashers, automatic washers, and domestic hot water heaters 


is tremendous — the market has barely been scratched! 





Yet none of these modern conveniences can operate safely without protective and 
control devices. And that’s where you come into the picture, rendering real service 
to your customers with quality safety valves and controls . . . by Watts. Send for 
complete information. Watts Regulator Company, Lawrence, Massachusetts. 


Be on the safe side with 


WATTS 


Protection and Control Specialties 








THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 
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CARSON & LUNDIN 
architects 

McGEORGE & HARGER 
mechanical engineers 

GEORGE A. FULLER COMPANY 
general contractor 


GORMAN LAVELLE COMPANY 
plumbing contractor 


of 


MALL EAL 


AMSTAN DIVISION, 

AMERICAN RADIATOR 

& STANDARD SANITARY CORP. 
plumbing wholesaler 

AMERICAN RADIATOR 

& STANDARD SANITARY CORP. 
fixture manufacturer 
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Cleveland’s New 


Skyscraper is 


THE TALK OF THE TOWN 


The 22-story, $17-million ILLUMINATING BUILDING, 
Cleveland, Ohio, is an impressive architectural 
achievement in exterior beauty and interior effi- 
ciency. The glass and metal facades enclose 
400,000 square feet of completely air conditioned 
office space surrounding a functional center core 
which houses 10 high-speed automatic passenger 
elevators, a freight elevator, stairways, washroom 
facilities, air conditioning ducts and related 
equipment. The unobstructed floor areas make 


possible the most efficient office layouts. In addi- 
tion to natural light, a fluorescent light system 
provides a high level of balanced illumination 
throughout the building. All windows are sealed 
and are washed on the outside from an electri- 
cally controlled, vertically traveling stage. As are 
thousands of other expertly planned buildings, 
the new ILLUMINATING BUILDING—Cleveland’s 
new, third largest office structure—is completely 
equipped with SLOAN Flush VALVES. 


a ve A D! E = S Sky Nip 
Pr a VALVES YY i 


FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY 


SLOAN VALVE COMPANY * CHICAGO * ILLINOIS 


Another achievement in efficiency, endurance and econ- 
omy is the sLoaNn Act-O-Matic sHowER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. Architects specify, and Wholesalers 
and Master Plumbers recommend the Act-O-Matic—the 
better shower head for better bathing. 


: SH Write for completely descriptive folder - 
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Copper-to-copper. . . 


GmeO i eiate 


selection from 


HANNMOND 


HAMMOND, leader in bronze valves, offers a complete 
selection of valves with solder ends for copper-to- 
copper use. All have smooth, clean bores of precise 
dimensions to assure a permanent, tight seal with 
copper tubing. Heavy rugged body constructions are 
designed to take the heat encountered in soldering 
connections, without any danger of distortion or 
warping. And this complete copper-to-copper line 
embodies the quality construction features that have 
earned HAMMOND’s position of leadership in bronze 
valves for the last 45 years. 


A few examples are shown above: No. 604 is a non- 
rising stem gate valve with a single wedge disc, rated 
for 125 Ibs. No. 406, a compression stop valve for low 
pressure work, has a renewable disc, screw over bonnet. 


a 
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No. 614 rising stem gate valve has double wedge 
disc—is rated for 125 lbs. working steam pressure. 
For higher temperature applications, HAMMOND pre- 
sents a selection of socket end valves for silver braz- 
ing. For example No. 414 above, especially adapted 
for marine applications, complies with Bureau of 
Ships regulations. Its double union ends permit addi- 
tion of union nut and tail piece for silver brazing. 
Provided with monel seat, No. 414 is rated for 200 
lbs. steam, 

Write today for copy of condensed catalog No. 146 
which includes description of complete selection of 
copper-to-copper valves, heating specialties and heavy 
duty valves—more than 500 separate bronze valves. 
HAMMOND BRASS WORKS, HAMMOND, INDIANA 


Pr HAMMOND 2£RITE-KOTEs BRONZE VALVES 





CRAFT SHOWER CABINETS 


with Genuine Terrazzo Receptors 


“5 TR 


Seve 


QUESTION: What's the most 
important element in shower cabinet 


construction ? 


ANSWER: The receptor. It takes 
the brunt of the workload put on any 
shower. 


That’s why you will find genuine 
Terrazzo receptors in all Craft Shower 
Cabinets. Craft Terrazzo receptors not 
only recapture the elegant beauty of 
the lustrous marble chip floors of the 
Italian Renaissance, they provide a 
lifetime base that’s rustproof, leak- 


proof, safe, sanitary and easy to install. 


RESULT: A faster, easier, more 
profitable installation for plumbers; 
for homeowners, the finest and most 


functional receptor of them all. 


MORAL: Another example of Craft 
leadership in shower cabinet construc- 
tion. For the finest in quality, value, 
sales and performance, specify Craft 
— there’s no better shower cabinet 
available on the market today. Models 
for every type of installation. Imme- 
diate delivery. Decorator colors and 


glass doors optional. 


ower 
.* 


. 
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THE RIVIERA 


THE NEWPORT 


CRAFT SHOWER CABINET DIVISION 
‘\CUTLER METAL PRODUCTS CO. 


1025 LINE STREET, CAMDEN 3, NEW JERSEY 


Have you received your new Craft Catalog? It’s yours for the asking. Write today! 
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Sreeoway, Suppises by Brass Caft 
CONNECT WATER SUPPLY TO SINGLE LEVER FAUCETS 


ONLY Brass Gaaft PRE-ASSEMBLES SUPPLY KITS FOR EVERY SINK AND LAVATORY INSTALLATION 


ALL DECK 
MODELS 


ihe 


PART NO. 


Brass & Capt SPEEDWAY 
SINK SUPPLY KIT 
“KF” Suffix such as RIST2KF, TIOSOKF, etc. 





LAVATORY) 


ALL DECK 
MODELS 


FAUCET 


Bi 
® 


Brass % Capt SPEEDWAY 
COMPRESSION UNION 
SUPPLY KIT 
No Suffix such as R1512, T1030, etc. 


(Specially packaged with Compr. x 
Compr. Unions for Delta Installation.) 





ALL MODELS WITH 
PREFIX 9 


ALL MODELS WITH 
PREFIX 6, 7 or 10 


TS 


FEMALE SUPPLY 


Ty we 


SUPPLY 


Brass % Caf SPEEDWAY 
SINK SUPPLY KIT 
“KF” Suffix such as RIST2KF, TIOSOKF, etc. 


Bass % Cat SpeEeoway 
LAVATORY SUPPLY KIT 


" or “AA” Suffix such as RISIZA or TIOSOA, etc. 





(SINK AND 
LAVATORY) 


ALL MODELS WITH 
PREFIX 228, 238, 
24B OR 42E 


ALL MODELS WITH 
PREFIX 32C 


TY we 


MALE 
LAVATORY 
SUPPLY 


esas aseaaeseea 


x 


os, 


Bass Caf SPEEDWAY 
LAVATORY SUPPLY KIT 


“A” or “AA” Suffix such as RISI2A or TIO30A, etc. 


Bass Caf SPEEDWAY 
SINK SUPPLY KIT 
“KF” Suffix such as RISI2KF, TIOSOKF, etc. 





SPEAKMAN 








ALL DECK 
MODELS 





2 My LP. 
MALE 

















Bass Capt SPEEDWAY 
LAVATORY SUPPLY KIT 


‘A” or “AA” Suffix such as RISIZA or TIOSOA, etc. 





ASK FOR AND GET “CONTRACTOR DESIGNED”... 


Speevway, SUPPLIES by Pras 


Free copies available for your Journeymen. Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich. 
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DETROIT 1 
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© 1957. BRASS-CRAFT MFG. CO. 


est to smallest 
different styles 


Only with a complete line of copper fittings 
like NIBCO can you do all jobs right . . . 
and with a minimum of fittings. The wide 
variety of elbows shown here are but one 
example of the NIBCO line’s completeness. 
Is it any wonder that so many successful 
contractors trade with NIBCO wholesalers? 
Ask for a copy of our “Catalog I” and use 
the convenient one-stop facilities of your 


NIBCO wholesaler next time you order. 


NIBCO, INC, 
Dept. H-5503 


Elkhart, Indiana 
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profi Tin 
mind! 


PRICE-PFISTER 

HIGH QUALITY 

AT COMPETITIVE 
PRICES 





MAN SIZE 
SHUR-GRIP 
HAND WHEEL 








NON- 
RISING 
STEM 








LARGE 





PACKING 
GLAND 














PRICE-PFISTER 


WATERWAY LARGER 
THAN PIPEI.D. \. 











Sold Only 
Through 
Wholesalers 


Warehouses in these 
principal cities: 
Birmingham, Alabama 
Boston, Massachusetts 
Chicago, Illinois 
Detroit, Michigan 
Kansas City, Missouri 
Minneapolis, Minnesota 
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FULL 
ACME 
THREAD 

















PRECISION 
MACHINED TO 
MICROSCOPIC 

ACCURACY 





Catalog No. 


1", 1%", 1”, 


rough brass 


BRASS MANUFACTURING COMPANY 


400, %”, 2”, %”, 
and 2” Gate Valve, 
finish, wheel handle. 


3011 HUMBOLDT STREET 
LOS ANGELES 31, CALIFORNIA 
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Dry Wealth 

How much is running water 
worth to an American family? 

About $1,250,000, according to 
four homeowners in Warrenville, 
Ill. Together they have sued a 
gravel company for $5 million be- 
cause its stone-washing operations 
use so much water neighboring 
wells are dry during working 
hours. 

Some 30 families are drought- 
stricken, except at night, when 
they must fill tubs, jugs and pitch- 
ers with enough water for the next 
day. This hardy existence could 
last until the gravel supply is de- 
pleted in 1988, but officials promise 
a compromise that will pour water, 
if not millions, back into Warren- 
ville’s households. 


Contractor Lens-Maker Dies 

The recent death of Theodatus 
Beebe, 86, of Youngstown, O., 
closed the career of a renowned 
manufacturer of astronomical tele- 
scopic lenses. 

Newspapers, however, obscured 
the fact that Beebe also was a 
pioneer plumbing contractor on 
Youngstown’s south side more than 
three decades ago. 


= Beebe began making telescopic 
lenses in 1925 after a successful ca- 
reer in the plumbing industry. 
Under his direction, the Beebe 
telescopic firm became a leader in 
the field, shipping lenses to obser- 
vatories throughout the world. 


A-C Air Lift 
Nobody knows who’ll be the first 
man to travel in outer space, but 
, we'll bet a fellow from the plumb- 
ing, heating and air conditioning 
industry isn’t far behind. 
Heliocopters, for example, are 
relatively new, but a Carrier air 
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conditioning dealer already has put 
them to use by flying installation 
crews to job sites in the Far East. 

And what a romantic (and hot) 
site!—an oil drill rigging in the 
China Sea 26 miles from North 
Borneo. Each day the air cendi- 
tioning installers are set down 
on the rig, then flown home at 
night. Until somebody sells a Mar- 
tian automatic heating for those 
—100F nights, that should rank 
high among the heating industry’s 
most adventurous jobs. 


Just in Case 

When fire, flood and storm strike, 
among the first emergency workers 
on the scene are the LP-gas dealers 
and their men. 

LP-gas, as the government dis- 
covered in nuclear tests in Nevada, 
“is an ideal emergency fuel.” 
Should our cities ever be subjected 
to an enemy attack, its value would 
be inestimable. 

That’s why the Liquefied Petro- 
leum Gas Assn. has issued a 16- 

(Please turn to page 12) 








Chalk One Up for Frank! 


A NEAT plumbing and heating service truck, says Frank 
L. of Pasadena, Calif., attracts business—and cops. 

Frank spotted an officer making chalk marks on his 
truck tires recently so he could make sure Frank didn’t 
park too long on a thoroughfare. 

Frank, a neat soul, erased the chalk marks and prompt- 
ly found himself in court charged with destroying evi- 
dence. Nonsense, said the magistrate. Since there was no 
city ordinance forbidding the erasure of chalk marks, 
there was no evidence to be destroyed. 

Just the same, as a precautionary measure, Frank is 
contemplating some new whitewalls. 
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GENERAL ‘'800” 
HUMIDIFIER 


Won’t STICK 
Won’t OVERFLOW 


NEWEST IDEA 
IN HOME HUMIDIFICATION! 


SIMPLE! The Model ‘’800” needs no float . . . requires no 
tricky pan leveling. A simple, long wearing neoprene dia- 
phragm, chrome-plated valve, and enclosed valve seat prevent 
any sticking or clogging — can’t overflow! 

COMPACT! Entire unit (except cold water connection) fits inside 
the furnace plenum. Just lift nameplate to check evaporation, 
water level and plates! 


Installed in Minutes! Pre-fabricated, one-piece unit with AUTOMATIC! Auto-Valve operates solely by pressure of water 
FEWER PARTS csane. cusier tntolictiens ond tas ste. in the evaporating pan. Whenever the water level falls below 
Labor-saving template for drilling mounting holes and cutting a predetermined point, the valve OPENS. After the water 
plenum makes every installation profitable. level is restored, the valve CLOSES automatically. 


GENERAL FUEL OIL FILTERS 


MODEL 2A-700A 


MODEL 2A-300 


Prevent Clogged 
Nozzles... 


> Stretch Heating For large homes. Features 
FUEL on puree } bee vg hoy hee wy 4 
‘AN NDARD mod 4 Dollars i a ‘mid 4 
1A-25A @ MODEL 1A-25A eeeeeeessesseeseeses 


MODEL 2A-17A 


Largest capacity, deluxe 
model with metal-encased, 
“depth-type” cartridge . . . 
screw-type steel handle. 
eeeeeeeeeeeeeeeeeeee 


MODEL 90 WATER TRAP 


For average homes and space heaters, this popular model has the Wool 
Felt ‘Step Design’ Cartridge for greatest usable filtering area and finest 
filtration. Corrosion-proof plastic finish. All-metal construction. 


For heavy fuel oils and 


CLEAN RIGHT SOOT REMOVER lubricating and hydraulic 


Removes up to a Ye” soot layer in 2-5 minutes through otk. Wathette Genel esr 
, . : s tridge (30, 60, 100, 150, 
normal, no-flash burning action. Non-corrosive. Clean Right : 
: . . or 200 mesh). Corrosion- 
can cut heating bills up to 25%! For any stove or furnace : , 
proof plastic finish. 


SEE YOUR JOBBER OR WRITE FOR FULL DETAILS 


GENERAL FILTERS, INC. 


43800 GRAND RIVER AVENUE “NOwL MICHIGAN 
IN CANADA: Canadian General Filters, Ltd., 39 Crockford Bivd., Scarborough, Ontario 


Removes water from oil 
before it reaches burner; 
protects filter, nozzle, 
pump. Interchangeable %” 
inlet-outlet and %" thread- 
ed brass drain plug. 


SSCSSSSSSSSSSSSSSSSESSSSSSSSESSSSEEESESSSSSEEEEESE 
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OIL BURNER FEATURE 
SHOWED HIM THE WAY 


CosaLt, Ont.—I found the dis- 
cussion on oil burner gauges in the 
September issue of Domestic Enc1- 
NEERING one of the most informa- 
tive articles I have ever read. I 
never could figure out why the 
pressure gauge on one of my instal- 
lations flickered so violently. I 
called in others who couldn’t help 
me either. I always figured if no oil 
leak was visible on the suction line, 
how could air enter it? Your ar- 
ticle explains everything. Thanks 
a million. 

Please send me your manual on 
“A Short Course in Oil Heating and 
Oil Burner Servicing.” 

R. TESSOLINI 


CLEVELAND—No one appreciates 
more than I do the job you people 
have done and are doing for our in- 
dustry. I doubt that I ever hold a 
meeting—and many are held—that 
I fail to mention Domestic ENcI- 
NEERING by name. 

WALTER LIGE 
Manufacturers Representative 
for Bell & Gossett Co. 


e@ Thanks for your comments. DE read- 
ers will remember Mr. Lige as presi- 
dent of the first local-level organiza- 
tion of contractors, wholesalers and 
manufacturers specifically formed for 
the purpose of promoting the hydron- 
ics heating and cooling industry. The 
activities of his group, the Cleveland 
Better Heating-Cooling Council, were 
reported in our January issue. 





If You're Looking for Some Cheer—Here Are Two 
Favorable Views on the Outlook for Business... 


HE SAYS THINGS ARE 
LOOKING UP 


WasuinctTon, D. C.—I have read 
with a great deal of interest Do- 
MESTIC ENGINEERING’S series of ar- 
ticles on the business outlook for 
1958. 

Your analysis is the most concise 
and convincing of any I have seen. 
I believe that the conclusions 
reached by Peter B. B. Andrews in 
the November article are sound. 
His prognostications are pretty 
much in line with my own thinking. 


= It has been my experience that 
Washington feels a change in bus- 
iness activity well before the rest 
of the country—often as much as a 
year. And we’ve noticed that bus- 
iness started picking up here in 
September, with a dip in October, 
followed by improvement in No- 
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vember and a continued improve- 
ment right through December. 

We have a sizable amount of 
orders on our books and the pros- 
pects for 1958 look improved over 
those of the same date last year. 

Rop WATSON 

President 
James A. Messer Co. 
(Wholesalers) 


IS THE OUTLOOK BETTER THAN 
NAIL-BITING PESSIMISTS SAY? 


Wasuincton, D. C.—Sinclair 
Weeks, secretary of the Department 
of Commerce, has asked me to com- 
ment on the business reports that 
have appeared in recent issues of 
Domestic ENGINEERING. 

The confident attitude, which you 
express in your thought-provoking 
editorials, should impress your 

(Please turn to center of page 16) 


Between Ourselves 


(Continued from page 10) 

page illustrated booklet, “You and 
Civil Defense,” suggesting how LP- 
dealers can serve in case their com- 
munities undergo bombing. It out- 
lines equipment and services he can 
supply and suggests how local in- 
dustries may be formed. 

Another booklet already has been 
provided civil defense officials ex- 
plaining LP-gas’ advantages in 
emergency mass feeding, heating, 
motor power and similar needs. 


Ah, Romance! Ah, Bankruptcy! 

Whatever happened to the mem- 
orial we heard was being built to 
the plumbing contractor who gave 
his wife a kitchen sink as an an- 
niversary gift? 

Poor chap, he just handled the 
idea all wrong. Wives in our in- 
dustry, if handled properly, would 
be as happy with a gift sink as 
those unlucky women who didn’t 
marry plumbing contractors. 


w The secret is simply to comple- 
ment the real item with a minia- 
ture sink which wifey can attach 
to her charm bracelet. Just such a 
dainty item in 14k gold can be ob- 
tained from famed Linz jewelers in 
Dallas, Tex. It even includes tiny 
diamonds to represent water drops. 

Price: $225. 

If we can be of any further 
marital service, just write. Don’t 
come personally—just write! END 


GOLD SINK: Looking for something 
with an industry tie-in to give your 
wife or sweetheart? A Dallas jeweler 
is offering this miniature 14k gold 
sink for charm bracelets at just $225. 
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‘it’s more fitting’’ 


4 


a 


~*? 


Here is a quality product! This is an actual 
close-up photograph of a black U-Brand malleable 
iron pipe fitting—coated with Union Malleable’s 
exclusive U-Cote, a transparent, rust resistant 
coating which gives you more fitting—at no extra 
cost. All U-Brand fittings, both black and gal- 
vanized, are constantly subjected to rigid quality 
controls and individual inspections. 

Why not “specify U-Brand” the next time you 
order from your wholesaler? Your own tests will 
prove “It’s more fitting.” 


For increased customer satisfaction, 


t 


stock and sell “ fittings. 


THE UNION MALLEABLE 


MANUFACTURING COMPANY 
ASHLAND, OHIO 
Galvanized and Black U-Cote Malleable Iron 
Pipe Fittings—Unions—Plugs and. Bushings—Cast Iron Drainage and Screwed Fittings— 
Steel Nipples and Couplings—Metal Insert Fittings for Plastic Pipe. 
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There’s GOLD for you 


NO MONEY DOWN LOW 


It’s as sure as 1-2-3 that the magic words of Universal-Rundle’s new 
Time Payment Plan can do wonders for your remodeling sales. When 
you sell the low cost per month, you sell more fixtures — faster. 


g 
E 
Just look at these advantages: /, 17: S’ TH. N 
@ It’s the way people want to buy. CUNPLEST PLA 


@ It clears the way for prospects to buy NOW. The new Universal-Rundle Time Payment Plan 
@ You make new prospects of people who didn’t is the simplest in the‘history of the plumbing in- 
know they could buy the World’s Finest Plumbing dustry. There’s no red tape, no slowdown for credit 
Fixtures on time. clearance. There are just two short forms, and fast 
@ It gives you sales advantages over competitors. approval of customer credit. When installation is 
@ It gives you the opportunity to up-grade sales. completed, you get cash for the total job. 





hei «6)d 0 00lCUNOW rT’s EASY 


to remodel! with lovely 


. ee 
¥ tt | 
#. ) a 4. Dbatheoonnn fixtures 
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pet S | ies 


" = ce thy _ DOWN! 1 3 AYME! a ayi. 
r % a ee = nena — monte © “T36 monTHS TO PAT”. 
, re mel, « B 5 Lo rr, “ . ~_—— 
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‘ A amaite 
Send Couper new tor thin exciting Bathroom Flemming Ki Yo 


wed the many aden in the UM Bathroom Pleneing 





oe STYLE 
sets The New Trend 


tn Bathrooms ! t niversal 7, Biennale 
athrooms | 


MAKER OF THE WORLD'S FINEST BATHROOM FIXTURES 
ATION Now Caste Py 6 Pants 


ander MO: Mttemonen Wine. New Caste Pa Redtente Callt Mocum, That 





ONAL. This 4-color spread in Better Homes and Gar- 
ERFUL NAT 


dens sells your prospects on the ease of remodel- 
Ps OING- ing with U/R’s Easy Payment Plan. Urges them 
ADVE: to add another bathroom or powder room. 


DomEsTIc ENGINEERING, Marcu 1958 





in U/R’s Magic Words! 


MONTHLY PAYMENTS 36 MONTHS TO PAY 


Bicacnel be 
Window or wall streamer— 
for prominent display. 


Bumper strips—for your trucks 
or salesmen’s cars. 


Display cards—for use 
on U/R fixtures in your store. 





Window or wall decals— 
colorful attention-getters. 


Envelope stuffers— 
to help you 
locate prospects. 


Newspaper mats—to tell 
the public about this big news. 





Radio/TV spots—to help make 
remodeling dreams come true. 





Consumer letters—to get your 
prospects warmed up to buy NOW. 
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Reprint of national ad— 
to display in your store and window. 





UNIVERSAL-RUNDLE CORPORATION, 528 River Road, New Castle, Pa. 


Rush the facts on your Time Payment Plan. 


NAME 





ADDRESS 





ZONE STATE 





My Universal-Rundie Wholesaler is 





Universal RP Rundle 


MAKER OF THE WORLD’S FINEST PLUMBING FIXTURES 


Plants in Camden, New Jersey; Milwaukee, Wisconsin; New Castle, Pennsylvania; Redlands, California; Hondo, Texas 
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(Continued from page 12) 


WANTS TO KNOW SOURCE OF 
MINIATURE PIPE FITTINGS 

Axron, O.—In one of your recent 
issues you described miniature pipe 
fittings which could be used in a 
variety of ways, including displays 
and for instruction purposes at ap- 
prentice schools. 

Would it be possible to supply 
the name and address of the manu- 
facturer? 

GarETH A. THOMAS 


e The manufacturer is the Wee-Fit 
Miniature Plumbing Fitting Manufac- 
turing Co., 1616 E. Maryland Ave., 
Phoenix, Ariz. 


HE’S STARTING A BIG PUSH 
FOR BIGGER BUSINESS 
San ANTONIO, TEX.—We have just 
opened a new office and showroom 
and would very much like to have 
one of your “Better Your Living” 
posters. We want to promote re- 
modeling and we think your poster 
will be of help to us. 
J. KLEIBRINK 


@ DE is pleased to help Mr. Kleibrink 
launch his merchandising activities in 
his new store with the popular “Better 
Your Living” poster. Single copies of 
this poster are available to subscrib- 
ers without charge as one of DE’s 
many industry services. 


JUDGE RULES ON WATER 
HEATER EXPLOSION 
CuartortTe, N. C.—In the “It’s the 
Law” column of a recent issue 
you cite a case in which a contrac- 
tor who had installed a water 
heater that shortly afterward ex- 
ploded and injured a man was sued 
by the man for negligence. But the 
court dismissed the case on the 
grounds that the injured party 
could not prove the water heater 
was faultily installed. The court 
said it had been installed by a 
competent, licensed plumbing con- 
tractor and was adequately tested 
for leaks. 
At the end of the article you 
*carry the following: (Wightman 


Heating v. Mountain Fuel Supply 
Co., 302 Pac. (2d) 471). If you 
would please tell us the source of 
this case and how we might obtain 
the full facts concerning it, we 
would greatly appreciate it. 

J. FRANK NEWTON | 


e A resume of the case as it was 
presented in court, together with the 
court's findings, has been sent to Mr. 
Newton. This month’s “It’s the Law” 
column appears on page 111. 


ABOUT SEX IN ADVERTISING— 
WHAT DO YOU THINK? 


PHILADELPHIA—Your latest issue 
came into our office this week and 
was well read for its interesting in- 
formation and pleasant presenta- 
tions—with a few exceptions! 


s As president of this firm, I would 
like to pass on some comments 
which I have been wanting to ex- 
press but have shelved through 
sheer rush of business. Today I 
made the time for this writing. 
After looking at the advertise- 
ments, I do remember the products 
and brand names. Some I remem- 
ber with real annoyance and dis- 
taste, and I lose respect for a manu- 
facturing company that tries to sell 
half-clad women instead of its 


product. The features of the prod- 
uct are important to us, and it is 
only that which moves us to buy. 
In addition, we have decent secre- 
taries and other good workers in 
our office. They, as well as myself, 
appreciate good advertising—that 
which is decent, thought-provoking 
and motivates us to buy value. 


FRED GERNGROSS 
President 


Gerngross Corp. 


e The use of sex in advertising that 
promotes everything from bathtubs to 
bathing suits has gained wide ap- 
plication in recent years. Many 
people, however, share Mr. Gerngross’ 
view that it has been overdone. Many 
others don’t agree. What do you 


FORESEES AN OPEN SEASON ON 
MECHANICAL CONTRACTORS 


FountTAIN Crry, Tenn.—The As- 
sociated Plumbing, Heating & Me- 
chanical Contractors of Tennessee 
have taken the same stand on the 
so-called anti-bid-shopping bill 
that the NAPC has. This associa- 
tion is opposed to the bill as pres- 
ently written, and we have voiced 
our opinion to members of the Sen- 
ate and House. 

The bill (officially known as H.R. 


(Please turn to center of page 18) 








If You're Looking for Some Cheer—Here Are Two 
Favorable Views on the Outlook for Business .. . 


(Continued from page 12) 
many readers. Of course, the na- 
tion at present is in a period of ad- 
justment. But the foundations are 
rugged and the prospect reassuring. 

We Americans — with such rich 
blessings at our disposal—would be 
stupid to dig our own economic 
grave with our tongues. 

In a recent news release, Secre- 
tary Weeks said: “1957, over-all, 
was the most prosperous year in 
history with the economy reaching 
new peaks for the third successive 
year. No New Year ever started 
with the over-all economy on such 
a high plateau as today. 


« “Fully alert to the recent and 
continuing slowdown, I expect the 
level of business to be high in 1958 
with output larger than in most 


years. Also, I anticipate stiff com- 
petition which, of course, is the 
priceless ingredient of our system. 
“1957 was spurt, then sag; 1958 
looks like mild dip, then climb, 
with government policies strength- 
ening public confidence and feder- 
al, state and local government 
programs adding new push to 
production and employment. 


s “The immediate economic situa- 
tion may not be as rosy as we all 
want, but from where I sit, the 12- 
month outlook is far better than 
nail-biting pessimists think. The 
shower isn’t over yet, but the sun 
shows signs of breaking through 
the clouds.” 


ALBERT LEMAN 
Information Director 


U.S. Department of Commerce 
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The Market: Spray replacements for The Problem: Because these millions The Answer: Standardization! An official replacement 


—those that feature the familiar auto- faucets, dozens of shapes and combi- the cooperation of all manufacturers of kitchen faucets 
matic (thumb control) type of sink spray. nations of sprays and hoses have been with automatic sprays; coordinated by the new Auto- 
Almost twenty million are now in use. necessary for making replacements. matic Spray Service Center, an industry-wide service. 


Lew www mem ee eee ewesc eee = =~ o- 


WANTED! 
IN 20,000,000 
KITCHENS 


NEW STANDARDIZED 

REPLACEMENTS FOR ALL 

glory... CONTROL" 
SINK SPRAYS 


If it’s a spray with a thumb control, these replacements 
will fit—regardless of the make of the faucet or the shape 
of the spray! Best of all, they’re easy to install, packed 
with full directions in colorful window packaging that will 
make your customers exclaim: “That's just what I’ve 
been needing!” 

There’s a big demand waiting for these standard 


and hoses, to repair and to modernize! / 

Anyone can transform any faucet with thumb-control f 
spray into a modern dishwashing faucet with Dish-Quik, 
the deluxe replacement. It suds, scrubs and rinses! Or, 
there’s a choice: for rinsing only, use the standard ‘ 
replacement, Rinse-Quik. 

Featuring the choice of Dish-Quik or Rinse-Quik, this 
new line of eight colorful packages includes new, 
improved hoses with universal couplings, automatic 
diverter replacements and all accessories. 

They are now available through any manufacturer of 
kitchen faucets equipped with automatic sprays. Order 
from your regular jobber or supplier. Or mail the coupon 
today. The Automatic Spray Service Center will be glad 
to send you full information. 
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/ 
/ 
replacements, in millions of homes, to replace old sprays f 


* bonus—one extra Dish-Quik Replacement Unit free! / 


i 
; America’s most popular kitchen faucets represent nearly all makes of kitchen _ line of eight items instead of dozens; presented through 


BONUS DISPLAY PACK 


$Q 95 EXTRA A 


PROFIT 


You’re in business when you order this minimum, complete 
display assortment. And you get a big, $9.95 profit / 


\ 
TO EVERY RETAILER : 

/ 

/ 


/ 


/ 


Act now. This is a limited introductory offer. rs 


Mail the coupon today! 


To: AUTOMATIC SPRAY SERVICE CENTER 
1700 East 58th Place, Los Angeles 1, California 


Please rush full information on the new standardized replace- 
ments for automatic sink sprays and your introductory offer of 
$9.95 bonus profit. 

NAME aR 

TYPE OF BUSINESS _ 


STREET 





city = ee 
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(Continued from page 16) 


CALLS IT A GOOD JOB 
Dayton, O.—I want to tell you 
what a good job we think you are 
doing in your “Editor’s Letter on 
Business.” We have already or- 
dered some extra copies. 


G. W. Younc 


SAYS INDUSTRY BENEFITS 
FROM EDITORIAL POLICIES 


New York City—We certainly 
appreciate the wonderful editorial 
coverage that Domestic ENGINEER- 
ING has given and continues to give 
industry endeavors. 

As a matter of fact, the Inter- 
state Heating and Cooling Indus- 
tries Education Commission of New 
York-New Jersey, made up of five 
industry associations and two uni- 


versities, feels that Domestic ENcI- 
NEERING deserves a great deal of 
credit for the development of new 
ideas and for- the help you give 
many of their executives through 
terrific editorial policies. 

JOHN M. Srparrtum 

Technical Adviser 
Interstate Conference Committee 
for the Plumbing, Heating and Air 
Conditioning Wholesalers. 


INSPIRING THE SALESMEN 

Dayton, O.—We would like per- 
mission to use excerpts from the 
article on air conditioning, “Cool- 
ing Boom Is Spreading to Older 
Buildings Too.” We want to in- 
clude it in one of our monthly flyers 
to our salesmen. 

J. S. Ecnor 

L. M. Berry & Co. 


WANT TO PUT HUMOR 
IN YOUR ADVERTISING? 


Lone Beacu, CALIF.—A new 
series of 52 cartoons on heating, air 
conditioning and plumbing are now 
available in mat form for contrac- 
tors to use in their newspaper ad- 


He Foresees an Open Season on Mechanical 
Contractors if Bid-Shopping Bill Is Approved 


(Continued from center of page 16) 


7168, the Federal Construction 
Contract Procedures Act) is use- 
less as a bid-shopping preventative 
and would tend to create open sea- 
son on mechanical subcontractors 
with general contractors who win 
prime contracts on federal work. 


m We realize that it takes two to 
peddle a bid, but the advantage is 
all with the prime contractor who 
will take a mechanical sub-bid 
which he solicited and start shop- 
ping around for a cheaper bid so 
that he might pocket the difference. 
If the successful prime contractor 
wins the bid with the help of reli- 
able sub-contractors, then the 
prime contractor should be duty 
and honor bound to give the sub- 
contracts to the original low re- 
sponsible subs. 


a A bill of this nature should have 
some teeth in it to protect all inter- 


ested parties and should require the 
prime contractor to submit the fol- 
lowing listing along with his bid: 
(1) subcontractors’ names and ad- 
dresses, (2) bid bond from each 
sub in the total amount of his bid, 
(3) sections of specifications and 
drawing numbers that the sub- 
bids are based on, (4) total amount 
in dollars of each sub-bid and (5) 
experience chart of the subcontrac- 
tors’ operations on similar work. 


ws I should think that the federal 
government and its agencies that 
receive construction bids would 
take a look at the fatalities in the 
mechanical sub-contracting indus- 
try and realize that bid-shopping 
on federal construction work is 
partly responsible for this condi- 
tion. They should also realize that 
money spent on federal construc- 
tion works belongs to the people 
of this land and not to a chosen few. 
They should meet their obligation 


vertising. The new series gives 
more emphasis to heating and air 
conditioning than did the previous 
series. Several of the cartoons bring 
out the need for these services in a 
cleverly humorous manner (see il- 
lustration). They also show the 
need for remodeling of bathrooms, 
kitchens and other services. 

Mats of the cartoons come in 
both one and two column sizes, so 
they can be used in any advertise- 
ment from three column inches on 
up. Free proofs of the cartoons and 
complete information can be ob- 
tained from Lilly Cartoon Service, 
Box 167, Long Beach, Calif. 

Davin LILLY 
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. and I’m gonna have modern 
heating installed too!” 


to the people by putting into force 
a system of receiving bids and let- 
ting contracts that would insure 
fair play to low responsible bidders, 
both prime and subs alike. 


2 A good bid listing law would he a 
step in the right direction, but I be- 
lieve the eventual salvation for this 
industry is a law requiring separate 
bids, a law similar to existing laws 
in several of our states, a law that 
awards contracts on their merits 
and responsibility, a law that has 
saved the taxpayers of these states 
millions of dollars, a law that pro- 
tects people who earn the low bid 
and outlaw the possibility of being 
sold down the river for gold. 


a I have been a reader of your fine 
publication for many years and 
have always felt it had a tremen- 
dous impact on our industry and 
wish you continued success. 

Ben BuRNETTE 

Executive Secretary 
Associated Plumbing, Heating & 
Mechanical Contractors of Tenn. 

END 
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REPUBLIC STEEL CORPORATION, A STEEL INDUSTRY PIONEER 
IN THE PRODUCTION OF PLASTIC TUBULAR PRODUCTS... 


is now using Du Pont ALATHON 25 polyethylene resin in 
the manufacture of Republic FE flexible plastic pipe. 

ALATHON 25 is a specially formulated virgin material 
developed by Du Pont solely for pipe use. Like all polyethyl- 
enes, it is flexible, easy to handle and install, light in weight. 
The big difference is durability. ALATHON 25 has greater 
long-term burst strength . . . the ability to take higher in- 
ternal pressures over long periods. Unaffected by cold weather, 
it remains flexible at extremely low temperatures. ALATHON 
25 stands up during years of contact with corrosive soil chemi- 
cals . . . eliminates costly service calls and customer dissatis- 
faction. 

Republic joins these other companies which manufacture 
pipe of Du Pont ALATHON 25: Anesite Company, Crescent 
Plastics, Inc., Franklin Plastics, Inc., Plastic Pipe & Tube, 
Plastic Process Company and Yardley Plastics Company. 
Remember the green triangle which says, ““Quality Pipe Made 
of Du Pont ALATHON® 25 polyethylene resin.’”’ A symbol of 
quality to your customers, it can mean higher profits and 
more customer satisfaction for you. 


There is a difference in flexible plastic pipe. . . 
specify quality pipe made of ALATHON* 25. 


BETTER THINGS FOR BETTER LIVING . .. THROUGH CHEMISTRY 
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CS&B wility plus 


» at no extra cost 





The new CS&B packaging combines eye appeal with buy appeal. Quality in appearance 
and durable in design, these new packages are crush resistant and easy to stack. And 
the overall pattern reminds the buyer of CS&B's complete line, making it easier for you 
to sell related items. 


Cash in on this combination of Quality Plus at no extra cost. 




















THE CONNECTICUT STAMPING & BENDING CO. 


NEW BRITAIN, CONN., O.8:Re 
affiliate: TUBE BENDS INC. aircraft parts 
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get all three 
in one! 


¢ Self-priming! 
« Convertible! 
« Low Cost! 





The Blue 
Ribbon 
Line! 


Barnes New Econovert Il 


self-priming convertible jet water system. 


New Econovert II is just the revolutionary 
unit needed to put your water system sales 
far ahead in °58! It’s compact, sturdy, self- 
contained. It’s low-priced yet Blue Ribbon 
Quality throughout. And it offers foolproof 
self-priming as well as true convertibility! 


Reprimes without Fail 

Even with foot valve completely exposed, 
the new Econovert II immediately re- 
primes when water level is regained. Barnes 
advanced-design multivane diffuser— 
mounted externally to double air handling 
capacity—is the key to its positive priming! 


Easiest to Convert 

Just one simple transfer of jet makes the 
change from shallow to deep well service. 
No extra parts needed . . . it’s done! 


So Much for So Little! 
Never before so much capacity—so many 
exclusive features—packed into a low- 


MANUFACTURERS OF DOMESTIC, FARM AND INDUSTRIAL PUMPS ... SUMP PUMPS. 
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priced self-priming, convertible water sys- 
tem! For instance— 


¢ New combination Brass-Kralastic impeller 
for compactness, extra efficiency! 

* New dual-purpose U-cup impeller seal! 

¢ New ejector design with built-in strainer! 

¢ Newly located self-flushing shaft seal! 

°F... .< 


Advanced Unit-Testing Method that 
makes each pump performance-proved! 


Ask your Barnes distributor for complete 
Econovert II specifications or write to us. 
Address Dept. N-38. 


BARNES 


¥ BARNES MANUFACTURING CO. 
Wit MANSFIELD, OHIO 


Made by the pioneer of 
the Self-Priming Principle 
for centrifugal pumps 


Simplified Convertibility! Just 
transfer jet from pump to well 
pipe. That's all! 


Leaks averted by exclusive dual- 
purpose U-cup impeller seal, self- 
compensating to eliminate wear. 


. ~~ 


Multivane Diffuser in new pump 
design assures maximum air sepa- 
ration, instant repriming! 


seoz 


. » JET WATER SYSTEMS .. . SINGLE-CONTROL FAUCETS 
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TO THE COMPLETE ELKAY LINE — 


THE 36” DOUBLE BOWL SINK 











From Elkay another first . . . an ideal double 
bowl sink for the growing replacement market! 
It has the advantage of large bowl capacity, 
yet takes much less space than old, larger 
size sinks. A slick fit for the popular 36” sink 
front .. . gives you more clear work-surface, 
more usable cabinet space, too! Ask your 
wholesaler about Elkay models in both 18 and 
20 gauge stainless steel today. 






REFLECTION OF GOOD TASTE 
aca ee, ia i peli ome LM ig . 


Smart buyers look for nationally advertised 
names... and today they'll see the ELKAY 
name inscribed on the sink surface. 


ELKAY MANUFACTURING COMPANY 


1874 South 54th Avenue, Chicago 50, IIinois 





THE FIRST AND’ FINEST MANUFACTURER OF @ PEJA FX 'A"SR” SinKS OF STAINLESS STEEL SINCE 1920 











Relief Valve Catalog 

A new catalog covers all aspects 
of adjustable, spring-actuated re- 
lief valves available in six sizes 
each of two different models man- 
ufactured by Tuthill Pump. 

The catalog includes perform- 
ance curves, complete dimensions, 
parts specifications, cutaway draw- 
ings and photographs of the valves. 
Operating and adjustment charac- 
teristics are fully explained. 

Available from: Tuthill Pump 
Co., Dept. TR, 939 E. 95th St., Chi- 
cago 19. 


Door-Heating Bulletin 

A four-page bulletin describing a 
new door-heating system incorpor- 
ating “HU” heating and ventilating 
units has been issued by Dun- 
ham-Bush. The bulletin contains 
photos and a plan of a typical in- 
stallation showing supply air ducts 
in ceiling and return air ducts in 


DOOR 
~ heating 
\ 


SR BR units 


floor grilles plus a full description 
of unit parts and accessories. 

Available from: Dunham-Bush, 
Inc., West Hartford 10, Conn. 


Heat Exchanger Catalog 
Detailed specifications on a com- 
plete line of tankless heaters, heat 
exchangers and storage tanks are 
available in a Kam Water Heater 
catalog just issued. The catalog 
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+Jrade Literature 
In Review 


GOOD READING FOR P-H CONTRACTORS 


also includes full information on a 
new accessory line of circulators, 
sump pumps and mixing valves 
along with conversion tables on all 
items. List prices are given. 

Available from: Kam Water 
Heater Manufacturing Co., 239- 
249 Alabama Ave., Brooklyn 7. 


Oil Burner Data Sheet 


A new series of conversion oil 
burners, featuring installation ease 
and a high-efficiency close air ad- 
justment for all operating capaci- 
ties, is described in a data sheet 
now being offered by Thatcher. 

Complete dimensions on the sev- 
en models in the series, numbered 
751, are given. Engineering data 
and specifications are listed. Illus- 
trations include eight drawings 
and two photographs. Text mater- 
ial treats the principal features of 
the new series. 

When requesting copies, speci- 
fy Series 751 conversion burner. 

Available from: Thatcher Fur- 
nace Company, Garwood, N. J. 


Tub Enclosures—Shower Doors 

An eight-page, two-color catalog 
is available from Beauti-Dor. It 
features three styles and 84 models 
of tub enclosures and shower doors. 
Photographs highlight the com- 





pany’s new line of “Futura” folding 
tub enclosures. 

Available from: Beauti-Dor, Inc., 
Chicago 30. 


(Please turn to page 28) 


All You Need to Know About Gas Appliance 
Servicing Is Covered in New 540-Page Manual 


A new 540-page manual contain- 
ing 370 illustrations and covering 
installation and servicing of more 
than 70 types of gas ranges, water 
heaters, clothes dryers and incin- 
erators has been published by the 
Utilization Bureau of the American 
Gas Assn. 


« The manual includes special fea- 
tures dealing with wiring dia- 
grams, circuit checking procedures, 
single point ignition, electric igni- 
tion, clocks and timers and auto- 
matic top burner heat control. It 
has been prepared in convenient 
size (5% inches by 8% inches) and 
has a metal ring binding for easy 
insertion of the supplementary 


pages issued every four months. 

The manual is available from 
AGA at prices ranging from $3.25 
for a single copy to $2.50 each in 
quantities of more than 100. Sub- 
scription prices for three years of 
supplement service (nine issues) 
range from $3.25 for one copy to 
$2.25 for more than 100. 

The manual and _ supplement 
service are available separately, and 
purchasers of the first edition of 
the manual, published in 1954, can 
bring the material up to date by 
subscribing to the supplement only. 


s Available from: American Gas 
Assn., Utilization Bureau, 420 Lex- 
ington Ave., New York City 17. 





Install Perfection” ANYWHERE 


Yes, you can install Perfection 
Heating and Air Conditioning 
equipment anywhere. In the illus- 
tration above the coils are above 
the Perfection Regulaire—with a 
remote evaporator installation. 
There are also self-contained 
units, Tuckaway and Economy 
Models, giving you the most 
complete line of residential and 
commercial air conditioning on 
the market. 


Every Perfection air condi- 
tioner is a masterpiece—in per- 
formance, in appearance. Even 
the largest units are very com- 
pactly built and proportioned for 
maximum flexibility of installa- 


Guaranteed Comfort Since 1888 


| | 
For Perfect ‘Air Conditioning EVERYWHERE 








ePaeneeerion | 

















tion. The Perfection line includes 


the revolutionary new heat pump. 


Perfection air-cooled residen- 
tial units are available in 9 sizes, 
from 2 to 10 ton capacity, as well 
as the efficient Silhouette 17, 
America’s most beautiful win- 
dow unit. 


Perfection delivers more cool- 
ing, more effective dehumidifica- 
tion, better air circulation per 
current-dollar. Truly, this is 
America’s most beautiful home 
conditioner. 


Install Perfection for more sat- 
isfied customers 
—greater profit. 





Full page color ads in Sunday News- 
paper Supplements will tell your cus- 
tomers and prospects why they should 
insist on PERFECTION REGULAIRE 
for heating and cooling. Ask your 
Perfection Wholesaler for full details 
—direct mail—co-op news—radio-TV. 


A Panfedtion ee 


PERFECTION INDUSTRIES ¢ 


CLEVELAND 10, OHIO 
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FITTINGS 
give maximum unrestricted flow 
with minimum friction loss 


Streamline wrot fittings have the smoothest interior bore of 
any other commonly used fitting of any material. This 
permits unrestricted flow with practically no friction loss, 
reduces work load on circulating pumps, and even 


allows smaller ones to be utilized. 


Streamline wrot fittings are light, easy to handle 
at no sacrifice in strength. With no threading or 
caulking needed, they can be prepared and assembled 
quickly. Since Streamline wrot fittings are made 
from copper tubing, they can be soldered faster 
because the joints heat in a hurry and they heat 


evenly. This cuts gas costs and reduces solder waste. 


The plumber completes more jobs, profitably, with 
Streamline wrot fittings, and the home owner is 
happier with a tight, leak-proof, better-looking, 


all-copper job that lasts a lifetime. 





GET YOUR FREE “SEE FOR YOURSELF” SAMPLE KIT 


See why Streamline wrot copper fittings and tube give maximum 
flow, are quicker, easier to assemble and solder. See for 
yourself the nicely finished solder cups, the heavier construction, 
the excellent, all-around design. Compare them with any 
other fitting. 


25 YEARS OLD...STILL LIKE NEW 


25 years ago, copper tube and fittings were installed in the 
Civic Auditorium in St. Louis, Missouri. In Janvary, 1958, a 
section was removed from the line for inspection and found to 
be still like new! . .. Positive proof of the durability of copper. 
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RUGGED 
STRENGTH... 
LESS WEIGHT 




















Grinnell MALLEABLE /RON Pipe Hangers 


. 


The fluidity of molten white iron allows casting of malleable pipe 
hangers in any desired form. Such hangers, designed in a manner 
consistent with the best malleable practice, are cast so closely to 
dimensions that subsequent shaping is not required. 





Every Grinnell Malleable 


Iron Pipe Hanger offers... 
Controlled annealing in the most modern equipment is em- 


ployed to produce hangers having uniform internal grain structure, Safety Factor of at least 5 
superiority ductility, high strength and freedom from casting 
strains. Quality controls in our foundries — such as hourly checks 
of metal, daily photomicrographs of metallurgical structure, tensile z 
tests of sample bars from each melt — insure the rugged, light- Homogeneous metal composition 
weight strength of Grinnell malleable iron pipe hangers. throughout 


Thickness of metal increased at 
points of concentrated stress 


This start-to-finish manufacture by Grinnell assures malleable Extremely high resistance to 
iron pipe hangers with a minimum safety factor of 5 or more, impact and corrosion 
based on the ultimate tensile strength of the material. Economy 





The A.S.A. Code permits the use of malleable iron pipe clamps, 
embracing the pipe, when the tempera- 

Po Fe I ture of the pipe does not exceed 450°F. 
( | 5 las “a & When it does exceed this temperature, 


54a = malleable iron may still be used in beam 
(aE aa clamps, hanger flanges and the like if GRINN KI ’ 
—=, a s ° 
te the malleable part is 12 inches or more AMERICA’S #1 SUPPLIER OF 


Testing metal structure distant from the pipe. PIPE HANGERS AND SUPPORTS 
with photomicrograph 


Heat resistance up to 450°F 











Grinnell Company, Inc., Providence, Rhode Island Coast-to-Coast Network of Branch Warehouses and Distributors 





Manufacturer of: pipe fittings * welding fittings * forged steel flanges * steel nipples * engineered pipe hangers and supports 
Thermolier unit heaters * Grinnell-Saunders diaphragm valves * prefabricated piping * Grinnell automatic fire protection systems 
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trolled, non-slip stabilizer feet let you level-up 
and hold on slopes, tilt for bell holes. Vertical 
thrust eliminates excessive cylinder pressure 
Note how operator revolves with the boom! 


A Davis Loader and Backhoe combination will 
put money in your pocket by outperforming 
any other rig — pound for pound, dollar for 
dollar. 









DAVIS is the Only BACKHO 


...-to be able to FLUSH dig? 
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that can do this job! 


Eliminate those long and costly hours of backbreaking 
hand labor associated with jobs that require flush digging 
alongside buildings, fences, hedges, and other obstructions! 


Davis is the only backhoe that can do all these jobs ... and 
it does them quickly, easily, and profitably. In addition, Davis 
has a 200° continuous working arc. 


You can operate Davis in places inaccessible to other 
machines...or you can set up and be finished before other 
machines can maneuver into position. You can dump close to 
the hole for quick refilling, or wide of the hole for easy access- 
ibility ... even direct-load into a truck. 


Davis has unobstructed visibility so you can work fast and 
accurately in tight situations without having to “feel” your 
way around the job, nor depend upon shouts and hand signals 
for instructions. Both the big comfortable seat and finger-tip 
controls swing with the boom. You always face your work! 


Advanced engineering and top quality construction? Yes!, 
but you will find them priced competitively low! 


Davis Loaders and Backhoes are available for all popular models of International, 
Ford, Fordson Major, Ferguson, Case, Massey-Harris, Allis-Chalmers, Oliver, 
John Deere, Minneapolis-Moline, and Work Bull Tractors. 


SOLD AND SERVICED EVERYWHERE BY BETTER DEALERS 


For the name of your nearest dealers call Western 
Union by number and ask for Operator 25... 
or write direct. Please specify make of tractor. 


MASSEY-FERGUSON INDUSTRIAL DIVISION 
MASSEY-HARRIS-FERGUSON, INC 


1009 S. WEST STREET 7 WICHITA 15, KANSAS 
Dept. DE 





Trade Literature 





(Continued from page 23) 


Loaders, Tractor Shovels, 
Backhoes Shown in Folder 

A three-color folder shows and 
describes in detail the new line of 
Henry equipment—loaders, tractor 
shovels and backhoes, plus all oth- 
er equipment manufactured by the 
firm. The folder is punched to fit 
a standard loose-leaf binder. 

Available from: Henry Manu- 
facturing Co., P. O. Box 521, Tope- 
ka, Kans. 


Stud Driver Bulletin 

Velocity Power Tool Co. has is- 
sued a bulletin describing its new- 
ly redesigned stud driver, which 


The NEW 


A Velocity Power 
: 


f~ \ STUD 
4) DRIVER 


utilizes the energy of a blank car- 
tridge to drive steel studs into 
structural steel, masonry and con- 
crete. Included in the two-page 


bulletin are descriptions of the 
tool’s component parts and illus- 
trated operating instructions. 

Available from: Velocity Pow- 
er Tool Co., 201 N. Braddock Ave., 
Pittsburgh 8. 


Material Handling Ideas 

“Material Handling Films” is the 
title of a 24-page catalog listing 
more than 60 color and black and 
white material handling education 
and training films. All films are of- 
fered for loan, free of charge, by 
member companies of the Material 
Handling Institute. 

The films cover a variety of ma- 
terial handling subjects and are 
grouped into 12 major categories. 
Brief descriptions, running time 
and ordering information are in- 
cluded. 

Available from: The Material 
Handling Institute, Inc., Education- 
al Division, One Gateway Center, 
Pittsburgh 22. 


Valve Performance Folders 
Titled “The Evidence in the 
Case,” a group of folders describes 
and reports on the performance of 
valves in unusually severe appli- 
cations. Prepared by Lunkenhei- 
mer, the reports detail the prob- 
lems, solutions and results experi- 
enced by well-known manufactur- 
ers in almost all industries through 
the installation of Lunkenheimer 
LQ600 valves. Illustrations of each 


Toilet Compartment and Other Enclosure Specs 
Are Covered in New Catalog Issued by Cutler 


Color specifications and 22 high 
gloss acid and_ alkali-resisting 
baked vinyl enamel finishes are 
among the many items included 
in a new edition of the Cutler toilet 
compartment catalog. 


= The catalog also contains com- 
plete descriptions, specifications 
and construction details of ceiling- 
hung, floor-supported and over- 
head-braced toilet compartments 
plus hospital cubicles and dressing 
compartments. Recently instituted 
construction improvements are de- 
scribed and new hardwood designs 
are shown. 


Available from: Cutler Metal 





: 
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Products Co., 1025 Line St., Cam- 
den, N.J. 


valve application are included. 

The case histories show that 
where corrosion, abrasion, clogging 
and leakage are increasing mainte- 
nance and production expense, 
LQ600 can be the key to lower 
maintenance costs. 

When writing for a free copy, 
specify the industry in which you 
are interested. 

Available from: Lunkenheimer 
Co., Box 360, Cincinnati 14. 


Remote Type Air Conditioners 

All you need to know about Fed- 
air remote type air conditioning 
units has been compiled in a new 


Lz 
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catalog by Fedders-Quigan. Ex- 
ploded views and individual parts, 
cooling and heating capacity 
ratings and performance graphs 
provide working data. Complete 
data on controls and accessories is 
also included. 

Available from: Fedders-Quigan 
Corp., Heating Division, Lalor and 
Hancock Sts., Trenton 7, N. J. 


Centrifugal Refrigeration 
Machine Catalog 

A new catalog designed for use 
by contractors and consulting en- 
gineers has been issued by Car- 
rier. The catalog is designed with 
cutaways which identify important 
parts of a typical hermetic centrif- 
ugal refrigerating machine, thus 
explaining the machine so that it 
can be used by non-technicians. 


« Complete information for each of 
28 standard models with capacities 
from 90 to 1100 tons is concisely 
outlined on individual pages. The 
line of water chilling units features 
electronic control, low installation 
costs, smooth performance and 
light weight for locating on upper 
floors or other out-of-the-way 
areas. Data provided includes 
(Please turn to page 32) 
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for maxinum PROFIT 


Reypidiiqiore bes 
THE BIG ONES 


The big, profitable jobs come your way when you stock the 
“big ones” in the fast-selling Rapidayton line of pumps 

and water systems. Rapidayton Dolphin* submersibles, with 
the exclusive “Double Life” stage design, are now available 

in both 2-wire and 3-wire models. Among jets, the 
two-stage Rapidayton Twin and the all-brass multi-stage 

Super Champ* have no equal. These systems, representative 
of the complete and modern Rapidayton line, are “big” 

in every sense of the word: big capacity, high pressure, 

greater efficiency and dependability. They are “big ones” 
from the profit angle, too. Each has solid “sellable” features, 
many exclusive with Rapidayton, making it easy to get the 
retail price you ask. In addition, you get a generous trade dis- 
count. For maximum profit, sell up to the Rapidayton “big ones.” 


ghopri 
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Dolphin Submersibles, 
0 to 500 ft. 


Rapidayton has America’s most complete 
line of submersibles for 4” (or larger) wells. 
2-wire models, with advanced simplified de- 
sign, for depths 0 to 360 ft. 3-wire models, 
with capacities up to 2,400 g.p.h. for depths 
to 500 ft. 





Twin Champion, 0 to 150 ft. 


Two-stage convertible system, completely 
packaged. Pumps full capacity at 40 Ibs. 
pressure. Quad-Volute self-priming design; 
exclusive Quick Connect flange (patented). 
Capacities range to 1250 g.p.h. Priced with 
most single-stage deluxe models. 





Vertical and Super Champs, 
0 to 200 ft. 


Easy to prime and install single and two- 

stage Vertical Champions, capacities to 1220 . ‘ 

g.p.h. ALL BRASS-constructed Super Champs, i Write for details or 
¥% to 2 h.p. Capacities to 1350 g.p.h. 1 call your wholesaler 


The 2-wire submersibles, 

0 to 360 ft. 

Now —a submersible which meets 

the needs of all your domestic in- 

stallations — both shallow and deep 

wells—O to 360 ft. Advanced SIM- 

PLIFIED design eliminates installa- 

tion and service problems. (There's 

no contro! box!) Motors (% through 

1 h.p.) have high-torque start and 

operate like jet motors. THREE 

SERIES: deep-setting models, mid- , t ; 
range, and high aoe Priced in The Tait Manufacturing Company, Dayton 1, Ohio 
jet pump range. : Established 1908 as The Dayton Pump and Manufacturing Co. 


@rait ure. co. 0987 
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T 870 Thermostat. 


New deluxe thermostat. Its six 
models and seven subbases give up 

to 42 combinations for every type 

of single and 2-stage heating and cooling. 
Manual, semi-automatic or full- 
automatic changeover. Remote 
compressor reset available. Complete 
2-stage, heating-cooling anticipation. 
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New Honeywell T 870*—deluxe heating-cooling thermostat in 6 models, 
7 subbases. It’s new and better—out of Honeywell’s research and 
engineering facilities, bringing you new controls to make your business 
more profitable. What’s more, Honeywell’s systems-and-service way of 
doing business backs you up 100 percent, at no cost to you. You get 
reliability; easier installations; simplified inventories; fast help when and 
where you need it, from 112 sales-service offices; educational programs 
for your staff—and above all, far fewer costly call-backs. Added up, 


these benefits mean more profit from every job when your units have all- 





Honeywell controls. Ask your Honeywell man to prove it. 


your local Honeywell office. Or write Minneapolis- H Fit iW Coitiols. 
Honeywell, Dept. DE-3-14, Minneapolis 8, Minnesota. 
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For information on Honeywell's complete line of 
control systems for heating and cooling, call 
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Trade Literature 





(Continued from page 28) 
rating tables, compressor - moto: 
cembinations, cooler and condenser 
sizea with theiy variety of water 
passes, kilowatt input, grapha fo 
reading drop in water preaaure 
acroaa cooler and condenser, ma 
ehine weighta and other aignifieant 
phyaieal information 

Available from: Carrier Corp, 
Syracuse, N.Y 


Direct Drive Blower Catalog 
A two-color catalog from Peer- 
less Electric covers general con- 
struction features, ratings, per- 
formance data tables, motor con- 
struction, finish, extra features, di- 











mensions and recommended spec- 
ifications on non-overloading Class 
1 direct drive blowers. A number 
of these direct drive blowers are 
also illustrated in the catalog. 

Available from: Fan and Blow- 
er Division, Peerless Electric Co., 
Warren, O. 


Steel Boiler Brochure 

Portmar Boiler has introduced a 
brochure describing its three-pass 
steel heating boiler line. The four- 
page brochure contains specifica- 
tions and illustrations of the unit. 
Diagrams show front, back and side 
views of the boiler, and a capacity 
and dimensions chart gives ratings 
for steam. 

Available from: Portmar Boiler 
Co., 193 Seventh St., Brooklyn 15. 


Pitless Well Bulletin 

A new catalog giving prices and 
ordering information for its Moni- 
tor line of pitless well equipment, 
pumps, water systems, hydrants 
and windmills has been announced 
by Baker. More than 100 varieties 
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of the firm's pitless wells are in- 
cluded, 

Available from: Baker Manufac- 
turing Co, 188 Enterprise St, 
Evanaville, Wia 


Reference Data on Valves 

A four-page bulletin giving atea 
glance descriptions and illuatva 
tions of a variety of valvea has 
been isaued by Cash=-Aeme, Infor 
mation on pressure redueing and 
regulating valves, back pressure 
valves and diaphram operated con 
trol valves is included, The 8% by 
li-in, folder also contains a resu- 
me of seven different valves, in- 
cluding available pressures, body 
materials, service and pipe sizes. 
When writing, ask for Bulletin 7F, 

Available from: Cash-Acme, P. 
O. Box 191, Decatur, Ill, 


Sill Fin Folder 


Product illustrations, dimension- 
al diagrams, heating capacity 
ratings and other specifications are 
listed in a new folder on Schemen- 
auer Sill Fins. Specify Form 1040 
when requesting. 

Available from Schemenauer 
Manufacturing Corp., Holland, O. 


Platform and Hand Trucks 

A new six-page brochure pro- 
vides construction features, appli- 
cations and basic specifications for 
each of Fairbanks’ steel-framed 
two wheel and platform hand 
trucks. More than 30 Shanteotions 


FAIRBANKS 
PE? 
STEEL- 


FRAMED 


TRUCKS 


accompany the descriptive text on 
each of five types of platform 
trucks and 15 types of hand 
trucks. 

Available from: The Fairbanks 
Co., 393 Lafayette St.. New York 
City 3. 














Combustion Control Bulletin 

A recently completed bulletin 
explaining the place which pre-as- 
sembled packaged combustion con- 
trol has in the steam generation 
field has been released by Hays 
Corp, The bulletin detaila the 10 
aeparate ayatema of such automatic 
combustion centre! available fram 
Haya in packaged form 

The package referred to ia a 
completely piped and wired free 
atanding panel of ‘yeineh ateel, 





oo ~ 


pp 


containing all instruments and 
controls necessary for fully auto- 
matic operation of single burner 
gas and/or oil fired boilers. 

Also included are schematics, 
program control chart, component 
details, panel outline and compo- 
nents drawing, plus piping and 
wiring details. 

Available from: The Hays Corp., 
Michigan City, Ind. 


Brass Specialties Catalog 

A 200-page catalog designed to 
serve as a complete reference 
guide for plumbing and heating 
maintenance and remodeling jobs 
has been published by Crest. 

Incorporated in the catalog for 
the first time is a full line of brass 
plumbing fixtures, sink, lavatory 
and bath faucets, stop and wastes, 
lawn faucets and flexible supplies. 
The catalog is a standard 8% by 
1l1-in. size and also includes all of 
Crest’s rubber specialties. 

Available from: Crest Manufac- 
turing Co., 4-65 48th Ave., Long 
Island City 1, N. Y. 


Gas Water Heater Catalog 
Ruud has made available a newly 
revised catalog describing its com- 
plete line of 17 commercial gas 
water heaters. There are data on 
application, construction specifica- 
(Please turn to page 166) 
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No cold floors in 
below-grade rooms 
of these split-levels 


AUTOMATI 
RBALANCING 
rR ULATOR 
210120) BEl@lr ii. 
BYPASS VALVE 


BASE RADIATION 


Builder Fleming says new radiant panel-base- 
board dual system passes test of winter 


“I am convinced that a floor radiant-heating system is 
the only way to properly heat the below-grade rooms 
of split-level homes,” says Joseph J. Fleming, a leading 
builder in the Wilmington, Del., area. “My buyers re- 
port complete satisfaction after a winter’s occupancy 
and, of course, this means a lot to me and my reputation 
as a builder of quality homes.” 

Savings. “Substantial savings in installation costs are 
effected,” Mr. Fleming continues, “by using Anaconda 
Panel Grids for the floor coils and by designing the dual 
system (see diagram) so that it is served by one circu- 
lator.” 


Below: Connecting Anaconda Panel Grids. Plumbing contractor 
Joseph Forrest, who helped design this dual system, says, “I knew 
we could save money with PG’s for I had used them in my home.” 


Anaconda Panel Grids furnished by the Bell Supply C , Wilmington, Delaware, 


poi he pou: aa 
r ; 
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Top right: Typical homes in Joseph J. Fleming’s “Shipley 
Heights” development, Wilmington, Del. Above: Schematic dia- 
gram of PG radiant floor panel layout, showing how dual system 


operates with one circulator. 


Anaconda Panel Grids, PG’s® , reduce costs in many 
ways. They are machine-formed radiant-heating coils, 
each containing 50 linear feet of Type L copper tube; 
34” nom. size for ceilings, 42‘ rom. size for floors. PG’s 
are ready to install, and by simply exveading or con- 
tracting the grid by hand the center-to-center spacing 
can be varied to meet design requirements. Keep ahead 
of competition by offering radiant heating. Using PG’s 
the installation cost is competitive with other systems. 

For detailed information on Anaconda Panel Grids 
write for Publication C-6. Address: The American Brass 
Company, Waterbury 20, Conn. In Canada: Anaconda 
American Brass Ltd., New Toronto, Ont. 








CP anton STAINLESS STEEL SINKS 


ARE SPECIALLY DESIGNED TO REDUCE 








GARBAGE DISPOSER NOISE AND VIBRATION 






NY homeowner can have a garbage dis- 
fee unit installed in his Carlton Stain- 
Gy NS. ey ee ar em less Steel Sink with confidence and with the 
assurance that the sink will be as vibration 
free as skillful designing can make it. 

If the installation work is properly done by a 
competent plumber, there will be hardly a 
trace of vibration and the usual growl that’s 
taken for granted with a disposal unit will 
have become only a quiet purr. 

But that’s only one of the benefits that goes 
with the purchase of a Carlton Stainless Steel 


Sink. There’s the permanent Sparkle Finish 





that actually improves with age. Stainless 


Steel can’t crack, chip, peel or rust. And this 


Standard equipment for hundreds of modern homes . 
and remodeled kitchens. Available in 4 sizes and amazing metal matches any color scheme. It 
designs. Carlton's exclusive Sparkle Finish. 


reflects colors and harmonizes with the decor 
of the kitchen. A Carlton Sink reduces kitchen 


The new, exclusive Vegi-Prep design noise and clatter. A special rubberized under- 
>. coating takes care of that. 
_ Tae 





~ Carlton Stainless Steel Sinks are built with 
right angled flanges. This gives extra rigidity 
to the sink, yet doesn’t interfere with speedy 
installations. There are no seams or crevices 
in a Carlton Sink—nothing to catch dirt or 
bits of food. And it’s as easy to clean as a 
china plate. One whisk with a damp cloth and 


the sink shines like new. 


Very much in demand by the woman who likes to do 
her kitchen chores while seated. Shallow bowl is for 
paring and rinsing fruit and vegetables. 


“We give this seal to no one— 
the product that has it—earns it." 





Write today for Catalog No. 261 and the name of your nearest Cariton Distributor. Address SINK DIVISION, Garroliton Mfg. Co., Carroliton, Ohio. 


Alnouys the Bright Spot in amy Kitchoru— costs not a por more! 
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ORDERS have to 
be filled FAST/ 








You know, we know SPEED is the order of 
today! And Sterling Faucet Company 
keeps in step by converting all ORDER- 
WRITING, BILLING, and ACCOUNTING 
OPERATIONS to a revolutionary, light- 
ning-fast electronic system. Today, elec- 
tricity performs countless time-consuming 
tasks in minutes instead of hours, and does 
it with never-before-possible accuracy. 


MORGANTOWN « W. VA. 





ave to be made FAST, 


Every item in our line, from Faucets to Tu- 
bular Supplies, from “Pittsburgh” Valves 
to Water Service Products will have its 
OWN CODE NUMBER. Now when you 
order an item to a specific size, or want 
it supplied by us in a certain way there 
is NO NEED to describe it in words— 
SIMPLY ORDER BY THE NUMBER! It's the 
system of tomorrow serving you today! 


Newly installed Electronic Operations mean: 


ORDERING IS FASTER 
Saves your valuable time 


ERRORS ARE MINIMIZED 
Safeguards profits 


rau cet oS 


THE WORLD'S LARGEST INDEPENDENT PRODUCER OF PLUMBING BRASS GOODS 


Domestic ENGINEERING, Marcu 1958 














How to Cash In on News About Your Firm . 


How LONG HAS IT BEEN since 
your company was publicized in 
the local newspaper? If the an- 
swer is more than a few weeks, 
you might find it worth while to 
start thinking about putting your 
name before the public with 
greater frequency. 

Publicity of your activities— 
both as a businessman and as a 
community leader—is valuable 
advertising. And it’s free. 

You can wait for news to come 
to you—like a burglary!—or you 
can create news through your 
personal or company activities. 
For example, your firm can 
create news by celebrating an 
anniversary, a move to a new lo- 
cation, additional service or new 
product line. Or it can honor a 
veteran employee, welcome a 
key new member, announce pro- 
motions or join in local celebra- 
tions and observances. 


s The activity alone isn’t always 
enough. The editor prefers that 
the news be dramatized when 
possible to get wider attention. 

Take the case of honoring an 
old employee. You may get a 
news item on the event itself, 
but why not try to add photo- 
graphic coverage, too? A pic- 
ture of the veteran receiving a 
gilt wrench (as well as a more 
valuable token) provides eye ap- 
peal as well as a “catchy” lead 
for your news story. 

Now about yourself. Since you 
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are a community leader, you are 
also a news source. For example, 
your opinions on local business 
are weighty and pertinent to 
editors. At mid-year or year’s 
end, you may want to consider 
issuing a generalized statement 
about your business (if only to 
say you served more customers 
than in any other year, etc.) and 
make an optimistic prediction for 
your community. You’ll not only 
get publicity but stimulate busi- 
ness in general. 

Your membership in service 
clubs can also be important if you 
accept speaking invitations and 
committee assignments. 

In speeches, imagination and 
color will capture newspaper 
audiences as well as live ones. 


Some tips on getting your 





Seema Tae 





Include in your speech, facts 
about the exciting future of 
plumbing, describe its fabled 
past, make reference to unusual 
jobs—and relate all these things 
to today’s services and products. 
If a reporter isn’t covering the 
meeting, send a condensed ver- 
sion of the speech—highlighted 
by its colorful aspects—to the 
editor, who is always looking for 
the unusual. 


e Wanting publicity is not a 
breach of modesty. It is simply 
proved business wisdom. Men- 
tion in news columns builds a 
public image of you as a force- 
ful community leader whose 
opinions and statements are re- 
spected enough to be published 
for all to read. That image pays 
off in customer confidence. END 


publicity published: 





e When writing the story, get to the point quickly. Just state the 
facts. Any “dressing-up” with adjectives will be supplied by the 


newspaper editor. 


e Include the names and addresses of all people concerned with the 
event and make certain that the names are spelled correctly. 


© Type the story. Make it double-space, with plenty of margin area. 


© Get your story to the newspaper as soon as possible after the event 


has taken place . . 
is the timely one. 


. or even before. The most newsworthy story 


© Include clear photographs, well-labeled, with all people in the pic- 
tures identified. Whenever possible, the pictures should have a 


human interest angle. 


® Send the story to the right editor at the newspaper office. Find out 
in advance who that person is by making a quick phone call. 
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HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


Foolproof 
installation 
















Performance of Sundstrand Fuel Units steadily improves as the 
industry's leading engineers keep Sundstrand always first in 
fuel units. But placement of the ports, function of the bypass 
plug, simple screw-driver adjustment for pressures from 75 to 
150 psi, and the procedures for single-pipe or two-pipe instal- 
lations, have been carefully preserved unchanged since 1941! 
Add to this the fact that substantially more Sundstrands are 
specified than any other fuel unit, and you have another im- 
portant way Sundstrand backs up your oil burners. Just about 
any serviceman anywhere can install and service any Sundstrand 
single- or two-stage model, quickly, easily, and properly. It's 
one of the best assurances you can have that your Sundstrand- 
equipped burners will consistently perform “as specified’’! 


SUNDSTRAND 


HYDRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Ill.—Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand 
Hydraulic AB Stockholm; in France by R. S. Stokvis, et Fils, S, A., 20-22 Rue Des Petits-Hotels, 
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QUALITY 


Naturally! And F & W advanced design, non- 

corrosive materials and precision manufacturing 

have been proved trouble-free and long-lasting in 

thousands of installations here and abroad, year F&W VARIJET BULLET 

after year. Every pump factory-tested for pressure The world’s leading shallow-well pump. Pumps 

and capacity. Every pump gets you a satisfied 40-70% more water, yet reduces motor load and 

customer. current consumption, thanks to exclusive design 
patent. %4-% H.P. Motors, 720-1800 G.P.H. @ 


SALES ADVANTAGES \ 10 ft. & 20 PSI. 


Not only sales advantages, but exclusive sales ad- 
vantages! In shallow well pumps the patented 
F & W VARIJET is unapproached for efficiency 
and economy, gives 40 to 70% more water, yet 
uses less electricity. In deep well equipment, 
F & W’s Automatic Control Valve produces maxi- F&W MULTI-STAGE 
mum efficiency. The Speedichange Rotary Seal Ondine denian autitieith t heteue, die 
makes maintenance quicker and easier. These outs aan : fer _— 
- pacity per horsepower. Also give you car- 
and gee other important features make F & W Siitinatitas stants tant ethane eile eed ain aanalite 


really sel device. %-5 H.P. Motors. 2100-7200 G.P.H. @ 10 ft, 


COMPLETE LINE & 20 PS.I. 


Here’s another big advantage with F & W. You 
never have to over-power or under-power because 
there’s an F & W model to meet all requirements 
exactly. One of the world’s most complete lines. 


WELL-KNOWN BRAND NAME F&W ECONOMY MULTI-PURPOSE JET 
The economical, multi-purpose jet equal in capacity 

Flint & Walling has been a leading name in pump- ' to any comparable type, yet priced to meet volume 

ing equipment since 1866, has pioneered many > aa Ya HP. Motor. 350 G.PH. @ 15 ft. 

improvements including the first horizontal type ' cae 

jet pumps and the one and only VARIJET. F & W 

advertising in leading farm and consumer publi- 

cations, as well as nation-wide distribution, con- 

tinue to make F & W one of the most prominent 

names of all. 


GOOD PROFIT F &W MULTI-PURPOSE 


Not only does F & W provide worthwhile profit Converts from shallow to deep-well by mov- 
margins, but reasonable pricing, high salability, ing jet off pump down into well. No extra 
and trouble-free performance conserve your profit parts to buy. 2, %, 1 H.P. Motors. Single- 
and protect it for you! stage pressures to 60 Ibs. and 450-950 
G.P.H. @ 10 ft. & 20 P.S.1.; 2-stage to 100 
Ibs. and 540-810 G.P.H. @ 10 ft. & 20 PSI. 


it will pay you to tie up with F & W, the well-known, easy- 
selling, profit line that leads the field in quality and product 
development. Send for F & W Catalog today. 


FLINT & WALLING MANUFACTURING CO., INC, 
376 Oak Street, Kendallville, indiana 


F.W means Flowing Wit by Flint & Walling 
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HOUSING STARTS 
AHEAD OF 
LAST YEAR 


A BRIEF REVIEW 
OF 
1957 CONSTRUCTION 


MORE NEWS 
ON ANTI- 
BID-SHOPPING BILL 


GAS BOILER 
SHIPMENTS RISE 
IN 1957 





New home building is off to a fast start in ‘58. 





The Bureau of Labor Statistics reports housing starts 
in January totaled 69,000 units, representi an increase 
of 1l percent over the 62,000 started a month earlier and 
an increase of 9 percent over January a year ago, when the 
total was 63,000. 

Thus, the upturn in residential construction, begun 
some months ago, shows increasing signs of being here to 
Stay. 











+*e% 


A review of 1957 construction by the F. W. Dodge Corp., 
construction analyst, brings out the following facts: 

California was by far the leading state in total con- 
struction contracts. 

Building costs tended to level off during 1957. 

The first and second halves of 1957 presented distinct- 
ly different construction patterns, with housing, which had 
been weak in the first half, showing definite signs of a 
pickup in the second, and non-residential and heavy engi- 
neering contracts weakening after a strong first half. 

Contracts for manufacturing buildings were weak most of 
the year, giving advance indication of the downturn in 
business spending for new plants and equipment that showed 
up later in the year. 








+4 


The controversy over the anti-bid-shopping bill still 
rages. Opponents of the bill (HR. 7168, officially known 
as the Federal Construction Contract Procedures Act) claim 
substantial progress after a well-organized effort by 16 
El Dorado, Ark., contractors who flew to Washington to 
present their case against the bill to Senator McClellan, 
chief sponsor of the bill in the upper house. 

Following the delegates’ visit on Feb. 11, spokesmen 
indicated the Senator is convinced the controversial "five- 
day clause" permits a “week of rascality." (The bill as it 
now stands would allow general contractors a five-day 
period following opening of bids during which they could 
change their sub-contractors without rendering an account 
of the change. ) 











+*#+*% 


Gas boiler shipments for hot water and steam heating 
topped 1956 figures. 

The 1957 total was 99,400 units shipped for a 3.2 per- 
cent gain over the 96,300 shipped in ‘56. The December, 
1957 total was 4,900 units, 14 percent over December, 1956. 

Gas fired furnaces totaled 704,200 units in 1957, down 
13.3 percent from the 812,600 shipped in 1956. 








Domestic ENGINEERING, MArcu 1958 





March seems to be the month for contests. As this 
issue was going to press, no less than four national con- 
tests of interest to the p-h industry were making news: 

first, DE's Big Push Remodeling Sales Contest—designed 
to help contractors sell more remodeling—enters its final 
phase this month. The prize list has grown steadily, both 

DEADLINE FOR in dollar value and in the range of prizes to be awarded. 
BIG PUSH There's the $3,800 service truck, for example, or the 
CONTEST NEARS $3,500 kitchen—either one a rich reward for some enter- 
prising contractor who is judged to be an outstanding 
remodeling merchandiser. 

The deadline is March 15, but you still have time to 
enter and possibly win one of the more than 100 valuable 
prizes. Complete information on the contest is given 
beginning on page 112 of this issue. 











+ee% 


Eljer's "Dream of an Eljer Bathroom" contest, intro- 
duced to the public in consumer media last month, shows 
ELJER'S early Signs of being a tremendous success, the company 
"DREAM" CONTEST *CPOFtS- 
SHAPING UP Eljer hopes to upgrade the importance of modern bath- 
rooms in the public mind with the contest, and also 
familiarize the public with the neighborhood plumbing 
contractor. For an up-to-date report on the $50,000 con- 
test, see page 56. 





+444 


Another national contest of major interest to our 
industry is the "How's Your Home?" contest sponsored by 
"HOW'S YOUR HOME?" the Home Improvement Council. Progress is excellent, 
CONTEST ATTRACTS reports Don Moore, HIC director, as participating contrac- 
CONSUMERS tors are busy signing up consumers as entrants. For com- 


plete details of this contest, see January (page 92) and 
February (page 86) issues of Domestic Engineering. 


**** 


Are you good at thinking up names? If so, here's 
another contest for you. And you may win a Ford Ranchero, 
a clock radio or any of several other prizes being offered. 
The contest is being sponsored by the Du Pont Co., Wil- 
NAME THE ALATHON mington, Del., and seven of its manufacturer customers. 
MAN AND WIN A All you have to do is name the Alathon 25 pipe man, a 
PRIZE cartoon character who represents Du Pont polyethylene resin 
used for flexible plastic pipe. Co-sponsoring the contest 
with Du Pont are Anesite Co., Crescent Plastics, Inec., 
Plastic Pipe and Tube Division, Plastic Process Co., 
Republic Steel Corp. and Yardley Plastics Co. 


ARE 


Wholesalers from all parts of the United States are 
registered for the three-week business management course 
sponsored by the American Institute of Supply Assns., re- 
ports Roger Pope, chairman of the group's education com- 
mittee. 

AMERICAN INSTITUTE The course will be held June 29-July 19 at the Harvard 
ACCEPTING University Graduate School of Business Administration and 
REGISTRANTS FOR will provide intensive training in management through the 
MANAGEMENT COURSE "case history" method of study set up by Harvard. 

Enrollment forms are still available, Pope says, and 
wholesalers wishing to attend may obtain complete details 
from the Institute's office at 492 Albee Building, Wash- 
ington, De Ce Enrollment is limited to member companies 
of the American Institute. 
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NEW INTERNATIONAL’ 
330 UTILITY TRACTOR 





Now, International tractors with matched loaders and io: or & - 
backhoes—complete units backed by unexcelled IH facilities for Dees 
parts, service and financing. Here, the new 330 Utility is equipped 

with International Wagner loader and backhoe. 


Sa ap 


NOW! MORE 


‘BEEF’ 


than ever before in a 35 hp rig! 








it’s terrific for trenching, loading, ‘dozing! Now you 
can get an International tractor in the economical 35 
hp class, with strength and stamina for high capacity oo 
and low maintenance. The new International 330 MS» te, 
Utility has up to 900 pounds greater built-in weight Yardage-boosting traction! Greater built-in weight puts the new 
than other tractors of similar horsepower—really International 330 Utility far in front for push-and-pull power that pays 
rugged construction! Handle 1,000 pounds with a a eee 

front-end loader, lift 4,000 pounds with rear-mounted 

fork, dig faster with heavy-duty backhoe. 


ALL the work-easing features of larger IH tractors For extra-rugged service, ask your IH dealer to show you the 
are available—10 speeds forward with Torque Ampli- por 45-hp ay 350 Utility... Over 5,500 Ib drawbar 
fier drive ... power steering . . . job-tailored Hydra- mapdaiastinmains: « Pueceses sto ssdansm | 

Touch equipment control . . . Fast-Hitch. 7 EP = f- 


See how heavy-duty design can cut your costs! Look in 
the classified directory ... phone your IH Dealer. For 
free catalog, write International Harvester Co., Dept. 
PB-1, P. O. Box 7333, Chicago 80, Ill. 


SEE YOUR z : ,» ff fi Re, . < 
INTERNATIONAL ~ , 7-4 wen eS . 
HARVESTER eater i . \ \ , 









International Harvester Products pay for themselves in use— 


Farm Tractors and Equipment Twine Commercial Yer “a 
Wheel Tractors Motor Trucks Construction Equip = > 
A g , aaa | 
merit—General Office, Chicago 1, Illinois 45 5 a 
- - . 
4 o. Tr 
2 a “—_— ~ 
on 








Revere Color- 


09 X .¥/E 1 3dAl 3UZARU 


38Nl YSLVM Y3ddO) LAOS 3YSAR4 


REVERE TYPE L 3/4” X 60’ 


Color bars run the full length of the 20-foot 
straight-length tubes, and show tube sizes 
and types about every 12 inches. In addition 
to the 3 shown, DWV is color-coded yellow. 
Cartons in which coiled Revere Copper 
Water Tube is shipped ore stamped with 
the new color-coding identifications. 


Inks used will remain fast while tube is being 


handled but will not interfere with soldering 
when normal cleaning procedures are used. 
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Coding A Big Hit... 


...and a big time and money-saver to us 
in handling and installing 


REVERE COPPER WATER TUBE,” 


Says Mr. William R. Geiler, President 
GEILER PLUMBING & HEATING CO., 


Cincinnati, Ohio 


Continued Mr. Geiler, “From the minute it is delivered Revere Color- 
Coded Tube starts saving us time and money. In checking bills of lading, 
shipping tickets and double-checking against building specifications too , 
there is not only a lot of valuable time saved but there is less chance of 
mistakes being made. Anyone can spot the different types just by a fast 
glance. Even in the corners where the light is poor you can tell whether 
or not the tube being handled is ‘K’, ‘L’, ‘M’ or ‘DWV.’ 

“This Revere color-coding is a wonderful time saver in our shop work 
and in checking inventories, too. Frankly, I don’t know how we've done 
without this idea as long as we have. It’s a real contribution to the 
plumbing trade. Our men like to handle Revere Color-Coded Tube.” 


REVERE COPPER AND BRASS INCORPORATED 
Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, N. Y. 


Mills: Rome, N. Y.; Baltimore, Md.; Chicago, Clinton 
and Joliet, Ill.; Detroit, Mich.; Los Angeles and River- 
side, Calif.; New Bedford, Mass.; Brooklyn, N. Y.; 
Newport, Ark.; Ft. Calhoun, Neb. Sales Offices in 


Principal Cities, Distributors Everywhere. 


4 OF THE 11 SCHOOLS in which GEILER PLUMBING & HEATING CO., is installing Revere Color-Coded Copper Water Tube, representing a 


total of some 35,200 feet .. . (1) WILLIAM HENRY HARRISON HIGH SCHOOL, Hamilton County, Ohio. (2) STEWART ELEMENTARY SCHOOL, 
Sharonville, Ohio. (3) HILLTOP ELEMENTARY SCHOOL, Wyoming; Ohio. (4) OAK HILLS HIGH SCHOOL, Hamilton County, Ohio. 
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* YOU'RE a Le _with Abucite! 








The MOR-FLO Abucite Aluminum Water Heater, 
shown above, is a revolutionary, up-to-the-minute 
model for water heating economy, efficiency, and 
long-lasting dependability. It’s aluminum—it can’t 
rust. Supplies clean, clear hot water (more per hour) 
from 120° to 180°F. Has quick heat transfer (snap- 


ALUMINUM 
GALVANIZED 








ts , 
% 
We 


Deluxe 
Model 


Abucite 


Aluminum Automatic Gas 


Glass Lined 


Booster 
Model 


Mor-FLo HEATER 


2176 East 76th Street 


GAS 
& 
ELECTRIC 


MOR-FLO is more than just a name. 
It is a mark of distinction as any one 
will say who has sold the MOR-FLO 
Water Heater Line. 

Pointing to both the MOR-FLO Abv- 
cite Aluminum and Glass Lined Water 
Heaters, topping the line, you can be 
assured that here is ‘standard-for-tops’ 
in quality and dependability—supply- 
ing clear, clean, rust-free hot water, 
and plenty of it, at an economy best 
fitted to the frugal purse. 


ABUCITE | 
Cas Wated 


action Robertshaw Controls). Fully automatic, 100% 
safety shut-off. Extra fast recovery. Economical oper- 
ation. Efficient, long-lasting and dependable. Manv- 
factured of the best available meterials. Beautiful 
streamline design—enamel finish. 


GLASS LINED 
STONE LINED 


. 2 


” Electric Stone Lined 


Table Top 


Electric 
Glass Lined 


& 
Low Boy 
Model 


CORPORATION 


Cleveland 3, Ohio 
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New Pleasures 


I dunno—but sociologists insist 
the “leisure time revolution” is 
here. People are supposed to 
have more spare time, and 
strangely enough it’s bringing up 
serious new problems—that’s 
what the man said. Personally I 
haven’t seen much of this unoc- 
cupied time they keep talking 
about, but maybe that’s my fault. 

Since people are talking about 
it, let’s take a look and see how 
it might affect us as citizens as 
well as business people. 


=Most of us have lived long 
enough to see the ever increasing 
number of people who are faring 
forth into the woods and over 
waters, and onto golf courses and 
tennis courts and bowling alleys. 
But, interestingly enough, there 
has been an equally strong trend 
toward rediscovering the home 
as a center of leisure. The stay- 
at-home vacation is on the up. 
It’s creating a new kind of fam- 
ily, a family whose members 
play together and stay together. 
Maybe you'll agree that these 
stay-at-home vacations are the 
result of many factors, but let’s 
examine just two: One, the vast 
exodus to suburbs, and second, 
the phenomenal growth of cool- 
ing homes (air conditioning). 
Living in the suburbs has given 
us more outdoor space full of 
trees, green grass and breathing 
space. Cooling has given us ref- 
uge from the dog days. Kind of 
a nice deal, eh? And, the nice 
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By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


part of spending money on a 
home is that the owner can look’ 
forward to cool summers for the 
rest of his life. A good long time 
investment in comfort. Sounds 
good, doesn’t it? And, it’s true. 


#An interesting experiment was 
carried on in Austin, Tex., where 
a group of houses was sold to 
families who got central air cool- 
ing free. In return these folks 
agreed to serve as guinea pigs 
for one year while experts stud- 
ied the effects of cool air on their 
every-day habits. 

Most enthusiastic were the 
housewives. “It’s just like not 
having a summer,” said one 
woman. “I cook just as I do in 
the winter; yet I don’t get tired 
and cranky over a hot stove. I 
used to wait until 10 o’clock at 
night when the house had cooled 
down to iron, but now I do it any 
time.” And here’s one I like: 
The villagers found they threw 
more parties than they had-in 
their old homes, partly because 
friends from non-air conditioned 
homes were always eager for an 
invitation to beat the heat. 


2 Of course, I’m not one of those 
who believes that everyone is 
going to stay indoors all summer 
and emerge in the fall looking 
like pale laboratory mice. By 
nature we're inclined toward 
outdoor activities, and besides, 
most of us lke hamburgers 
cooked al-fresco so we don’t 
want to be cooped up all the time. 

To prove that people will 


spend some time outdoors, let’s 
look at one of the most exciting 
innovations of recent years, the 
backyard swimming pool. You’ve 
heard me talk about this before. 
Once the luxury property of the 
very, very rich, swimming pools 
are now on their way to becom- - 
ing home appurtenances for peo- 
ple in every walk of life. This 
touches pretty close to our bus- 
iness because swimming pools 
need quantities of pure, clean 
water and in many cases waste 
lines. I mention this to indicate 
that there’s a market for stuff on 
the outside of homes too. But 
whether it’s cooling or pools or 
plumbing, it certainly doesn’t 
take an Einstein to realize that 
the markets for the products you 
and I sell are enormous—and in- 
creasing every day. 


eLet’s all of us use that so- 
called “leisure time” selling 
homeowners and make everyone 
happy. END 


it's All Yours, Ladies 

About the only thing masculine 
left in many factories is the whistle. 
The ladies’ influence has even led 
Utility Fan Corp., Los Angeles, to 
introduce a factory air blower fan 
styled in flamingo pink. 

Blower fan blades have been 
painted red as a precaution for 
some time, but the idea of pink 
housings is to make them psycho- 
logically more attractive to women 
workers. 

Utility 
“handsome masculine gray.” END 


also has a blower in 
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NEW CLAYTON MARK 


BVIANY JS 
THE PUMP THAT OFFERS EVERYTHING... 


@ 3-WAY CONVERTIBILITY 


Now the convertible Clayton Mark 3-Way Jet Pump, 
with its high efficiency to depths of 80 feet, is better than 
ever. With one charge of water, the unique priming tube 
and improved design let it prime rapidly! From then on 
it reprimes itself. Yet—the Mark 3-Way Jet is priced to 
give you real sales volume. 

Water has been Clayton Mark’s business since 1888. 
Now with two modern plants and jobbers conveniently 
located to serve you, you can get everything you need 


Submergible 


@ DEPENDABILITY 


é 
@eeeeeeeeoeoeeoeoeoeoeeeeeeeeeeeeeeeeeeeeeeee ee eeee 8 


© ECONOMY 


for a complete well and water system from Clayton Mark 
—the most respected name in water. Then you sell a 
complete job—and at a substantial margin of profit. 
Eliminate costly call-backs. Increase your profits. 
Standardize on Clayton Mark Pumps and Well Supplies. 
Be sure you get the only water well equipment with 70 
years of manufacturing and field experience behind it. 
Ask your hardware, plumbing, or well supply jobber for 
Clayton Mark—America’s fastest growing water well line. 


A pleased customer admires her rugged new 
shallow well Clayton Mark 3-Way Jet Pump which 
primes to depths of 25 feet. She knows this low- 
priced beauty will run quietly and efficiently for 
years. 


MARK 3-Way Jet— 3 and 1% HP 
sizes for deep and shallow wells. 
Depths to 80 feet. Capacities to 
760 GPH. 


Deep Well Piston 


Dual-Jet 


CLAYTON MARK & COMPANY i900 Dempster Street * Evanston, Illinois 


quality products for home, farm and industry 


since 1888 
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PRIMES TO 











FEET 


(SHALLOW WELL) 
(80’ Deep Well) 


Mail coupon today for new 3-Way Jet catalog— 
or see your local jobber. 


Clayton Mark & Company 

1900 Dempster Street 

Evanston, Illinois 

Please send catalog on: 

[] New 3-Way Jet Pump 

[] Other Clayton Mark pumps and water systems 


Name_ 


Address__ 
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CONTROL THE FLOW 
WITH 


MAID-O’-MIS 


Balancing Valve Adapter Units 


Install on all (hydronic) types of forced circulation hot water 
heating or chilled water cooling systems 


EASY TO INSTALL! 


INEXPENSIVE! 


No. 16 for angle balancing valves. 
Phantom view left shows it inserted, 
N @) “PR E-P LA | NI N G ! — ready for balancing. For 4%” and 1” 


cast brass tees, only. 


No. 14 phantom view 
right shows unit in- 


There are decided advantages in hav- 
ing balancing valves on hand that can 
be quickly, easily installed without 
advance planning. First of all, they 
eliminate carrying “complete” stocks 
of balancing fittings. Then, too, they 
can be used wherever zoning is neces- 
sary ... the only balancing valve that 
can be added with no restriction! 


Installing these MAID-O’-MIST units 
is simple: they are sweat-fitted speed- 
ily into copper, bronze or brass, and 
thread into cast iron tees. Remember, 
MAID-O’-MIST valve-adapters let 
water flow thru the tee freely. Since 
the pipe diameter isn’t reduced, there’s 
no water restriction at all except for 
the balancing required. 


Just figure the convenience, efficiency 
and money-savings these valve adapt- 
ers give ...and you'll order MAID- 
O’-MIST! 





serted in copper or 
bronze tee ready for 
balancing. Use with 
3%”, 144”, %”, 1”, and 
1%” pipes. 


Get full information from your jobber or write for catalogue, today! 


- AUTOMATIC HUMIDIFIERS 


WATERLINE CONTROLS 


AUTO VENTS .« « « HEATING AND AIR CONDITIONING SPECIALTIES 


MAID-O’-MIST, Inc. 


3217 NORTH PULASKI ROAD 


CHICAGO 41, ILLINOIS 





THE SECRET 
OF GOOD CIRCULATION! 


MAID-O’-MIST 
a mes 

AUTOMATIC Vinge VE NTS 

FLOAT TYPE ™ 

for all (hydronic) hot water heating and 

chilled water cooling systems 


N° 14 


Install in copper or bronze tee to complete 
> 

a balancing valve. Regulates flow of water 

thru any hot or chilled water system 


No. 7 AUTO-VENT 

No wonder Number 7 is a big favor- 
ite with both heating and air-con- 
ditioning experts! Fully automatic, 
this brass vent has a self-closing, 
float-operated valve—all mounted 
on a removable bonnet for quick 
servicing. Small (434” x 214” with 
14” I.P. female connection) it does 
a big job of eliminating air. For 
pressure up to 75 lbs. 


No. 72 
AUTO-VENT 
Install in cast iron tee to complete a b 


| ie A fast-venting valve of 
ng valve. Simple balancing adjus ee econ ean the 


y t board 
No. 27 AUTO-VENT econvectors, baseboar 


and free-standing radia 
Smaller sized (3” x 2%”) for a. A. Be 
horizontal mounting with ” Size 1%” x %”" with %” 
I.P. female side connection. LP. male connection. 
Use on convectors, radiant _— Ee yee 
coils, etc. Takes up to 50 Ib. drainage. 
pressure. 


requires only ao screwdriver 


No. 37 AUTO-VENT 


Similar to No. 27, but designed 
for horizontal mounting with 4%” 
I.P. vertical male bottom con- 
nection. Size 3” x 2%”. 50 Ib. 
pressure. 


No. 67 AUTO-VENT 


Is the space limited? Then No 
67 is your Auto-Vent! Its overall 
size is only 3%,” x 1%” with \%’ 

Install in cast brass tee to complete an I.P. male connection. 

angle balancing valve. Like all other MAID- 

O'-MIST adapters, the cost is low 


N° 16 


Get full information from 
your jobber or write for 
Float Type catalog, today! 


MAID-O-MIST, Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILL. 
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Here's Why Architects, Wholesalers and Contractors Make 


THE ARCHITECT wants the best for his 
buildings. Wants to know that what 
he specifies in copper water drainage 
and refrigeration tube bears a name 
that means quality. Wants to know, 
too, that what goes into his buildings 
goes in permanently. He knows that 
when he specifies “‘Bridgeport’’ as the 
source for copper tube, his specifica- 
tions are met to the fullest degree. 


THE WHOLESALER’S reputation is built 
on the firm foundation of dependabil- 
ity (another name for quality). With 
Bridgeport, he deals with direct fac- 
tory salesmen who offer and provide 
technical assistance, sales metallurgy 
and mill service through Bridgeport’s 
well-integrated national network of 
sales offices and warehouses. 
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Everything THE CONTRACTOR puts 
into his buildings reflects directly on 
him. The success of the job is based on 
the quality of his materials and the 
service he gets from hissuppliers. With 
Bridgeport, both quality and service 
are superior. The big jobs require 
» well-timed deliveries, product uni- 
formity and easy workability to get 
the big jobs done faster. He looks to 





A SOURCE 


BRIDGEPORT Their Source for Copper Tube 


the Bridgeport Wholesaler for all of 
these... and gets them. 

Architect, Wholesaler or Contractor 
—there’s everything to gain when you 
put Bridgeport in the picture. Your 
nearest Bridgeport Sales Office is your 
strongest link to the complete source 
for plumbing and heating products. 
Call us today. 


my Ad! + 
STANDARDS 
cx vey 


Bridgeport 


~s 
ae 


Ly 


BRIDGEPORT COPPER WATER AND DRAINAGE TUBE 


Bridgeport Brass Company, Bridgeport 2, Conn. + Officesin Principal Cities » In Canada: Noranda Copper and Brass Limited, Montreal 
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Last Ditch Effort Mapped by Opposing Industry 


Groups to Defeat, or Pass, Bid-Shopping Bill 


One calls it sword over contractor’s head 


Wasuincton, D. C.—“Like a 
sword of Damocles hanging dan- 
gerously overhead by the finest of 
threads, the controversial, so- 
called anti-bid-shopping bill (H.R. 
7168), which would legalize bid- 
shopping on federal construction 
contracts, remains poised and ready 
for action on the calendar of the 


U. S. Senate.” 


ws The foregoing quotation is taken 
from the latest newsletter of the 
National Assn. of Plumbing Con- 
tractors. The association is contin- 
uing its urgent efforts in Washing- 
ton “to acquaint senators with the 
position of the majority of the 
plumbing industry in opposition to 
the bill and in favor of a really 
workable measure to prevent bid 
shopping.” 

The NAPC and the United Assn., 
two of the strongest opponents of 
the bill, pointed out that there is 
still time to slow down passage of 
the bill. They urged continuation 
of the industry’s letter-writing 
campaign to senators, setting forth 
objections to the bill. 


s Meanwhile, the Councilator, offi- 
cial publication of the Council of 
Mechanical Specialty Contracting 
Industries, one of the leading pro- 
ponents of H.R. 7168, was going 
full steam ahead in urging support 
of the bill. 

George Roscoe, executive secre- 
tary of the group, pointed out in 
the February issue of the Council- 


52 





ator that sponsors of the bill have 
been explaining to all senators the 
objectives of the legislation and 
why last-minute attempts by a 
“group of former supporters to de- 
feat or drastically alter the bill are 
contrary to the best interests of the 
public and the industry.” Results 
are highly satisfactory, Roscoe said. 

“Phony issues that have been 
raised against H.R. 7168 are being 
exposed and senators who have 
been told the full story of H.R. 7168 
reject them,” the Councilator said. 

Sponsors of the bill have not spe- 


ae. 


cifically asked that it be scheduled 
for debate and vote in order to have 
more opportunity to explain its ob- 
jectives, the newsletter said. 


sw In recent months, Domestic EN- 
GINEERING has given complete cov- 
erage of the anti-bid-shopping bill 
and the ensuing controversy. The 
provisions of H.R. 7168 were out- 
lined in detail, followed by a dis- 
cussion of the controversial points 
by both opponents and proponents 
of the bill. The thorough analysis 
enabled contractors to arrive at 
their own decision regarding the 
bill and told how they could make 
their decisions known. 

The series of articles on the bid- 
shopping bill appeared in the Sep- 
tember, October, November and 
January issues of DE. 





“PLENTY OF HOT WATER for everything,” is the way the jubilant Mrs. Home- 


maker shown above describes her “demand rated” Rheem water heater as 


the source of hot water for laundry, dishwasher, sink and two bathrooms. 
The new high-input gas water heaters manufactured by Rheem give as much 
as 25 percent more hot water per hour of operation, the company points out. 
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OPERATION SELF IMPROVEMENT is the slogan adopted 
by Milwaukee area p-h industry leaders for that com- 
munity’s promotional tie-in with Plumbing-Heating-Cool- 
ing Month in May. Present at a recent Milwaukee meet- 


~~ 


Contractors in Two Midwestern Cities Plan 
Tie-In with Plumbing-Heating-Cooling Month 


MitwavuKEE—“Operation Self Im- 
provement,” an industry-wide pro- 
motional tie-in with Plumbing- 
Heating-Cooling Month in May, 
was drafted for the Milwaukee area 
at a recent meeting of industry 
leaders here. 


a All segments of the p-h indus- 
try—manufacturer, wholesaler and 
contractor—were represented at a 
luncheon at the Schroeder Hotel 
where Hal Bergdahl, advertising 
and sales promotion chairman of 
the Plumbing-Heating-Cooling In- 
formation Bureau (and manager of 
dealer sales for Crane Co.), pre- 
sided informally. 

Ted Cox, Chicago public rela- 
tions counselor working with the 
P-H-C Bureau on the May pro- 
motion, explained some of the 
Bureau’s ideas for assisting local 
committees: 


a “Traditionally, the plumbing and 
heating industry has not been a 
‘hard-sell’ type of business,” Cox 
said. “However, with this new con- 
cept of cooperation between the 
various local groups, it is felt that 
much more vigor can be put into 
the selling effort in our industry. 
“The p-h industry, through its 
efforts concentrated in May, can 
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hope to create at least an aware- 
ness in the consumer’s mind of the 
obsolescence of his equipment, as 
well as of the comfort and enjoy- 
ment he can derive from new, mod- 
ern replacements,” Cox said. 
Direct-mail stuffers, posters, win- 
dow streamers, truck signs and 
bumper strips will be made avail- 
able for distribution by the local 
committee, Cox and Bergdahl said. 


Later, in Chicago, the Plumbing 





€ 


ing were (seated, left to right): W. H. Oleson, Hal 
Bergdahl, E. F. Maurer, Ted Cox and N. J. Radder. 
Standing were: G. E. Enright, R. H. Hammersmith, K. 
Leitgabel, N. M. Knauer, R. Appleby and R. F. Weber. 


Industry Trade Promotion Commit- 
tee of the Chicago metropolitan 
area met to map plans for an in- 
tensive merchandising and sales 
promotion campaign for May. 

Cox was present at this meeting 
also, where he outlined the Bu- 
reau’s plans for the industry-wide 
May promotion. 


a The Chicago meeting, like the one 
in Milwaukee, was attended by 
representatives from all segments 
of the p-h industry. Ludwig Koep- 
ke, president of the Illinois Plumb- 
ing Contractors Assn., presided. 


Wozar Sizes Up Market—Says It'll be Big and 
Profitable for Water Systems Dealers in ‘58 


Dayton, O.—Regardless of the 
over-all economy, 1958 can bring 
a strong market for pumps and 
water systems. 

That is the theme of messages 
directed to customers and em- 
ployees of the Tait Manufacturing 
Co. by Louis Wozar, president, as 
his company launched its 50th an- 
niversary year. 

Wozar said Tait plans the most 
extensive promotion in its history. 


ws “We believe we can help the 
wholesaler and the dealer a great 
deal by pushing hard at the con- 
sumer level in addition to our 


strong trade program,” Wozar said. 

The Tait president announced 

that his firm’s 1957 sales were up 
(Please turn to page 54) 





“Advance to greater progress,” the 
50th anniversary theme of the Tait 
Manufacturing Co., is emphasized 
here by firm president Lovis Wozar. 
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page 


Permaglae 


4000.000% 


THE 4,000,000TH WATER HEATER: A highlight of the 1958 campaign of 
A. O. Smith Corp.’s Permaglas Division was a tour of the Kankakee, Ill., plant 
by company executives, distributors and salesmen attending a gathering at 


Olympia Fields, Ill. 


Pictured with the 4,000,000th Permaglas water heater 


are J. H. Brinker, C. F. Pester, G. F. Morrison, C. L. Tracey and R. R. Barnes. 


Hydrasteel—That's A.O. Smith's Name for Its 
New Development in Glass-Lined Water Heaters 


KANKAKEE, ILL.—Permaglas has 
announced “a scientific 
development that sets new stand- 
of resistance for 
glass-lined water heaters.” (Per- 
maglas, a division of the A. O. 
Smith Corp., is a pioneer manufac- 
turer of glass-lined water heaters.) 

“Hydrasteel” — a new type of 
steel designed specifically for bond- 
ing with a new glass of high cor- 
rosion resistance—is the latest step 
forward by Smith’s researchers. 


dramatic 


ards corrosion 


a Company technicians found that 
the new glass lining was so radical 
in composition that it could not be 
bonded perfectly with any available 
type of steel. Hydrasteel was de- 
veloped to meet this problem. Per- 
maglas is offering a 15-year guar- 
antee on its Hydrasteel models. 


Chicago Contractors Elect 

Cuicaco—George Connelly was 
re-elected president of the Plumb- 
ing Contractors Assn. of Chicago at 
the association’s annual meeting. 

Also elected were: John Higgins, 
first vice president; John Turkstra, 
second vice president; and Sidney 
Weil, treasurer. 
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J. W. Burleson, general sales 
manager of Permaglas, stated that 
the development of these new lin- 
ing components was necessitated 
by higher Btu inputs and faster re- 
covery in new heater models. 


Wozar Sizes Up Market 
for Water Systems 


(Continued from page 53) 
12 percent over 1956 and “approxi- 
mately 22 percent better than the 
average of the industry.” 

He mentioned six bright spots 
that will be reflected in the prof- 
its for pumps and water systems in 
1958: (1) Improvement in the con- 
struction of homes; (2) increased 
emphasis on home modernization, 
(3) an increase in the average in- 
come per farm, (4) the constantly 
growing replacement market, (5) 
more aggressive selling on the part 
of manufacturers and (6) the im- 
pact of the new submersible pumps 
on the market. 


Vance Industries Moves 
to New Chicago Factory 

Cuicaco—Vance Industries, Inc., 
manufacturer of steel 
products, has completed its move 
to a new, modern plant at 7401 W. 
Wilson Ave., Chicago. 

The new factory, which includes 
warehousing facilities, de- 
signed and built specifically for the 
fabrication and production of the 
company’s sinks, sink frames and 
drop-in sink bowls. 


stainless 


was 


Hobart Unveils Something New in Dishwashers 


Cuicaco—The built-in Kitchen- 
Aid automatic dishwasher was a 
center of attraction in the Gold 
Medallion Prize Home at the Mer- 
chandise Mart open house held here 
in January. (The KitchenAid is 
manufactured by the Hobart Manu- 
facturing Co., Troy, O.) 

More than 100,000 visited the 
Mart’s home furnishings show. 


= The dishwasher’s new timed 
spray cycle was of special interest 
to many. This feature, mounted on 
the unit’s interior wall, is put into 
operation when the dishwasher is 
turned on. It clears plumbing lines 
of cold water and warms up the 
dishwasher interior and its contents 
before the start of the washing ac- 
tion. The cycle assures water of 
proper temperature at all times. 


CENTER OF ATTRACTION: Here is Ho 
bart Manufacturing Co.’s KitchenAid 
dishwasher, one of the attractions in 
the Gold Medallion Prize Home at 
the Chicago home furnishings show. 
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JANITROL EXECUTIVES got a look at one of the company’s new furnaces 
which were introduced at a recent national sales conference. From left to 
right are: J. |. Trimble, vice president and manager of product engineering 
and development; R. A: Bell, vice president and general manager; and H. C. 


Gurney, general sales manager. 


For features of the line, see page 76. 


Joint Industry Committee Is Formed to End 
Labor Strife Between Contractors-Journeymen 


WasuHincton, D. C.—Harmony 
within the plumbing and heating in- 
dustry was enhanced recently 
through the formation of the Joint 
Industry Program Committee. The 
committee is composed of officials 
from the National Assn. of Plumb- 
ing Contractors, the Mechanical 
Contractors Assn. of America and 
the United Assn. 


s The goal of the new organization 
will be to promote wider coopera- 
tion between management and labor 
for the “positive and constructive 
benefit” of the industry and the 
public. Chairmanship of the com- 
mittee will rotate among the three 
associations annually. 

Composed of the three top elected 
officers of each association, plus 
Jerome Hendrickson, executive sec- 
retary of the NAPC, and Lloyd 
Gruman, Jr., executive secretary of 
the MCAA, the new group will sup- 
plement the activities of the Indus- 
trial Relations Council, which has 
served the three associations since 
1950. Hendrickson and Gruman will 
be co-secretaries of the committee. 


« Joseph Spitzley, president of 
MCAA, has been elected the first 
chairman of the group and has told 
Domestic ENGINEERING that the 
committee’s first meeting will be 
held in Washington on May 6. 
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Members of the committee in- 
clude: 

From the NAPC—Wilbur Hokom, 
president; John Rhoades, vice- 
president; Irvin Rechkemmer, sec- 
ond vice-president. 

From the MCAA—Joseph Spitz- 


Janitrol Takes Wraps 
Off New Product Lines 


Cotumsus, O.—More than 350 
Janitrol “select” dealers from 38 
states met here in January to at- 
tend the company’s first annual 
Goodwill Get-Together and to get a 
preview of the firm’s 1958 sales and 
marketing plans. 

Two new lines of Janitrol] heat- 
ing and air conditioning equipment 
were shown to the dealers. J. L 
Trimble, vice president and man- 
ager of product engineering and 
development, presented the com- 
pany’s new year-round air condi- 
tioner with a heat exchanger that is 
fire-fused on the inside and out 
with a new fire and corrosion- 
resistant process. Trimble pointed 
out that the heat exchanger carries 
a 20-year warranty. 


ley, president; Horace Wefzell, 
vice-president; William Scott, Jr.. 
treasurer. 

From the UA—Peter Schoemann, 
general president; John McCartin, 
assistant general president; William 
Dodd, general organizer. 


‘8 WERTER coms 


NEW PLANT FOR MOR-FLO: Above is an architect’s drawing of Mor-Flo Heater 
Corp.’s new plant recently completed in Cleveland (DE, Dec., page 165). The 


new production facilities have 21,000 square feet of floor space. 


Company 


officials told DE that plant output will be about 400 water heaters per day. 


Oil Heat Industry Study Reveals 58 Outlook 


New York Criry—The Oil-Heat 
Institute of America has announced 
the results of its 1958 business fore- 
cast survey. 

Of 24 conversion-burner manu- 
facturers polled, 17 expect the year 
to be “the same or better” than 1957 
and seven expect a decrease of 5 
percent. Nineteen out of 34 furnace- 


burner manufacturers expect a 10 
percent increase in 1958, eight ex- 
pect the same volume as last year 
and seven expect a slight decline. 
Of 22 boiler-burner manufacturers, 
17 expect an average increase of 10 
percent, three expect the same vol- 
ume and two expect a drop in sales. 
(Please turn to page 56) 





News .. . continued from page 55 


ANOTHER “DREAM” BATHROOM: Photos like this have been sent by Eljer to 
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consumer media to supplement the company’s advertisements of its “Dream of 
an Eljer Bathroom” contest. The contest was introduced to the public last 
month in full-page advertisements in two leading Sunday supplements. 


Eljer's Dream Bathroom Contest Now Under Way. 
Company Says First Results Are “Beyond Hopes’ 


PirtspurGH—Eljer Co.’s “Dream 
of an Eljer Bathroom” contest (DE, 
Dec., page 93) was announced to 
the public last month in full-page 
advertisements in This Week and 
Parade (Sunday newspaper sup- 
plements) and in supporting space 
in other newspapers. 

A. E. Thiesfeldt, Eljer’s advertis- 
ing manager, reported initial pub- 
lic response to the contest in en- 
thusiastic terms: “The first results 


are almost beyond our hopes,” he 
told Domestic ENGINEERING. 
Thiesfeldt went on to describe 
how the “Dream” contest will ben- 
efit the plumbing industry. He 
pointed out that the contest will 
upgrade the importance of bath- 
rooms, identify the plumbing con- 
tractor as a prime contractor 
instead of a subcontractor and 
familiarize the public with the 
neighborhood plumbing contractor. 


Oil Heat Industry Study Reveals 58 Outlook 


(Continued from page 55) 

Of the 20 cooling equipment man- 
ufacturers replying to the survey, 
14 look for a 5 percent increase in 
business, four anticipate a year sim- 
ilar to 1957. and two expect’ a de- 
cline. Of 30 control and accessory 
firms, 21 expect an average increase 
of 74% percent, six predict the same 
volume and three look for a decline. 


aFrom a group of 23 manufac- 
turers of commercial-industrial oil- 
fired equipment, 11 said they look 
for an increase of 10 percent in 1958, 
eight look for a volume equal to last 
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year’s and four expect a decrease. 

On the question of price, 15 out of 
72 expect an increase, four expect a 
decrease and 53 think prices will 
“hold the line.” According to 53 out 
of 77 returns, advertising expendi- 
tures will remain equal to last 
year’s, while 12 returns report an 
intention to increase expenditures 
and 12 announced an intention to 
decrease expenditures. 

Forty-eight out of 75 say they will 
increase their sales effort this year, 
while 23 will continue the same and 
four will sell “less aggressively” 
than last year. 


Commercial Filters Buys 
Several Case Branches 


MELRosE, Mass.—Commercial 
Filters Corp. has acquired the 
branch offices and warehouses of 
W. A. Case and Son Manufacturing 
Co., located in Niagara Falls, Buf- 





falo, Rochester, Syracuse, Olean 
and Jamestown, N.Y. 
Commercial Filters president 


Robert Fielding said that the newly 
acquired company will operate as 
W. A. Case Co., division of Com- 
mercial Filters Corp. 

In addition to stocking the Case 
line of vitreous china plumbing fix- 
tures, the new branches will stock 
the line of Commercial Filters’ fil- 
tration equipment. 


Brass Craft Redesigns 
Its Packaging System 


Detroir—Brass-Craft Manufac- 
turing Co. has standardized its box 
sizes and introduced decimal pack- 
aging of its Speedway Supplies. The 
complete line—from the largest case 
to the smallest tray—has been rede- 
signed for better merchandising and 
easier ordering and stocking. 

The shipping carton of 50 units, 
the replacement box of five indi- 
vidually packaged valves and the 
cellophane over-wrapped trays 
have standard measurements and 
are packaged in decimal quantities. 


Carlon to Build New 
Plastic Pipe Plant 


CLEVELAND — Carlon Products 
Corp. has begun construction of a 
new $500,000 plant in Aurora, O., to 
increase the manufacturing facili- 
ties of its synthetic rubber-plastic 
combination sewer and drain pipe. 

The new plant, the company’s an- 
nouncement said, was necessitated 
by a recent price reduction that 
makes Carlon’s pipe competitive 
with bituminous fiber and slip seal 
tile pipes and an improved manu- 
facturing formula that is respon- 
sible for a recent sales upsurge. 

The new plant will also include 
facilities for the manufacture of 
flexible and rigid plastic pipe. Car- 
lon expects full production in the 
plant within a few months. 

(NEWS continued on page 58) 
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Lightweight for fast LOW-COST installation! 


MONCSUMP: 


Exclusive unbreakable GLASS FIBER construction! 





One man can easily install this 9 lb. indestructible 

sump ...and field tests prove average installation time 
at 30 minutes and under! Prefabricated ready to install 
with all holes cut. Monosumps stack compactly for 
economical storage (192 tanks in 6’ x 7’ x 7’ room). Strong 
one-piece glass fiber reinforced moulding construction 


eliminates loss through breakage in storage or handling. 


Tight-fitting yellow lid with 
finish grommets — readily 
seen in darkened basements. 
Keeps out dirt and vermin. 


Semsae Cover reversible for =) 
r . 
eecuuets surface drainage 


| 


Holes cut for speedy 
installation, or without 


holes for on-job cutting. Jobbers! Dealers! 











This revolutionary product is 
Free-flow inlet filter traps lint available NOW! Write today for 
from washer, is easily cleaned. details on territories available and 
pricing structure. 


INLET 
FILTER 











DE LuciE 


» 
South Bend 28. Indiana 


N INC. 
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This is to certify that 


YARDLEY ClearStream PIPE 


a 75 18. ANO 


OO 18. FLEXiM@E 


meets all requirements of 


L. S. DEPARTMENT OF COMMERCE 


munodity Slaendard CS 19. 


and the 


NATIONAL 


VAROLEY PLastTiCs CO 





SANITATION FOUNDATION 


=< A Y4 
44% (Ul 
J :e* é 


CERTIFICATE OF QUALITY: Pictured here is Yardley Plastics Co.'s certificate as- 
suring p-h contractors that its 75 and 100-pound flexible plastic pipe meets 
all requirements of the Commerce Department’s commodity standard for 
plastic pipe and of the National Sanitation Foundation. The certificates were 
mailed to Yardley’s distributor-customers and are intended for display. 


Yardley Launches New Program to Promote the 
Plastic Pipe Industry's Seals of Quality’ 


Cotumesus, O.—In a move to pro- 
mote quality products in the plastic 
pipe industry, Yardley Plastics Co. 
has issued a new mailing piece to 
its wholesaler customers. 

The mailing piece is a certificate, 
signed by Yardley president F. B. 
Hill, Jr., attesting that the com- 
pany’s 75 and 100-pound flexible 
plastic pipe meets all requirements 
of the U. S. Department of Com- 
merce’s cemmodity standard for 
flexible plastic pipe and of the Na- 
tional Sanitation Foundation. 

Designed for display by p-h 
wholesalers, the certificates also 
bear the seals of the Society of the 
Plastics Industry, the National 
Sanitation Foundation and the 
Plastic Pipe Research Council. 


= Commenting on the purpose of 
the certificate as a display item, R. 
W. Rosel, Yardley’s vice president 
in charge of sales, told DE: “Flex- 
ible plastic pipe is one of the most 
confusing things to purchase be- 
cause of the many claims made by 
both large and small producers of 
the pipe and raw material. You 
have heard the expressions, ‘Ours 
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is as good as,’ ‘It’s just the same,’ 
‘We use virgin material,’ etc. 

“Regarding this last statement, if 
it is virgin material of approved 
pipe grade, there is no reason why 
it should not carry the Commodity 
Standard number, since all raw 
material suppliers do have an ap- 
proved compound.” 





M-H Sponsors Control 
Training School 


MINNEAPOLIS—Thirty-two em- 
ployees of Rapid Thermogas Co., 
Des Moines, Ia., attended a three- 
day training school conducted by 
Minneapolis-Honeywell here in 
January. In turn, each of the 32 
Thermogas employees conducted 
similar schools for their organiza- 
tion in Iowa, Wisconsin and Illinois, 
with the assistance of Honeywell’s 
field organization. 

Subjects discussed at the January 
sessions included gas control appli- 
cations, conducting dealer training 
and the concept of management. 





TEACHER-TRAINEES: Shown above are 
Mearl Lamb (left) and Junior Burton 
brushing up on a typical gas control 
wiring system at Minneapolis-Honey- 


three-day training school. 


Chairman of Plumbing Manufacturers’ Group 
Calls for New Concept in Home Use of Fixtures 


Wasuincton, D. C.—“The past 
year has brought our industry 
many ‘profits,’ but most of them 
don’t show up in the statements of 
our member companies.” This was 
the statement made recently by 
Stanley Backner (Universal-Run- 
dle Corp.) following his election as 
chairman of the Plumbing Fixture 
Manufacturers Assn. 


# Backner referred to the published 
financial statements of plumbing 
fixture manufacturers. The reports, 
he said, show profits have declined 
50 percent or more during the last 


two years, with some companies 
showing a net loss during 1957. 
Backner continued: “The past 
year has brought into sharp focus 
basic problems that we, as an in- 
dustry, must face and solve. 


= “Because we do have an assured 
market, we have learned to rely on 
it too completely. We’re selling fix- 
tures as isolated products, not as 
integral parts of the home. We 
have promoted the efficiency of our 
product but have left largely un- 
explored their important relation- 


(Please turn to page 172) 
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Armaflex is made in 4%”, %”, and %4” nominal wall thicknesses. It can be used at temperatures from 200° F. down to zero. 


it costs no more to do a neater, faster 
insulation job with Armstrong Armaflex 





On lines where you need insulation to save heat or stop condensation, you can 
do an efficient, economical job with Armstrong Armaflex. Armaflex is a flexible 
foamed plastic pipe covering designed for easy handling. Six-foot-long sections 
can be slipped on quickly, or slit and snapped in place. 

Big savings in time also result from the ease with which fittings can be insu- 
lated. Fitting covers can be made up, using miter-cut pieces cemented together 
with Armstrong 520 Adhesive, and applied in up to 50% less time than required 
for wrap-on type insulations, or insulating cements. Being vaporproof, Arma 
Leck fer Andy flex also saves the extra step of applying a vapor barrier on cold lines. On most 
Armaflex on dis- jobs, total installed costs of superior quality Armaflex run no higher than for 


plays or window conventional installations. Frequently, the cost is lower. 
or door decals. ; 
He identifies the Free booklet on Armaflex, including recommended thicknesses for various serv- 
wholesaler who : al : a ros 
pe ae parma! ate ice conditions, is available on request. Write today to Armstrong Cork Com 


pany, 2203 Todd Avenue, Lancaster, Pennsylvania. 








| ‘Armstrong INSULATIONS 
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CONTRACTORS + WHOLESALERS * MANUFACTURERS 


CONTRACTOR ASSNS, .. . National 


May 20-23--MCAA~ Annual eon 
vention of the Meehanieal Contractors 
Assi, of America; Hotel Ambassado) 
Los Angeles 


June 23-25—ASHAB—Semi-annual 
meeting of the American Soviety of 
Heating and Air Conditioning Engi- 
neers; Nicollet Hotel, Minneapolis 


June 23-25—ASRE—Annual meet- 
ing of the American Society of Re- 


WHOLESALER ASSNS. 


Mar, 30-Apr. 1—SWA—Annual con- 
vention of the Southern Wholesalers 
Assn.; Palm Beach Biltmore Hotel, 
Palm Beach, Fla. 


Apr. 9-11—CSA—Spring meeting of 
the Central Supply Assn.; Palmer 
House, Chicago. 


Apr. 13-15—MAWA—Annual con- 
vention of the Middle Atlantic Whole- 
salers Assn.; Chalfonte-Haddon Hall, 
Atlantic City, N.J. 


Apr. 14-15—NHAWA-—Spring meet- 
ing of the National Heating and Air 


frigerating Brheineers, Hotel Leaming 


ton, Minneapolis 


June 30-July 3-—-NAPC--76th annual 
convention and exposition of the Na 
tional Assn. of Plumbing Contractors; 
Pan Pacifie Auditorium, Los Angeles 


Sept. 20-26—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Claridge Hotel, At- 
lantic City, N.J 


Conditioning Wholesalers Assn.; At- 
lanta Biltmore Hotel, Atlanta, Ga. 


June 5-8—NYSPHW—Spring meet- 
ing of the New York State Plumbing 
and Heating Wholesalers; Thousand 
Islands Club, Alexandria Bay, N. Y. 


Oct. 1-3—CSA—Fall meeting of the 
Central Supply Assn.; Palmer House, 
Chicago. 


Oct. 26-29—AI—Annual convention 
of the American Institute of Supply 
Assns.; Hotels Roosevelt and Jung, 
New Orleans. 


CONTRACTOR ASSNS. . . . State 


Mar. 3-4—Kentucky—Annual con- 
vention of the Kentucky State Assn. 
of Master Plumbers; Kentucky Hotel, 
Louisville. 


Mar. 10-11—Nebraska—Annual con- 
vention of the Nebraska Plumbing and 
Heating Contractors Assn.; Lincoln 
Hotel, Lincoln. 


Mar. 13-15— Oklahoma—Annual 


convention of the Associated Plumb- 
ing and Heating Contractors of Okla- 
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homa; Skirvin Hotel, Oklahoma City. 


Mar. 19-20—Maine—Annual conven- 
tion of the Maine State Assn. of 
Plumbing Contractors; Eastland Hotel, 
Portland. 


Mar. 21-22—Mississippi—A nnual 
convention of the Mississippi Assn. of 
Plumbing Contractors; Edgewater 
-.Gulf Hotel, Edgewater Park. 


(Please turn to page 170) 


MANUFACTURER ASSNS. 


Mar. 31-Apr. 2—GAMA—Annual 
meeting of the Gas Appliance Manu- 
facturers Assn.; The Greenbrier, 
White Sulphur Springs, W. Va. 


Apr. 20-22— AHLMA—Annual 
meeting of the American Home Laun- 
dry Manufacturers Assn.; Boca Raton 
Club, Boca Raton, Fla 


May 4-7 
the Aly 
Han 


ARIl—Annual meeting af 
Canditianing and Refrigera 
Institute; The Hoamestead, Hot 
“Apidae Va 


May 4°?-—-LPGQA Annual eanven 
tien and trade ahaw af the Liquefied 
Petyateum Gas Asan: Canad MHiltean 
Hotel, Chieagde 


May 7--OHINE- Annual convention 
of the Ol Theat Tratitute of New Bing 
land: Hotel Shepaten=Plaga, Boston 


May 7«11-—-WACIA—Conferenve and 
exhibit of the Western Air Condition 
ing Industries Assn.; Shrine Exposi 
tion Hall, Los Angeles 


May 11-13—FCI—Spring meeting of 
the Fluid Controls Institute; Lake 
Placid Club, Lake Placid, N. Y 


May 11-13—SHEMA~—Spring meet- 
ing of the Steam Heating Equipment 
Manufacturers Assn.; Lake Placid 
Country Club, Lake Placid, N. Y. 


May 11-14—CBRA—Annual meeting 
of the Copper and Brass Research 
Assn.; Homestead, Hot Springs, Va. 


June 9-13—OHI—Annual conven- 
tion and exposition of the Oil-Heat 
Institute of America; Coliseum and 
Park Sheraton Hotel, New York City. 


June 22-28—CIPH—Annual conven- 
tion of the Canadian Institute of 
Plumbing and Heating; Jasper Park 
Lodge, Jasper, Alberta. 


June 23-26—SMI—Fifth National 
Store Modernization Show of the Store 
Modernization Institute; Coliseum, 
New York City. 


Aug. 6-9—NASWSO, WCRC—An- 
nual convention of the National Assn. 
of Soft Water Service Operators in 
cooperation with the Water Condition- 
ing Research Council; Schroeder Ho- 
tel, Milwaukee. 








Oct. 13-15—AGA—Annual conven- 
tion of the American Gas Assn.; The 
Auditorium, Atlantic City, N. J. 


Nov. 10-14—NEMA—Annual meet- : 
ing of the National Electrical Manu- | 
facturers Assn.; Traymore Hotel, At- 
lantic City, N. J. 
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There are plenty of user advantages inherent in 
the Wolverine Roll-O-Tube® carton for copper 


water tube. That’s why we say: 


iT’S SO EASY! 


1. SO EASY TO OPEN .. + + + » just unzip the gummed tape and your tube is ready for you! 


SO EASY TO USE... - fasten or hold the tube at one end and roll the carton back. 
The tube comes out straight and free from troublesome kinks! 


SO EASY TO MAKE BENDS . turn or steer the carton in the desired radius. You get bends 
that look machine made! 


SO EASY TO PROTECT 
UNUSED TUBE........- cut off the tube you need, leave the rest in the carton pro- 
tected from damage and dirt. 


5. SO EASY TO CARRY a convenient arm hole eliminates awkward carrying. 


6. SO EASY TO ROLL.... it’s round just like a hoop! 


7. SO EASY TO IDENTIFY . . . tape is color coded, carries identifying information 
so that you can read it from any angle. 
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See your wholesaler for Wolverine Roll-O- 
HOW ABOUT Tube. Cash in on the time- and money-saving 


benefits we’ve described. Ask him about these 


ORDERING TODAY other Tubemanship products: 


BUY FROM YOUR WHOLESALER 


WOLVERINE WATER TUBE 
(Straight Lengths) 


WOLVERINE DWV TUBE 
(Drain, Waste, Vent) 


WOLVERINE S.P.S. PIPE 


ce CALUMET DIVISION WOLVERINE TUBE 


URANIUM DIVISION DIVISION OF 
GOODMAN LUMBER DivISiON 





CALUMET & HECLA, INC. 


OLVERINE TUBE DIVISION Ci 
17222 Southfield Road 
Allen Park, Michigan 


ANADA LIMITED 


CANIZER & EQUIPMENT 
UNIFIN TUBE DIVISION 


PLANTS IN DETROIT, MICHIGAN AND DECATUR, ALABAMA. SALES OFFICES IN PRINCIPAL CITIES 


EXPORT DEPARTMENT, 13 EAST 40TH STREET, NEW YORK 16, NEW YORK 








Here is the best engineered chimney ever built—by *2! 


anyone. Designed and engineered by McQuay, and suit- 
able for all fuels, (Type A) this new package chimney 
has a 7” stainless steel flue with aluminized steel interliner 
and outer casing. The interliner is supported by the ex- 
clusive McQuay stainless steel tension spring spacers for 
strength, rigidity and durability. There is nothing to 
deteriorate, nothing to collect soot. Roof housing is large, 
measuring 16”x20” with a 20x24” cap. 


MtOuey This McQuay design permits 
nine ental quick drafts and even tem- 
perature from top to bottom for peak efficiency under all 
conditions—steady winter firing or intermittent firing in 
mild weather. For the best results, and for greatest econ- 


omy, recommend and use this McQuay package chimney 
on every job. 


Territories are now being assigned. Write today to 
McQuay Chimneys, Inc., 1636 Broadway Street N.E., 
Minneapolis 13, Minnesota. 


I / (be 








Looking down through a McQuay 
package chimney section. Stainless 
steel tension springs separate and 
firmly position stainless steel flue. 
Steel tension springs also position 
aluminized steel interliner and outer 
casing for extreme durability and 
rigidity. McQuay thermo siphon de- 
sign and tension springs permit fast 
and free air flow for quick draft and 
even temperature from top to bottom. 


Check These Features Against Those 
of Any Other Chimney ! 


(—Listed under the re-examination service of Underwriters’ 
pre prea Inc., and on the approved list of F.H.A. and V.A. 


'Y—Costs from one-third to one-half as much as brick in- 
stalled. All pre-assembly has been done to eliminate costly on-the- 
job time and labor. 


N 


f—Flue is of stainless steel to permanently 
withstand effects of combustion gases. No cracking or chipping. 
Interliner and outer casing are of aluminized steel. Starter box and 
starter sections are in one unit for fast erection. Standard 24”, 18” 
and 12” sections give any desired length. Average installation time 
is less than one hour after openings are prepared. 
LIGHT WEIGHT—Load on support joists is only 9 pounds per foot of 
ae length. 

H MPLETE—With easy-to-follow instructions for installing. 
No apaial tools required. Units are individually packaged. 








Perhaps you missed it 


r)~““BUSINESS WEEK”’ 
eZ =~, 





Heat is transmitted by A 
conduction (2) convection 
or (3) radiation. Four cans 
—one painted white, _ 
black, one polished an 

one covered with asbestos, 
filled with boiling water 
will cool at different rates 


industrial Unit Heater | e 








*wWhich cools quicker? (See Below) 


ti B Oo f.- gwen wee 
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Ads like this help you ! 


A powerful new series of advertisements is taking the Dunham-Bush product 
story to hundreds of thousands of decision-making Business Week readers. 


This is your assurance that Dunham-Bush products ... already well 
known... will be better known. Whether you install, stock or specify, 
you'll be associated with a respected major manufacturer of heating, air 
conditioning, refrigeration and heat transfer products. 


As Domestic Engineering readers know, the Dunham-Bush'story of a 
total of 167 years of heat transfer experience . . . localized technical sales 


engineering assistance ... complete lines in four industries ...is a story 
hard to beat. 


Now, your customers and prospects will know this unique Dunham-Bush 
story to your advantage. 


*Did you figure right? The black can cools most rapidly (Stewart-Kirchoff Law) 
To the right you'll see a few of many 


Dunham-Bush products. Write for com- 
plete line catalogs. 


Serving YOU through 


AIR CONDITIONING + REFRIGERATION + HEATING + HEAT TRANSFER 
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A complete line of Steam Heating A complete line of Hot Water Heating 
Specialties. Specialties. 


HEATING 


New BFOT Baseboard from a long 
line of Baseboard, and Convectors. 


AIR 
CONDITIONING 


Copper Deck Cooling Towers provide 
interchangeability of blower and pro- 
peller fans. 


A Complete Line 


. : : 5 ii = sg : ‘ 7 
a Sit tg 


One Responsibility 


One Source 


WEST HARTFORD, CONNECTICUT *® MICHIGAN CITY, INDIANA © MARSHALLTOWN, IOWA 


SUBSIDIARIES 


af 


Condensation Pumps (iilustrated) and 
Vacuum Pumps (not shown) for all 
types of systems. 


Remote Air Conditioning Units for in- 
dividual room control in new or existing 
buildings. 


Package Chillers for chilled water air 
conditioning, drinking water, beverage 
and industrial cooling applications. 


RIVERSIDE, CALIFORNIA ¢ UTICA, NEW YORK 


 heat-x ] HEAT-X, INC. TNT THE BRUNER co. DUNHAM-BUSH (CANADA), LTO. DUNHAM-BUSH, LTD. BRUNNER CORPORATION (CANADA) LTD. 


BREWSTER, N.Y GAINESVILLE, GA. TORONTO, CANADA 
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LONDON, ENGLAND 


PORT HOPE, ONTARIO 





- A 
: 
Y 
, 


SAN 


PRODUCT 


on 
© 
ara® 


Sump Pump Control 

A single-pole sump pump con- 
trol has been developed by Penn 
Controls. The unit features a dust- 


proof and tamperproof switching 
unit. Models are available that 
either open or close the contacts on 
liquid level rise. They are also 
available for single-pole double- 
throw requirements. 

Manufacturer: Penn 
Inc., Goshen, Ind. 


Controls, 


Humidifier 

A humidifier for installation in 
the straight plenum of warm air 
heating systems has been an- 


nounced by Skuttle. The humidi- 
fier is factory-assembled, including 
plates and stainless steel rack. It 
features a glass evaporating pan 
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designed for easy cleaning. The 
unit is self-adjusting to varying 
water pressures. Other features 
include a reversible seat, a metal 
underpan for overflow protection, 
corrosion-resistant metal parts and 
a two-tone green baked-enamel 
finish. The humidifier is a counter- 
balanced unit without moving 
parts. 

Manufacturer: Skuttle Manufac- 
turing Co., Milford, Mich. 


Fuse-Plug T & P Valves 

Watts Regulator has introduced a 
series of fuse-plug temperature and 
pressure relief valves. Sizes are 


34 in., and water temperature rat- 
ing is 375,000 Btu/hr. The valves 
are made of bronze and feature a 
flexible corrosion-proof diaphragm 
that is resistant to high tempera- 
tures. One model (illustrated) is 
equipped with a lever and short 
thermal tube. A seccond model 
also features the lever but contains 
an extension-type thermal tube. A 
fusible plug located at the end of 
the thermal tube melts at 210F. 

Manufacturer: Watts Regulator 
Co., 10 Embankment St., Lawrence, 
Mass. 


Laundry Tray Fitting 

A fitting for use on laundry trays 
has been developed by Price Pfis- 
ter. The fitting is offered in rough 


brass or satin chrome finishes and 
features renewable stem assembly 
cartridges, nylon seat washers and 
a bleeder screw. The cast brass 
spout has a %-in. hose-threaded 
connection. The fitting is available 
in two models, one with %-in. iron 
pipe or copper connections with 
unions and the second with %-in. 
solid copper connection without 
unions, 
Manufacturer: Price 

Brass Manufacturing Co., 
Humboldt St., Los Angeles 31. 


Pfister 
3011 


Transite Sewer Fitting 

A 30-deg. building sewer fitting, 
featuring maximum tightness and 
protection against root penetration, 


has been developed by Johns-Man- 
ville. The epoxy-bonded elbow is 
made of asbestos cement. It em- 
bodies a coupling principle that 
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insures tightness by compressing 
two rubber rings (factory inserted) 
between the pipe wall and the fit- 
ting or coupling. The 30-deg. elbow 
serves as a companion piece to the 
60-deg. Transite wye branch for 
sewer mains. The fitting supple- 
ments the company’s 11%4-deg., 
22\40-deg. and 45-deg. turns. 
Manufacturer: Johns-Manville, 
22 E. 40th St., New York City 16. 


Repair Clamp 

A clamp for repairing breaks or 
holes in asbestos-cement and cast 
iron water lines in water and sew- 


age systems and industrial appli- 
cations has been introduced by 
Dresser. The clamp is installed by 
removing bolts from one of its 
sides, springing the clamp around 
the pipe, inserting the bolts and 
tightening the nuts. The lug de- 
sign insures against bolt bending 
and provides uniform gasket pres- 
sure around the full circumference 
of the clamp. Lugs are made of 
malleable iron and are plastic dip- 
ped. The steel bolts have rolled 
threads. The clamp ring is made 
of stainless steel. The gasket is 
made in a finger design to increase 
its range of adjustability and to 
hold its performance uniform, 

Manufacturer: Dresser Manufac- 
turing Division of Dresser Indus- 
tries, Inc., Bradford, Pa. 
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Thermodynamic Steam Trap 
Sarco has announced that its 
thermodynamic steam trap has 


been granted a U.S. patent. The 
trap is used for high and low- 
pressure steam systems. It removes 
condensation and air from the sys- 
tems automatically. There is no 
leakage or loss of steam through 
bleeder ducts or orifices during the 
time the seating member is seated. 
The seating member is a _ solid 
stainless steel disc. Thermodynam- 
ic steam traps are offered for steam 


Combination Countertop 
by Universal-Rundle for Use in Builder Homes 


A combination countertop and 
lavatory especially designed for 
builder homes has been announced 
by Universal-Rundle. The combi- 
nation is made of color-matching 
vitreous china and can be installed 


pressures from 10 to 600 psi 
Manufacturer: Sarco Co., 635 
Madison Ave., New York City 


Gas Burner Flame Detector 
A flame detector for use in me- 
dium-sized commercial gas burners 
has been developed by General 
Controls. The pilot safety control 
system combines magnetic amplifi- 
cation with thermo-electric energy 


i 


to insure positive 
flame-sensing 


operation. The 
thermocouple re- 
(Please turn to page 70) 


and Lavatory Developed 


without back-up subcounters. It is 
available in a choice of colors or 
white. 
Manufacturer: 
Corp.., 
Pa. 


Universal-Rundle 
217 N. Mills St., New Castle, 





New Products 





(Continued from page 69) 
sponds to flame failure in 5 sec. or 
less. The magnetic amplifier, simi- 
lar in function to an electric am- 
plifier but with no vacuum tubes 
or moving parts, operates the 
switching relay in response to the 
signal from the thermocouple. The 
relay unit goes into safety on power 
interruption, component failure or 
a break in the thermocouple cir- 
cuit. 

Manufacturer: 
Co., 801 Allen 
Calif. 


General Controls 
Ave., Glendale 1, 


Cast Iron Boilers 

A line of factory-packaged, oil- 
fired cast iron boilers for steam 
and hot water has been announced 
by Peerless Heater. Models in one 
series have output capacities of 


111,000 Btu/hr. Units in a second 
series are rated at 146,000 Btu/hr 
output. All models include a tank- 
less water heater. They are fac- 


tory-tested and are shipped pre- 
wired and with controls. 

Manufacturer: Peerless 
Co., Boyertown, Pa. 


Heater 


Bronze Valves 

Hammond Brass has added four 
series to its bronze valve line. One 
series (upper left in illustration) 
consists of rising-stem, double-disc 
gate valves for 150 lbs wsp and 


Ne vo9 


300 Ibs wog. These units are avail- 
able in % through 2-in. sizes. A 
second series (upper right) con- 
sists of needle-point globe valves 
for 200 lbs wsp and 400 lbs wog. 
These models are offered in \%& 
through %-in. sizes. A third series 
(lower left) offers swing-check 
composition disc models for 150 
lbs wsp and 300 lbs wog. The valves 
in this series are offered in 4 
through 2-in. sizes. The fourth 
series consists of swing-check 
valves with solder joints for copper 
tubing. Illustrated at lower right, 
these units are designed for 125 


New Wall—Hung Closet Combination Developed 
by Chicago Pottery Features Nonsweating Tank 


A wall-hung closet combination 
that is close-coupled and available 
with a nonsweating tank has been 
developed by Chicago Pottery. The 
unit is designed for residential and 
commercial applications and fea- 
tures “syphonic” flushing action 
with a large trapway. It can be in- 
stalled in 6-in. walls and connected 
to standard 4-in. soil pipe. It oper- 
ates with normal residential water 
pressure and requires no special 
floor construction or supply or 
drain pipe. It can be adjusted to 
provide for irregularities in stud- 
ding and rough plumbing. Standard 
seats may be used with the com- 
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bination which is offered in a 
choice of several colors or white. 

Manufacturer: Chicago Pottery 
Co., 1920 Clybourn Ave., Chicago 14. 


lbs wsp and 250 lbs wog. They are 
available in % through 2-in sizes. 

Manufacturer: Hammond Brass 
Works, 1844 Summer Blvd., Ham- 
mond, Ind. 


Colored Lavatory Legs 

Reed-Cromex has added a series 
of colored lavatory legs to its line. 
The legs are now available in satin 
chrome, satin brass and polished 
brass, as well as the standard pol- 
ished chrome. Models are offered 
to fit all makes and types of lava- 
tories. 

Manufacturer: Reed-Cromex 
Corp., 492 S. Green Rd., Cleveland. 


Space Heating Control 

A combination control for use on 
gas-fired space heaters has been 
developed by Robertshaw-Fulton. 
The control can be used to convert 
manual units to automatic either 
in the field or during manufacture. 
It combines A and B gas cocks, a 
safe-lighting automatic pilot, pilot 
filter, pilot flow adjuster, thermo- 
static gas valve and pressure reg- 
ulator into one compact unit. Com- 








Ye 


ponents that may be added to the 
basic unit include a_ snap-action 
hydraulic thermostat, a snap-off to 
bypass hydraulic thermostat, a 
throttle to bypass then snap-off 
hydraulic thermostat, a throttle to 
a constant bypass and a 24-v elec- 
trically operated gas valve. The 
basic unit can be used where only 
a gas cock and automatic pilot are 
needed. A pressure regulator can 
also be added. A bypass selector 
valve on the snap-acting thermo- 
stat cartridge and an integrally de- 
signed gas cock stop to prevent 
unintentional pilot shutoff are 
other features. 

Manufacturer: Robertshaw-Ful- 
ton Controls Co., Grayson Controls 
Division, 100 W. Victoria Blvd., 
Long Beach, Calif. 


(Please turn to page 76) 
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FOR THE FASTEST 
GROWING SKYLINES OF THE WORLD 


ARCHITECTS + BUILDERS « ENGINEERS - CONTRACTORS AND OWNERS SPECIFY 


RICHMOND 


THE FASTEST GROWING NAME IN PLUMBING FIXTURES 


Distinguished both for variety of handsome designs and wide color range, 


Richmond Plumbing Fixtures are more and more the choice for engineered quality 


and ageless styling.. 


multiple residence or single-family living. 


. whether the building is for industry, commerce, 


Shown here are a few of the outstanding buildings which include, among other 
quality specifications, the name RICHMOND. Each is impressive testimony to the 
versatility of the Richmond line. 


RICHMOND PLUMBING FIXTURES DIVISION rneem manuracturING COMPANY, METUCHEN, NEW JERSEY 


dels SE 


Inland Steel Building, Chicago, Ill. 


Architect—Skidmore, Owings & Merrill 
Builder—Turner Construction Co. 
Plumbing Contractor—Economy 
Pibg. & Htg. Co., Inc 
Plumbing Wholesaler—Warren Barr 
Supply Co. 


Canada House, New York City 


Architect—Eggers and Higgins 

Gen’! Contr.—Walsh Constr. Co., Inc. 

Mech. Eng.—Syska & Hennessy, Inc 

Plumbing Contr.—C. H. Cronin, Inc. 

Plumbing Wholesaler—New York 
Plumbers Specialty Co., Inc 


375 Park Avenue, New York City 


Architects—Mies van der Rohe and 
Philip Johnson 

Associate Architects—Kahn and Jacobs 

Builder—George A. Fuller Company 

Consulting Eng.—Joros, Baum & Bolles 

Plumbing Contr.—Eugene Duklaver, Inc. 

Plumbing Wholesaler—Glauber, Inc. 


COCHRERA IOV \R 


Harrison Park, East Orange, N. J. 


Architect—Romolo Bottelli 
Builder—Harrison Park Constr. Co 
Mechanical Engineer—Edmund Assoc. 
Plumbing Contr.—Paramount Pibg 
& Htg. Co 
Plumbing Wholesaler—Harlem Pibg. 
Supply Co., Inc 


Tishman Building, New York City 


Architect—Carson and Lundin 

Builder—Tishman Realty and 
Construction Co., Inc 

Consulting Engineer—Cosentini Assoc 

Plumbing Contr.—John Weil Pibs. Corp 

Plumbing Wholesaler—Smolke Co., Inc 


’ } 
Pe tepetetaded 
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heed | 


Roosevelt Raceway, 
Westbury, N. Y. 


Architect—Arthur Froehlich & Assoc. 
Builder—George A. Fuller Company 
Structural Engineer—Henry M. Loyne 
Piumbing Contr.—M. J. Harmonay Corp 
Plumbing Wholesaler—Smolke Co., Inc 


575 Lexington Avenue, N. Y. C. 


Architects—Sylvon Bien, Robert L. Bien 
Builder—Sam Minskoff & Sons, Inc 
Mechanical Engineer—Seors & Kopf 
Plumbing Contr.—Fein-Schlosberg, Inc. 
Piumbing Wholesoler—Glauber, Inc. 


400 Park Avenue, New York City 
Architect—Emery Roth & Sons 
Builder—Fisher Brothers 
Mechanical Engineer—Henry 8. Oehrig 
Plumbing Contractor—Poramount 
Pibg. & Htg. Co 
Piumbing Wholesaler 
Supply Co Inc 


Harlem Pibg. 


RICHMOND CREATES THE FINEST BATHROOM AND KITCHEN PLUMBING FIXTURES « HEATING EQUIPMENT 
OTHER RHEEM PRODUCTS: WATER HEATERS «+ WATER SOFTENERS + WEDGEWOOD GAS RANGES + STEEL CONTAINERS 
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Warm Welcome for the 1960 Winter Olympics 


SQUAW VALLEY LODGE 


Lifelines of CHASE’ 





At Tahoe City, California, they’re getting 
ready for the first U. S. Olympics since 1932. For 
the most modern comfort and convenience, Squaw 
Valley Lodge has installed inside radiant heating 
and outside snow melting systems, using 20,000 
feet of Chase copper tube! 


These Lifelines of CHASE copper tube will pro- 
vide indoor warmih...melt snow swiftly on terrace 
and walks...remain free-flowing indefinitely. 


SNOW RAPIDLY DISAPPEARS on the outdoor 
terrace of Squaw Valley Lodge. Thanks to Chase Copper 


Tube, this snow-melting system was quickly, efficiently / 
and inexpensively installed. 
aS S ® 


The Nation’s Headquarters for Brass, Copper and Stainless Steel 


Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids Houston Indianapolis Kansas City, Mo. Los Angeles 
Milwaukee Minneapolis Newark New Orleans New York (Maspeth, L.!.) Philadelphia Pittsburgh Providence Rochester St. Louls Sanfrancisco Seattle Waterbury 
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installs Radiant Heating 


COPPER TUBE! 


LIGHTWEIGHT, bendable Chase Cop- 
per Tube is so easy to handle, mechanics 
save time; do a better job faster. 








EASY-TO-SOLDER, too, Chase Copper 
Solder-Joint Fittings go on in a jiffy. Long 
tube lengths mean fewer fittings required. 


Architect: MALONE & HOOPER—San Francisco 
Engineer: GEO. BROKAW-—San Francisco 

Contractor: BOOTHE RADIANT HEAT, INC.—Lafoyette 
Wholesaler: GRIMSHAW PLBG. SUPPLY—Berkeley 


CHASE copper tube is known for its superior qual- 


ity and dependable, long-lasting performance. It FREE-FLOWING water travels unob- 


. ‘ eke structed and at full pressure over the years 
was CHASE that pioneered copper tube and fittings. through radiant heating Lifelines of Chase 
And over the years, more CHASE copper tube has Copper Tube. 


been used in building than any other brand. 


Whenever you want easy installation, trouble- 
free service and long-range value—always insist on 
Lifelines of CHAsE copper tube. It never pays to 
settle for substitutes! 


BRASS & COPPER CoO. 


WATERBURY 20, CONNECTICUT 
SUBSIDIARY OF KENNECOTT COPPER CORPORATION 


PRESSURE-TIGHT, these properly in 
stalled Chase radiant floor heating lines 
are going in for good. 
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New, more efficient SIX... 


FORD’S NEW 223 SIX 

Brake Horsepower—139 @ 4200 rpm 
Bore—3.63 in. Stroke—3.60 in. 
Displacement— 223 cu. in. 











FORD TRUCKS COST LESS 


less to own...less to run... last longer, too! 
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TRUGIGS 


greater economy, longer engine life! 


The only modern Short Stroke SIX 
for Light and Medium Duty service 


Krom pickups to two-tonners, the new ’58 Ford truck 

line provides the most efficient SIX with more horse- 

power per cubic inch than any other in its class. This 

modern thrift leader features a new carburetor for up 

to 10% greater fuel economy. And engine features like New Ford F-500. Rugged, versatile 1! -tonner 
Deep-Block construction, free-turn valves (both intake — a GVW. Two wheelbases for 7/4- to 
and exhaust) and aluminum alloy pistons with integral a ad 

steel struts are all designed for extra durability. 


Teamed with this more efficient SIX, the Ford 
Driverized Cab offers new riding comfort. The roomy 
cab has comfortable non-sag seat, suspended pedals, 
Hi-Dri ventilation and weathker-protected inboard 
steps. Impact-O-Graph tests prove Ford pickups give 
smoothest ride of any half-tonner! 


Ford trucks give dependable service. A study of ten 
million trucks by insurance experts proves Ford trucks New Ford Styleside pickup. Modern Styleside 
last longer. When replacement parts are needed, Ford body is as wide as the cab and standard at no 
parts are priced low and can be obtained everywhere. extra cost. Conventional Flareside box available. 


Short Stroke design means less New carburetor design gives 

piston travel, less internal fric- up to 10% more fuel economy. 

tion—givesmoreusable power. New vacuum control valve New Ford Parcel Delivery chassis. Four P-Series 
Provides increased durability and accelerator pump system chassis with GVW’s from 8,000 to 17,000 Ib., for 
... prolongs engine life. provide smoother operation. up to 525-cu. ft. custom bodies. 


AMERICAN BUSINESS BUYS MORE FORD TRUCKS THAN ANY OTHER MAKE! 
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(Continued from page 70) 


Gas Water Heater 

An automatic gas water heater 
for installation in limited head- 
room areas has been introduced by 





John Wood. The 30-gal. unit meas- 
ures 36% in. high and has a di- 


ameter of 223%4 in. It can be in- 
stalled in closets, attics or crawl 
spaces. The compact cast iron bur- 
ner features an annular port de- 
signed for quick flame travel and 
rapid ignition. The burner is adap- 
table to any type of gas. Other 
features include a combination 
snap-action thermostat and safety 
pilot shut-off valve with built-in 
pilot filter to control water tem- 
perature and to shut off gas, a con- 
stant gas pressure regulator, and a 
magnesium anode. 

Manufacturer: John Wood Co., 
Heater and Tank Division, Con- 
shohocken, Pa. 


Fast-Priming Jet Pump 
Clayton Mark has redesigned its 
three-way jet pump to provide 


Janitrol Redesigns Its Year-Round Air 
Conditioning and Vertical Gas-Fired Furnace Lines 


Janitrol has redesigned one of 
its lines of year-round air con- 
ditioners and a line of vertical gas- 
fired furnaces. The year-round 
units, which occupy 4% sq ft of 
floor space, are available in six 
sizes from 80,000 to 200,000 Btu/hr 
input with comparable cooling 
combinations. Heat exchangers on 
these units are now firefused dur- 
ing manufacture to resist high tem- 
peratures and corrosion. It is war- 
ranted for 20 years. The cooling 
section is air-cooled. Remote com- 
pressor-condenser units that oper- 
ate with outside temperatures to 
125F are available in capacities 
from 22,000 to 76,000 Btu/hr. 
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The gas-fired furnaces are of- 
fered in seven sizes from 65,000 to 
200,000 Btu/hr. They can also be 
converted to year-round operation. 
The furnaces may be installed as 
either hi-boys or lo-boys, depend- 
ing on location of the return air 
and filter compartment. Blanket 
insulation is installed in the blower 
compartment and large rubber 
cushions are used to mount the 
blower. Shown discussing one of 
the units are Janitrol executives J. 
I. Trimble and C. C. Owen. 

Manufacturer: Janitrol Heating 
and Air Conditioning Division, 
Surface Combustion Corp., 400 
Dublin Ave., Columbus 16, O 


rapid and permanent priming after 
installation. This feature is par- 
ticularly important on check valve 
installations for suction lifts to 25 
ft. Priming time has been reduced 
by addition of a priming tube. The 
tube continuously feeds water into 
the pump’s revolving impeller dur- 
ing the priming cycle. This drives 
air from the impeller, speeds up 
circulation in the pump case and 


helps to dispel air from the well 
pipe. The pump can be converted 
from shallow to deeper pumping 
applications by changing the noz- 
zle and venturi. Three detachable 
jet assemblies are available for use 
in different pumping levels: shal- 
low to 25 ft, medium to 40 ft and 
deep to 80 ft. Design of the pump 
adapts itself to vertical or horizon- 
tal applications for both shallow 
and deep well operation. The pump 
delivers up to 760 gph. Operation 
is automatic, designed for a pres- 
sure range in the water storage 
tank from 20 to 40 Ibs. 

Maufacturer: Clayton Mark and 
Co., 1900 Dempster St., Evanston, 
Ill. 


Juvenile Closet 

A vitreous china water closet for 
children has been introduced by 
United States Plumbing Fixture. 
The unit is designed for institu- 
tional applications, especially 
schools. The closet measures only 
10 in. high. Reverse-trap styles 
are available. It is flush-valve 
operated and features jet flushing 
action. 

Manufacturer: United States 
Plumbing Fixture Corp., 1130 City 
Park Ave., Columbus, O. 

(Please turn to page 80) 
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kintrim 


stainless steel — series 400 
“T” type Sink Frame 


THE HOTTEST NAME IN 
THE SINK FRAME FIELD 


The new Kintrim 400 is the talk of the 
industry. First in quality...designed for 
faster—better installation... priced to sell. 


} —sBuilt in corner supports! Just push in the 
tabs. Fits steel or cast iron bowls. 


2 Simple—Fast Installation in the shop—on 
the job—Kintrim saves time! 


a oF 


Get on the Kintrim bandwagon. Contact . 
your wholesale distributor or write: 1. Wide flange— 


*Pats. No. 2,440,741 and assures watertight 
seal 


Guarantees a firm 
secure fastening. 


Special anchor 


KINKEAD Dx INDUSTRIES proper belt 


positioning 


5860 N. Pulaski Road, Chicago 30, Illinois 
5250 W. 102nd Street, Los Angeles 45, California 
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Shown: New Dodge Tradesman—a pick-up with side lockers. 


You get extra quality at no extra cost- 
Dodge is one of the low-priced 3! 


You may be surprised to know, for instance, that a 
standard Dodge Power Giant V-8 pick-up costs 
$2.66 less than pick-up “‘F’’, and only $5.50 more 
than pick-up “C” .. . that a rugged Dodge Power 
Giant panel costs less than either panel “F”’ or 
panel “‘C”’*. Yet Dodge Power Giants give you many 
more advantages, leading the low-priced three in all 
four important ways: 

First in power! Discover the extra traffic pep and 
extra pulling power that you get from Power Giant 
V-8’s, with up to 27.5°% more power than com- 
petitive trucks. 

First in payload! You'll find you get as much as 
1¢ more payload per trip, because Power Giant 
construction adds extra strength without adding 
weight. You save trips, man-hours and fuel! 


4-way leaders of the low-priced 3 
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First in economy! In addition to low first cost, 
you save with exclusive Dodge Power-Dome V-8 
engine design that gives you extra gas mileage and 
reduces power-robbing carbon deposits. 


First in styling! Your business gets a prestige 
bonus with a Dodge Power Giant. Its striking dual 
headlights, massive new grille and flowing, sculp- 
tured lines set new truck styling trends. 


Despite all their advantages, Dodge trucks are 
priced with the lowest. So before you buy any truck, 
look into these handsome, rugged new Power Giants. 
Compare trucks, and compare prices. See your 
Dodge dealer soon, and get his special 40th- 
Anniversary deal! 


*Based on official factory-suggested retail V-8 prices. 


Ble) ele; = Pow erGiants 
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Captive Stud Guard Assembly prevents free flight 


i Remington te i “ - 
If operator inadvertently fires new Remingto of stud which is locked to tool during firing. 


Captive Stud Tool into inadequate base material— 


Satest Stud Oriver Ever Designed / 


Remington Stud Driver...with Model 440 Captive Stud Guard Assembly 


>. gts 


Power, efficiency, speed and safety are features of the new 
Remington Stud Driver with Captive Stud Guard Assembly. 
It’s designed to prevent free flight of studs through a working 
surface ... permitting use of the tool in a whole new range 
of fastening situations. 

Just squeeze the trigger to anchor wood or metal sections 
to concrete or steel with !;’’ diameter Remington Studs. 
Scientifically graded 22 caliber Power Loads furnish exact 
driving force you need to do the work. No pre-drilling, no 
outside connections required! 

What’s more, you can choose from a complete selection of 
14’’ diameter Remington “‘Power-Guide” Studs. And for 
particular applications involving repetitive use, you may 
prefer one of 15 special-purpose guards to adapt the versatile 


Stud Driver to your job requirement! ANCHOR fin-pipe radiator brackets to concrete walls 


in seconds with this new Remington Stud Driver! 
You can take the tool anywhere, use it anywhere for 
all your light, medium and heavy-duty fastening jobs. 


Exclusive Remington Captive Stud Guard Assembly uf 


has new “Satety-Zone . 


Mail coupon for free booklets 


1 
! 
I 
! 
! 
! 
i 
I 
! 
! 
! 
i 
! 


Heart of the Captive Stud Assembly is combina- 
tion of square-headed piston and aluminum alloy 
buffer. Piston is abruptly halted by buffer when 
base material is inadequate to stop the stud. Re- 
member: If it’s the Remington Captive Stud tool, 
it’s the safest Stud Driver on the market! 


” Remington 
STUD DRIVER 


Remington Arms Company, Inc., Bridgeport 2, Connecticut 


Industrial Sales Division, 

Dept. DE-3 

Remington Arms Company, Inc 
Bridgeport 2, Connecticut 


: Please send information about 
Stud Driver and Model 440 
Assembly. 


the new 
Captive 


Remington 
Stud Guard 


Name 
a 
Address... 


City... State 


ewe eeeae eee 22 
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New Products 





(Continued from page 76) 

Angle Saw 

An angle saw designed for high- 
speed cutting of materials ranging 
from wood to stainless steel has 
been developed by Price and Rut- 
zebeck. The unit is a lightweight 
reciprocating saw featuring a new 
case design that improves lubrica- 
tion. Other features of the unit in- 
clude anti-friction bearings and 
heat-treated material for wearing 
parts. Total weight is 1 lb, 9 oz. 
The unit can be operated on %4-in. 


— 


electric drills, air drills or flexible 

shafts from 1,800 to 3,500 rpm. 
Manufacturer: Price and Rutze- 

beck, P. O. Box 30, Hayward, Calif. 


Cabinet Heaters 


A line of cabinet heaters for hot 
water and steam systems has been 


introduced by American Blower. 
The units are offered in seven sizes 
and seven colors. One and two- 
row steam and hot water heating 
elements and a three-row hot wa- 
ter element are offered for each 
size. Two types of heaters are 
available. Four sizes are of the 
direct-connected blow-through type 


Minneapolis-Honeywell Introduces New Electric 
System for Indoor-Outdoor Temperature Control 


Minneapolis-Honeywell has de- 
veloped a competitively priced 
electrical indoor-outdoor tempera- 
ture control system. The system 
features a specially developed out- 
door weather-sensing unit that 
measures the combined effects of 
sun, wind and temperature and au- 
tomatically regulates indoor heat 
input accordingly. The company 
says this is the first electrical 
indoor-outdoor system to take the 
sun and wind into consideration. 


wAs outside temperature drops, 
the outdoor thermostat (center) 
transmits a signal to the indoor 
thermostat (bottom) causing it to 
feel colder and raise its control 
point until it is again satisfied. The 
outdoor thermostat is calibrated to 
start resetting the indoor thermo- 
stat control point when the outside 
temperature drops below 55F. 


a This system is designed for use 
either with the company’s indoor 
electric clock thermostat, an auto- 
matic shutdown and pickup model, 
or its indoor round thermostat, 
which features a dustproof mer- 
cury switch. A _ single outdoor 
thermostat may compensate up to 
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four separate indoor thermostats 
simultaneously and may be used 
for heating and air conditioning. A 


standard low-voltage transformer 


(top) completes the package. 
Manufacturer: Minne- 

apolis-Honeywell Regulator Co., 

2753 Fourth Ave., S., Minneapolis. 


with two forward-curved double- 
inlet aluminum blower’ wheels 
mounted on a double-extended mo- 
tor shaft. Three sizes are of the 
draw-through type, available with 
three, four or five forward-curved 
double-inlet aluminum blower 
wheels mounted on a common 
shaft. Blow-through designs are 
offered with three-speed motors. 
Fans in the draw-through models 
are belt-driven by a motor mount- 
ed inside the unit casing. Draw- 
through models are also available 
with two-speed motors. A total 
of 43 mounting arrangements is 
possible. One model is illustrated. 
Manufacturer: American Blower 
Division of American-Standard, 
8111 Tireman Ave., Detroit 32. 


Redesigned Dishwashers 

Waste King has announced a 
series of design changes in its line 
of dishwasher-dryers. An adjust- 
able frame permits the units to be 





lowered by as much as 1 in. in % 
or %-in. steps. Standard height 
remains 34% in., but the frame 
permits installation in lower-than- 
normal clearance areas. Fill valve 
and water connections are relo- 
cated closer to the front. The rec- 
tangular wiring box, opening to 
the front for easier access, is now 
located just above the fill valve. 
Wiring to the drain solenoid, motor 
and heater is routed away from 
areas in which plumbing connec- 
tions are made. A new door latch 
can be adjusted for tension and 
longer wear. New timers incor- 
porate a “pull to start” feature. 
Rinse-dry injectors, formerly fac- 
tory-installed, are now available 
as an accessory for direct attach- 
ment to the new models. 
Manufacturer: Waste King Corp., 
3300 E. 50th St., Los Angeles. 
(Please turn to page 124) 
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a plumbers 


dishwasher? 


One that does the job for the cus- 
tomer. One that isn’t a nightmare to 
install. One that is profitable for you 
to handle. One that is built right.. 
doesn’t require constant service and 
attention. 





If you agree with these four state- 
ments, Mr. Plumbing Contractor, 
you’ve just said KITCHENAID... 
the finest made! 

The complete line of KitchenAid 
dishwashers for the home—seven 
models in all—includes one that is 
just exactly right for any type dwell- 
ing: brand-new, remodeled or rented. 
All models, whether they incorporate 
the automatic pump-drain feature or 
the standard gravity-drain, have the 
same exclusive Hobart features that 
have been proved in the giant com- 
mercial dishwashers in the biggest 
institutions in the world. These ex- 
tras, that other home dishwashers do 
not have, have made KitchenAid the 
best performing dishwasher in the 
industry, and the favorite of Amer- 
ica’s housewives. 

What about appearance? Kitchen- 
Aid is tops! The broad line of White, 
Copper and Stainless finished fronts 
will satisfy the most exacting house- 
wife. So will KitchenAid perform- 
ance. Color tones can be applied to 
match any kitchen decor. 


KitchenAid 


Fi. 


mcrae ca an a ee ee er  -r 


KitchenAid Electric Home Dishwasher Div., Dept. KDE 
The Hobart Manufacturing Co., Troy, Ohio 


Please send specification sheets and price information on the 
full line of KitchenAid automatic dishwashers. 


ic) tal 


The Finest Made... by ee ) 


The World’s Largest Manufacturer of Food, 
Kitchen and Dishwashing Machines 
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GALVANIZED STEEL PIPE 
VENTS AND DRAINAGE LINES 


Eggers and Higgins — Architects 


George A. Fuller Company 
— General Contractors 
































Used in the talked-about 
buildings and the sought- 
after homes of today. 


For the impressive new Mutual Benefit 
Life Building in Newark, N. J... . subject 
of favorable comment in the architectural 
press and national magazines . . . galvanized 
steel pipe was used for vent and drainage 
lines! 
This 10 million dollar, white limestone 
and green glass insurance company home 
office building represents the best in con- 
temporary architecture as well as construc- 
tion techniques and materials. 
Again, steel pipe was first choice for the 
vital health lines of an ultra-modern struc- 
ture because only steel pipe combines all 
the desirable factors of lowest material 
cost, unexcelled strength, acceptability in 
national plumbing codes, life expectancy 
equal to that of the building and is avail- 
able everywhere through more than 6900 Proof of the integrity of galvanized steel pipe for drainage ond vent lines is 
distributors. a 
For the same sound reasons, galvanized ; 
steel pipe that is used in today’s most 
advanced multi-million dollar structures, 
is also the sensible selection for the vents 
and drainage lines of the nation’s new 
homes. 
Always specify galvanized steel pipe vent 
and drainage lines for greatest satisfaction. 





Only Steel Pipe gives 
all these advantages: 


* Lowest cost with durability 

* Strength unexcelled for safety 

* Formable—bends readily 

e Weidable—easily, strongly 

* Threads smoothly, cleanly 

* Sound joints, welded or coupled 

* Grades, finishes for all purposes 

* Available everywhere from stock 
For another of the largest and newest office buildings in the country, galvanized 
steel pipe was selected for the vent lines in the impressive Socony Mobil Building 
in New York City. 











Committee on 


BOOM STEEL PIPE RESEARCH 
L\ hrs Ghote AMERICAN IRON AND STEEL INSTITUTE 


150 East Forty-Second Street, New York 17, N.Y. 














CAST IRON GAS BOILERS 


For forced hot water systems. Capacities 76,000 to 225,000 AGA 
input BTU/hr. AGA approved, ASME constructed, l=B=R rated. 


It is a proved fact that it costs less to 
install these Weil-McLain “packages” 
than to assemble similar boilers on the 
job. The saving in time more than 
makes up for the difference in boiler 
cost. 

These latest Weil-McLain contribu- 
tions to better heating are engineered 
for small and medium sized homes... 
factory packaged to eliminate field as- 
sembly problems. They are cast iron, of 
course, for resistance to corrosion and 
long, trouble-free life. 

Weil-McLain P-AG and P-OB 
‘*Package’’ Boilers combine clean-lined, 
modern design and space-saving com- 
pactness with economical, dependable 
performance. They are packed with 
extra values...from silent circulator to 
high-efficiency oil and gas burners. 


WEIL: Mc:LAIN 


BOILERS: RADIATORS 


THESE WEIL- McLAIN PACKAGES 


SAVE TIME... MONEY... FUEL...SPACE 





Type P-OB 


QUIET PUMP 


Both P-AG and P-OB 
boilers are equipped 
with a well known cir 
culating pump, noted 
for extremely quiet, 
vibrationless opera- 
tion. Boilers are fur- 
nished with all con- 
trols for forced circu- 
lation installed and 
pre-wired at the fac- 
tory. 





COLLECTOR 

HOOD AND 

HORIZONTAL 

TO VERTICAL 
DRAFT DIVERTER 
This design makes possible the low 
height of the P-AG Gas Boiler. Where 
ceiling height is a problem, an additional 
feature is that the draft diverter outlet 


height remains the same, regardless of 


the gas used or the size of the boiler. 


CAST IRON OIL BOILERS 


For forced hot water systems. Capacities 79,000 and 101,000 
BTU/hr. ASME constructed, l=B=R and I-W-H roted, 


NEW ASBESTOS 
ROPE SEAL 


In the P-OB Oil Boiler, an asbestos rope 
inserted in a grooved seal strip in the sec 
tions assures a gas-tight boiler. The rope 
permits ample expansion and contrac- 
tion, will not deteriorate and will last 
the life of the boiler. 


I-W-H RATED 
WATER HEATER 


The P-OB Oil 

Boiler can be 
equipped with either a storage or tank- 
less type heater for furnishing a year 
‘round supply of low cost domestic hot 
water. The high location of the heater 
assures maximum heat transfer and fast 
recovery. 


For complete information send for literature 


WEIL-McLAIN COMPANY 


MICHIGAN CITY, INDIANA 


Address literature requests to Dept. A-38 
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see how easily you can 
change over units on the new 


ERTSHAW Unitrol 1000° 


yy 


Start with Basic Unitrol 1000 for Install any of these hydraulic ther- or change over to 
manual space heater mostatic units for automatic spac r by installing: 


fer operation 


¢ 100% automatic shut off of e 24 volt electric unit 
pilot and main burner e Snap action, self-contained 
¢ A&B gas valves, pilot filter e Snap full on 
and pilot adjustment e Snap to bypass Gas pressure regulator im 
e Snap to high flame—throttle proves ignition (optional on all 
down to bypass—snap off models) 


e Throttle to bypass wan 


1 


%*cuts inventory costs 
standardizes manifold assemblies 
cuts application costs 

“saves space—compact 


¥cuts service costs 


INQUIRE TODAY-—CONTACT Robertshaw fulton oe 


CONTROLS COMPANY 


% for space heater 
applications 


GRAYSON CONTROLS DIVISION *« LONG BEACH. CALIFORNIA 





Here’s the domestic jet pump that lets you 
sell tomorrow’s water system needs today — 
the Peerless Convertible Jet! This fast-selling 
member of the Peerless water system line 
offers top service flexibility, for quick, easy 
adaptation from shallow to deep well pump- 
ing; high buy appeal in its good-looking, 
functional design; simple, easily understood 
operation, making maintenance a cinch for 
you and your customers; broad tank selection, 
letting you meet all installation requirements 
exactly. As a Peerless dealer you will also 
sell and profit with single and multi-stage 
jets, Peerless submersible pumps and the 
famous shallow well Water King systems. 
Write for full details. 























.ces 3 


INVERTIBLE 


STRATA JET 


One of the complete, profitable lines of 
PEERLESS PUMPS 
Write today for “Dealer Details” 


‘mens Putting ldeas to Work 
FOOD MACHINERY AND CHEMICAL 
CORPORATION 
Peerless Pump Division 


Plants: 
LOS ANGELES 31, CALIFORNIA and INDIANAPOLIS 8, INDIANA 


FOOD MACHINERY AND CHEMICAL CORPORATION + PEERLESS PUMP DIVISION + 2005 Northwestern Ave., Indianapolis, Indiana 
Please send me Peerless Pump Bulletin No. B-2423 “The Peerless Convertible Strata Jet” 


NAME___ —__— POSITION 








COMPANY . ADDRESS 








CITY _ZONE 
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Send for 
“Proof-of-Profit” 
Portfolio 


Prove to yourself what 
PRE-SOLD means to you. 
The HUDEE ‘'Proof-of- 
Profit'’ Portfolio shows how 
HUDEE establishes and 
pre-sells the market for you. 
Mail coupon today—no obli- 
gation! 





HUDEE has been the frame in the plan 
of more architects, builders and counter-top 
manufacturers year after year after year. 


HUDEE literally puts the frame in the plan 
for contemporary kitchen counter tops and 
modern lavatory installations. 


Only HUDEE is universally accepted as the 
method for installing such bowls because 
HUDEE is PRE-SOLD, resulting in more 
sales, easier sales and faster turnover. 


“Only the genuine HUDEE LINE is pre-sold 
... it’s the line of least resistance.”’ 


& 
f 


Walter E. Selick and Co. 
225 West Hubbard Street - Chicago 10, Illinois 





Please send me the Hudee ‘‘Proof-of-Profit"’ Portfolio 


SQ RSS See ee ee ey 





fyuaranied (ure, FOR ALL AIR TROUBLES! 
BaG 


AIRTROL SYSTEM 


Get rid of air troubles for good—with a B&G Airtrol System on 
every hot water job! Tested and proved in thousands of installa- 
tions, this patented B&G product offers you a guaranteed answer 
to a problem never before satisfactorily solved! 


“B&G” Airtrol Systems are guaranteed to prevent the accumu- 
lation of air in heating units and prevent noises caused by en- 
trained air in the piping. In case of the failure of any B&G Airtrol 
System (within the U.S.A.) to operate correctly, when installed in 
accordance with our published instructions, we will provide, free 
of charge, the services of a factory-trained engineer who will 
supervise the changes required to produce satisfactory results. 


For complete information send for Bulletin No. HM-456. 





NEW BaG AIRTROL SIDE OUTLET 
BOILER FITTING 


This latest addition to Airtrol 
System equipment is made in 
four sizes to fit a wide range of 
side outlet boilers. 














~ 886 B&G 
“aIRTR OL Cc OMPRE SSION TANK 
Pi CANK FITT NG = 


Pere G 
SA FLO-CONTROL 
VALVE 


gt ac 
TR 
CON OL AIRTROL 
a TANK FITTING — PRESSURE 
COLD WATER SUPPLY ¥ , r REDUCING VALVE 
‘i S= — 7 wiTH BUILT-IN CHECK 
PRESSURE | BG AIRTR COLD WATER suPPLY~*” v 
REDUCING VALVE | J Bone FITTING B&G ASME 
wert Cueeree nets BAG ASME RELIEF VALVE 
RELIEF VALVE AFTER MAKING UP <a 
B&G AIRTROL BOILER ‘a THERMOMETER 
FITTING, PUSH ADJUST TAPPING % 
ABLE TUBE DOWN AS = ] 
FAR AS POSSIBLE 


RETURN FROM “B&G AIRTROL 
RETURN FROM RADIATION BOILER FITTING 
SYSTEM FOR SIDE OUTLET 


TUBE 1S NOT 
ADJUSTABLE 


























oe "| ) 


B&G Airtrol System installed on top outlet boiler. Installation of B&G Airtrol System on side outlet boiler. 











International headquarters for infor- + E L L Be G  @ | & y E TT 
mation on the cure of air troubles in 

hot water heating systems of any size G ©] M & A N 

—cottage to skyscraper. G Dept. FE- 1, Morton Grove, Ilinois 


Canadian Licensee: §. A. Armstrong Ltd., 
1400 O'Connor Drive, Toronto 16, Ontario, Canada 
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Recession? What Recession? 


Ir WILL COME AS NO SURPRISE to the regular 
readers of this page that we don’t think a depres- 
sion is just around the corner. Despite some set- 
backs, the basic economy is sound, and we think 
it will continue that way. 


= Unless Americans aren’t as smart as we think 
they are, they’re not going to let the scare head- 
lines, written by professional pessimists, talk 
them into a depression state of mind. These pro- 
fessional pessimists seem to prefer to make head- 
line capital out of every business setback instead 
of pointing to the business gains—thereby bol- 
stering the confidence of the people, businessman 
and consumer alike. They prefer to look for the 
worst—as dozens of examples in our files demon- 
strate—when exhibiting a little confidence would 
keep the economic ball rolling. 

We won’t go into the basic strengths of our 
economy here. They’ve been thoroughly ex- 
plored in our November, December and January 
issues. 


The Hot Dog Man Learns About Pessimism 


But we would like to make our basic point 
about the dangers of a pessimistic attitude by tell- 
ing the following old story. It goes like this: 


# A man lived by the side of the road and sold 
hot dogs. 

He was hard of hearing, so he had no radio. 
He had trouble with his eyes, so he had no news- 
paper. 

But he sold good hot dogs. 

He put up a sign on the highway, telling how 
good they were. He stood by the side of the road 
and cried, “Buy a hot dog, mister.” 

And people bought. 

He increased his meat and bun orders, and he 
bought a bigger stove to take care of his trade. 
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He got his son home from college to help him. 

But then something happened. 

His son said, “Father, haven’t you been listen- 
ing to the radio or reading the newspapers? 
There’s a big depression on. The international 
situation is terrible, and the domestic situation is 
even worse.” 


« Whereupon the father thought, “Well, my son 
has been to college. He listens to the radio and 
he reads the papers, so he ought to know.” 

So the father cut down on the bun and meat 
order, took down his advertising signs, and no 
longer bothered to stand on the highway to sell 
hot dogs. His hot dog sales fell almost overnight. 

“You were right, son,” the father said to the 
boy. “We certainly are in the middle of a great 
depression.” 


Is There a Moral for Our Industry? 


Lest anyone think we’re being influenced by 
“just a story,” here’s something right out of our 
own industry. We recently asked a pump manu- 
facturer (name on request) how he feels about 
the recession. “Recession?” he said. “What re- 
cession? I’ve told my men to ignore such talk 
and go out and sell twice as hard. The result is 
that I can’t manufacture pumps fast enough to 
satisfy the demand. I’m 120 days behind in my 
orders on some models and am making plans to 
expand my production facilities.” 


= We hope that other businessmen in our indus- 
try who have confidence in the future of Ameri- 
ca’s economy will use this period, if need be, to 
reacquaint themselves with the selling philosophy 
of this manufacturer—so they too can answer: 
“Recession? What recession?” 


The Editors 











PRIVAZONING—a new concept in bed- 
room-dressing room-bathroom facilities— 
is shown in this drawing of part of a resi- 
dence now under construction in Miami, 
Fla. The new facility (colored area) is 
called a “dressatory” and combines the 
dressing and storage areas of the bed- 
room with conventional bathroom fix- 
tures to form private, but adjoining 
rooms. The plan was designed by the 
Plumbing Fixture Manufacturers Assn. 


Todays Bathroom: 


Is It Obsolete? 


‘Fixture manufacturers have launched a new effort to make 
it so. Their goal: to provide a private bath and dressing 
facility ...a ‘“dressatory” ...tor every bedroom in the house 


THE PSYCHOLOGY PROFESSION, 
which has spent more time prob- 
ing into the private affairs of 
the American housewife than 
her next door neighbor does, 
claims to have uncovered the 
secret of her growing discontent. 

She’s suffering from a malad- 
justed bathroom. 

Stockings hang from the towel 
rack, face powder is spilled over 
the lavatory and the -whole dis- 
turbed room smells like a French 
barber shop! 

“No wonder American mar- 
riages are going down the drain,” 
the disenchanted psychologists 
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say. “Men and women should be 
segregated in grooming-toilet 
functions if romance is to tri- 
umph.” 

The result is a prediction that 
bathrooms, as we know them, 
will undergo plumbing therapy, 
rendering them as obsolete as 
the outdoor privy and the old 
oaken water bucket. 

Even the bedroom, that old 
snooping ground for the couch 
clique, faces a new future in 
daring home designs, according 
to a joint announcement last 
month by Stanley Backner and 
William Kramer, chairman and 


secretary, respectively, of the 
Plumbing Fixture Manufactur- 
ers Assn. The fixture group has 
come up with a revolutionary 
home layout that, in brief, com- 
pletely realigns the functions of 
the bedroom and bathroom. 
Under the plan, the bedroom 
assumes a new role as a loung- 
ing, living and recreation area 
in addition to its use for sleep. 
All grooming functions are con- 
centrated in a combination dress- 
ing-bathing-toilet room called a 
“dressatory.” The dressatory ad- 
joins the bedroom, and, ideally, 
(Please turn to page 92) 
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THE FLOOR PLAN (below) shows the sleep- 
ing-dressing-bathing wing of the house. 
Serving bedrooms No. 2 and 3 is the dressa- 
tory shown in the illustration at right (col- 
ored area). This dressatory includes two 
private rooms, each with its own water clos- 
et, lavatory and dressing facilities. A single 
bathtub serves the occupants of both rooms. 


























BEDROOM “2 
9'-O" A13'-G" 














MASTER 
BEDROOM 
10'-O" K 1B'-4* 

















HIS AND HERS: The master bedroom 
has a private dressatory for both the 
husband and wife. Like the one shown 
above, right, this dressatory features 
two separate rooms, each with its 
own water closet-lavatory-dressing 
facilities. It also has a single bathtub 
serving and connecting both rooms. 
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PRIVAZONING / 


...continuedf 


i 
/ 
4 


(Continued from page 90) 
there’s one for each occupant of 
the home. The master bedroom, 
for example, would have two ad- 
joining dressatories, one for the 
husband and another for the 
wife. 

Kramer emphasizes that pri- 
vacy is a key to the design, which 
originatcrs call “privazoning.” It 
is based on extensive research 
and interviews with housewives, 
psychologists, builders, archi- 
tects and plumbing contractors. 

(The concept is beyond the re- 
search stage, Kramer told DE. 
A model home utilizing an adap- 
tation of privazoning currently 
is being built in Miami.) 


e“Our studies,” Kramer ex- 
plains, “indicates that people 
place great value on individual 
privacy when performing inti- 
mate toilet functions. They also 
value privacy in their other daily 
functions, such as dressing or un- 


THE MASTER BEDROOM elevation view shown on the 
preceding page is reproduced again at left to show 
the relationship of the dressatory elements to the end- 


on view below. 


Arrows 


point to the lavatories 


and the single bathtub connecting the dressatories. 


dressing. Women, in particular, 
voiced strong opinions regarding 
their desire to make the toilet, 
dressing and bathing area of the 
home private, individual and 
pleasant.” 


= Privazoning, says Kramer, will 
fulfill this unsatisfied need of 
“complete privacy” and make 
obsolete the present bedroom 
and bathroom which he terms 
“the single greatest center of 
confusion, embarrassment, frus- 
tration and inconvenience in 
American living.” 

In general, the new design 
does not change the basic floor 
plan of the average home or add 
to total floor area. It extends the 
master bedroom into two dress- 
atories, one for the husband and 
the other for the wife. Each 
dressatory is equipped with a 
countertop lavatory, clothes 
closet, built-in chest of drawers 
and water closet. A bathtub area 


is located between the two dress- 
atories with access from either. 

Additional dressatories adjoin 
the two children’s bedrooms 
shown in the illustrations. 

Supporters of the dressatory 
idea see direct monetary advan- 
tages for the plumbing industry 
too. In the layouts shown here, 
for example, 12 plumbing fix- 
tures are needed compared to six 
under present-day designs. 

“The new facilities probably 
will cost more,” Kramer says, 
“but cost didn’t stand in the way 
of a kitchen revolution. And 
while many houses lack adequate 
sanitation, only a small minor- 
ity of families that occupy them 
are without TV sets or cars.” 


# The appeal of privacy is not 
the only selling feature inherent 
in privazoning, Kramer says. 
The sales arguments that suc- 
cessfully promote the second 
bath are equally valid for the 
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new design, but are strength- 
ened by the regrouping of living 
facilities. 


= Mass selling of the new idea, 
Kramer indicates, will strike 
deepest at the public’s basic emo- 
tional desires. 
tions 


“Our conversa- 
with psychologists were 
particularly revealing,” Kramer 
explains. “The advantages of 
privacy, we learned, probably 
will appeal strongest to mothers 
and adolescent daughters. Ac- 
cording to the psychologists, the 
arrangement has its attractions 
for the housewife for reasons 
other than privacy. In the aver- 
age American family, the ‘ro- 
mance’ of courtship during the 
early weeks of marriage rapidly 
disappears because of the neces- 
sity of dressing and performing 


intimate functions in a com- 








mon area and often in the pres- 
ence of one’s husband or wife. 

“By permitting the wife to 
complete her routine grooming 
and makeup functions in seclu- 
sion, the new concept will enable 
both husband and wife to main- 
tain the ‘romance’ of courtship 
throughout their lives. 

“The psychologists also point- 

ed out that the home of today 
does not provide the wife with a 
retreat from the daily chores and 
family confusion.” 
»Human insights like these, 
Kramer believes, can help man- 
ufacturers and contractors focus 
their selling on deep-seated de- 
sires that will negate any objec- 
tions to the moderate cost in- 
creases of privazoning. 

To Kramer and his associates 
the new design is more than a 








MORE BUSINESS? 
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lf the privazoning plan catches on, it 
will mean more business for plumbing contractors. The 
conventional plan at left uses six fixtures. 


Dressatories 


in the same space (right) require twice as many. 
plan at right is of house under construction in Miami 
Both plans (cut off at left 


challenge to the industry—it is 
a long-overdue effort in pioneer- 
ing. 

Compared with other areas of 
the home, Kramer the 
bathroom and bedroom are the 
“last frontiers” for improvement 
in family living 


says, 


e “Seventy years ago,” he con- 
tinues, “we brought running wa- 
ter into the house and created the 
bathroom. And today, although 
we’ve gimmicked it up and mod- 
ernized fixture designs, we still 
have the same room. 

“If we are truly determined 
to serve the public interest and 
help improve American homes, 
we will have to find ways to pro- 
vide something that can serve a 
more total function—one that 
goes beyond physical sanitation, 


important though that is.” END 


Floor 


also include living room, etc 
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OFFICIAL POSTER: This poster will help you promote pump sales 
during Water Systems Month in May. Actual size is 16 by 22 inches. 


Pump meeting hears .. . 






Volume, Pressure to Get Top Billing 
in Water Systems Month Promotion 


“Be SURE YOUR PUMP is big 
enough . . . get plenty of water, 
plenty of pressure.” 

That, in essence, is the message 
the electric water systems industry 
will carry to farmers and home- 
owners living beyond the city wa- 
ter mains in shooting at its 1958 
target of 939,500 potential pump 
sales—an all time high. 


a Plans for the big promotion were 
finalized at the recent winter meet- 
ing of the National Assn. of Domes- 


94 


tic and Farm Pump Manufacturers 
held in Chicago. 

In striving to reach the 1958 goal, 
manufacturers, wholesalers and 
contractors will rely heavily on the 
promotional impact of National 
Water Systems Month in May, Jack 
Hosford, executive vice president 
of the group, told DE. 

Spearheading the May promo- 
tion will be posters, such as the one 
shown above, and three distinctive 
four-color pamphlets that are now 
ready for distribution by contrac- 






CONTRACTORS: Illinois kicks off state convention season: 
draws bead on industry’s major problems 


ENGINEERS: They meet in Pittsburgh and explore the 
future of high temperature water 


WHOLESALERS: New England group hears a warning about 
“unrealistic” industry pricing 


MANUFACTURERS: Pump association tells about its plans 
for achieving its biggest sales year 





tors as direct-mail pieces or in- 
store giveaways. 

The poster is actually a direct- 
mail folder that opens out to a 
generous 16 by 22-inch size and, 
with its message, “Be sure your 
pump is big enough,” is designed 
to urge families to upgrade the size 
of their water systems to support 
the installation of new, water- 
using fixtures and appliances. The 
three consumer booklets empha- 
size various productive uses of 
running water under pressure for 
farm and home. 


sComplete sets of materials—a 
poster and the three booklets—are 
priced at 27 cents per set. Posters 
alone are priced at 15 cents each 
and a set of three booklets at 15 
cents per set. Contractors can ob- 
tain their copies from their water 
systems suppliers. 


a At the winter meeting, Hosford 
pointed out that the 1958 sales po- 
tential of 939,500 pumps is based on 
a study made last fall by F. B. Hout, 
chairman of the board of directors 
of the association and president of 
Barnes Manufacturing Co., Mans- 
field, O. 

“This realistic appraisal of the 
water systems market indicates a 
steadily increasing sales potential 
for the next five years,” Hosford 
told his audience. 


sThe figures, Hosford said, are 
based on a series of specific market 
categories that can be expected to 
hold steady at about. 667,000 units 
plus a _variable—the predicted 
growth of the replacement market. 
Greater emphasis will be placed 
on selling the replacement market 
this year, Hosford said. END 
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NEW OFFICERS of the 
Plumbing Contractors are 


illinois Assn. of 
standing) E. A. 


Kraft, first vice president; W. F. Wilson, sec- 
ond vice president; and E. J. Farrell, treas- 
urer. Seated are Arthur Neuf, Jr., past pres- 
ident, and Ludwig Koepke, new president 


Mail Order Competition, Buyer Caution 
Cited as Two of 58s Biggest Problems 


lilinois contractors get formula for meeting both 


THE 1958 CONVENTION SEASON for 
p-h contractors got under way Jan. 
20-23 when the Illinois Assn. of 
Plumbing Contractors met in Peo- 
ria for its 65th annual meeting. 

Improved management and mer- 
chandising methods were called for 
by industry leaders as a “must” for 
1958 if contractors are going to be 
successful in solving problems that 
confront them this year. 


a Convention speakers cited two 
major problems that require the 
industry’s full attention: (1) Com- 
petition from DTU’s, mail order 
houses and other outsiders who 
continue to make inroads in ac- 
quiring business that traditionally 
“belongs” to the p-h industry and 
(2) increased buyer resistance as 
a result of scare headlines and the 
general confusion about the future 
created by conflicting reports in 
economic circles. 


aln discussing increased competi- 
tion from outsiders, R. A. Thomas, 
president of Booth and Thomas, 
Springfield (Ill.) wholesaler, cited 
the situation in one key area where 
mail order houses last year sold 
more water heaters than all 
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plumbing contractors in the area 
together. Thomas agreed that this 
was an unusual situation, but used 
it to cite what can happen when 
industry contractors fail to meet 
such competition aggressively. 

He told the convention that more 
effort must be made to create sales, 
which simply means planting the 
desire and idea in the minds of 
prospective customers. 

The answer, Thomas said, lies in 
more and better merchandising in 
every way possible. He also em- 
phasized that the p-h contractor 
should be the prime contractor, 
have time payment plans and put 
greater emphasis on remodeling. 


a Speaking on the subject of sales, 
F. W. Rexford, director of sales for 
Elkay Manufacturing Co., Chicago, 
said that anyone’s lack of sales 
points largely to one missing in- 
gredient, which is merchandising. 
He pointed out that “proper mer- 
chandising is dependent on pro- 
moting the right product and right 
quality in the right light and right 
place at the right time.” 

In discussing buyer resistance, 
H. E. Jalass, vice president of 
Cribben and Sexton Co., Chicago, 


emphasized that the most impor- 
tant thing is that industry 
doesn’t get a “mental blackout.” 


our 


«“A person who fears the future 
is not capable of performing prop- 
erly in business,” Jalass said. “In 
my opinion this country is geared 
economically, politically and psy- 
chologically for greater expansion 
and higher level of employment. 
We should check our own attitudes 
and sense of values and act opti- 
mistically.” 

The thing to do, said Jalass, is to 
devote greater energy this year to 
motivating sales by prodding the 
consumer to action. 

A. E. Thiesfeldt, advertising 
manager of Eljer Co., a division of 
The Murray Corporation of Amer- 
ica, Pittsburgh, discussed his firm’s 
“Dream of an Eljer 
consumer contest as a 
motivating prospects. 


Bathroom” 
means of 


ain other convention business, the 
delegates elected the following new 
officers: Ludwig Koepke, Chicago, 
president; E. A. Kraft, Murphys- 
boro, first vice president; W. F. 
Wilson, Rock Island, second vice 
president; and E. J. Farrell, Au- 
rora, treasurer. END 


NEW PRESIDENT of the [APC women’s 
auxiliary is Mrs. Joseph Sharpe (left) 
shown receiving the gavel from out- 
going president Mrs. Edward Gross. 





reports 


continued... New England Wholesalers Get a Warning 
About “Unrealistic” Industry Pricing .. . 


It hampers product development and promotion 
by all industry levels, Boston convention is told 


“OuR INDUSTRY'S major and most 
difficult task this year will be one 
of achieving fair earnings to insure 
continued progress.” 

With these words, John Hall, 
president of the Richmond Plumb- 
ing Fixtures Division of Rheem 
Manufacturing Co., sounded the 
keynote of the annual meeting of 
the Plumbing and Heating Whole- 
salers of New England, held re- 
cently in Boston. 

“Fair profits are the wages of 
business and are in the best inter- 
ests of the consumer,” Hall said. 


Pitfalls in Pricing 


In pointing out the pitfalls of un- 
realistic pricing (on the too-low 
side), Hall upheld the industry’s 
right to free, honest competition, 
but said that competition based too 
heavily on price cutting and less 
than reasonable earnings actually 
means less money that can be 
plowed back into capital invest- 
ment and research, in the case of 
the manufacturer. 

“The future growth of our in- 


dustry is closely related to the de- 
velopment of new or improved 
products and the advertising and 
promotion of such products to our 
customers and to the 
public. Prices must be adequate to 
support such activities,’ Hall em- 
phasized. 


Who Wants Cheapest Prices? 


He pointed out that consumers 
today don’t necessarily want the 
cheapest prices. They want to get 
more for their money, which isn’t 
the same thing, he indicated. 

Hall forecast “a challenging year 
ahead” and said that “our team 
responsibility as an industry is to 
preserve a climate that will let us 
continue to develop and adequate- 
ly present to the public the prod- 
ucts that will improve our service 
to them.” 

In his report, retiring president 
Morris Stein outlined industry 
problems and opportunities, point- 
ing out that planning must be for 
the long-range rather than any 
short-term outlook. He cited the 


contractor 


1958 OFFICERS of the Plumbing and 
Heating Wholesalers of New England 
are R. Lovis Towne, executive direc- 
tor; Ralph Sprague, treasurer; Roger 
Pope, president; and Joseph Cunning- 
ham, vice president. Company affilia- 
tions are given in the article. 


efforts of the Plumbing-Heating- 
Cooling Information Bureau and 
called for all wholesalers to sup- 
port the Bureau’s work as one 
means of meeting industry prob- 
lems. Stein is chairman of the Bu- 
reau’s finance committee. 


s Another major convention speak - 
er was Howard Spindler, vice pres- 
ident of public relations for Amer- 
ican-Standard, who outlined and 
explained the plans being devel- 
oped by the P-H-C Bureau as well 
as its objectives. 

“There are two vital ingredients 
that will determine the success of 
this venture,” Spindler said. “These 
are money and people—the people 
of our industry. It is the people 
that must support this undertaking, 
participate in the programs, talk 
about our industry and its prod- 
ucts and join together to make the 
Plumbing - Heating - Cooling Infor- 
mation Bureau an effective and 
fruitful industry organization.” 

Other convention speakers in- 
cluded John Dumser, director of 
sales for Wolverine Tube Division 
of Calumet and Hecla, Inc., who 
discussed the copper situation, and 
George Underwood, executive sec- 
retary of the American Institute of 
Supply Assns., who gave a report 
on the continued progress of that 
association. 

Copper's Problem: Imports 

Dumser discussed the import 
problem in the copper industry, 
pointing out that imports in 1957 to- 
taled 28 million pounds, compared 
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with 11 million pounds in 1955. He 
said the full impact of 1957 imports 
can’t be fully analyzed as yet, but 
he feels confident that Washington 
will recognize the problem and do 
something about it. 

A highlight, as well as a new 
feature of the New England group’s 
annual meeting, was a series of six 
workshop sessions. The subjects 
covered in the six sessions were: 
retailer development, office proce- 
dures, credits and collections, ma- 
terials handling, operational costs 
and manufacturer and wholesaler 
cooperation. 


Officers Named 


New officers elected at the con- 
vention are Roger Pope, F. W. 
Webb Manufacturing Co., Boston, 
president; Joseph Cunningham, 
Cunningham Supply Co., Hartford, 
Conn., vice president; and Ralph 
Sprague, Metropolitan Pipe and 
Supply Co., Cambridge, Mass., 
treasurer. R. Louis Towne is exec- 
utive director. END 


Engineers Explore Future of 
High Temperature Water . . . 


WHAT IS THE FUTURE for high temperature hot water heating? 

This proved to be one of the most provocative and contro- 
versial questions explored at the recent convention of the 
American Society of Heating and Air Conditioning Engineers 
in Pittsburgh. 

The feasibility of high temperature water as compared to 
steam was discussed in terms of initial cost, operation and 
maintenance, and equipment and personnel required. Several 
speakers described the current use of high temperature hot 
water in such big jobs as military installations. Another 
speaker discussed the potential use of such heating in a civil- 
ian airport. Indications are that high temperature water 
already has proved itself on big jobs and that the economics 
and technical aspects should be explored further. (For a 
fuller report, see coming issues.) 


s Harnessing the sun’s energy was another major subject at 
the convention. Fundamental procedures for determining the 
atmospheric factors that control the transmission of direct 
solar radiation were described by one speaker. Another 
speaker told how to lower heat loss in a solar collector by 
reducing the heat transfer area exposed to the environment 
—at the same time maintaining the same amount of radiation 


(Please turn to page 205) 





There's Something New 


A NEW SUMP TANK, light enough 
for a child of kindergarten age to 
carry with ease, has been intro- 
duced to the plumbing trade. 

Known as Monosump, the prod- 
uct is fabricated of one-piece glass 
fiber reinforced molding. It weighs 
nine pounds. The manufacturer 
(De Lucien, Inc., South Bend, 
Ind.) says the new sump is non- 
breakable, frost resistant and acid 
and alkali proof. It is delivered 
from the factory ready to install 
with all holes cut; or if desired, it 
may be ordered without holes, 
which may be cut on the job. 


a The company reports that instal- 
lation time has averaged 30 min- 
utes in field tests and can be han- 
dled by one man. 

The unit is equipped with a 


This one weighs 
nine pounds... 


in Sumps 








S&S, 


eo 


FinmtsH 
Grommets 

















free-flow inlet filter that traps lint and vermin and is reversible for tion about the Monosump can write 
from clothes washers. The lid has surface draining. to John Hoffman, De Lucien, Inc.., 
finish grommets that keep out dirt Readers desiring more informa- South Bend, Ind. END 
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Six contractors give . . . 


10 ANSWERS TO YOUR 


Six PLUMBING AND HEATING contractors 
who have built successful operations in 
remodeling work analyzed the advantages 
and difficulties of this dynamic market at 
the Modernization Institute held recently 
in Richmond, Va. 


# The Institute, sponsored by the Vir- 
ginia Associated Plumbing and Heating 
Contractors (DE, Jan., page 54), heard 
the panel of contractors stress that those 
who are willing to invest extra effort, 
money and imagination in building up a 
remodeling business can expect unrivaled 
opportunities for sales growth. At the 
same time, the panel offered a frank 
evaluation of the problems involved in 
remodeling, including a warning that 
modernization is not a “business cure-all” 
or “path to easy money.” The Institute 
was attended by 75 industry contractors. 


«The panelists included the following: 
Clifford Carlson, modernization manager 
of the C. J. Erickson Plumbing Co., Chi- 
cago; Richard Corcoran, Hartford, Conn.; 
Walter Ford, vice president of Henry 


Ford Co., Philadelphia; Wilbur Hokom, 
Beverly Hills, Calif.; Jack Kelly, River- 
side, N. J.; and Robert Tonry, manager 
of the Wiedebusch Plumbing and Heating 
Co., Fairmont, W. Va. 

The Institute’s sessions were notable 
both for the frankness of the experts and 
the depth of their analyses, as the panel- 
ists examined the modernization picture 
in terms of 10 important considerations: 

(1) How good is the market? 

(2) How can the contractor get started 
in remodeling? 

(3) Does the contractor need a sales 
manager? 

(4) How should he handle his sub- 
contracting? 

(5) What about financing? 

(6) Should journeymen sell? 

(7) How important is advertising? 

(8) Does the contractor who does re- 
modeling work need salesmen? 

(9) How should the contractor handle 
his estimating? 

(10) Are callbacks important? 

Here’s what the panelists had to say on 
the first three points. (A report on the 
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remaining ones will follow in Domestic 
ENGINEERING’S April issue.) 


HOW GOOD IS THE MARKET? 


Jack Kelly: I’d say one of the main ad- 
vantages of carrying on a remodeling 
business is that the contractor isn’t com- 
peting with other bidders in the way he 
has to do in new work. In new work the 
job is there and he bids on it. The nature 
of the job is almost always predeter- 
mined. But in remodeling, the size and 
quality of the job depends upon the con- 
tractor’s ability as a salesman. 

Richard Corcoran: There’s also the 
factor of building up prestige as a reliable 
businessman. The contractor who does a 
remodeling job gives his customer indi- 
vidualized custom service that he remem- 
bers. This is how business reputations 
that pay off in more business and bigger 
profits are born. 

Robert Tonry: In the (1929) depression, 
remodeling was our salvation. And it 
looks as if it will be our salvation again. 
There are, of course, problems in mod- 
ernization. Getting the right subcontrac- 
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tors when you need them and figuring 

what to pay them when you do get them 

are among the biggest headaches, for ex- 
(Please turn to next page) 


Domestic 
ENGINEERING 


Where to get 
more information 
on remodeling . . . 














—___] 


IF YOU’RE LOOKING for more information on how to build a 
successful remodeling business, DE’s Book of Remodeling is 
your answer. This is the special issue featuring a 10-chapter 
Procedure Manual that tells how big the market is, why you 
should sell remodeling, how to get started, how to promote 
remodeling—everything you need to know to be successful. A 
few copies of the Book of Remodeling are still available for 
$1 each from Domestic Engineering, 1801 Prairie, Chicago 16 





ample. But the problems all can be 
worked out, and the rewards of remodel- 
ing are worth the extra effort. Over the 
years my firm has tried all types of work. 
We always found remodeling to be the 
“life-saver” in maintaining fair profit 
margins. 

Clifford Carlson: The market for re- 
modeling is a very good one. I think this 
is obvious. One evidence of this is the 
way certain groups outside of our own 
industry are going after it. Actually, the 
market’s as good as the individual con- 
tractor makes it. The contractor creates 
his own market by interesting home- 
owners in improving and beautifying 
their kitchens, bathrooms and so on. 

Walter Ford: The business potential 
certainly is there. However, it requires 
money and hard work to convert it into 
actual sales. This should be stressed, too, 
so that contractors don’t come to believe 
modernization offers a simple, effortless 
panacea for all business ills. 


# Wilbur Hokom: The contractor who 
goes into remodeling will find it returns 
good profits. But he has to be sure to key 
his operation toward this type of business, 
which is definitely not the same as new 
work. I’ve seen a good operator fold up 
in a year and a half in remodeling. But 
this was not the fault of the market. The 
reversal came from this contractor’s fail- 
ing to adjust his operation to the re- 
quirements of modernization. 

All six members of the panel summed 
up their evaluation of the modernization 


PART OF THE AUDIENCE of 75 
who heard six successful con- 
tractors describe the rewards 
(and pitfalls) of a remodeling 
business is shown here at 
the Virginia Modernization 
Institute in Richmond. 


COMNUUURIUE eccecocccccecccccccccccccccccccccceeecoccccoccecocecccoccccccceene 


market by endorsing it enthusiastically 
as a potential source of fair profit mar- 
gins. At the same time they stressed that 
the contractor who goes into it must be 
prepared to cope with a variety of prob- 
lems that he would not encounter in new 
work. These problems formed the basis 
of further discussion by the panel. 


HOW DO I GET STARTED? 


Look before you leap is good advice 
anytime, said the panel, but it is especial- 
ly so for the prospective modernization 
contractor. Here’s what these successful 
contractors had to say on this point: 

Richard Corcoran: The contractor 
must be prepared psychologically to be 
the prime contractor, handling the com- 
plete package. Equally he must be pre- 
pared to deal with the general public 
in a friendly courteous fashion to a degree 
far beyond what he’s called upon to do in 
new work—a temper-testing challenge in 
many cases. 

Clifford Carlson: The contractor will 
have to be prepared to increase his ex- 
penditures to cover the increased invest- 
ment in advertising, promotions, show- 
room displays and new salesmen, all of 
which are essential to growth in the re- 
modeling business. 


=» Walter Ford: Yes, if the contractor 

goes into remodeling he’s going into a 

type of business that comes to him in 

proportion to the amount of effort and 

money he spends going after it. As we’ve 
(Please turn to page 209) 
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The Modernization Panel Reaches 
10 Conclusions About Remodeling 


The remodeling market is big and rich, but no place for 
contractors unwilling to make a big investment of time and 
effort. 


Until you are established as a modernization leader, take 
only the jobs you know best—plumbing and heating. Ex- 
tensive remodeling projects can follow with experience. 


. 


Handle the complete job. Profit is bigger and selling easier 
when you are the prime contractor. 


Demand quality work and time-clock scheduling from your 
subcontractors, but don’t pay them retail prices for their 
work. Markup their estimates 25 to 50 percent to cover your 
responsibilities as a prime contractor. 


Enlist the aid of your wholesalers and manufacturers, par- 
ticularly in polishing your sales and promotional techniques. 


Offer financing. Don’t embarrass or discourage a prospect 
by having him talk to bankers or loan officers. That’s part of 
the complete job you have undertaken. 


Advertise—then advertise some more. Five percent or more 
of gross profit can be invested in advertising. Direct mail 
and newspaper display advertising are the surest bets, but 
others can be valuable. Remember, too, that your ad dollar 
goes further when you buy in cooperation with your manu- 
facturer. 


Journeymen should spot new sales leads. Provide them 
with forms on which they can list information about a cus- 
tomer’s property. Don’t let a journeyman sell unless you 
have spent time with him explaining costs, estimating and 
customer relations. 


Salesmen will be needed to keep pace with remodeling’s 
growth. Let them know your costs so they will not sell just 
for the sake of a sale. Training and incentives should be 
continuous affairs. 


Selling will vary with individuals but two points remain 
consistent. First, audit your business regularly so your costs 
—and, therefore, your estimates—will be accurate. Second, 
always leave your customer happy; he’ll recommend you to 
other prospects. END 








JOB PROBLEMS...and how to solve them 











Commercial job raises questions on the sizing 
and installation of an air conditioning system 


To the Editor: 

We are contemplating the in- 
stallation of a 5-ton package-type 
air conditioner on each of three 
floors in a commercial building. 
There will be a water saver in the 
loft, and each unit will be set 
directly above the other. How- 
ever, before we go ahead with the 
installation, we have a number of 
questions concerning this arrange- 
ment: 

(1) Would you recommend 
mounting the circulating pump in 
the basement, or in the loft? What 
is the advantage either way? 

(2) What size of circulator will 
be needed—in gallons per minute 
and pressure head discharge? 

(3) What is the best way to 
hook up the package units relative 
to each other? 

(4) What size of piping is rec- 
ommended to supply all the vari- 
ous parts of the system? 

Can you suggest alternative 
methods for doing this job? 
Pennsylvania EF. 

To the Reader: 

Fig. 1 (facing page) shows our 
suggestion for the piping hookup 
in following your plan of setting 
the packaged air conditioning 
units one above the other. Here 


are some details to support our 
suggestion for the piping hookun 
and to answer your specific ques- 
tions: 

(1) The circulator is shown in 
the loft rather than in the base- 
ment for two reasons, neither of 
which is compelling and could be 


Where to get more 
information on 
sizing cooling tower 
pumps and piping 

















set aside by local conditions. Here 
are the reasons: 

The warm water return riser 
and the cooler downcomer leg 
form a rough U-tube and con- 
sequently are always flooded even 
when the pump is not running. 
This means that a pump in the 
basement would be subject to this 
static pressure at all times and 
might possibly develop some leaks 
in the glands. While it might not 
happen, the fact remains that the 





PROPER SIZING of cooling tower pumps and piping can be a real 
problem if the principles are not well understood. Readers who want 
more information on this subject can refer to an article published 
in the June, 1955, issue of DE (page 104) that presented a simple, 
step-by-step method to follow. The article was based on a booklet 
entitled “The Six-Step Manual for Sizing Cooling Tower Pumps and 
Piping,” published by Bell & Gossett Co. Copies of the manual may 
be obtained by writing the company at 8200 N. Austin Avenue, 


Morton Grove, II. 
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pump would be more subject to 
such leaks than in a top location. 

Incidentally, the pumping head 
is not modified by the low loca- 
tion, since the high discharge head 
is balanced by the equally high 
head on the suction side. 

The second reason for a loft loca- 
tion is that basement space is often 
more valuable than loft space in a 
commercial establishment; there- 
fore, we like to locate the machin- 
ery in the more convenient spot. 


a We should point out that among 
the conditions that can affect a 
loft location for machinery ad- 
versely is the question of the struc- 
tural strength of the building. Can 
the loft floor support the cooling 
tower and the pump? Is reinforc- 
ing necessary? What about vibra- 
tion from operating equipment? 

If the answers to these struc- 
tural questions are adverse, then 
the basement is the proper loca- 
tion for the circulating pump. 


a Now for your second question 
about the size of the circulator: 

Assuming that 4 gpm will be 
circulated for each ton of the 5-ton 
air conditioners, the tower pump 
must handle at least 60 gpm. The 
discharge head will be simply 
whatever is needed to get the wa- 
ter through a condenser and to 
overcome the friction resistance of 
the piping and of the spray heads 
in the tower. This information 
may be found in the manufactur- 
er’s catalogs. It will rarely exceed 
6 or 7 ft. 


= Question 3 asks the best way to 
hook up the units relative to each 
other. This is answered by our 
drawing. To keep the water from 
heading back to the tower by the 
shortest route after leaving the 
condensers of the package units, 
balancing cocks or globe valves are 
shown on the warm water outlet 
of each condenser. 


a These are set to permit the cor- 
rect quantity of water to pass 
through each unit and, once set, 
should be left that way. In fact, 
it’s a good idea to tag them 
“Hands Off” to keep curious per- 
sons and those who think they can 
improve operations from fiddling 
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with the valves and throwing the 
entire system out of balance. 

The fourth question asks about 
piping sizes for the system, and this 
also is answered by our sketch. 
However, pipe sizing must consider 
two factors: the flow through it in 
gpm and the nature of the pipe, 
whether copper tubing, brass pipe 
or steel pipe—since the material 
affects the friction loss. 


COOLING TOWER 


FLOAT VALVE 
ON MAKE-UP 
LINE 


To illustrate, you can expect to 
circulate about 4 gpm per ton of 
refrigeration (this figure may dif- 
fer, depending upon the condi- 
tions of a particular installation). 
For each 5-ton air conditioner, 
this means 20 gpm. In checking a 
standard friction loss table for 
copper tubing, we find that the 
friction loss at this rate of flow is 

(Please turn to page 104) 


z 
WARM WATER 


aan 


Fig. 1 shows a suggested piping hookup for the installation of 5-ton 
packaged air conditioners that a reader wants to install directly above 
one another in a 3-story commercial building. Tips on pipe sizing and 


pump selection are given in the article. 


An alternative method for 


cooling the building is also given, and illustrated in Fig. 2 (next page) 
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continued... 


(Continued from page 103) 
11 ft per 100 ft of type K tubing; 
10 ft for type L; 9 ft for type M 
and less than 8 ft for brass pipe 
of 1% in. size. Standard friction 
loss tables will give you compar- 
able figures for steel pipe. 

This size probably will be en- 
tirely satisfactory for the arrange- 
ment shown in Fig. 1, since the 
total equivalent length of the con- 


nections to each condenser is ap- 
parently low. However, if the run 
between the package units and the 
warm and cool risers is long and 
involved with many fittings, we 
would recommend the use of a size 
larger, 14% in., to be safe. 
Following the same plan of hold- 
ing down friction loss, the part of 
the vertical pipes handling water 
from two conditioners (40 gpm) 
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BASEMENT 


Fig. 2 shows a second method for installing air conditioning in the 3- 


story commercial ,building shown in Fig. 1. 


In this arrangement, a 


cooling coil and expansion valve are mounted on each floor and re- 
frigerant gas is conducted to a common compressor, which discharges 
through an evaporative condenser to a liquid receiver. 
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calls for 14%-in. pipe, and the total 
flow going to the cooling tower, or 
60 gpm, calls for 2-in. pipe. 
There is another way of doing 
this job that might be considered 
(Fig. 2). Instead of having com- 
plete package units, a cooling coil 
with its expansion valve would be 
mounted on each floor and the 
refrigerant gas conducted to a 
common compressor, which dis- 
charges through an evaporative 
condenser to a liquid receiver. 


He Has Questions on 
Natural Gas Combustion 


To the Editor: 

I have a number of questions 
about the use of natural gas in a 
heating system that I'd like to have 
answered. 

(1) Approximately how much 
water is released in the combus- 
tion of 1,000 cu ft of natural gas? 

(2) How does the quantity of 
water released by burning gas 
compare with the equivalent com- 
bustion of oil? 

(3) Would the chemical analysis 
of water produced in the combus- 
tion of gas and oil be the same? 

(4) Does the water formed by 
the combustion of natural gas con- 
tain corrosive chemicals? 

Pennsylvania R.W. 
To the Reader: 

C. George Segeler of the Ameri- 
can Gas Assn. provides the follow- 
ing answers: 

(1) Approximately 100 lb of wa- 
ter are produced by burning 1,000 
cu ft (50 lb) of natural gas. 

(2) Other fuels naturally also 
produce water vapor as a product 
of combustion. No. 2 fuel oil, for 
example, will produce approxi- 
mately 58 lb of water for every 50 
Ib of oil. 

(3) The answer to your third 
question could be yes and no. 
Chemical analyses of water pro- 
duced by gas and oil in the com- 
bustion process will show the same 
constituents; however, the quan- 
tity of chemicals will vary with dif- 
ferent fuels. 

(4) Since natural gas has little 
or no sulfur in it, the products of 
combustion are not usually corro- 
sive in nature. 
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Fig. 3: A job problem 


COLD WATER INLET 


STEAM BOILER 


TANKLESS HEATER 





last month (page 103) discussed 
this tankless heater installation (left) and ways to im- 
prove its output (right). Since then, a number of readers 
have sent in additional suggestions or. alternate solutions 
to the problem; they ore presented in the article below. 


1" TAPPINGS IN BOILER 


BOILER RETURN 


HOT WATER SUPPLY TO FIXTURES 





STEAM BOILER 








HOT WATER SUPPLY TO FIXTURES 





COLD WATER INLET 
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Wi 


Editor’s Note: One of the job prob- 
lems discussed last month con- 
cerned a tankless heater installa- 
tion that failed to deliver enough 
domestic hot water. The original 
hookup submitted by the reader is 
shown at the left of the dotted line 
in Fig. 3. The drawing at the right 
shows two suggested solutions. 
Briefly, they involve replacing the 
114-in. connection at the boiler with 
a 2 by 2 by 2-in. fitting and adding 
a storage tank to the system. 


ain stating his problem, our reader 
wrote: 

“This tankless heater originally 
was connected to the back of the 
boiler by a 2-in. pipe and a 2 by 
11%4-in. reducing elbow, but it did 
not work. We replaced the reduc- 
ing elbow with a 2 by 2 by 1%-in. 
tee and extended the 2-in. header 
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Job Problems . . . continued 


around to the side of the boiler, 
where we again tied into the boiler 
through 1-in. tappings. 

“Now, the header gets hot, but 
circulation through the tankless 
heater is too slow to supply the 
hot water that is needed. We have 
checked the inside of the heater 
and the connecting piping for some 
possible obstruction, but everything 
is clear. 

“We will appreciate your sugges- 
tions as to how we can improve this 
situation. Its rating is 4 gpm at 
140F, figured on an incoming tem- 
perature of ‘40F and boiler water 
of 180F.” 


= Following publication of our an- 
swer in the February issue (page 
103), DE received several alternate 
and supplementary suggestions re- 
garding a solution to the problem. 


Readers tell how they'd solve the tankless 
water heater problem presented in February 


The first comes from E. A. 
Washak, general manager of Ever- 
hot All Copper, Inc., His 
comments follow: 

For a quick rule-of-thumb in 
checking the lack of delivery from 
a tankless heater, the following 
points should be considered: 


Boston. 


#(1) Are the boiler ports or drums 
free from sludge and sediment? 
The condition of the boiler is very 
important. 

(2) Where is the low limit con- 
trol located? It should be eithe 
in the tankless heater or the work- 
ing side of the boiler. 

(3) Whenever the nipples in a 
header or manifold vary in size, as 
they do in this case, the back sec- 
tion nipple should be reduced to 
l-in., thereby permitting the head- 

(Please turn to page 106) 





continued... 
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REAR VIEW 


Fig. 4: Asa solution to the tankless heater prob- 
lem (Fig. 3), J. Balter, advertising manager of 
Taco Heaters, Inc., recommends that the heater 
be relocated at the side of the boiler and close 


(Continued from page 105) 
er to draw the heating agency from 
all sections and equalize delivery. 

(4) A centerline manifold, with 
nipples entering from the side, 
should always be vented at the 
highest point. 

In general, we do not recommend 
storage systems except in extreme 
conditions. We can cite specific in- 
stances where 20 to 38 apartments 
are serviced for domestic water only 
with boilers firing less than 2 gph. 

From the information given by 
your reader, we believe his 6-sec- 
tion boiler should be more than 
adequate to fulfill the demands of 
a 4 gpm tankless heater. The diffi- 
culty probably lies in one of the 
areas mentioned previously. 


a J. Balter, advertising manager of 
Taco Heaters, Inc., Cranston, R. L., 
offers the following suggestions: 

To solve this problem, we would 
recommend that the tankless heater 
be relocated to the side of the boiler 
and close to the end of the header 
in order to reduce the length of 
travel. Our sketch (Fig. 4) shows 
this proposed arrangement. 


win making this recommendation, 
we are assuming the following: (1) 
that the header is located properly, 
2 in. below the water line, and the 
water line does not “bounce” too 
much; (2) that the operating con- 
trol has a close differential and is 





> 
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SIDE VIEW 


located in the heater; (3) that the 
demand for hot water does not ex- 
ceed the input and capacity of the 
heater. 

Another alternative might be to 
install a circulating pump, unless, 
of course, the demand is too great, 
in which case the storage tank sug- 
gested in your solution would be 
the answer. 


w Also we suggest that the reader 
check the temperature differential 
in the controls. We’ve seen some 








to the end of the header in order to reduce the 
length of travel. As an alternative he suggests 
the installation of a circulating pump or, if the 
demands are still too great, a storage tank. 


with as much as 40F, which permits 
the boiler water to drop to 140F, 
and at this temperature, the results 
would be rather poor if water is 
being drawn. 


2A third suggestion comes from 
George Marcus, secretary of Mar- 
Coil Heater Co., Union City, N. J. 

In making up the header in this 
installation, your reader should 
take into consideration that every 
section of the boiler is tapped. The 
header should be the highest point 





forthcoming issues of DE. 





Win Cash—Tell Us About the 
Problem Jobs You've Solved 


SINCE THE ANNOUNCEMENT in January of the new “Prob- 
lem of the Month” feature, several readers have written 
to us about unusual and interesting “problem” jobs they 
have encountered and solved. Their stories will appear in 


Everyone has come up against some unusual job situa- 
tion, the solution to which will be interesting to other con- 
tractors. Readers are invited to tell us about them. For 
each problem‘and its answer selected for publication, 
DoMEsTIc ENGINEERING will pay $15. 

So sit down today and write us a letter, telling us about 
your unusual job—and how you solved it. Address your 
letter to the Technical Editor, Domestic ENGINEERING, 
1801 Prairie Ave., Chicago 16. 


END 








Domestic ENGINEERING, Marcu 1958 





and the piping should pitch down- 
ward gradually from the header to 
the tankless heater. We also sug- 
gest that the 2-in. 45 deg. ell con- 
nections be removed so that the 
heater is not too low in the water 
line. He should also make sure that 
the tankless heater is lower than the 
tapping on the boiler and it should 
be pitched downward away from 
the boiler. 

Another method of correction 
would be to use a circulator on the 
return of the tankless heater, which 
would supply more hot water with- 
out the use of a storage tank. 


s Additional suggestions were sent 
in by Edward Brady of the Larch- 
mont Heating and Plumbing Sup- 
ply Co., Larchmont, N. Y. He 
writes: 

Your solution to the tankless 
heater problem said, in effect, that 
all the tappings to the individual 
boiler sections be eliminated and 
one 2-in. connection be used in 
place of the 1%4-in. tapping in the 
rear of the back section. 

I would agree that one 2-in. 
tapping would be sufficient if we 
knew that this was a modern boiler 
with large upper push nipples. If 
it is an old boiler, not so equipped, 
wouldn’t it be better to build a 
header and distribute the load im- 
posed on the boiler equally on all 
sections? In this case, four 1-in. 
tappings should be sufficient to 
supply a 2-in. header. 


» More consideration should be 
given to the fact that poor circula- 
tion could be caused by sludge in 
the mud legs of the boiler, which I 
believe is a good possibility. 

You also mentioned the fact that 
it is possible to draw 10 to 12 gpm 
through a %-in. pipe. This would 
represent an amount of water being 
drawn that exceeds the rated ca- 
pacity of the tankless heater by 250 
to 300 percent. In view of this fact, 
wouldn’t it be advisable to place 
a flow restrictor in the domestic 
water line to limit the flow through 
the heater to the rated capacity? 


al believe your solution regarding 
the installation of a storage tank 
is a good one, since it will increase 
the quantity of water that can be 
drawn for short periods due to the 
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storage capacity of the tank. 

I have recommended a similar 
type of hookup in motels and large 
residences with excellent results. I 
believe, however, that a circulator 
would be necessary in this type 
(storage tank) installation. If no 
circulator were used, the water 
from the tank would very likely 
not circulate through the coils of 
the heater and the result would be 
a tank full of cold water. 


mSince iankless heaters use a 
large quantity of small-sized tub- 
ing, it is possible for the tubing to 
become trapped. The pressure drop 
through the coils would be sub- 
stantial, and either one of these 
conditions might cause little or no 
circulation through the tankless 
heater due to thermal head alone. 
In summary, I suggest your read- 
er consider the following points: 


Reading Time: 20 seconds 


(1) Restrict the water flow 
through the tankless heater to the 
rated capacity of the coil. 

(2) Check to make sure the 
boiler is clean and not hindering 
the circulation of boiler 
through the shell of the coil. 


water 


2 (3) If the above fails, put a cir- 
culator in the return piping from 
the tankless heater to the boiler to 
insure adequate circulation of the 
boiler water through the shell of 
the coil. 

(4) Use the storage tank as you 
suggest with the addition of a cir- 
culator and an aquastat located in 
the tank to control the pump 


= The above suggestions are based 
on the assumption that the controls 
and the oil burner are functioning 
properly and that the coils of the 
tankless heater are clean. END 


A Boy and His Bath—a Sad Short Story 


Newspaper writers strive for 
years to get clarity and impact into 
their stories. Then along comes a 
kid, writing in a column reserved 
for schoolchildren, who shows the 
professionals how to do it. 


eFor example, a fifth grader in 








York, Pa., wrote this concise news- 
paper report on his day’s activities: 
“When Dad and I came home, it 
was time to go to evening church. 
My mother made me take a bath. 
but when I was done it was too late 
to go to church. So I had taken a 
bath for nothing.” END 


“You the one who called for a plumber?” 








Save Time in Laying 


Large-Diameter Pipe 


IF YOU’RE LOOKING FOR IDEAS to 
save time and money by getting 
work done faster and more ef- 
ficiently, you'll want to follow 
this new and highly practical 
DomEsTIC ENGINEERING series on 
“job and shop short cuts.” 

The new feature will appear 
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periodically in this section—Job 
Problems and How to Solve 
Them—a sort of “department- 
within-a-department.” 

The ideas will stem largely 
from contractors who have de- 
veloped new or simplified meth- 
ods and from manufacturers 


PIPE THIS IDEA: By using this “C” 
hook (left), McCarl saves a lot of 
time in laying large-diameter pipe. 
The hook is merely lowered near a 
length of pipe and its 28-in. leg 
slipped into the bell. The hook, sus- 
pended from a_ tractor-mounted 
backhoe, carries the pipe safely to 
its position. Formerly, it was nec- 
essary to use a chain sling attached 
to the pipe as shown below. 


who have come up with an idea 
or new tool that will help con- 
tractors do a job efficiently. 


aFeatured this month, for ex- 
ample, is a small, 60-Ib “C” hook 
that is used to save time in laying 
large-diameter pipe in lengths up 
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to six feet and weights up to \, “ii " ah i 


750 pounds (see photo). \ 
The idea stemmed from John 
Filby, estimator for McCarl’s ’ | 
il : ~ * 
Plumbing and Heating Co., Bea- . . 3 : 
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ver Falls, Pa., who asked the es- 
materials-handling division of .. >" ' 
° ~~ 

Heppenstall Co., in nearby New » i 
Brighton, to design and manu- - 
facture a hook to meet this spe- NEW LEAK DETECTOR made by General Electric is used by Jordan 

Service Co., Louisville, to spot gas leaks in hermetically sealed air 
J eae ° . . 
Hi} conditioners. The detector makes it possible to service 30 percent 
more air conditioners than with previous models, Jordan says 













cial need. 






s Now, says Filby, it is only 
necessary to lower the hook near 
a length of pipe and slip its leg ] 

into the bell of the pipe. The . : 

ss watts Leak Detector, Pipe Finder Can 


hook carries the pipe safely, with 
no need to attach a chain sling. 
The hook is suspended from the i} Help You Solve Problem Jobs 
backhoe attachment of a tractor i 
in the same manner as a sling 
would be. | THE SECOND JOB SHORT CUT this month is a new portable 
Cut from steel plate, the hook leak detector (above) developed by General Electric to 
has a clevis at the top and a hand speed up servicing of air conditioners, and the third (be- 
grip at the side. The leg extends low) is a pipe finder and leak detector featuring the use 
28 in. into the pipe and is tapered | of transistors to provide greater depth penetration and 
at the end, so it can be slipped battery economy. The unit was 
into the pipe easily. For longer developed by Fisher Research 
lengths of pipe, a “C” hook can Laboratory, Palo Alto, Calif. 
be inserted in both ends of the The GE detector is designed 
pipe in order to do the job. | to spot leaks in hermetically 
sealed air conditioners and sim- 
ilar equipment that uses Freon 
Tell Us About Your or Genetron gases as refriger- 
Job or Shop Short Cuts | ants. The instrument is so sen- 
sitive, GE says, that it can de- 
tect a leak that has gas escap- 
age of only 4 »9-ounce per year 
on its most sensitive range. 






















Plumbing and heating contrac- 
tors are invited to participate in 
this new Domestic ENGINEERING 
feature. Just write us a short 
letter telling us about your idea, } 

| s Leaks are indicated by an ad- 


tool or a new shop or job meth- ! 
od that is saving you time and | justable volume loudspeaker, 


money. It is not necessary to = well as by instrument indi- 
send a photograph with your cation on a control panel. The 


letter. However, if you have one manufacturer reports that five 
send it along ; minutes is now the average 


time required to locate a gas 















a For each idea from contractors (Please turn to page 205) 
accepted for publication, DE 
will send a check in the amount 
of $15. So put your thinking cap 











on and send your ideas to the PIPE FINDER and leak detector is easy 
Technical Editor, 1801 Prairie to carry (weight, 12 pounds). It fee- 

‘ tures electronic transistors to help pro- 
Ave., Chicago 16. END vide greater depth penetration. 
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THIS RUUD Gas 
WATER HEATER 
sswere = 1900 





Picture 


WOOD-JACKETED TANK is a feature of this Ruud gas 
water heater installed near the turn of the century in the 
home of the poet James Whitcomb Riley in Indianapolis. 
E. M. Demlow (left), sales manager of Citizens Gas and 
Coke Utility, points out features of the system to Boston 
McQueen, veteran Indianapolis plumbing contractor. 


EASY TO OPERATE, says Christine Henley as she demon 
strates her prowess with a Sherman Products Co. power 
digger. Her husband, a septic tank contractor in Yakima, 
Wash., says she can operate it as well as he can 


Paragraphs 


BEAUTY AND THE BEADS: The 
“iewels” worn by actress Tina 
Lovise actually consist of tub and 
basin chains made by Ball Chain 
Manufacturing Co., Mt. Vernon, N.Y. 





POWER RIVALS: Although this 77-pound pipe threading power drive is 
no match for Little Miss Burma in size, both are capable of heavy-duty 
performance, says The Oster Manufacturing Co., Wickliffe, O., maker 
of the midget-sized machine. The unit threads “% to 2-inch pipe; with 
an optional drive unit it threads pipe up to 12 inches in diameter 


Domestic ENGINEERING, Marcu 1958 














On-Job Living 

A plumbing and heating con- 
tractor agreed to furnish living 
facilities and meals for em- 


| IS THE LAW! | 


Legal Decisions of Interest to Contractors 





own suit against the architect. 
Perhaps, this suit would award 
him compensation for any losses 
incurred in the original action. 


Keep Those Important Papers 

Just a reminder—keep those 
cancelled bank checks and re- 
ceipts. You may need them some- 
day! 

A contractor recently learned 
that old lesson over again when a 
supplier took him to court for 
some past-due bills. The contrac- 
tor insisted he had paid them 
Two other persons, including the 
contractor’s bookkeeper, testified 
that the bills had been paid with 
check and cash. 


sBut no receipts or cancelled 
drafts could be produced, and the 
court held that the contractor 
must again pay the full amount. 


(Citation: Petter Supply Com- 


(Citation: Florida Fuel Oil v. 
Spring Villas, 95 S., (2d) 581.) 


ployees on a distant work site. 

The employees were housed in 
a quonset hut that was destroyed 
by fire. One worker lost clothing 
and other personal effects and 
sued the contractor for the value 
of these articles. 

The court held the contractor 
liable, ruling that under such 
circumstances he is responsible 
for any unsafe conditions. 

(Citation: Haskell Plumbing 
Company v. Weeks, 237 Fed. 
(2d) 263.) 


pany v. Jackson Company, 298 
S. W. (2d) 289.) END 











First Things First 

A contractor learned that you 
can’t always win in court even 
when basically right. 

Sued for alleged failure to in- 
stall an air conditioning system 
properly, the contractor at- 
tempted to bring into the action 
the architect whom, he said, was 
to blame for the poor installation. 
The contractor contended that if 
he had to pay damages, he should 
be able to charge them to the 
architect whose poor plans al- 
legedly caused the trouble. 











YOU BE THE JUDGE 


If you were a judge, how would you decide this case? 

A plumbing and heating contractor entered into a written 
agreement with a husband to install a heating system in the 
family home, owned jointly by the husband and his wife. 
The wife knew about the agreement and offered no objec- 
tion. Later on, the homeowners defaulted in their payment 
and the contractor filed for a mechanic’s lien. Did he get it? 


* * * * 


The judge ruled that the agreement was not a valid con- 
tract since, as joint owners, both the husband and his wife 
should have signed. The fact that the wife knew about the 
agreement and offered no objection was not proof that she 
had made her husband sole agent in the transaction. There- 
fore, the contractor’s request for a lien was denied. (Citation 
available from Domestic Engineering. ) 


»The court said the contractor 
had to answer the suit himself; 
trying to bring in the architect 
was a “totally unrelated action.” 

However, the court added that 
there was nothing to prevent the 
contractor from instituting his 
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March Li—an important deadline for your business , 


Be a Big Winner -- Enter the Big 
Push Remodeling Contest Now 


AN IMPORTANT DEADLINE for your busi- 
ness is approaching. 

No, we don’t mean income tax time! 
This deadline concerns only the _ profit- 
making side of your business ledger. 


s March 15 is the last day for your entry 
in Domestic ENGINEERING’s Big Push Re- 
modeling Sales Contest. No complicated 
forms here, no expensive consultants, no 
expenses whatsoever. Just benefits for 
your business, both direct and indirect. 

All you have to do in the next week or 
so is assemble evidence of what you are 
doing to build your remodeling business. 

Then mail the complete package to the 
Contest Editor, 1801 Prairie Ave., Chicago 
16. That’s all there is to it—you are under 
no obligation whatever. 


» Judges will select entries which best 
typify our industry’s increasing emphasis 
on remodeling. Prizes include a $3,800 
motor truck, a $3,500 kitchen, six complete 
bathroom ensembles and more than a 100 
other valuable prizes—including boilers, 
furnaces, water systems and other big- 
ticket items. 

(For a complete list of prizes see the 
following pages and the special 58-page 


Big Push section of January’s Domestic 
ENGINEERING. The section also furnishes 
valuable tips on submitting a winning 
entry and explains how the contest has 
been designed to strengthen the plumbing 
and heating contractors’ position in the 
remodeling market.) 


alf you need a little stimulus for the final 
push on your entry, just remember how 
this contest will benefit your entire opera- 
tion. Its basic goal is to provide an incen- 
tive for contractors to re-evaluate their 
modernization procedures. Two vital 
questions will be answered in the re-eval- 
uation: : 

“What have I done to win modernization 
business? What can I do to attract more?” 


# Once your past performance is before 
you in tangible form, you can more easily 
recognize the business techniques that 
have proven successful and those which 
have not. From this point, it will be easier 
to chart a truer course to bigger moderni- 
zation profits. 

There are no rigid requirements for the 
contents of your contest entry, but the 
following will provide a general guide for 
your convenience. 


How to prepare your entry: 


WRAP IT UP: A covering letter should tell contest judges about your over-all op- 
eration, how it has grown, what plans you have for the future. Writing style doesn’t 
count; business ideas do. (See official rules, page 114, for full details.) 


BACK IT UP: Send the judges samples of what you’ve done to attract remodeling 
- customers. Whatever has won sales—your advertising, promotions, before-and-after 
photos—may also win the judges. 


STEP IT UP: Modernization has a big future. How are you going to meet it? Tell 
the judges about your plans for tomorrow and how you expect them to pay off. =ND 


DoMESTIC ENGINEERING, MARCH 1958 





YOUR NAME 


... and more than 100 other prizes—including a $3500 kitchen, six 
bathrooms, dozens of boilers, furnaces and other industry products: 


Complete Kitchen 


General Electric Co., Louisville, Ky., is contributing 
a complete kitchen designed especially for a winner 
of the Big Push Contest. (See contest pages 38, 39 
and 40, January issue.) Called the Domestic ENc1- 
NEERING Kitchen, it includes the following: 

1. Fifteen wall and base cabinets to fit the contrac- 
tor-winner’s specifications. 

2. Two glass-fronted cabinets that offer handy 
storage space over work areas. 

3. A 1-hp air conditioner and dehumidifier installed 
above the combination washer-dryer. ; 

4. A built-in surface cooking unit flush-mounted 
in a base cabinet. 

5. A combination washer-dryer that goes through 
both operations with a single setting of the controls. 

6. A cabinet sink and a single-control, deck-mount- 
ed faucet with spray. 

7. A food waste disposer with a top control that 
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acts as sink stopper, strainer and operating switch. 

8. A deluxe dishwasher that features push-button 
opening and closing. 

' 9. A 12-cubic-foot wall-hung refrigerator-freezer 
combination. 

10. Textolite countertop surfacing in whatever de- 
sign the winner prefers. 

11. A roll-out, undercounter food freezer that can 
accommodate 175 pounds of food in its two bin draw- 
ers. 

12. A built-in, waist-high wall oven with the “fo- 
cused heat” broiler. 


Packaged Boiler for Oil or Gas Firing 


Spencer Heater, Lycoming Division of Avco Manu- 

facturing Corp., Williamsport, Pa., is contributing 

a packaged boiler-burner unit available for either oil 

or gas firing. (See contest page 51, January.) 
(Please turn to top of page 115) 





continued ... 


Official Rules for the Big Push Contest 


WHO CAN ENTER: 

All qualified plumbing and heating contractors 
who are in business as of March 15, 1958, are 
eligible to enter the Big Push Remodeling Sales 
Contest. There is no cost or obligation other 
than that involved in submitting an entry. 


PRIZES: 

Prizes in the contest will be awarded in recogni- 
tion of the ingenuity, resourcefulness and contin- 
uity of merchandising methods used to sell re- 
modeling work by qualified contractors entered 
in the contest. (See accompanying list.) 


WHAT TO ENTER: 


The decisions of the judges will be based upon 
evidence of remodeling sales and promotion ac- 
tivity submitted by qualified contractors. Such 
evidence may consist of, but not necessarily be 
limited to, the following: 


(A) A letter from you—the qualified contractor 
—telling how you are increasing sales of plumb- 
ing, heating and cooling products (and related 
appliances) through emphasis on remodeling 
merchandising. List the advertising and promo- 
tion methods you use. Describe how your store, 
salesmen (if any) and journeymen fit into your 
remodeling sales picture. In short, tell us any- 
thing and everything you can about the operation 
of your remodeling business and the results of 
your operation. (B) Photographs indicating your 
efficiency in remodeling work, including such sub- 
jects as your showroom, shops, trucks and special 
displays. (C) Descriptions of typical before-and- 
after remodeling jobs. (D) Testimonial letters 
from satisfied customers. (E) Evidence of suc- 
cessful rernodeling promotions (direct mail, news- 
paper, radio, TV, postcards, outdoor advertising, 


novelty advertising). (F) Any other materials 


that will provide information for the judges re- 
garding your merchandising and remodeling man- 
agement efforts. 


HOW TO ENTER: 

Send any or all of the above listed material to the 
Contest Editor, Domestic ENGINEERING, 1801 
Prairie Ave., Chicago 16. A file will be estab- 
lished in your name for review by the judges. 


SIZE OF BUSINESS: 

The size or location of a business will not be con- 
sidered in awarding prizes. Small operations 
have just as good a chance to win as big com- 
panies do inasmuch as awards are to be given on 
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the basis of the ingenuity, resourcefulness and con- 
tinuity of remodeling merchandising practices 
shown by the material submitted. 


SKILL IN WRITING: 

A contestant’s writing skill will not be considered 
in awarding prizes. The completeness of the con- 
tractor’s remodeling merchandising picture as 
evidenced by the material the contractor submits 
for his entry will be the determining factor in the 
judges’ decision. 


BOARD OF JUDGES: 

The board of judges will be selected for knowl- 
edge of good merchandising methods and under- 
standing of the problems of selling remodeling 
products of the plumbing, heating and cooling in- 
dustry. Names of judges will be published in the 
forthcoming April issue. 


IN CASE OF TIES: 

In case of ties, duplicate prizes will be awarded. 
The decision of the judges in the case of entrants’ 
being tied for an award will be final. 


DEADLINE FOR ENTRY: 
All material submitted by the contractor for entry 


in the contest must be postmarked not later than 
March 15, 1958. 


JUDGING: 


The judging of contestants’ entries will take place 
on March 31, 1958, or as close thereto as is prac- 
ticable. 


PRESENTATION OF AWARDS: 

The names of contest winners will be published 
in Domestic ENGINEERING as soon after the judg- 
ing as is practicable. Presentation of awards will 
be made at appropriate times and locations there- 
after. The motor truck first award, contributed 
by Domestic ENGINEERING, will be provided f.o.b. 
Chicago. The prizes contributed by manufactur- 
ers will be provided by them f.o.b. their factory 
or other designated point. Merchandise certifi- 
cate awards contributed by wholesalers will be 
redeemable at convenient wholesalers for mer- 
chandise of the winners’ own choosing. 


GENERAL: 

All entries become the property of Domestic 
ENGINEERING. In order to promote better business 
for our industry, DE retains the right to publish 


all or any part of the contest entries in the maga- 
zine or in its advertising. END 
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Contest Prizes ... continued from page 113 


Oil-Fired Boiler 


National-U. S. Radiator Corp., Johnstown, Pa., is con- 
tributing its new Sunray IV oil-fired boiler for hot 
water or steam systems. (Contest page 27, January.) 


Complete Bathroom 


Universal-Rundle Corp., New Castle, Pa., is contrib- 
uting a complete set of bathroom fixtures, including 
its Uni-Dial lavatory, with fittings. (Contest page 28, 
January.) 


Oil-Fired Boiler 


General-Republic Heating Products Co. (Repco 
Thrift-Master), Philadelphia, is awarding a fully- 
assembled oil-fired vertical-tube boiler complete with 
wiring. (Contest page 11, January.) 


Room Air Conditioner 


Lonergan Coolerator Division of the McGraw-Edison 
Co., Albion, Mich., is awarding its Profile room air 
conditioner. (Contest page 53, January.) 


Three Faucets and Gift Certificates 


Sterling Brass Co., Cleveland, is giving three Touch- 
Flo one-arm mixing faucets as one prize plus three 
$100 merchandise certificates. (Contest page 31, Jan- 
uary.) 


Automatic Dishwasher 


Hobart Manufacturing Co., Troy, O. 
a completely automatic 
dishwasher. 


, is contributing 
KitchenAid undercounter 
(Contest page 24, January.) 


Gas-Fired, Cast Iron Boiler 

Peerless Heater Co., Boyertown, Pa., is giving a com- 
pletely automatic gas-fired cast iron boiler for resi- 
dential use. (Contest page 12, January.) 


Gas-Fired, Forced-Air Furnace 
Bryant Manufacturing Co., Indianapolis, is giving a 


gas-fired, forced-air furnace. (Contest page 21, Jan- 
uary.) 


Complete Bathroom 
Kohler Co., Kohler, Wis., is giving a group of three 


bathroom fixtures complete with fittings. (Contest 
page 45, January.) 


Baseboard Radiation 


Tuttle & Bailey, a division of the Allied Thermal 
Corp., New Britain, Conn., is contributing 90 feet of 
baseboard radiation, including all accessories needed 
for installation. (Contest page 13, January.) 


Complete Bathroom 

Ingersoll-Humphryes Division of Borg-Warner Corp., 
Mansfield, O., is contributing a complete set of bath- 
room fixtures in color. (Contest page 18, January.) 


Baseboard Radiation 

Slant-Fin Radiator Corp., Richmond Hill, N. Y., is 

giving 100 linear feet of its new %4-inch packaged 

baseboard radiation, including all accessories needed 

for installation. (Contest page 27, January.) 
(Please turn to page 116) 





Elkay Joins the List of Big 


One of Its Steel “Sit-Down Sinks’ 
Will Be Awarded to a Winner 


A two-bowl “sit-down sink” made of stainless 
steel will be awarded a winning contractor by the 
Elkay Manufacturing Co., Chicago. 

The manufacturer says the sink does away with 
kitchen fatigue by making “KP” duties simple. 
The sink (Elkay’s Model LS-4221-R) combines a 
conventional bowl for washing and rinsing dishes 
and a shallow one with ample leg room under- 
neath, allowing the housewife to sit down while 
preparing salads, vegetables, etc. A swivel- 
mounted faucet and a spray attachment serve both 
bowls for multiple chore convenience. The sink 
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Push Prize Contributors... 





is a drop-in model designed for use with plastic 
countertops. 

The retail price suggested by the manufacturer 
for its “sit-down sink” is $92.45. 





Contest Prizes ... continued from page 115 


Baseboard Radiation 

The Hoff Manufacturing Co., Bethany, Conn., is con- 
tributing 100 feet of its Panel-line baseboard radia- 
tion with accessories. (Contest page 52, January.) 


Complete Bathroom 

Eljer Division of The Murray Corp. of America, 
Pittsburgh, is giving a group of three bathroom fix- 
tures complete with the brass fittings necessary for 
a complete installation. (Contest page 10, January.) 


Water System 

Tait Manufacturing Co., Dayton, O., is contributing 
a %-hp Rapidayton Twin Champion water system 
with a 42-gallon vertical tank. (Contest page 15, Jan- 
uary.) 


Concave Lavatory 

The Case Manufacturing Co., Buffalo, N.Y., is giv- 
ing its concave lavatory on a one-piece wrought iron 
stand. The lavatory is available in 41 colors and black 
and white. (Contest page 37, January.) 


Beauty Queen Vanette 

The Toledo Desk & Fixture Co., Maumee, O., is con- 
tributing its 48-inch Vanette, a lavatory mounted in 
a vanity cabinet. (Contest page 53, January.) 


Oil-Fired Boiler 


Dunkirk Radiator Corp., Dunkirk, N.Y., is contrib- 
uting an oil-fired boiler (less controls) for hot water 
heating systems. (Contest page 32, January.) 


Baseboard Radiation 
Romac Industries, Camden, N.J., is awarding 46 feet 
of Suntemp baseboard radiation with accessories and 
a 40-inch Vec-temp unit, also baseboard radiation 
but intended for installation in limited space. (Con- 
test page 44, January.) 


Assorted Heating Products 


Econo Products Co., East Haddom, Conn., is giving 
a hot water circulator, a flow valve, three zone con- 
trol valves and a boiler protector. (Contest page 37, 
January.) 


Assorted Pipe Fittings 


Kuhns Brothers Co., Dayton, O., is awarding a winner 
$200 worth of assorted pipe fittings through the 
wholesaler of his choice. (Contest page 18, January.) 


Baseboard Radiation 

Schemenauer Manufacturing Corp., Holland, O., is 
contributing $200 worth of its baseboard radiation 
complete with all accessories needed for installation. 
(Contest page 46, January.) 
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Two Prefabricated Shower Cabinets 

I. Wenig & Sons, Inc., New York City, is contributing 
two shower cabinets complete with receptors. (Con- 
test page 35, January.) 


Baseboard Radiation 

Embassy Steel Products, Inc., Brooklyn, N.Y., is con- 
tributing 96 lineal feet of baseboard radiation com- 
plete with accessories. (Contest page 30, January.) 


Complete Bathroom 

AllianceWare, Inc., Alliance, O., is giving a bath- 
tub, a double-bowl lavatory and a water closet—in 
white or color. (Contest page 43, January.) 


Water Heater 

Clayton & Lambert Manufacturing Co., Louisville, 
Ky., is contributing one of its 30-gallon Alumilux gas 
water heaters. (Contest page 25, January.) 


Two Dozen Balicocks 

The Hydo Valve Corp., Austin, Tex., is giving two 
dozen of its nylon ballcocks. (Contest page 52, Jan- 
uary.) 


Water Heater 

Pennsylvania Range Boiler Co., Philadelphia, is giv- 
ing its de luxe automatic Bradford Vitraglas water 
heater in the 30-gallon size. (Contest page 26, Janu- 
ary.) 


Water Heater and Display Signs 

The Crane Co., Chicago, is giving a 30-gallon glass- 
lined water heater and two clock-display signs with 
interchangeable full-color panels. (Contest pages 14 
and 25, January.) 


Shower Stall 

Fiat Metal Manufacturing Co., Franklin Park, IIL, is 
giving a shower cabinet with matching door. (Con- 
test page 46, January.) 


Water Heater 


The Mor-Flo Heater Corp., Cleveland, is contrib- 
uting its Abucite Aluminum “15” automatic gas wa- 
ter heater in the 30-gallon size. (Contest page 43. 
January.) 


Two Appliance Trucks 


Fairbanks Co., New York City, is donating two ap- 
pliance trucks. (Contest page 22, January.) 


Two Bathtubs 

Plumbingware Manufacturing Co., Middleville, Mich.., 
is giving two of its Economy porcelain enamel bath- 
tubs. (Contest page 32, January.) 
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Two Closet Combinations and Lavatories 
Peerless Pottery, Inc., Evansville, Ind., is giving two 
close-coupled closet combinations and two 17 by 19- 
inch lavatories. (Contest page 16, January.) 


Stainless Steel Sink Frames 

Vance Industries, Inc., Chicago, will contribute a 
dozen stainless steel sink frames in both single and 
double-bow!] sizes. (Contest page 13, January.) 


Shower Door 

The Keystone Shower Door Co., Southampton, Pa., is 
giving a Key Model shower door, which has a brass 
frame and a glass door. (Contest page 42, January.) 


Packaged Water System 


Lancaster Pump and Manufacturing Co., Inc., Lan- 
caster, Pa., is giving a packaged water system from 
its Dutchman line with a 13-gallon vertical tank. 
(Contest page 31, January.) 


Two Dozen Balicocks 
Sherwood Brass Works, Detroit, is giving 24 ball- 


cocks with repair shank and rod and refill. (Contest 
page 48, January.) 


High-Pressure Oil Burner 

The Carlin Co., Wethersfield, Conn., is awarding a 
high-pressure, gun-type oil burner. (The announce- 
ment, appearing on contest page 10, January, is re- 
peated below due to an error in the dealer price.) 


Tankless Water System 

Goulds Pumps, Inc., Seneca Falls, N.Y., is giving a 
balanced-flow tankless water system intended for 
shallow wells. (Contest page 19, January.) 





Valve Assortment for Hot Water Heating 
Watts Regulator Co., Lawrence, Mass., is giving a 
selection of valves for a complete residential hot 
water heating and domestic water heating system 
(Page 116, February issue.) 


Aluminum Pipe Wrenches 

The Toledo Pipe Threading Machine Co., Toledo, O., 
is contributing a set of five heavy-duty aluminum 
pipe wrenches. (Page 116, February issue.) 


Laundry Tubs 

Cleveland Wash Tray Manufacturing Co., Cleveland, 
is giving three single-bowl, Fiberglas laundry tubs 
(Page 120, February issue.) 


insertable Hub Fittings 


Jumbo Heater and Manufacturing Co., Cleveland, is 
awarding six screwed-hub insertable fittings. (Page 
120, February issue.) 


Sink Strainers, Bath Wastes 


Scovill Manufacturing Co., Waterville, Conn., is giv- 
ing six stainless steel crum-cup sink strainers and 
six pop-up bath wastes. (Page 120, February issue.) 


Expansion Control System 

American Tube Products, Inc., West Warwick, R.L., is 
awarding an expansion control system for hot water 
heating systems. (Page 122, February issue.) 


Submersible Sump Pump 


Wire Products Co., Baltimore, is contributing an 
automatic submersible sump pump. (Page 122, Feb- 
ruary issue.) 

(Please turn to page 118) 





The Carlin Co.’s Contribution Is a High-Pressure, Gun-Type Oil Burner 


A high-pressure, gun-type oil burner with high 
temperature combustion head and a range of 0.75 
to 1.75 gph is the contribution of the Carlin Co., 
Wethersfield, Conn. The suggested dealer price is 
$113.15 less all controls. (This prize was previous- 
ly announced but is being repeated here because 
the original announcement failed to note the cor- 
rect dealer price less controls.) 

The burner (Model 400 S-2) has a %-hp long- 
hour duty motor with safety overload control and 
a 10,000 volt heavy-duty transformer shielded to 
eliminate radio and TV interference. 

Among other features are a steel air tube, a pre- 
cision-balanced fan, and a stainless steel alloy noz- 
zle with hollow cone spray. 

B. C. Lindberg, president, adds that the com- 
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pany could furnish a flange should the contractor 
who wins the prize prefer to have the burner 
flange-mounted rather than on a pedestal. 





Contest Prizes ... continued from page 117 


Complete Bathroom 


American-Standard, New York City, is giving a com- 
plete set of bathroom fixtures including bathtub, wa- 
ter closet and lavatory. (Page 124, February issue.) 


Lead-Melting Equipment 


Insto-Gas Corp., Detroit, is contributing complete 
lead-melting equipment, a blow torch and 12% feet 
of service hose. (Contest page 33, January.) 


Assorted Vents and Adapter Units 
Maid-O’-Mist, Inc., Chicago, is contributing an as- 
sortment of hot water heating and chilled water cool- 
ing system air vents and balancing valve adapter 
units. (Contest page 17, January.) 


Flexible Supplies and a Display 
Brass-Craft Manufacturing Co., Detroit, is giving a 
case of 50 assorted Speedway supply kits and a dis- 
play board of the supplies for the winner’s whole- 
saler. (Contest page 34, January.) 


Flood Control Valve 


Norman Boosey Manufacturing Co., Detroit, is con- 
tributing a backwater valve for residential use. 
(Contest page 50, January.) 


Tri-Level Stainless Steel Sink 


Carrollton Manufacturing Co., Carrollton, O., is 
giving its new tri-level stainless steel sink. (Contest 
page 11, January.) 


Bathtub and Two Sinks 

Coralware Manufacturing Co., Chicago, is giving a 
5-foot de luxe tub in its V-line design, plus a single 
and a double-bow! sink. (Contest page 24, January.) 


Plenum Humidifier 


Herrmidifier Co., Neffsville, Pa., is contributing a 
plenum humidifier for warm air heating systems. 
(Contest page 49, January.) 


Six Pairs of Legs and Towel Bars 


Reed-Cromex Corp., Cleveland, is contributing six 
pairs of its Hex-Custom legs and towel bars. (Con- 
test page 14, January.) 


Plumbing Brass Fittings 


Price Pfister Brass Manufacturing Co., Los Angeles, 
is giving six assorted faucet fixtures. (Contest pages 
41, 47 and 52, January.) 


Closet Floats 


Romar Manufacturing Co., Buffalo, N. Y., is awarding 
two dozen Hushflo float valves, which fit all standard 
bottom-fill tanks. (Contest page 26, January.) 


Faucet, Shower Fixture and Sump Pump 


Milwaukee Faucets, Inc., Milwaukee, is giving an 
Adjusto shower fixture, a sink faucet fixture with 
spray attachment and a sump pump. (Contest page 
29, January.) 


Portable Pump 


Barnes Manufacturing Co., Mansfield, O., is giving 
an electric close-coupled drive portable pump. (Con- 
test page 28, January.) 


Sump Pump 


Penberthy Manufacturing Co., Detroit, is contributing 
its Mers-A-Matic sump pump. It can be used as a 
permanent automatic, portable automatic or non-au- 
tomatic model. (Contest page 36, January.) 


Submersible Sump Pump 
Weil Pump Co., Chicago, is awarding a submersible 
sump pump. (Contest page 19, January.) 


Two Dozen Ballcocks 
Rockford Brass Works, Rockford, Ill., is giving 24 of 


its Duck-Bill No-Tone ballcocks. (Contest page 44, 
January.) 


Sewer Valve and Shock Absorber 

Josam Manufacturing Co., Michigan City, Ind., is 
giving a cast iron backwater sewer valve and a water 
hammer shock absorber. (Contest page 36, January.) 


Sump Pump with Changeable Switch 

The Piqua Machine & Manufacturing Co., Piqua, O., 
is contributing a submersible sump pump that fea- 
tures a quick-change switch to make repairs easy and 
fast. (Contest page 34, January.) 


Frost-Proof Water Closet 


Joseph A. Vogel Co., Wilmington, Del., is contributing 
a frost-proof, seat-actuated water closet. (Contest 
page 12, January.) 


Single-Lever Faucet Line 


Delta Faucet Division of the Marco Screw Products 
Co., Dearborn, Mich., is giving a set of its new single- 
lever faucets mounted on a display board. (Contest 
page 54, January.) 


Plastic Pipe 

Yardley Plastics Co., Columbus, O., is contributing 
300 feet of 1-inch plastic pipe in a display-dispenser 
unit. (Contest page 50, January.) 


Stainless Steel Sink 


Lyon Incorporated, Detroit, is contributing its new 
Disposo-Well stainless steel sink, a two-compartment 
model. (Coritest page 30, January.) 
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A Dozen Globe and Gate Valves 

Hammond Brass Works, Hammond, Ind., is contrib- 
uting a dozen each of its No. 400 globe and 602 gate 
valves. (Contest page 16, January.) 


Automatic Laundry Tray Pump 

Neptune Pump Manufacturing Co., Philadelphia, is 
giving an automatic laundry tray pump. (Contest 
page 48, January.) 


Automatic Laundry Tray Pump 

Triangle Manufacturing Co., Detroit, is awarding an 
automatic laundry tray pump. (Contest page 47, 
January.) 


Cast Iron Tankless Heater 

The Kam Water Heater Manufacturing Co., Brooklyn, 
N. Y., is giving a cast iron tankless heater with all 
copper and brass waterways. It has removable finned 
coils. (Contest page 54, January.) 


Horizontal Water Circulator 

H. A. Thrush Co., Peru, Ind., is giving a horizontal 
water circulator with interchangeable flanges to ac- 
commodate four sizes. (Contest page 15, January.) 


Shower Stall 

Spartan Shower Stall Co., Inc., Maspeth, N. Y., is 
giving a shower stall with the winner’s choice of re- 
ceptors. (Contest page 20, January.) 


Thermostatic Shower Control 
The Powers Regulator Co., Skokie, Ill., will con- 
tribute its new Hydroguard thermostatic shower con- 
trol. (Contest page 34, January.) 


Dual-Purpose Vise 


Reed Manufacturing Co., Erie, Pa., is giving its com- 
bination pipe and machinists’ vise that holds from 
¥y to 34-inch pipe. (Contest page 30, January.) 


Shower Cabinet 


Cutler Metal Products Co., Camden, N. J., is award- 
ing its Craft Champion shower cabinet. It will be 
given complete with adjustable shower head, self- 
draining soap dish, shower curtain and rings. (Con- 
test page 29, January.) 


Oil Filters and Humidifiers 

General Filters, Inc., Novi, Mich., is contributing six 
fuel oil filters and two warm air furnace humidifiers. 
(Contest page 42, January.) 


Cutting Oil and Pipe-Joint Compound 

The John Sunshine Chemical Co., Inc., Chicago, is 
contributing a dozen one-gallon cans of Mitee thread- 
cutting oil and six dozen one-pound cans of Mitee 
pipe-joint compound. (Contest page 31, January.) 
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Two Zonvalves 

Heat-Timer Corp., New York City, is giving two of 
its new Zonvalves, which may be used on both steam 
and hot water systems. (Contest page 33, January.) 


Laundry Tub 

Wessels Co., Detroit, is contributing a Fiberglas laun- 
dry tub in a white enamel cabinet. (Contest page 23, 
January.) 


Shower Head, Mixing Valve 

Speakman Co., Wilmington, Del., is giving a shower 
head and mixing valve combination. (Contest page 
51, January.) 


Packaged Twisted Jute Packing 

The Thomas Jackson & Son Co., Reading, Pa., is 
giving its new package of Rite-Tite twisted jute 
packing. (Contest page 43, January.) 


Cutting Oils and Specialties 

Sulfio, Inc., Elizabeth, N. J., is giving a package of 
cutting oils and plumbing specialties. (Contest page 
41, January.) 


Assorted Valves, Air Eliminators 

Gorton Heating Corp., Cranford, N. J., is awarding 
an assortment of vapor equalizing valves and air 
eliminators. (Contest page 33, January.) 


Hard Rubber Toilet Seats 

Mid-States Rubber Products, Inc., Princeton, Ind., is 
giving 50 dollars worth of assorted hard rubber 
toilet seats. (Contest page 50, January.) 


Brass Gate Valves 

Queen City Valves, Inc., Cincinnati, O., will con- 
tribute 50 dollars worth of assorted brass gate 
valves. (Contest page 47, January.) 


Laundry Tray 

E. L. Mustee & Sons, Inc., Cleveland, is contributing 
its de luxe laundry tray that has a 20-gallon tub 
in a steel cabinet. (Contest page 36, January.) 


Bubble Stream Shower Heads 

Wrightway Engineering Co., Chicago, is making a 
prize of a dozen de luxe aerating shower heads. 
(Contest page 46, January.) 


Complete Powder Room 

Sentry Sanitary Corp., Mannington, W. Va., is giving 
a closet combination and a lavatory. (Contest page 
32, January.) 


Clamps for Plastic Pipe 
Ideal Corp., Brooklyn, N. Y., is giving an assortment 
of 100 stainless steel clamps for use on plastic pipe 
(Contest page 49, January.) 

(Please turn to page 120) 





Contest Prizes ... continued from page 119 


Two Bubblers, Six Temperators 


Central Brass Manufacturing Co., Cleveland, is giv- 
ing two fountain bubbler heads and six Temperator 
blending valves. (Contest page 48, January.) 


Two Hand Spinners 


Kollmann Manufacturing Co., Erie, Pa., will give two 
hand spinners. (Contest page 35, January.) 


Domestic Water Blender 

The Sarco Co., New York City, is awarding a 1-inch 
water blender to be used where hot and cold water 
pressure are balanced. (Contest page 35, January.) 


Sump Pit Covers 


Zoeller Co., Louisville, Ky., is contributing a set of 


six aluminum sump pit covers. (Contest page 44, 
January.) 


Flexible Lavatory Supplies 

Arbest Manufacturing Co., Philadelphia, is con- 
tributing five pairs of flexible lavatory supplies with 
angle stops and five pairs with elbow compression 
fittings. (Contest page 26, January.) 


Four Laundry Tray Stands 


Tinicum Metal Co., Inc., Philadelphia, is contributing 
four stands for one and two-partitioned laundry 
trays. (Contest page 49, January.) 


Closet Floats 


Ayling & Reichert Co., Toledo, O., is giving six dozen 
water closet floats. (Contest page 41, January.) 


Plumbing Brass Goods 


Sterling Faucet Co., Morgantown, W. Va., is award- 
ing a three-valve diverter, a popup bathtub drain 
and a lavatory centerset. (Contest page 20, January.) 


Tube Cutter, Set of Wrenches 


Erie Tool Works, Erie, Pa., is contributing its Pipe- 
master tube cutter and a set of five heavy-duty 
Pipemaster wrenches, ranging from 6 to 24 inches. 
(Contest pages 45 and 55, January.) 


A Dozen Cans of Swif Solder 

Hercules Chemical Co., Inc., New York City, is giving 
a dozen l-pound cans of its new Swif Solder. (Con- 
test page 11, January.) 


Faucet Aerators 

Melard Manufacturing Co., New York City, is giving 
a dozen each of its male and female self-cleaning 
faucet aerators. (Contest page 22, January.) 


Two Hot Water Heating Valves 

Quality Specialty Co., Inc., Camden, N. J., is giving 
a control valve and a two-circuit purge and bal- 
ancing valve. (Contest page 54, January.) 


Double-Bowl Sink 


Ingram-Richardson, Inc., Frankfort, Ind., is con- 
tributing a ledge-type double-bowl sink made of por- 
celain enamel on 14-gauge steel. (Contest page 13, 
January.) 


Plumbers’ Special Packing 


The Flexrock Co., Philadelphia, is giving 12 spools of 
its Plumbers’ Special Packing. (Contest page 46, 
January.) 


Tempering Valve 
Lawler Automatic Controls, Inc., Mount Vernon, 
N. Y., is giving a thermostatic tempering valve. 
(Contest page 17, January.) 


Pressure-Temperature Relief Valve 


McDonnell & Miller, Inc., Chicago, is giving a com- 
bination pressure-temperature relief valve. (Contest 
page 19, January.) 


Air-Scoop 


Taco Heaters, Inc., Cranston, R. L., is contributing a 
chrome-plated air-scoop. (Contest page 12, January.) 


Exposed-Deck Faucet. 


Michigan Brass Co., Grand Haven, Mich., is giving 
its de luxe 8-inch exposed-deck faucet with swing- 
ing, rounded spout. (Contest page 21, January.) END 


Wholesalers are behind the Big Push in remodeling 


WHOLESALERS are co-sponsoring 


Big Push Remodeling Sales Contest—as 
manufacturers listed on these pages are 
doing—by contributing cash prizes. These 
contributions, which the official contest 
rules limit to between $10 and $25, will 
be awarded to contractor-winners in the 


form of merchandise certificates. 

The contest can represent another 
wholesaler service to contractors. By co- 
sponsoring it, the wholesaler indicates 
his interest in remodeling and his con- 
viction that it’s there that the greatest 
business potential lies today. END 
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Compact Win-Sum-Matic fits 
in little as 4% sq. ft. of floor 
space. Uses single duct sys- 
tem to heat and cool, is 
easily linked to exist- 
ing warm air ductwork. 
Handsome cabinet includes 
evaporator coil housing. 

& 
Air-cooled “PRIDE O’' YARD" 
compressor-condenser is 
low, sleek, beautiful—safe 
for children and pets. Exclu- 
sive top-mounted fan boasts 
efficiency, throws exhaust 
air upward, protects nearby 
growing things. 
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* Guaranteed by ~ 
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‘at on for quality...and 


starring WIN-SUM-MATIC! 


It’s no longer news that today’s booming market 
for air conditioning offers fat profit opportunities. 
The question is: How can you get your share? 
... Ata profit! 
Here, in one tidy “‘package’’, is your answer 
the Janitrol Win-Sum-Matic, combining 
powerful waterless cooling and thrifty gas heating. 
Available in upflow and downflow models for 
easy installation in any home—loaded with fea- 
tures no other unit has. For example: 


. . . Wrapped up in its exclusive “PRIDE O° 
YARD” air cooled compressor unit are new 
engineering advancements to insure powerful, 
economical cooling with outside air to 125° F. 
PLUS—-salesmaking beauty that shames ordinary 
“dog house” models! 

...A unique by-pass eliminates heat ex- 
changer resistance on cooling cycle, gives correct 
air flow for heating and cooling-without seasonal 
adjustments. 

... Add-On cooling option expands your 
sales potential. Even though you install Win- 
Sum-Matic for heating only, you protect your 
cooling profit! When your customer decides on 
cooling, Add-On components are easily added. 

There’s more, much more, to set you up for 
big sales and profits. So take a minute now to 
check the rest of Janitrol’s great new 7-point 
dealer profit plan. Then take action—get your 
GOLDEN KEY TO PROFITS with Janitrol! 


JANITROL HEATING AND AIR CONDITIONING DIVISION 


Surface Combustion Corporation, Columbus 16, Ohio 


Please show me how Janitrol’s 7-point program for 
SALES can give me the GOLDEN KEY TO PROFITS. 


NAME 
COMPANY 
ADDRESS 


CITY 


4481 CVS 


——— lo 
Fill in and MAIL TODAY! 


Advanced Janitrol engineering—new automated 
production methods—volume building sales leader- 
ship—all add up to more profits on every sale. This 
new Janitrol pricing plan lets you move in on com- 
petition with top-quality Janitrol products at 
really competitive prices! 


As a Janitrol dealer qualified under this new plan, 
you'll keep your working capital working, instead 
of “freezing” it in inventory. You'll have the 
inventory you need for prompt deliveries, better 
service, year ‘round. 


Makes Janitrol cooling and heating easily available 
to the six out of ten families who haven't the cash 
but have the credit. . . on easy installment terms. 
No down payment. Up to three years to pay. 
Finance up to $3500. No risk or recourse to dealer, 
no collection problems. Eliminates red tape and 
delay. Keeps “hot” prospects from cooling off! 


A high-impact, sales-producing merchandising pro- 
gram created by Janitrol for your needs, your 
market, your profit ambitions! Newspaper ad 
mats, radio and TV musical announcements, 
window and in-store displays, color-illuminated 
outdoor signs—all yours as a qualified Janitrol 
dealer. And Janitrol sets up the complete program 
to the last detail, saves your time for selling 


A complete merchandising program to help you 
snare your share of the new house market. Chock 
full of tested promotion ideas that give you a 
running start on competition—let you offer the 
builder a service that enables him to upgrade his 
houses with quality Janitrol equipment, appeal to 
more prospects, stay competitive! 


Today, Janitrol recognizes a new era in company- 
dealer relations. The days of “playing it by ear”’ are 
no more. There’s a need for continuing close 
cooperation between both parties—an “open door” 
for exchange of ideas. The Janitrol Select Dealer 
Program makes these things possible, and gives 
you extra benefits besides. Business development 
counsel, training schools, prizes, vacations, to 
mention a few. Right now’s the time to qualify! 


TO PROFITS 
with gjas' Ron 


Ask your JANITROL representative for 
the facts or RUSH THE COUPON TO US! 
Lemme) :jEle7 Wale). ih 


get your 
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AIR CONDITIONING IS PROFITABLE BUSINESS! 





e V.A. McLaughlin and M. McDougall check final balancing of this Carrier unit, one of 18 
installed after building was erected. Design calls for a 150-ton cooling tower to serve all units. 


‘“We’re getting a 40% yearly increase in business 
since we concentrated on air conditioning”’ 


Reports Victor A. McLaughlin, President, Gotham Air Conditioning Corp., 
New York City, shown right, above, with his assistant, Mr. McDougall. 


“In 1951 we decided to concentrate on air and insist on ‘“‘Freon’’ refrigerants. For 
conditioning, and ever since, we’ve in- more information, contact your complete 
creased our business 40° every year,”’ air conditioning and refrigeration whole- 
says Mr. McLaughlin. “Our market is saler or write: E. I. du Pont de Nemours & 
every where— every office, every floor, every Co. (Inc.), ‘‘Freon’’ Products Division ]83, 
loft—every building ever built that is not Wilmington 98, Delaware. 
yet air conditioned. In New York City 
landlords and builders know they must air 
condition to keep old tenants and get new 
ones. Always ask 
“We generally use Carrier equipment for “Freon” 

charged with Freon* refrigerants. We know from the 

eA 7%-ton Carrier unit charged with we cam depend on ‘Freon’ —it’s dry, casy 

“Freon” cools each floor at the Farrell to handle and completely safe.’’ 

Lines Building, 26 Beaver St., New You can find out more about the prof- 

ber tay Hy Socal erst names Dana tie itable market for air conditioning from 

work hung from the ceiling distributes Du Pont. Du Pont furnishes complete mar- 

air throughout the floor. Shown above keting and technical services for you to 


is aaa adjusting an air use—a good reason why it pays to specify 
outie e. 


FREON rcericeranrs rr 


EG. U.S. PAT 





wholesaler 
who displays 
this sign . 











*Freon and combinations of Freon- and F- followed by numerals BETTER THINGS FOR BETTER LIVING 
Du Pont's registered trademarks for its Auormated hydrocarbon rll ... THROUGH CHEMISTRY 
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to the sink. Its blades are designed 
to yield or slacken as needed to 
prevent hard food wastes or for- 
eign objects from jamming the unit. 
Construction of the blades prevents 
locking of the flywheel and swivel 
blades. The disposer’s drain system 
consists of 16 drain ports in the 
flywheel and 28 exit shredder ports. 
The drain spout can be swiveled 
360 deg. to align with wall drain 
outlets. Both the upper housing 
and motor housing also rotate 360 
deg. The disposer is shipped with 
all parts necessary to connect a 


New Products 


(Continued from page 80) 


Packaged Chiller Series 

A series of packaged chillers for 
water and other liquids has been 
developed by Embassy Steel Prod- 
ucts. The chillers are available in 
three sizes from 3 to 7% hp and are 
designed for residential cooling and 
industrial processing and air con- 
ditioning. All models are cork in- 
sulated. Compressors feature semi- 
hermetic motor assemblies and are 
direct-connected and _ spring- 
mounted. The condensers are de- 
signed for low pressure drop and 
can be used with city water or 
cooling towers. The condensers are 
also semi-cleanable, featuring a 
detachable head on the water inlet 
side. Test cocks provide a check 





New Louver Arrangement 

A new style of louver placement 
in grilles and registers for heating 
and air conditioning systems has 


been developed by Waterloo Reg- 
ister. In the company’s new models, 
louvers are placed with the broad 
edge pivoted at tne front of the 
grille. The appearance of the grille 
or register is not changed with 
any angle of setting of the louvers. 
The louvers are made of extruded 
aluminum, and are adjustable. 
Manufacturer: Waterloo Register 


Co., Waterloo, Ia. dishwasher into the _ shredding 


chamber wall. 
Manufacturer: Westinghouse 


Food Waste Disposer Electric Corp., Columbus, O. 


on refrigerant levels. Cabinets are 
made of heavy sheet metal steel 
with bonderized two-tone finish. 

Manufacturer: Embassy Steel 


A food waste disposer designed 
for quiet operation and jam-free 
grinding has been introduced by 
Westinghouse. The unit hangs from 


Portable Hydraulic Pump 
A portable hydraulic motor pump 


Products, Inc., 890 Stanley Ave., 
Brooklyn 8. 


a circular shock absorber cushion 


for use with hydraulic benders, 
to eliminate transmission of noise 


Vance Describes Applications for Its New Line 
of Three-Sided Stainless Steel Sink Frames 


pipe pushers, knockout punches 
and hydraulic jacks has been in- 
troduced by Tal Bending Equip- 
ment. It can also be installed on 
existing equipment where hydrau- 


Vance Industries has announced 
a line of three-sided stainless steel 
sink frames. The frames, designed 
for American-Standard’s models F 
110 and 111 Modified Dresslyn lav- 
atories, can also be used with 
American-Standard’s Dresslyn 
models F 127 and 129. The sink 
frames are shipped with the neces- 
sary clamps and lugs for installa- 


124 


tion. The company also has three- 
sided stainless steel sink frames 
available for the Briggs Lindsay, 
Crane Countess, Eljer Cynthia, 
Kohler Piedmont and Vilas, Rich- 
mond Countess and Universal- 
Rundle Christina. 

Manufacturer: Vance Industries, 
Inc., 7401 W. Wilson Ave., Chicago 
31. 


lic power is employed, or can be 
used to replace mechanical power. 
The pump, weighing 65 lbs, is rated 
for 10,000 psi intermittent and 5,000 
psi continuous duty, delivering 80 
cu in. of oil per min. 

Manufacturer: Tal 
Equipment, Inc., 417 N. Water St., 
Milwaukee 2. 


Bending 


(Please turn to page 126) 
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Right Combination 
FOR SALE AFTER SALE! 


a ere Sette —— 


PRODUCED IN 48 DECORATOR COLORS PLUS SPARKLING BLACK AND WHITE 


Here is the most wanted, therefore most profitable 
bathroom fixture combination you can offer. The 
industry’s first Concave Lavatory* plus the famous 
Case Non-Overflow One-piece** Water Closet with 
the whispering flush. 

The Case Wellington*** 300 Lavatory is the most 
wanted because it’s the first really comfortable lav- 
atory ever made for men and women. Gracefully 
curved for comfort and unusual beauty. Extra- 
spacious, wide, flat deck. Shown with art-designed 
wrought iron legs and towel bars all in one piece. 


*Available with Wrought Iron or Chrome Legs 


Legs supplied in decorator 7 
colors and sparkling black b Y bse 
and gold. You already know € . 
the Case One-Piece Water 

Closet and its customer- ase 
winning features like non- 

overflow bowl; safeguarding anti-syphon diese: 
pressurized cleansing rim flush; large water area; 
healthful seat height; time tested, with streamlined 
design in 48 colors and black and white. Ask your 
Case wholesaler or distributor or write: 


Patented **Patent Pending 


CASE MANUFACTURING CORPORATION 
33 MAIN STREET, BUFFALO 3, NEW YORK 
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Superheat Thermometer Kit 

A thermometer kit for use in 
checking superheat readings of re- 
frigerant has been developed by 
Marsh Instrument. The kit con- 
sists of two identical 2-in. dial 
thermomaters (one illustrated) in 
brass cases. The dials are gradu- 
ated from —40F to 65F. Each ther- 
mometer is equipped with a 12-in. 
double armor capillary tubing and 


New Products 





(Continued from page 124) Pressure Regulators 


Die-Cast Solenoid Valve Two series of reverse-acting 
General Controls has announced _ pressure regulators have been de- 
that a die-cast bedy is now fea- veloped by Watts Regulator. The 
tured on its K-281 and K-27] (il- units are used primarily as relief 
valves or bypass relief valves. They 

may be controiled by inlet pressure 

or by pressure independent of line 

pressure. Reduced pressure rang2 

is from 1 to 100 lbs. Both series 

feature bronze bodies, screwed ends 

and stainless steel metal-to-metal 

seating. Sizes available are % to 

14% in. Mcdals in the series illus- 


small sensitive bulb that measures 
V4 in. in diameter. Two nonabsorb-- 
ent foam rubber wrappers permit 
attaching bulbs to the points of 
measurement. The wrappers also 
help in insulating the bulbs from 
ambient temperatures. The ther- 
mometers, wrappers and an in- 
struction booklet are packed in a 
plastic box. 

Manufacturer: Marsh Instrument 


Co., Skokie, IIl. 


lustrated) series of solenoid valves 
for use on high-pressure atomizing 
oil burners. This body permits 
straight-through or angle flow of 
oil to the oil burner. A pipe plug, 
which can be installed in either 
inlet connection, also is provided. 
These valves, which are normally 
closed, provide positive shutoff of 
oil to the burner nczzle when the 
oil burner shuts down. They may 
be multi-poised and are available trated are the spring type. The 
in manual reset, time delay and _ other series is the weight and lever 
standard opening models. type. 
Manufacturer: General Controls Manufacturer: Watts Regulator 
Co., 801 Allen Ave., Glendale 1, Co., 10 Embankment St., Lawrence, 
Calif. Mass. 


Residential A-C System 

An insert-type central air condi- 
ticner that can be installed through 
the wall cf a home has been de- 
veloped by Frigidaire. A 2-ton 


Spencer's New Gas-Fired Boiler-Burner Units 
Are Offered as Factory-Assembled Packages 


A @ 


for firing by natural, mixed or 
manufactured gases, and 135,000 or 
165,000 Btu for propone-gas firing. 
The package includes low voltage 
thermostat, triple-action low limit- 
high limit and circulator hot water 
control relay, combination ther- 
mometer and altitude gauge, ASME 


A series of gas-fired packaged 
boiler-burner units in two models 
has been announced by Spencer. 
One can be installed in a 5-sq-ft 
area, the other in a 6-sq-ft area. 
Input capacities are 135,000 or 170,- 
000 Btu (depending on the model) 
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relief valve (installed), circulating 
pump, female supply and return 
connections, washout plugs, instan- 
taneous copper domestic hot water 
coil, flue pipe elbow connection and 
draft diverter with extension (in 
separate carton). Burner, valves 
and controls are assembled on the 
front of the boilers to facilitate 
servicing. Submerged coils for do- 
mestic hot water are included in 
both models. 

Manufacturer: Spencer Heater, 
Lycoming Division, Aveo Manufac- 
turing Corp., 652 Oliver St., Will- 
iamsport, Pa. 


air-cooled condensing unit and 
cooling coils make up the factory- 
assembled package. As shown by 
the accompanying illustration, the 
condensing unit (1) remains out- 
side the house as cooling coils (2) 
slide through the wall into the fur- 
nace plenum. The furnace (3) is 
mounted on the plenum. The cool- 
ing system is adaptable for use with 
warm air furnaces in homes with 
or without basements. 
Manufacturer: Frigidaire Divi- 


General Motors Corp., 300 


Taylor St., Dayton 1, O. 


(Please turn to page 128) 
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KOHLER 
D — - 
Foun Toine. 


Millbrook, K-5264-A 


Saybrook, K-5260-A 


Advanced in design and convenience 


The new Kohler drinking fountains, of sparkling, easy-to- 


clean vitreous china, harmonize form and proportion with 
precise functional fitness—in keeping with today’s archi- 
tectural trends. 

Compact bubblers are placed conveniently at the user’s 
left, with openings well above the fountain rims. They 
provide a sanitary drinking mound of the right height and 
angle for drinking ease. Automatic volume regulator main- 
tains uniform flow under varying pressures. Self-closing 
valve is adjustable for continuous flow. Bubbler heads are 
non-squirting; metal guard protects against mouth con- 
tact. Brass condensation plate prevents collection of 
moisture, eliminates dripping. 

Kohler drinking fountains are easy and economical to 
maintain, and conform to health regulations of all states. 
Available in white and colors. Fittings are all-brass, 
chromium-plated. 


Highbrook, K-5268-A, 

KOHLER or KOHLER [Megaman 
enameled tron and vitreous nina Piumbing Fixture -¥ Brass Fitting KOHLER Co, 
| hep ak tr Established 1873 


KOHLER, WIS, 


ci tric Plant A i+ ol Coie 
al: Pla » A ed Engine 
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(Continued from page 126) 
Overhead Water Cooler 


Sunroc has introduced a cooling 
unit that supplies drinking water 
to dispensing outlets from an over- 


bi 
oF 
= 


heaa position. The unit is designed 
for industrial applications and can 
be bolted directly to a column. It 
measures 16%4 in. sq and supplies 
16 gph of cooled water. The unit 
uses the tube-type cooling method. 
Water-bearing parts are made of 
brass or copper. 

Manufacturer: 
Glen Riddle, Pa. 


Sunroc Corp., 


Portable Air Conditioner 

A portable room air conditioner 
featuring a special mounting prin- 
ciple has been developed by Fed- 


ders-Quigan. To install the unit, a 
steel plate is first placed on the 
window sill and held firm by 
brackets. The unit is next slid onto 
the plate, automatically in the 
proper position in the window line. 
Telescoping side panels and a seal- 
ing gasket insure a weather-proof 
installation. Two wing nuts provide 
accurate leveling. The air condi- 
tioner develops 4,600 Btu and con- 
tains a %-hp 742-amp compressor. 
It measures 12% in. high, 12% in. 
deep and 20 in. wide. Other fea- 
tures include a built-in thermostat, 
a single control knob to regulate 
air circulation, 360-deg. directional 
louver and twin filters. The unit 
weighs 67 lbs. 


Manufacturer: Fedders-Quigan 
Corp., 58-01 Grand Ave., Maspeth, 
N. Y. 


Boiler-Burner Unit 

A gas-fired boiler-burner unit 
for residential applications has 
been developed by Portmar Boiler. 


Taco Adds Dual Control and Reducing Valve to Line 


Taco Heaters has introduced a 
new line of low-cost reducing 
valves (at left in illustration) and 
dual control valves (at right in il- 
lustration) for hot water heating 
systems. The dual control valve is 
available in %-in. size; the re- 
ducing valves are available in % 
and %-in. sizes. Additional fea- 


tures of the valves include bronze 
bodies, large strainer areas, stain- 
less steel compensating springs, 
non-sticking high-temperature seat 
discs and high-temperature rein- 
forced diaphragms. 

Manufacturer: Taco Heaters, 
Inc., 1160 Cranston St., Cranston 9, 
RE 


The unit is used with hot water 
heating systems. Three sizes are 
available, all of which measure 36 
in. high. They feature staggered 
horizontal boiler tubes and ex- 
tended water leg construction. The 
boiler features a built-in gas re- 
fractory lining. For installation, the 
burner slides into the base plate 
opening and the gas line is attached. 


Input capacities range from 140,000 
to 255,000 Btu. The three sizes de- 
liver 580, 720 and 990 sq ft of hot 
water. They can be used with any 
type gas. 

Manufacturer: Portmar Boiler 
Co., 193 Seventh St., Brooklyn 15. 


Automatic Washer and Dryer 

An automatic 10-lb capacity 
clotheswasher featuring five wash 
water temperatures and two agita- 
tor speeds has been developed by 
Whirlpool. Clothes are automatic- 
ally rinsed in 97F water. Water 
level may be selected between 11 
and 17 gal. The unit features a 
built-in lint filter. A matching gas 
or electric clothes dryer provides 
heat selection thermostatically con- 
trolled with six automatic settings 
and an automatic 10-minute air- 
cooled fluffing period at the end of 
the drying cycle to prevent wrin- 
kling. The washer and matching 
dryer are available in white or a 


choice of decorator color finishes. 
Manufacturer: Whirlpool Corp., 
St. Joseph, Mich. 


(Please turn to page 134) 
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> Now you can buy plastic fittings from the 
/ largest independent insert fittings manufacturer. 


I.P.F., the manufacturer who pioneered the devel- 
opment of plastic insert fittings for polyethylene 
pipe, is an expert and specialist in the fittings field. 
Over 12 million I.P.F. plastic fittings are in use 
today. 


I.P.F. is the first to offer a full line of insert fittings 
in nylon or styrene copolymers, and has sales and 
service facilities to promptly handle orders and 
service wholesale customers. 


Buy from L.P.F., the fittings manufacturer who 
stands behind their products. 


Approved by the National 
Sanitation Foundation. 


FACTORY 91 W 


e Corrosion, rust and 
scale, inherent in 
metal fittings, are 
eliminated. 


eBurst strength 


greater than that of 
the pipe itself. 


e Easily withstands 


the temperature ex- 
tremes encountered 
in polyethylene pipe 
installations. 
Smooth inside sur- 
face of fittings has 
a low coefficient of 
friction to prevent 
pressure drop or 
flow reduction. 


INDUSTRIAL PLASTIC FITTINGS CO. 


SALES OFFICE 


Call or write our Sales Office for: 


CATALOG and WHOLESALER DISCOUNT SHEET 
































THRUSH 


RELIEF VALVE 


34" 
Female 
Outlet 


SAFE RELIEF of temperature and pressure in a hot water 
heater is vitally important. Here’s a new automatic reseating 
Temperature and Pressure Relief Valve that’s really dependable 
for years of operation. Numbers 170M and 170F comply with 
State Codes requiring this type of valve. They are ideal for in- 
stallation on all types of domestic hot water heaters. Both have 
the same construction, except one has a male inlet while the 
other has a female inlet. Each has 34” female outlet. 


TESTED AND RATED 


No. 170M and No. 170F Thrush 
Temperature and Pressure Relief 
Valves are rated as follows 





AGA LISTED 
ASME RATED 





AGA TEMPERATURE RATING 
550,000 BTU 
Maximum Input 


ASME PRESSURE RATING 
75 lb. 450,000 BTU 
100 Ib. 575,000 BTU 
125 lb. 700,000 BTU 


See your wholesaler today or 
write Department A-3 for litera- 
ture and prices. 


Model 170M, shown installed 


H. A. THRUSH AND COMPANY with an automatic water heater 


PERU, INDIANA 


FOR SAFETY AND QUALITY, CHOOSE THRUSH 
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Now-— Crane Sunnyday 


(the boiler guaranteed for 20 years ) 


comes wrapped in plastic! 


—for extra protection 
from dirt, weather 
and shipping damage 





Here’s another Sunnyday benefit for your re- 
modeling customer (and you, too): every 3 and 
4-section Sunnyday 15 Boiler that is ordered 
prewired, factory assembled and crated now 
comes to you in a tough polyethylene bag that 
protects it from weather and handling, keeps 
it bright and new up to the minute it’s installed. 

Every Crane Sunnyday 15 carries Crane’s 
famous 20-year guarantee on its cast iron sec- 
tions—a feature dealers have called ‘“‘the best 
thing that ever happened to the boiler busi- 
ness!’’ Other features include a handsome 
2-tone insulated jacket . . . compact size (takes 
up to 20% less space) . . . oil or gas fired models 
(easily convertible, too), with or without tank- 
less heater. 











Ask your Crane Branch or Crane Whole- 
saler for more information on the Sunnyday 
15—and the other 4 Sunnyday residential 
boilers guaranteed 20 years. Ask for the many 
Sunnyday selling helps, too. 








. - 
Sunnybase Type RC ; eames Sunnybase Type R Sunnybase Type E 
Cast Iron Baseboard >=" | Cast lron Baseboard and F Copper Tube 
providesradiantand & oT | —can be used at Baseboard with 
convected heat : ; floor or ceiling level bonded aluminum fins 


QUALITY 
HEATING 
AND COOLING 


‘CRANE CO. 836s. Michigan Ave., Chicago 5 VALVES « FITTINGS « PIPE » PLUMBING « KITCHENS « HEATING « AIR CONDITIONING 
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How this 
infrared oven 
po) ed tl ea (e-Tep be is t— Goulds self-priming 


centrifugal pumps resist 
rust and corrosion 






jet pumps 
against rust, 

a Even when a pump works as it should, you can 

(él OO) op af Oh» Ted @ I get a raft of customer complaints if it rusts 


or corrodes. 

“Red water”... stained plumbing fixtures... 
rust-stained laundries—these are obvious things 
your customers might gripe about. Nozzles 
plugged with rust or scale can pull you out on 
profitless service calls. 

At best, corrosion means loss of efficiency and 
shorter pump life. It means trouble—for you and 
for your customer. 


Goulds’ finish is different 


ony The finish is baked from the inside out. After 
, thorough cleaning in a 140° detergent solution, 
= - rinsing and drying, the hot castings are sub- 
v= merged in a special alkyd-melamine resin liquid. 
Each coated part goes through an infrared oven. 

‘ . ‘ The finish is actually baked right into the surfaces 


of the metal. 
This plastic-type finish resists corrosion. It 
wears well. Every cast iron part—inside and out- 
a , side—that contacts water is protected. 


y . Check these other 
A Goulds advantages 


Priming features—All Goulds jet systems 
—for shallow or deep wells—have a unique, pat- 


ented design which gives better priming per- 
formance. 


Safe motor loads—All Goulds water sys- 
tems are rated conservatively. No Goulds pump 
ever overloads its motor... even in continuous 
full-capacity duty. 

For more information on Goulds water sys- 
tems, see your Goulds distributor, or write 
for bulletin. 


Three reasons to choose Goulds— 


Self-priming centrifugal pumps... 





Safe motor loads... 


Corrosion resistant... 








Practical advantages of Goulds 
double air separation chamber 


1. Easier, faster, positive priming on initial installation. 

Particularly important where offset piping is used. 
2. Guarantees maximum water output and automatic 

performance on gaseous or aerated wells. 
Combination of (A) partition forming double air sepa- 
ration chamber furnishing substantially air free water 
to jets and (B) self-priming centrifugal pumps (pat- 
ented) is exclusive with Goulds. By virtue of this exclu- 
sive combination completely dependable automatic 
operation is insured. 


Colored area shows cast iron parts that are protected 
against rust and corrosion by a baked-on finish. All 
Goulds Balanced-Flow, Prime-Flow, Shallow-Flow and 
Jet-O-Matic systems offer you this plus sales feature. 


Best jet yet! 


= GOULDS 


BALANCED-FLOW PRIME-FLOW AND JET-O-MATIC 


“TANKLESS” SHALLOW-FLOW CONVERTIBLES Wate 4 Syste ms 





New Products 





(Continued from page 128) 

Heavy Oil Pump Equipment 
Webster Electric has announced 
a line of heavy oil pump equipment 
for commercial and industrial heat- 
ing systems. The sets are available 
in direct-drive or belt-drive units 
with motors ranging from %4 to 2 
hp. The pumps have capacity 
ranges from 28 to 575 gph with 
pressures ranging from zero to 300 
psi. Built-in relief valves are stan- 
dard, but separate relief valves are 


also available if desired. Direct- 


drive units are motor driven at 900 
rpm. Capacities and pressures of 
the belt-driven sets can be varied 
to meet specific requirements by 
changing the size of the pulleys. 
In addition, various pump sizes are 
available. Both units can also be 
used as fuel pumps for heavy-duty 
oil burners of high pressure, vapor- 
izing or spinner types. 
Manufacturer: Webster Electric 
Co., 1900 Clark St., Racine, Wis. 


Roof-Mounted A-C Units 

Two self-contained air-cooled air 
conditioning units that can be roof- 
mounted have been introduced by 
Typhoon. The units are available 
in 15 and 20-ton sizes and can be 
combined with 340,800 Btu /hr gas- 
fired heaters to provide year-round 
air conditioning. The 15-ton model 


consists of two 8-ton condensing 
units, ene cn each side of a 15-ton 
air handling unit. The 20-ton mcdel 
consists of two 10-ton condensing 
units, one on each side of a 20-ton 
air handling unit. Both models 
measure 56 in. high, 88 in. wide and 
33 in. deep. 

Manufacturer: Typhoon Air Con- 
ditioning Co., Division of Hupp 
Corp., 505 Carroll St., Brooklyn 15. 


Submersible Sump Pump 

A submersible sump pump whose 
components are standard and in- 
terchangeable has been announced 


by American Machine and Tool. 
The unit includes a General Elec- 
tric motor and has a capacity of 
3,150 gph at a 5 ft. head. The pump 
is fitted with a mechanical seal that 
is hermetically sealed in lubricant. 
Two additional seals are also in- 
cluded to prevent water 
reaching the motor even 
event of mechanical seal failure. 
Manufacturer: American Ma- 


chine and Tool Co., Royersford, Pa. 


from 
in the 


Enclosed Blowers on New Reznor Gas-Fired Unit 


Heaters Permit Operation 


FRetLitian § 


TEL ii 


A line of gas unit heaters fea- 


at Low Noise Levels 


turing enclosed blowers for quiet 
operation has been developed by 
Reznor. All controls also are en- 
closed. Controls and connections 
are arranged in a group and are 
accessible through a snap-out pan- 
el on the side. All models are 
equipped for operation in duct 
systems with external static pres- 
sures up to .2 in. Eleven sizes are 
available, ranging in capacity from 
25,000 to 300,000 Btu. 
Manufacturer: Reznor Manufac- 
turing Co., James St., Mercer, Pa. 


Plastic-to-Metal Adapter 

A plastic-to-metal adapter has 
been developed by American Vul- 
cathene. The adapter provides 
mechanical connections from the 
company’s polyethylene traps and 
fittings to existing metal pipes and 
fittings. The unit consists of a 
polyethylene gasket (threaded to fit 


the company’s threads) between a 
metal nut and tailpiece. Inside 
diameters are made to fit all stan- 
dard iron pipe sizes. Adapter sizes 
currently available are 1, 14% and 
2 in. 

Manufacturer: American Vulca- 
thene Division of The Nalge Co., 
P.O. Box 365, Rochester 2, N.Y. 


Tool Chests 

Two tool chests, one for the job 
and the other for the shop, have 
been announced by Kennedy. The 
on-the-job chest (shown at top in 
illustration) is made of steel and 
features  felt-lined drawers. 
Smooth-running drawer _ slides 


keep drawers in proper positions. 
The shop chest (shown at bottom) 
holds a large assortment of tools, 
including a 24-in. scale and %-in. 
drill. It is designed as a companion 
and base for the job chest and has 
drawers secured with a lock bar. 

Manufacturer: Kennedy Manu- 
facturing Co., P.O. Box 151, Van 
Wert, O. 


(Please turn to page 138) 
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No. 631 
i” Center Set Lavatory 


Fitting with Pop-up 


First Line 
Quality 
IN 


LAVATORY CENTER 
SETS 


SE and 
NSURES FREEDOM 
ore Regimen- 


secus leads to 


Indit idual 
LIBERTY - 
tation and Lf »§§ O 


yblic. , 
: rivilege t0 live in 4 cio who live in 
li’s 4 “ J — help the peoP 
Only &° 


Democracies. 


ti (| ‘Zh 


| 


JPrveee’ 
: \ \ 


A. 





& LEGANTLY simple modern design 
easy to keep clean and always in good taste 
Snap action sure seal pop up mechanisn 
quickly assembled and adjusted. 

Waste plug is completely removable fos 
thorough cleaning. 

Equipped with removable seats and easy to 
assemble stem and gland. 


PATENT #2,583,291 


THE INDIANA BRASS CO., INC. 


FRANKFORT 
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INDIANA 





PICK A WINNER! 


PARTICIPATE IN THE FASTEST GROWING 
TRADE SHOW IN THE 11 WESTERN STATES 





nee 


eT Ae 

\\PS THE zESTERN 
ALR CONDITIONING, 
VENTILATING AN 


HEATIN G, 
D REFRIGERATION 
Exhibit & Conference 


ASSOCIATION 
RED BY WESTERN AIR CONDITIONING \NDUSTRIES 
SPONSO 


TION HALL 
RINE EXPOS! 
i ANGELES, CALIFORNIA 


MAY 7-11, 1958 























EXHIBITORS... 
this will be a selling show. Quality prospects will attend 
from the Nation's fastest growing market—the 11 Western States. 
Top-level industry personnel will be attracted to the 
well-integrated technical program and display. 


CONSULTING ENGINEERS, ARCHITECTS, CONTRACTORS, 
FEDERAL, STATE, COUNTY AND CITY OFFICIALS, 
RESTAURANT OWNERS, HOTEL AND MOTEL OPERATORS, 
OPERATORS OF APARTMENT OR OFFICE BUILDINGS, STORE 
MANAGEMENT AND INDUSTRIAL PLANT MANAGEMENT. 


Come...See and talk to manufacturers and their representatives 
... compare the lastest advances in Air Conditioning, Heating, 
Ventilating and Refrigeration equipment and accessories. 


Take advantage of the excellent program of technical sessions. 


After 1958, this Exhibit will be presented biennially 
$O...DON’T MISS THIS WINNER FOR 1958 


For space reservations or other information, write or phone: 
Fred J. Tabery, Exhibit Manager 
‘Western Air Conditioning Industries Association 
3443 South Hill Street, Los Angeles 7, California 
Richmond 9-1091 
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STEIMBERSG 


Nothing primitive about Lewin-Mathes supply facilities. 
Our products are available through Wholesale Distributors, 
serviced by Lewin-Mathes Mill Depots throughout 48 states. 
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“Personally. | 
always specify 
Lewin-Mathes 
Copper Tube” 


CODDDDDDDDODD0D0D00000D00DO000000F 


900000000000 DN00000000009P 


We welcome stiff-necked specifications. 


We meet them... because the copper we form 
into tube is first refined by us in our own plant. 


We meet them... because Lewin-Mathes’ com- 
pletely integrated operation permits a standard 
of quality control—from raw material to pack- 
aged tube—that is unsurpassed anywhere in the 
industry. 


As refiners, we know the copper going into 
Lewin-Mathes Tube is pure. As fabricators, we 
painstakingly control every physical and chem- 
ical property of the finished product. And as 
integrated specialists, we take pride in delivering 
every foot of Lewin-Mathes Copper Tube uni- 
form and perfect ...to meet your most exact- 
ing requirements. 


LEWIN (°) MATHES 


SAINT LOUIS, MISSOURI 


DIVISION OF CERRO DE PASCO CORP. 
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New Products 





(Continued from page 134) 

Trenching Machine 

A trencher that can be operated 
by one man has been developed by 
Arps. The unit can be used for gas 
or water line trenching, lawn 
sprinkler installations and similar 
light jobs. The trencher can be 

nll Li hl eee 


loaded onto trucks and unloaded 


by one man, It digs trenches 254 
in. wide and up to 20 in, deep. At 
the 20-in 


averages 6 It 


digging speed 
min, A 12-in 


depth 


pel 


oa 
depth increases digging speed to 
15 ft per min. For operation, a 
cable wound around a winch drum 
on the machine is pulled out. The 
cable is hooked to a stake inserted 
in the ground behind the trencher, 
and the boom is lowered to the 
desired depth. Turning a _ hand 
crank at the top of the unit winds 
the cable on the winch, pulling 
the entire unit along the correct 
direction of travel while the engine 
operates the digging component. 
Manufacturer: Arps Corp., New 
Holstein, Wis 


Combustion Control Systems 

10 packaged electric 
systems has 
Hays. The 
units used to control varying 
boiler requirements. The package 
consists of a piped and wired free- 
standing panel containing all in- 


A line of 
combustion 
announced by 


control 
been 


are 


struments and controls 
for fully 
single-burner 


boilers. The system features manu- 


necessary 
operation of 
oil-fired 


automatic 
gas and/o1 
stations lo- 


al-automatic control 


cated on a small console 33 in. from 
the The 
nents cabinet is placed immediately 
beneath the 


the 


floon electrical compo- 


console. It contains 


automatic programming con 


Barber-Colman and Day-Brite Team Up to Develop 
Combination Air Diffuser and Fluorescent Light 


A combination air diffuser and 
light has 
developed jointly by Barbe 


Brite Lighting 


been 
Col 
The 


sus- 


fluorescent ceiling 
man and Day 
installed in 
Conditioned air is 


unit can be any 
pended ceiling 
diffused throughout the length of a 
louver made of 


The 


this louver provides low pressure 


center 
perforated 


parabolic 
metal design of 
drop and, therefore, a low noise 
The center “V” (see right- 
illustration) lateral 


level. 


hand imparts 


deflection to the air stream, result 
ing in spread-type diffusion, The 
ean deliver up to 150 cfm at 
differentials 


unit 
normal temperature 
Air-handling components may be 
quickly installed or interchanged 
A special volume control valve is 
accessible for adjustment without 
removing the louver assembly. 

Manufacturers: Barber-Colman 
Co., 1215 Rock St., Rockford, IIL; 
and Day-Brite Lighting, Inc., 16 N. 
Ninth St., St. Louis. 


trol, fan starter, relays and ter- 
minal strips. The control systems 
are applicable to either the small 
6,000 to 10,000 lbs-of-steam-per-hr 


packaged steam generator or the 
60,000 to 100,000 
steam-per-hr boilers, single burner 
fired. 

Manufacturer: The Hays Corp., 
E. 8th St., Michigan City, Ind. 


large lbs-of- 


Water Filter 
filter 
rust, 


that 
lime, 


A wate: frees 


sand, 


wate! 

and 
microscopic impurities has been de- 
Pudlo Liquid Filters 


can be 


from iron 


veloped by 


The filter used with water 


softeners, aiy eoanditionera, water 


heaters and other appliances, It 


prevents seale, clogging of pipes 


hot 


ean be 


sediment in 
The 
the 


enters 


and buildup of 


water tanks unit 


mounted on main where 
the 


storage o1 


pipe 
city water home or on 
the outlet 
sure tanks, Filter pads are replace 
able 
months, depending on conditon and 
The unit 
measures 9 by 9 in. and consists of 
two alloy that 
seal a set of filter pads. Shipping 
weight, complete with two sets of 
replacement filters, is 7 lbs. 

Manufacturer: Pudlo Liquid Fil- 
ters, Inc., New Holstein, Wis. 


(Please turn to page 142) 


side of pres 


and last as long as several 


volume of water used 


aluminum covers 
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, If you sell only | ee If you sell only 
people who want 


people who want 
the cheapest, you the fanciest, you 
may sacrifice 


may sacrifice 





your profits SELL your volume 


The Wighty Widdle 


For the Mighty Middle—the vast majority who want 
the best balance between dollars spent and value re- 
ceived——is the market in which PROFITS are made. 


In the Mighty Middle, you will not be competing 
with “off brand” fixtures or coatly “show pieces.” You 
will be apecializing in the high quality, fast turn-over, 
most popular type of plumbing fixtures, 


The Gerber reverse trap closet ia thia kind of ape- 
clalization, Tt haa the utility, quality, and durability 
of the moat expenaive closet made, Yet, it ia produced 
for the largest part of the market and priced juat 
above the loweat, 


Gerber manufactures a complete line of vitreous 
china, steel enamelware and brase plumbing fixtures. 


Write for bulletin 29-H and see how you can make 
more money selling the Mighty Middle, 


SELL 


GERBER Pa 


Gerber Plumbing Fixtures Corp., 232 N. Clark S*., Chicago 1, Ill. 


“ ®\ Dependable service from leading jobbers, or delivery 

direct to your job from any of 5 modern plants: 

Kokomo, Ind. ; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind. 
Export Division: Gerber International Corp., 500 Green St., Woodbridge, N. J. 


t 
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built-in Quality... 
Republic ELECTRUNITE 








TEXTILE 


OIL REFINING 


FOOD PROCESSING 
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with lasting Economy 
Stainless Steel Tubing and Pipe 


Quality of your job is protected when quality 
materials are built in. Both you and your cus- 
tomers benefit from Republic’s high quality- 
control standards when you install Republic 
ELECTRUNITE® Stainless Steel Tubing and Pipe. 

Produced by Republic Steel—world’s lead- 
ing producer of alloy and stainless steels—in 
Republic mills to Republic’s rigid specifica- 
tions, ELECTRUNITE is welded by an exclusive 


process that unites the wall under pressure 


without additional foreign or extra metal. Tests 
prove the ELECTRUNITE weld is as strong, or 
stronger, than the original base metal. 

Easy to install—ELECTRUNITE can be weld- 
ed, threaded, or used with compression fittings. 
The ELECTRUNITE process assures uniformity 
of wall thickness, strength, ductility, concen- 


TRUNITE 


tricity, diameter, and other physical and me- 
chanical properties for dependable, predict- 
able workability. 

And ELECTRUNITE quality offers end-users 
over-the-years economies. Smooth, free-flow 
lines resist corrosion and contamination. Prod- 
uct purity and quality are protected. Clean-up 
and maintenance time is substantially reduced. 

Pipe sizes are available from %” LPS. 
through 2" 1.P.S. in A.S.A. schedule 40S; from 
¥%" 1.P.S. through 4" I.P.S. in schedule 10S; and 
from 4%" I.P.S. through 4” I.P.S. in schedule 5S 
wall thickness. Positive identification is sten- 
ciled full length with type, heat number, and 
specification. You can easily identify it no 
matter where it’s cut. 

ELECTRUNITE Enduro® Stainless Tubing can 


be furnished with I.D. polished, O.D. polished 
or both I.D. and O.D. polished to meet any 


sanitary requirement. 


For more information see your nearest Repub- 
lic ELECTRUNITE Stainless Steel Tubing and 
Pipe distributor. Or, send for free brochure. 


REPUBLIC FARROWTEST* 


This is the best in non-destructive tests for tube irregularities. 
The tube moves through a group of test coils. The signal from 
these coils remains constant as long as the tubeis uniform and 
defect-free. Only Republic offers this exclusive electronic 
“eddy current” type non-destructive test. Specify FARROW - 
TEST with your next order of ELECTRUNITE. 


r 
REPUBLIC STEEL CORPORATION 
STEEL AND TUBES DIVISION 
DEPT. C-5412 


Wolds Wideat Range 
of, Standard Steels and 
Stack Produce 
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3158 EAST 131ST STREET « CLEVELAND 8, OHIO 


STAINLESS TY PE 


02 HEAT 


Please send me your free ELECTRUNITE Stainless Steel 


ee 


Firm 





Address 


| 
| 
| 
| 
| 
| 
| Tubing and Pipe brochure 
| 
| 
| 
| 
| 
| 
| 





New Products 





(Continued from page 138) 

Elevating Tailgate 

An elevating tailgate that can be 
mounted beneath trucks and fas- 
tened to the frame with four bolts 
has been announced by H. S. Wat- 
son. The control mounts on the 
side of the truck body. Lifting ca- 
pacity of the tailgate is 800 lbs. A 
valve holds the gate at the desired 


height or in a vertical closed po- 

sition during transit. 
Manufacturer: H. S. Watson Co., 

1316 67th St., Emeryville 8, Calif. 


Automatic Humidifier 

Fairway has announced two au- 
tomatic furnace humidifiers. One 
model (illustrated) features five 


glass fiber evaporator plates. A 
second model is identical except 


that it does not contain the plates. 
Both models operate on water pres- 
sures from five to 175 lbs without 
adjustment. They fit all furnaces 
and contain a removable inspection 
plate. Designed for the mass hous- 
ing market, both models feature a 
factory-assembled float mechanism. 
The foam-glass float is composed 
of sealed glass cells. Float parts 
are made of brass, and the orifice 
is made of chrome. A composition 
rubber stop is provided in the float 
shutoff valve. The units are shipped 
complete with copper tubing and 
fittings. 

Manufacturer: Fairway Division, 
Autoflo Corp., 12085 Dixie St., De- 
troit 39. 


All Components of a Year-Round Air Conditioning 
System Are Offered by Coleman in One Package 


Coleman has developed a pack- 
aged year-round air conditioning 
system for use in two and three- 
bedroom ranch-style homes. The 
system consists of an overhead air 
distribution system, a 100,000 Btu 
input gas upflow furnace with belt- 
driven blower and a self-contained 
air-cooled cooling unit with a 2 
hp compressor. Rated capacity of 
the cooling unit is 23,500 Btu/hr. 
The distribution system consists of 
a prefabricated metal plenum, glass 
fiber trunk and return ducts, 14 
6-ft lengths of 342-in. od insulated 
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pipe for branch runs and eight 
blender-type ceiling diffusers with 
precut insulating blankets and va- 
por barrier hoods. Other distribu- 
tion system components include air 
return grille assembly, elbows, 
bonnet and duct connectors, transi- 
tion fittings, damper sections, adapt- 
er plates, collars and sealing tape. 
A combination heating and cooling 
thermostat also is part of the pack- 
age. 

Manufacturer: The Coleman Co., 
Francis and Second Sts., Wichita 
1, Kans. 


Pump Mounting 

A new method of mounting 
pumps on residential water-tank 
pump systems has been developed 
by Earl C. Wayland. The company’s 
pump mount fits standard 16 and 
20-in. diameter vertical tanks and 
.Z.0st water pumps. It fits compact- 
ly alongside the tank, bracketed to 
the tank for vibration-free oper- 
ation. It saves floor space and can 
be adjusted to fit any position. The 
mount is made of galvanized steel 


and is shipped complete with fit- 
tings. 

Manufacturer: Earl C. Wayland 
Co., 21075 Westwood Dr., Strongs- 
ville, O. 


Water Cooler 

An electric bottle-type water 
cooler that serves both hot and 
chilled water has been developed 
by Cordley and Hayes. The unit 
uses a 1000-watt copper-sheathed 
immersion heater to heat water to 
190F. It delivers nearly 3 gph at 
that temperature, and nearly 6 gph 
at temperatures no lower than 
165F. The unit can serve cool water 
to 60 persons per hr under standard 
rating conditions. The unit meas- 
ures 12 in. sq by 36 in. high (with- 


out bottle) and is offered with a 
gray finish. 

Manufacturer: Cordley and 
Hayes, 443 Fourth Ave., New York 
City 16. 

(Please turn to page 148) 
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ANOTHER GOOD SELLING IDEA FROM FAIRBANKS-MORSE 


It’s time for hard selling. Your profits this year may 
SHOVG depend upon it. And here’s a selling idea that has 
already proved itself! 


Experience proves that you can sell complete water 

4 service equipment as easily or with little more effort 
than it takes to sell a single unit. The buyer of an F-M 

water system can also be sold an F-M water heater and 


an F-M water softener. 
Try it yourself. There’s nothing like a big sale to make 
you a believer. Of course, you’ve got to have products 


to sell. So mail the coupon for an early date with an 
Say [ *. L. F-M salesman. 
He will fill you in on the many selling helps you’ll get 


NY from Fairbanks-Morse: national advertising; local co- 
a op advertising; point-of-purchase materials; envelope 
stuffers and other mailers; TV and movie trailers; radio 


scripts, and—most important—the really profitable dis- 
count plan. 








@eeeeeeeesvaeseveseeeeoooesoeseceees @eeeeeeeeoeeeseeeeeeeeeeeseeeeeeeeeseeeeed 


Fairbanks, Morse & Co. 
Bec . 600 S. Michigan Ave., Chicago 5, Ill. 

Gentlemen: Have your salesman give me full details of the 
F-M profit-making selling idea—selling “All Three.” 


Name 


§) FAIRBANKS-MORSE adits 


@ name worth remembering when you want the BEST City 





Zone State 





WATER SYSTEMS * GENERATING SETS * MAGNETOS * PUMPS * MOTORS © SCALES * DIESEL LOCOMOTIVES AND ENGINES 
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Ruggedness, power, 
operator's comfort, and 
all-around economy are 
featured in the new 
"440" Crawler 


Styling Throughout... 
Long-Life Construction ... 


Operator Comfort, 
Convenience, and Protection .. . 


Operating Advantages ... 


Ease of Adjusting and Servicing .. . 
All-Around Economy. 


Worthy “Stablemate” 
of the Popular “420” 


Every inch another “thoroughbred,” the new John 
Deere “440” is a worthy “stablemate” of the ever 
popular John Deere “420,” the busy, capable, and 
economical crawler that continues to merit the praises 
of efficiency-minded industrial users everywhere. 


With a capacity for work that must be seen to be 
believed, combined with a nimbleness that cuts 
maneuvering time drastically, they have the ability 
te squeexe more work out of every piece of equip- 
ment and te press more work into every hour. 


...and Sure to Win 
Their Way to the 
Heart of Industry 


Many optional fea- 
tures, including built-in 
power steering, add to 
the versatility of the 
*‘440°' Wheel-Type. 








itl DEERE 44° 


Induatual Tractors 


ERE they are... trim and eager... and literally “born” to save 
you money, whatever business you’re in—the New John Deere 
Industrial Tractors. 


“Born” to save you money? 


We could hardly put it better. For these are INDUSTRIAL trac- 
tors from top to bottom . . . ruggedly built from grille to drawbar 

. and designed, inside and out, to fill definite needs in industrial 
work of al! types ... to cut to rock bottom the costs of such jobs as 
earth moving, materials-handling, sand and gravel work, mowing, 
maintenance, and many other—often specialized—jobs in contract- 
ing, construction, utilities, manufacturing, and public works. 


Both tractors are built around an amazingly efficient John Deere 
engine, unmatched for delivering so much, for so long, for so little 
cost. Both have many construction features of hood, grille, frame, 
and either wheel or track assemblies—plus optional new clutch-type 
direction reverser—that enable them to do more than their share of 
the day’s work of pushing, pulling, lifting, digging, and hauling. 
Their clean, modern, functional design throughout makes them 
businesslike in operation, easy to service and economical to main- 
tain. A line of proved, matched working equipment. gives them the 
versatility that industry demands. 

Size up these modern tractors in 
the light of your requirements, It JOHN DEERE 
may be the start of -making your 
power dollars go farther than you ARI Frm crorn ane Cswinmen 
thought possible. 


Conplatly Enginsered for Sndalley 


For Further Information Write: JOHN DEERE INDUSTRIAL DIVISION. MOLINE, ILLINOIS 
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HAll.... 


here’s the point. 


THERE'S NOTHING LIKE 
TOP QUALITY 
MERCHANDISE 


— 
Streoly Cub 


; 
” Ae sf 
.- 


They do something more than just sell. They build prestige! They serve the cus- 
tomer with long lasting satisfaction; and, serve you ten fold, in that they act as an 
entreé for more and continued business. That's why | suggest you make SHERWOOD ¥ Vv 
5 





the high sign for all ball cock installations. 


4 YEARS 
Investigate the SHERWOOD No. 86-A Anti-Syphon Ball Cock. Now, there’s a EXPERIENCE 
leader for you. Prevents hazards of back syphonage. Saves on Water. Operates on BEHIND EVERY 
any city water pressure. Fills six gallon tank in less than 1/2 minutes at 28 Ib. pres- SHERWOOD 

ne BALL COCK 
sure. Precision made of the best materials. What more could one ask for? 











SHERWOOD 
One Pin Assembly 


One pin holds all 
parts in place. As- 
sures simple, long 
lasting operation 


ORDER FROM YOUR WHOLESALER TODAY! 
Manufactured Only By 


SHERWOOD BRASS WORKS 


6331 E. Jefferson Ave., Detroit 7, Mich. 
Established 1903 
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Toothed Lock Washer: Prevents loss 
of stem. nut due to vibration, thereby 
holding the handwheel securely. 





Newly Designed Handwheel: Air- 
cooled, finger grip handwheel affords 
sure grip even with greasy gloves. 





improved Packing: Molded packing 
of lubricated asbestos reinforced with 
copper wire. Suitable for practically every 
service. Valves can be repacked under 
pressure 





Hexagonal Union Bonnet Connec- 
tion: Eliminates any chance of distortion 
or leakage even though valve is repeat- 
edly taken apart and assembled. 





WALWORTH 





IMPROVED 
No. 95 
BRONZE 





GLOBE VALVE 


also available in 
Angle Type (No. 96) 


The service ratings of the Walworth No. 95 are 150 pounds per 
square inch steam at 500F, and 300 pounds per square inch non- 
shock cold water, oil, and gas. In the manufacture of this quality 
bronze valve, more than 47 gages are used in machining parts to 
micrometric accuracy, thus insuring interchangeability of parts. 
For further information see your local Walworth distributor, or 
write: Walworth Company, 60 East 42nd St., New York 17, N. Y. 


WALWORTH 


valves and fittings 


NEW YORK 17, N. Y. 


60 EAST 42nd STREET 


DISTRIBUTORS IN PRINCIPAL CENTERS THROUGHOUT THE WORLD 








New Cylindrical Dise Holder: The 
design of the top portion of the disc 
holder keeps the disc accurately guided 
under all operating conditions. 





Renewable Asbestos Disc: This disc 
is suitable for steam up to 500F and is 
resistant to oil, gasoline, and many 
chemicals at atmospheric temperatures. 
Discs for special services are available. 





Extra Strong Body: Made of Composi- 
tion M (ASTM B61) bronze thick enough 
to provide a high safety factor. Valves 
undergo hydrostatic shell test of 450 psi. 
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BU RN HAM raises your 


Since 1873 


TRUE PROFIT 


vv aiis Mab delgelallommal-t-lilale mm iar- 
jPeoreot itm lal-jt-lit-lilelemmileal- 
2-means fewer call backs 


| Lu eee BASE-RAY® radiant base- 
| | | board plus a Burnham packaged 
ri : boiler here’s the ultimate in 
. profit-making installation with fewer 
" ' call backs! BASE-RAY is the time- 
proven baseboard heating the 
first developed. Made of cast iron for 
lifetime service, it gives gentle, 
sun-like radiant heat the evenest 
most comfortable hydronic* heating 
known. For the comfort and beauty 
that mean satisfied customers, 
insist on BASE-RAY. 


es 





*HYDRONICS.. .the science of heating 
and cooling with water 


These two-tone beauties available with built-in 
all-copper coils for plentiful automatic year 
‘round hot faucet water. 


. 
™~ 
2 


-_ 


PACE-PAK® Oi! Boiler... A completely HOLIDAY Gas Boiler To get the JUBILEE-PAK...New wet base oil 
packaged boiler ready to install in the most from gas, insist on the newest, most boiler. Burner flame is entirely surrounded 
absolute minimum’ of time. Vertical flue efficient gas boiler on the market. Cast iron by water-backed heating surfaces. Lifetime 
travel over hundreds of heat-grabbing fins Vertical flue travel. Also available as a com cast iron. Vertical flue travel. Available as a 
makes it an outstanding fuel-saver. Lifetime pletely packaged boiler. AGA. approved completely packaged boiler. 1-B-R rated 
cast-iron construction. |-B-R rated Shipped in sturdy skid-bottom crate Shipped in sturdy skid-bottom crate 


Burnham Corporation, Irvington, New York DE-38 


Please give me full data and ratings on 
BASE-RAY (] PACE-PAK() JUBILEE-PAKC) HOLIDAY ZF 
HEATING & COOLING DIVISION 


IRVINGTON, NEW YORK : E Name .... 
Address 


AADIANT HEATING 


FIRST IN THE MANUFACTURE OF BASEBOARD HEATING 
MEMBER OF THE BETTER HEATING—COOLING COUNCIL 
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Attic Fans 

Two packaged attic fans have 
been introduced by Lau Blower. 
In both models, the motor is 
mounted in place and requires only 
wiring for installation. The fans 
(one inside and one outside the are mounted on felt strips. A metal 
enclosure). The enclosures are flange around all four sides serves 
available in sizes to fit 4%, 5 and as a support. One model has a 24- 
514-ft recessed tubs. 

Manufacturer: Bathe Rite Divi- 
sion, Milwaukee Stamping Co., 800 
S. 72nd St., Milwaukee. 


New Products 





(Continued from page 142) 

Humidifier Cleaner 

A cleaner for humidifiers and 
plates has been announced by Gar- 
man. The cleaner is a powder, 
packaged in 12-o0z cans. One can 
mixed with approximately 2 gal. 
of hot water is enough to clean the 
humidifier. The cleaner can also 


clude nylon rollers and guides on 
the doors, large weep holes in the 
bottom track and two towel racks 


Modular Duct Silencer 
AP A silencer for use in air con- 
ditioning and ventilating equip- 
‘HUMIDIFIER ment has been introduced by In- 
CLEANER dustrial Acoustics. The modular 
> units are available in full sizes of 
ut 24 by 24 by 30 in., in half sizes of 
24 by 12 by 30 in. and in quarter 
sizes of 12 by 12 by 30 in. Where 


> 


i TAL 


in. blade diameter and moves 4,750 
cfm. The second model’s blade dia- 
meter is 30 in. It moves 6,409 cfm. 
Other features common to both in- 
clude a 4-hp motor. Both one and 
two-speed motors can be specified. 
The fans are mounted in a horizon- 
tal position and can be installed 
with as little as 30 in. clearance be- 
tween attic floor and roof. 

Manufacturer: Lau Blower Co., 
2027 Home Ave., Dayton 7, O. 


rte te 
‘ert COMPORT 
vere tat 


be used to clean other appliances 
in which water is evaporated and 
minerals are left behind. 

Manufacturer: The Garman Co., 
1253 Grover St., St. Louis 23. 








Fastening Tool 

A powder-actuated fastening tool 
with a built-in safety device to 
prevent overdriving fasteners has 
been announced by Ramset. Tap- 
ered interceptor jaws prevent the 
passage of an overpowered fastener 


3 

Tub Enclosure Line is 
A line of tub enclosures featur- 
ing extruded aluminum frames and 
sliding glass doors has been intro- 
duced by Milwaukee Stamping. 
Anodized aluminum gives the 
frame.and trim a chrome-like ap- 
pearance and protects against tar- 
nishing and discoloring. Doors are 
available in fluted or hammered 
glass. Etched designs on the doors 
are optional. Other features in- 


additional performance require- 

ments are necessary, the units can 

be installed in parallel to handle 

large volumes. They also can be 

placed in series for additional noise ©" © that encounters a soft or 

control. Slip joint connections are thin spot in the work surface. The 

optional. : a ~ 
Manufacturer: Industrial Acous- : 

tics Co., 341 Jackson Ave., New 

York City. 


Capitol Offers a New Line of Sanitary Well 
Caps for Positive Sealing of Water Wells 


sealing is achieved by use of the 

company’s “Bondtite-Bead” gasket 

made of special rubber. This re- 

sults in maximum resistance to ‘fastener is stopped before it leaves 

weather, water and aging, even the tool. When the fastener is 

when pipe is pitted, out-of-round Stopped in this manner, the oper- — 

or bent. The bead on the outside ator pulls the tool off the work 

of the gasket makes a watertight and is ready for another fastening. 

seal against the casing while the This unit operates much the same 

beads on the inside surfaces seal @S the company’s other powder- 

the drop pipes in the same manner. 2Ctuated tools. 

All parts of the cap are marked Manufacturer: Ramset Fasteners, 

with sizes to reduce assembly time. Inc., Ramset Division, Olin Math- 
Manufacturer: The Capitol Man- ieson Chemical Corp., 12117 Berea 

ufacturing and Supply Co., 153 W. Rd., Cleveland 11. 


A sanitary well cap designed for 
positive sealing of water wells has 
been developed by Capitol Manu- 


facturing and Supply. Positive 


148 


Fulton St., Columbus 16, O. 


(Please turn to page 154) 
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HOFFMAN STEAM SPECIALTIES 


Designed and Engineered to Meet Industry’s Needs 


600 SERIES 
INVERTED BUCKET TRAP 


For draining condensate 
and air from equipment 
such as: steam cookers, 
steam heated vats in proc- 
ess work, unit heaters, 
steam coils, pressers, 
corrugated paper making 
machines and for lifting 
condensate to overhead 
return mains 


400 SERIES DIRT STRAINER 


To protect valves, traps 
and pumps from damage 
caused by dirt, rust and 
scale. For use on steam, 
water, oil or gas service. 





2 
NO. 710 PRESSURE 
REDUCING VALVE 


To reduce the pressure of 
fluids from a higher initial 
pressure to a lower sec- 
ond pressure. Designed to 
meet varying require- 
ments necessary to control 
fluids, such as steam, air, 
oil or gas. 


® Heating Systems 
® Manufacturing 
® Processing 


SPECIALTY MFG. CORP. 
1700 West 10th Street, Indianapolis 7, Indiana 
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SERIES 

1110 
TEMPERATURE 
REGULATOR 


To regulate supply of 
steam to the heating coils 
in converters, cookers, 
processing tanks, steril- 
izers and water heaters. 


50 SERIES F & T TRAP 
To release condensate and 
air and to prevent release 
of steam in steam sys- 
tems. Extremely quiet in 
operation therefore, ideal 
for schools, hospitals, 
churches, offices and 
apartments. 





There's nothing so powerful as an idea | 


Ideas are BH&G’s stock in trade. 
The practical, you-can-do-it 
sort of ideas that concern 
families who are eager for ways 
to live better. Maybe it’s a 
wonderful dinner party menu 
with recipes clipped from 
BH&G’s food pages. Or how 
to make room for a new 

Hi-Fi set. Or training Rover, 
the pup, to stay out of the 
road. Or planning a family 
vacation by car next summer. 
BH&G’s readers really “‘live 
by the book”’ at home or away 


h ot America reads 


150 


from home. And “the book’’ is 
Better Homes & Gardens, 

the family idea magazine. 

The ideas in Better Homes 

& Gardens are the kind that 
set Mother and Dad and 

the kids to buying instead 

of just wishing. That’s 

what makes BH&G unique 
among all other major media, 
and a wonderful place for 
advertisers to show their wares. 
Meredith of Des Moines .. . 
America’s biggest publisher of 
ideas for today’s living and 
tomorrow’s plans 


BHaG the family idea magazine 


4,500,000 COPIES MONTHLY 
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BACKWATER VALVES 


provide positive protection 














SF | BACKWATER VALVES 
| stop water and sewage backflow... 


positively prevent damage 





When a flash flood due to a torrential rain hit a new shopping center 
in a large metropolitan city, the basements of five store units in which 
Josam Backwater Valves were installed, were dry and secure. The 
basement in the sixth unit in which another type of device was in- 
stalled as backwater protection, was flooded with backwater from 
the sewer — with heavy loss to equipment and stock. 


Here is pointed proof that there are no substitutes for Josam Products. Series No. 1170-T, one of the many types 
7 of Josam Backwater Valves 

When Josam Backwater Valves are installed you can be sure of 

complete, positive protection against backwater from heavy rains, The scientifically engineered flap valve 
floods and inadequate sewer carry-off. Every home. . . every building permits normal drainage to the sewer, 
should be safeguarded against the ravages of backwater — especially but closes instantly and tightly at 
‘ ;, . . : ‘ the slightest backflow from the sewer. 
since ordinary insurance does not provide for this contingency. For 

complete details send coupon today. 


JOSAM DOES EVERY JOB BETTER BECAUSE onwy Joss HAS THE RIGHT PRODUCT FOR EVERY JOB 


JOSAM MANUFACTURING COMPANY' JOSAM MANUFACTURING COMPANY 


pt. DE-3, Michigan City, Indiena 
General Offices and Manufacturing Division 


MICHIGAN CITY, INDIANA Please send copy of Manvel BW on Bockwoter Valves 


REPRESENTATIVES IN ALL PRINCIPAL CITIES Firm 


West Coast Distributors Canadian Manufacturers By 
JOSAM PACIFIC COMPANY JOSAM CANADA LIMITED 
San Francisco, Calif. Toronto, Canada Address 


Josam products are sold through plumbing supply wholesalers. = 
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Etna Plant's Carmen Stellitano feeds a length 
of SPANG Hot-Dipped Steel Pipe from the 
galvanizing tank into the compressed-air 
ring blower to remove excess zinc from the 
pipe and provide a smooth exterior finish. 


Out of this galvanizing tank comes 
the best steel pipe’ you can buy! 


.. “Spang, of course! 
AND HERE’S WHY i superheated steam to provide a smooth 


finish for easy flow of liquids. 


HIGH CORROSION RESISTANCE — 
Quick quenching of the hot gal- 
vanized pipe in a sodium dichromate 
solution gives a strong bonding of the 
finish to the steel . . . helps retard 
formation of white rust . . . adds 
extra service life to the pipe. 


UNIFORM STRENGTH-—Spanc Steel 
Pipe is produced under close control 
during forming and welding to provide 
a uniform pipe that’s easy to cut, 
bend and thread . . . and it’s hydro- 
statically tested well above normal 
operation pressures to be sure you 
get a strong pipe for rugged use. 


HEAVY-DUTY UNIFORM Finish SPANG-CHALFANT Span 


; : sage: DIVISION OF 
of prime western zinc, air-wiped out- THE NATIONAL SUPPLY COMPANY 


side to produce a smooth, even finish General Sales Offices: Two CW STEEL PIPE 
th at ‘ll ti | | < LS | : ) Gateway Center, Pittsburgh, Pa 

7 nat wi = an up under a vere " nt é District Sales Offices: Atlanta, Boston, Detroit, Houston, 

ing strains ... blow n inside Ww ith Los Angeles, New York, Philadelphia, rittsburgh, St. Louis 
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AVAILABLE NOW'!.3 


in the famous series of 
JENKINS PRACTICAL PIPING LAYOUTS Books 
Ll 


Volume 3is a 36-page collection of 25 basic piping diagrams with 
complete recommendations for valve selection and location in the 
lines. The material has been prepared by registered consulting 
engineers in collaboration with the Jenkins Bros. engineering 
staff and leading equipment manufacturers. It supplements the 
two booklets released by Jenkins Bros. in past years as a service 
to consulting engineers, architects, contractors, specification 
writers and plant operation managers. 


In addition to the piping diagrams, this book contains a ten-page, 
illustrated quick-reference specification “chart” which gives 
essential data on the complete line of Jenkins Valves. Sold Through Leading Distributors Everywhere 


For your copy, Please request Volume 3, Jenkins Practical Piping Layouts on your letterhead. 
Write to JENKINS BROS., Room 32,100 Park Ave., New York 17. 


DomeEsTIc ENGINEERING, Marcu 1958 





tended upward allowing the car to 
stop at a kitchen countertop or to 


New Products 





(Continued from page 148) 


Packaged Boilers 

Steam and hot water packaged 
boilers manufactured by Cleaver- 
Brooks are now available in 15 
sizes and 45 models. Latest ad- 
ditions to the line are 250, 300 
and 350-hp models. The _ units 
feature an inspirating pilot that 
establishes pilot flame without 


no high-speed moving parts and 
has a diffuser and nozzle, which 
are stationary. Oil lines are purged 
after each burner _ operation 
through a single air solenoid valve. 
The boilers burn No. 2 through No. 
6 oil. Other features include davited 
front and rear doors and hinged 
inner doors to simplify inspec- 
tion, four-pass construction and 
glass fiber insulation. 
Manufacturer: Cleaver-Brooks 
Co., 326 E. Keefe Ave., Milwaukee. 





Residential Dumbwaiter 
A powered dumbwaiter for resi- 
dential installations has been an- 
nounced by Flinchbaugh-Murray. 
The unit is designed to be used be- 
tween the kitchen and a basement 
recreation room. The dumbwaiter 
is powered by a %4-hp electric mo- 
tor coupled to a reduction gear and 
is braked by a solenoid switch. 
gas pressure, a single-tip retract- The standard brake is supple- 
able burner nozzle that mixes air mented by a separate emergency 
and oil and is removable for clean- brake. The motor is suspended be- 
ing and a rotary air damper that neath the car. Door interlocks 
provides positive air modulation prevent a door from being opened 
without vibration. Caseless fan when the car is in motion or is not 
construction on the forced draft at the particular station. Minimum 
system provides quiet operation. space required is 33 in. wide by 24 
The air atomizing burner contains in. deep. The shaft may be ex- 


the floor above, making a three- 
station lift. 

Manufacturer: Flinchbaugh- 
Murray Corp., 66 N. Murray Place, 
York, Pa. 


Cabinet Water Heater 

A gas water heater featuring a 
cabinet design has been introduced 
by Holly-General. The unit can be 





installed as a built-in model with 
other cabinets or separately. Con- 
trols are enclosed. A temperature 
selector is located at eye level. Re- 
covery ratings are 77 gph for the 
40-gal. size and 63 gph on the 30- 
gal. size, both at 60F temperature 
rise. Other features of the 15-year 
warranty unit include two cast-iron 
burners with milled slots, anode 
rods, a “heat-wrapped” tank and 
geyser-action water flow. Water 
connections are brass. 

Manufacturer: Holly-General 
Co., 875 S. Arroyo Parkway, Pasa- 
dena 2, Calif. 


Crawler and Wheel—Type Tractors Introduced by 
John Deere as Part of Industrial Products Line 


A crawler and a wheel-type trac- 
tor and matched working equip- 
ment for construction-site use 
(backhoes, loaders, etc.) have been 
introduced by John Deere. Space 
is provided between the grille and 
the engine on the crawler model 
for front-mounted crankshaft-dri- 


on two heavy steel cross members 
that absorb shocks from front- 
mounted equipment. Other equip- 
ment introduced by the company 
includes loaders for these tractors, 
inside and outside-mounted bull- 
dozers, a log arch and a side-boom. 

Manufacturer: John Deere In- 


ven pumps. The crawler is mounted 
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dustrial Division, Moline, Ill. 


(Please turn to page 160) 
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ACTUAL 


OPEGIFVING 
ENGINEER 


PRODUCT APPLICATION IN.... HEATING 
AIR CONDITIONING « PIPING « PLUMBING 





Amer yemee actual SPECIFYING ENGINEER 


published monthly beginning September, 1958 


| tis T ot a | — ~ standard 7” x 10" format 
| Set 
(where you establish your 
Sales oni product identity with 
CPECIE ii! 


positive need dictates the advent of the 


ACTUAL SPECIFYING ENGINEER... 
With large construction and remodeling predicted to continue at a high level 


in 1958 .. . reaching more than $32 billions .. . a huge percentage will be 
devoted to specified products going into heating, air conditioning, piping and 
plumbing systems. Yes, with production, process and comfort needs becoming 


. © ‘ 
more exact ... and the systems to meet these needs becoming more complex 
... We have decisively entered the era of the specifying engineer. Perhaps he 
is known to you under various other titles. But by whatever title you know 


him, he is, without doubt, today’s mos: important factor in the actual speci- 





ee 
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the specifying engineer) 


fication of your products. And he will continue to increase in importance... 
because to get your product into the specification, the engineer must be sold! 


Pr / a market-building publication 
wy This is more than an announcement for a new publication. It is the presen- 


tation of a sound, productive plan of sales strategy, whereby you can bring 
your particular specified products into the VYING ZONE. This is the area in 
which you establish your identity with the specifying engineer; where you 


build a mental awareness of your product line; where your company earns a 

reputation for both quality and service. In effect, this new publication — the 

FULL . CYCLE ACTUAL SPECIFYING ENGINEER — offers you a wedge which will help separate 
your products from the thousands of others in this VYING ZONE /— 

. and help establish them as the products to specify in the minds of these men 


SALES STRA TEGY who specify. This is the advertising function of this new publication. 


Editorially, the ACTUAL SPECIFYING ENGINEER embarks on a unique line of 
approach. Simply stated, it will show the specifying engineer what to specify, 
and where. This is a clear-cut “product application” editorial approach ... 
yal AT THE with a penetrating, in-depth treatment of what and why specific products 
are put into heating, air conditioning, piping and plumbing systems. It is a 
completely new, unique editorial channel to follow .. . offering broad, yet 
SPECIFYING ENGINEER penetrating emphasis on the problems faced by the specifying engineer. No 
other publication provides this excellent editorial concept . . . wholly dedicated 
to supplying these engineers with specific information needed for intelligent 


specifying. 
... IN HEATING, 
how ACTUAL SPECIFYING ENGINEER can serve you 
AIR CONDITIONING If you are a manufacturer of products that are specified in heating, air 
’ conditioning, piping and plumbing systems, this announcement of a new publi- 
cation serving the specifying engineer will mark the beginning of an entirely 
new, or broadened sales horizon for you. It directly, economically concerns 
PIPING, you .. . because through the advertising pages of the ACTUAL SPECIFYING 
ENGINEER you can now hit at the very nucleus of volume sales in these 
fields. This is your passport to the VYING ZONE ... to greater, more sales- 


AND Pl UMBING productive identity of your specified product. If your products are specified 
in heating, air conditioning, piping and plumbing, the ACTUAL SPECIFYING 
ENGINEER should be part of your future sales strategy. 





Mie, engineers’ PRODUCT FILE 


published annually 1st edition: Nov. 1, 1958 
forms close: Aug. 15, 1958 


SPECIFYING S (where your product engineers’ 4 
ZONE X is specified to fit 


a specific job) 











heating 

air conditioning 
Piping 

Plumbing 








you reach the man who specifies your product 


= With your advertising in the AcTuAL SPECIFYING ENGINEER 
performing a market-building function for your products, 
the next stage will be to take your products into the 
SPECIFYING ZONE .. . where your products are specified 
to fit a specific job. This is the function of the ENGINEERS’ 
Propuct FILE... a new service for manufacturers of products 
which are customarily specified in heating, air conditioning, 
piping and plumbing systems. 


f pee ENGINEERS’ PRODUCT FILE helps 
4 , 


The prime sales target for the ENGINEERS’ Propuct FIzE is the 
specifying engineer. Wherever he is found (as a consultant; 
or associated with a contractor, engineering or architectural 
firm, a wholesaler, an industrial plant, government agency, 
utility, or manufacturing firm) he is the man you MUST and 
WILL reach — and influence — through your catalog infor- 
mation in the ENGINEERS’ PropuctT FILE. 


originated at the request of 
To reach... influence... and specifying engineers 


Here is a service created because of a demand uncovered 


1 through research. Its very existence has come about because 
SELL the all = important it fills an important need in the day-to-day decisions of the 
specifying engineer. In effect, these engineers have indicated 


Specifying Engineer, that they NEED the ENcINeers’ Propuct Fire . . . they 


WANT it ... and that they will USE it. 


your product - story 
must penetrate both zones 


if your product is specified, you belong 
in the ENGINEERS’ PRODUCT FILE 


Despite the fact that you have “arrived” in the Vying Zone, 
it is vitally necessary for you to complement your advertising 
of Sales productivity ! with the year-long product exposure available at the second 

e level of selling . . . the Specifying Zone. This you can achieve 
through your catalog information in the ENGINEERS’ PropucT 
Fite. Remember, when the moment of specification arrives, 
the engineer depends upon data readily available. And be- 
cause your catalog and complete specification data becomes 
an actual part of the ENGINEERS’ Propuct FILe, you make it 
easy for these engineers to specify your products. There is 
no better way ... no easier way to get your product story 
across at the actual point of specification, than through the 
ENGINEERS’ PRODUCT FILE. 
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F ATION IN HEATING 
air INDITIONING + PIPING » PLUMBING 


engineers” 
PRODUCT FILE 


heating 

air conditioning 
piping 
Plumbing 





a two-sided approach that enables 
you to satisfy the specific needs 
of the man who specifies 


eI heating. ar conditioning... piping and plumbing 


The dual approach to sales provides acceptance for 
your products before the sale, and exact information 
about them at point-of-specification. It’s made possible 
by the combination of the ACTUAL SPECIFYING ENGI- 
NEER and ENGINEERS’ PRODUCT FILE. Combined, these 
two publications present the full cycle of two-stage 
“selling for any manufacturer of products specified in 
heating, air conditioning, piping and plumbing sys- 
tems. It makes sense, then, that to carry through your 
sales penetration from the Vying Zone (where you 


establish product identity with the specifying engi- 
neer) right to the Specifying Zone (where your prod- 
ucts are specified to fit a specific job), YOU HAVE 
OPENED THE DOOR TO MORE PRODUCTIVE 
SALES! And you enjoy continued sales productivity. 
This is, therefore, a sound, workable plan of sales 
strategy aimed directly at the man who specifies . . . 
the specifying engineer. You can achieve it fully, eco- 
nomically by using the ACTUAL SPECIFYING ENGINEER 
on a regular schedule basis . . . and the ENGINEERS’ 
PRODUCT FILE each year. 


FOR MORE COMPLETE INFORMATION...PHONE...WIRE...OR WRITE 


ACTUAL 


engineers 
PRODUCT FILE 


ENGINEERING PUBLICATIONS DIVISION 
Domestic Engineering Co., 1801 Prairie Ave., Chicago 16, IIll., CAlumet 5-4680 
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- Here’s the ANSWER 
to SMALL TONNAGE 
LIQUID CHILLER 

aowese \ WANG 


PACKAGED 
WATER 
CHILLERS 
1% thru 5 be. 


4 PHOTOGRAPHIC 
COOLING PROCESSING 
DRINKING 


CONTROL OF 
; ° " DRY CLEANING 
_. residential aw conditioning . 7)/| | Temperatures 


perfect for wet system 


~“asenes TS 


“near Te 


Lae 


Be 
a 


COOLING MACHINE 
AIR CONDITIONING COOLANTS AND OILS 


GET THIS NEW CATALOG on rheeve Lore mam 


PACKAGED CHILLERS 


seov.pae features 


Takes less space than most automatic washers 
— Hermetic refrigeration circuit, non-ferrous 
water circuit — Inexpensive to install... 
shipped complete with refrigerant charge and 
factory-wired operating and protective controls 
— 1% thru 5 hp, air-cooled and water-cooled 


models. 
———— SEND COUPON TODAY —— 


for your copy of the new Flow-Pac catalog 


PACHLL INDUSTRIES INC. Jackson Michigan 


Liquid Packaged Packaged Evaporative Condenser 
Ueeie’ Caiters Receivers a Condensers Chillers Heat Pumps & Cooling Towers Room Conditioners 


Manufacturers of Quality Air Conditioning and Refrigeration Equipment since 1919 


ACME INDUSTRIES, INC., Jackson, Michigan 


Please send me your new Flow-Pac literature. 
Name 
Title 
Firm 


Address 


Peewee eee eee eee eee eee eee 
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BOOSEY 


GREASE 
INTERCEPTORS 


GREASE ODOR 


Boosey’s exclusive water 
sealed inlet eliminates an- 
noying grease odors in the 
sink whenever you install 
either the Boosey No. 1508 
(installation above floor) or 
No. 1509 (installed flush 
with floor line). 


POSITIVE 


Mn LOCK INLET SCUPPER mmm’ SEALED INTERNAL 


~ CURRENTLESS 
GREASE STORAGE 
COMPARTMENT 


You'll find the Boosey 
grease interceptors give you 
these important features: 


Patented air lock — prevents 
surging and escape of grease 
through air relief. 
Exclusive inlet scupper di- 
verts flow to baffle separ- 
ators, increases operating 
efficiency. 

Sealed internal air relief 
prevents gas escaping from 
sewer when cover is removed, 
Vented flow control tee 
maintains uniform rate of 
flow. 

Write today for Boosey’s 
easy-to-use catalog B-49-C-1V 
Interceptors and Auxiliary 
Fittings. 


NORMAN BOOSEY MFG. CO. 
General Sales Office 
5281 Avery Ave., Detroit 8, Mich. 





BOOSEY 














New Products 





(Continued from page 154) 


Oil-Fired Furnace 

A packaged oil-fired furnace that 
is shipped with the refractory fire- 
box installed at the factory has 
been developed by Henry Furnace. 
The oil burner and all interior wir- 
ing are also factory assembled. 
Two sizes are available, in both up- 
flow and counterflow styles. The 
smaller size, with .7 gph input and 
78,400*Btu output, features a 16- 
gauge steel heat exchanger. The 
larger model, with a 1 gph input 
and 112,000 Btu output, has a 14- 
gauge steel heat exchanger. The 
upflow unit is furnished with return 
air intake located at the bottom and 
is also equipped with knockouts on 
both sides and the rear. 


# An accessory filter frame for side 
air intake and an accessory return 
air cabinet for either rear or side 
air intake are also available in the 
new line. 

Manufacturer: The Henry Fur- 
nace Co., Medina, O. 


FLOWRITE 
— DIAPHRAGM VaLY 
r REVERSE ACTING 


CMM ll 


Repair Parts Rack 

Sexauer has announced a rack 
that can be set up to contain stocks 
of small plumbing repair parts in 








individual glass jars. The rack con- 
sists of a series of shelves (see il- 
lustration) on which jars can be 
arranged to simplify inventories. 
The rack contains space for both 
catalog and stock numbers. 

Manufacturer: J. A. Sexauer 
Manufacturing Co., 2503-05 Third 
Ave., New York City 51. 


YB 
VA 


Liquid-Level Control System Offered by Powers 


An air-operated control system 
that keeps liquid levels from vary- 
ing more than 4-in. has been de- 
veloped by Powers Regulator. For 
operation, the end of an air line is 
placed below the surface of the 
liquid. Air at 15 psi or less passes 
through the line, causing a slight 
bubbling action in the liquid. Air 
pressure in the line to the bubbler 
is also transmitted to a static pres- 
sure regulator. If the liquid drops 
below proper levels, pressure of the 
liquid on the tip of the bubbler is 


reduced. Less pressure is then re- 
quired to force air out of the pipe. 
This change in pressure is trans- 
mitted back to the static pressure 
regulator which, in turn, reposi- 
tions the diaphragm control valve 
on the liquid supply line. Flow of 
liquid into the container is gradual- 
ly increased, regaining the proper 
level. Once installed, the unit can 
adjust liquid levgls over a 1'-in. 
range. 

Manufacturer: Powers Regulator 
Co., Skokie, Ill. END 


DoMESTIC ENGINEERING, MARCH 1958 














The General Electric motors shown above are, left to right: extended hub, submersible, and deluxe models. 


How General Electric Motors 
make sump pumps easier to sell 


It will pay you to sell sump pumps with 
General Electric motors because: 

THEY'RE EASIER TO SELL. Folks know you 
sell quality equipment when your pumps 
are equipped with G-E motors. And you 
can offer them long motor life and depend- 
able operation because of water-resistant 
insulation, sure-start switch (up to 3!4 
million starts on test), permanent lubrica- 
tion, and many other features. You get 


satisfied customers bringing repeat sales. 


YOUR CUSTOMERS PREFER THEM. General 
lectric motors are preferred 2 to 1 over 
their nearest competitor. Capitalize on 
G.E.’s reputation for top quality—be sure 
the pumps you sell are equipped with ad- 
vanced-design G-E Form G nmttotors. Use 
G-E motors for replacement, too! 
FOR MORE INFORMATION, contact your 
nearby G-E Apparatus Sales Office or Dis- 
tributor, or write for GEA-6687 to Section 
702-72, General Electric Co., Schenectady 
5, New York. 


GENERAL @@ ELECTRIC 





...PLUS A LITTLE MORE 


Wheatland gives you the finest quality steel pipe 





made. But Wheatland means a little more. It means people 
—men who have made pipe their life . . . 


your satisfaction their ultimate goal. The cold steel pipe 


they produce has warm concern behind it. 


Yes, we sincerely believe you get a /ittle more 


from Wheatland. Try us and see! 


For information about Black or Galvanized Steel Pipe, contact 


WHEATLAND TUBE CoO. 


BANKERS SECURITIES BUILDING, PHILADELPHIA 7, PA. 
MILLS: WHEATLAND, PA. + DELAIR, N.J. 


aay Nip ea S¥ 


me 


Domestic ENGINEERING, Marcu 1958 





Write for a better way 
to bag new business 


If you‘re gunning for more business from new construction, Dodge Reports can help improve your aim. 
They point out your live prospects . . . put an end to the hit-or-miss method of finding business. 

If you would like to see how Dodge Reports can build your business . 

help your profits mount, just read this coupon, and mail it today! 


TO: DODGE REPORTS, DEPT. 82, 119 WEST 40th STREET, NEW YORK 18, N. Y. 


Yes! I'd like to see how to get more business by knowing in advance who’s going to 
build, what, when, where. 


I want to know whom to contact and when to submit bids. 


I'd like to see some Dodge Reports, and I'd like a copy of your booklet that tells 
how to use this accurate, daily, up-to-the-minute construction news service. 


I understand that I can pick just the area in the 37 Eastern States and the type of 


construction activity that interests me. Also, that I won’t have to wade through mounds 
of data to find the information I need. 


I'm interested in General Building [|] House Construction [] Engineering (Heavy Construction) [] 


in the Following Area: 








ON 7, 


‘ 
a‘ 
NN 
ADDRESS. w= 





= Dodge Reports 
Yor Timed Selling to the Construction Industry 
4 \* 
7A AR 
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MUELLER 


H-9S300 REGULATOR 


can 
be quickly 
reconditioned 


in the line! 


If it becomes necessary to recondition 

an H-9300 regulator in service, complete 
replacement of all wearing parts is done 
quickly with ordinary tools and with the 
regulator in the line. 

Mueller’s handy repair kit contains 

new replacements for all wearing parts— 
diaphragm, seat washer, seat washer screw, 
cap gasket, cap screw gasket, seat ring 

and strainer screen. Simple instructions are 
included in each kit. Parts may also be 
ordered separately, if desired. 

See your plumbing wholesaler or 

write direct today and get your free copy 

of Mueller Catalog W-99. 


MUELLER CO. 
DECATUR, ILL. 


Factories at: Decatur, Chattanoogo, 
los Angeles; in Canada: Mueller 
Limited, Sarnia, Ontario 


repair kit for H-9300 series regulators. 
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ta, 
GAS-FIRED SPENCER 


for hydronic* heating and S U B U RBAN 


year-round domestic hot water 


nal ete) 4p 


VERSATILE 


EASY TO INSTALL 


‘EASY TO SELL 


SPENCER 


HEATER 
LYCOMING DIVISION 


WRITE for details now! Avco 


READY for immediate delivery! 


SPENCER HEATER 
LYCOMING DIVISION-AVCO 


WILLIAMSPORT, PENNSYLVANIA 
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166 


GH aviscs 25 


Mr. Dealer: 


GET IN THE 
WINNERS?’ CIRCLE 
a 


9 


‘58 FORDS 


(RANCHEROS) 


YARDLEY 


There's an entry blank in 
every coil of Yardley pi 


Fill out... mail in... 
nothing else to do! 


See opposite page for 
complete list of prizes 
and contest details 
MAIL COUPON TODAY FOR 


THE NAME OF YOUR YARDLEY 
PIPE DISTRIBUTOR 


Yardley Plastics Co. 
142 Parsons Ave., Columbus 15, Ohio 


Send me further information on the Plastic Pipe Contests and the name of my 
Yardley pipe distributor. 


Name_ =— 





company... 





Address ee a ee a 








City. State 








Trade Literature 


(Continued from page 32) 
tions, controls, hot water deliveries 
and space requirements. Also in- 
cluded is information on the firm’s 
manifold assembly for multiple- 
unit installation of water heaters. 

Available from: Ruud Manufac- 
turing Co., 2025 Factory St., Kala- 
mazoo, Mich. 


High Velocity Duct Manual 


A 24-page manual on the design 
of ducts for all high velocity heat- 
ing and air conditioning systems 
has just been published by Anemo- 
stat. 

Correct design procedure is ex- 
plained by actual step-by-step 
computations on two work sheets 
for a 10-story office building, Sche- 
matic layouts are shown and infor- 
mation on duct construction and 
duct insulation is given, Work 
aheet pada are also available 

Available from: Anemostat 
Corp, of America, 10 BE, 30th St, 
New York City 16 


Air Vent Silencer Bulletin 

A four-page two-color bulletin 
describing its silencer for use with 
return air vents has been an- 
nounced by Industrial Acoustics, 
The bulletin illustrates typical in- 
stailations of the unit and provides 
charts giving its dimensions and 
capacities. An acoustic comparison 
table gives transmission loss in 
decibels with installation of the si- 
lencer. 

Available from: Industrial Acous- 
tics Co., 341 Jackson Ave., New 
York City 54. 


Air-Control Equipment 

A 60-page catalog of its full line 
of air-control registers, diffusers 
and grilles has been issued by Air 
Control Products. The catalog con- 
tains selection charts and engi- 
neering data for the contractor. In 
full color, with large product il- 
lustrations, the catalog also may be 
used as a retail sales aid. 

Available from: Air Control 
Products, Inc., Danford St., Coop- 
ersville, Mich. 


Stack and Breeching Design 
Orr and Sembower has issued a 
23-page report on design criteria 
for stacks and breechings. The re- 
port covers definitions, basic prin- 
ciples, sizing, connections, height, 
stack caps and rain hoods, hori- 
(Please turn to page 168) 
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PLASTIC PIPE CONTESTS 


WN |! 


ws afly 
EE ean 


“It’s easy! 
Just 
NAME 
ME!” 


“NAME ME and you may 
win a 1958 Ford Ranchero pick- 
up truck! Or any of the exciting 
prizes shown below!"' 


FOUR 1958 FORD RANCHEROS 


100 ADDITIONAL HIGH-QUALITY PRIZES 








WHO'S ELIGIBLE, 


Anyone in the United Statea whe buya pipe 
of ALATHON® 25 polyethylene reain fram job 
bera or diatributora and sella to uaera, This 
includes retailera, plumbera, well drillers, ete 


MERE'S ALL YOU DO: 


1, Detach official entry blank on your current 
ahipment of pipe made of ALATHON 25 manu 
factured by Anesite Company, Creaeent Plas 
ties, Tne., Franklin Plaatioa, Tne 
& Tube Div,, Plastic Process Company, Re 
public Steel Corporation and Yardley Plastics 
Company. (If you are not stocking pipe of 
Du Pont ALATHON 25, ask your jobber or con 
tact any of the manufacturers mentioned to 
learn how to get in on these exciting contests!) 


Plastic Pipe 


2. Choose a name for the pipe character, 

3. Fill out and mail the self-addressed entry 
ecard, Entries must be postmarked by mid- 
night of closing date of each contest. (Starting 


HOW THE CONTEST WORKS: 
Enter aa often aa you wish, Submit one 
name only on each offlelal entry ecard 


All entries muat be aubmitted in your 
own fame, but that doen't mean you 
ean't get some help in thinking of the 
Why not make thie a family 
Aak the wife and kide to join you 


Hates 
ame? 
in eugieating Hames, You'll be aurpriaed 
at how many hames you ean think of in 
only a few minutes. You don't have to 
limit the name to one word, either: use 
two or even three 


Prises will be awarded for the beat 
names received from each region shown 
below on map. Judging will be by an in 
dependent organization, on the basis of 
originality and aptness of thought. If 
more than one person submits the win- 
ning name, duplicate prizes will be 
awarded, Decision of the judges will be 


praperty of BE. 1, du Pont de Nemoura 
& Ca, (ine ta be used aa it seen fit 


WINNERS WILL be notified by mall aa seen 
aa possible after each contest closea, A 
liat of winners will be sent fo any oon 
teatant requesting same and enclosing a 


stamped, aelf-addreaeed envelope 


Bach region will have five winnera in 
Drives and 

After the 
25 from 


each of the five eonteata 
closing datea shown below 
fifth eonteat, all winning entries 
judged for grand 
prizes, and a Ford Rane} 


each region) will be 


ero will be awarded fo 

the beat entry in each 

of the four regions 
Contests are sub 

ject to federal, 

state and local 

regulations, 


and closing dates of each contest are listed 
under prizes.) 


final. No entries will be returned, All 
entries and ideas therein become the 











Here are prizes and contest dates: 


2 WESTINGHOUSE 
CALENDAR 
CLOCK-RADIOS 
Contest No. 1 starts March 1, 
ends midnight, March 31 


20 ZENITH 
TRANSISTOR 
POCKET RADIOS 


Contest No. 5 starts June 16, 
ends midnight, July 31 


20 KODAK MOTION 
PICTURE CAMERAS 
Contest No. 3 starts April 21, 
ends midnight, May 11 


2 WARING 
BLENDORS 
Contest No. 2 starts April 1, 
ends micnight, April 20 


2 LEEDS NESTED 
LUGGAGE SETS 

Contest No. 4 starts May 12, 
ends midnight, June 15 


RET: 





ONE FORD RANCHERO WILL BE AWARDED 
IN EACH REGION SHOWN ON MAP 








#06. uv. 5. Pator® 


Better Things for Better Living through Chemistry 
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Trade Literature 





(Continued from page 166) 


zontal breeching, elbows, shape, 
material, insulation, draft and fixed 
barometric dampers. 

Line drawings illustrate all sec- 
tions of the report. Charts are also 
included, covering equivalent di- 
ameters of breeching for battery 
installations, and circular equiva- 
lents of rectangular ducts for equal 
friction and capacity. 

Available from: Orr and Sem- 
bower, Inc., P.O. Box 1138, Read- 
ing, Pa. 


Pocceeesl 


Quiet ae a kitten 


BUILT-IN 


WALL | 


HEATERS 


Wall heaters by ROYAL sell 
easier because they install 
easier! They are quiet, with 
porcelainized inner units and 
stainless steel baffles to 
eliminate popping and cracking. 
insulated front. No heat blast, — 
just gentile flow of warm air. 


@ 8 New Models 

@ Single or Dual Units 

@ Inputs of 
25,000 BTU/hr Single 
35,000 BTU/hr Single 
$0,000 BTU/hr Dual 
62,000 BTU/hr Dual 

@ Furnace Type Blower 

@ Gentie Warmth © 


Valve and Fitting Catalog 

Superior Valve and Fittings has 
issued a 20-page catalog giving size 
and application data for its com- 
plete line of refrigeration and air 
conditioning brass valves, accesso- 
ries and fittings. The catalog in- 
cludes technical data on relief 
valves, hermetically fused sight 
glasses and high-capacity heat ex- 
changers. 

Available from: Superior Valve 
and Fittings Co., 1509 W. Liberty 
Ave., Pittsburgh 26. 

















Centrifugal Fan Booklet 

A four-page booklet on the con- 
struction, specifications and opera- 
tion of its centrifugal fans for 
heating, ventilating and air condi- 
tioning systems has been intro- 
duced by Chicago Blower. Nine 
fans designed for commercial and 
institutional applications are de- 
cribed. Fans for recirculating air 
and high temperature gases are 
among those included. 

Available from: Chicago Blower 
Corp., 9863 Pacific Ave., Franklin 
Park, Il. 


Dishwasher Catalog 

Waste King is offering a new cat- 
alog on its entire line of automatic 
dishwasher-dryers. The catalog 
summarizes the seven most fre- 
quent recommendations made by 
homemakers during a national sur- 
vey which asked, “What do you 
want most from an automatic dish- 
washer?” It includes photographs, 
a summary of features and com- 
plete installation data covering the 
company’s undercounter, free- 
standing and portable dishwasher- 
dryers. 

Available from: Waste King 
Corp., 3300 E. 50th St., Los An- 
geles. 


Heat Exchanger Bulletin 

Ross has announced an eight- 
page booklet on its newly expanded 
line of heat exchangers. Specifica- 
tion pages provide details of the 46 
sizes of the unit, which is avail- 








able in one, two and four-pass de- 
signs. 


Available from: Ross Heat Ex- 


changer Division of American- 
Standard, 1402 West St., Buffalo 5. 


ete] 1-15) ale), | 
CHAMBER 


GUARANTEED 


Steam Generator Specs 
20 YEARS 


A two-page specification sheet on 
Cyclotherm’s 750-hp steam gener- 
ator for light and heavy oil and/or 
gas has been issued by the firm. 
The sheet describes the unit’s au- 


Model 5762-B 


CHATTANOOGA ROYAL COMPANY cuattanooca 6, Tennessee 
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tomatic operation and construction. 
It gives dimensions and lists op- 
tional equipment available. Also 
included in the sheet are inspec- 
tion instructions and an elevation 
view of the unit. 
Available from: Cyclotherm Di- 
_ vision, National-U.S. Radiator 
Corp., 157 E. First St., Oswego, N.Y. 


Sales Aids 


New Impulse-Merchandiser 
Display Available From Melard | 
A six-prong wire rack to display 
Melard’s entire Jet-Aerator line 


is provided free as part of Deal 
“4-X” offered by Melard Manufac- 





“K”’ Pipe Lock Couplings 


Listed for 800 psi working pressure by Underwriters’ 
Laboratories, Inc., “K” couplings have a safety factor 
of five times the UL listing for 2/2” through 6” and 
four times the UL listing for 8”. Sizes: 2/2” through 
8”. Look for the “800 D” on each. 


“K” Flanges and Flanged Fittings 


Elbows, base elbows, 45° elbows, side outlet elbows, 
tees, side outlet tees, and reducers in straight and re- 
ducing sizes. Pressure rating, 500 psi by Underwriters’ 
Laboratories, Inc. Flat faced flanges shipped as stand- 
ard. Extra heavy flange dimensions and raised faces 

turing Corp. As part of the sales available on request. Look for the “DI 500” on each. 

unit, Melard provides Jet-Aerators 

to fit all faucets, both threaded and 

unthreaded, plus special Jet-Aera- - a 

tors for washing machines, laundry “K” Screwed Fittings 

rooms and kitchen sink sprays. A 


display rack completes the unit. Underwriters’ Laboratories, Inc. 
Available from: Melard Manu- 


ZAN . 550° 
facturing Corp., 432 Austin Place, ee ee ee 


» War Stas 8 , Note: These fit- 
New York City 55. LIQUID AND GAS AT 150°F _ tings ore excellent 
i. | erret 2000 Ibs. for liquefied pe- 

Milwaukee Faucets Offers New 1%” to 2” 1500 Ibs. pee 


P . . tems. Look for the 
Shower Fixture Display Piece - “BD 300" on each. 


Pressure ratings listed by 


A new display item for counter 


or wall promotion of the Montrose WHEN TO USE: 


Adjusto shower fixture has been Where structural strength and thermal shock resistance 

designed for plumbing contractors | Fe specified. When high pressure sealing is vital to reduce hazards such as fire 

and wholesalers who are plugging | and explosion. To prevent leakage due to wide temperature changes, vibration 

bathroom modernization. and misalignment. Where rust and corrosion are problems. When fittings are to 
This display piece, the Eye- be reused. As Kuhns supplies cast, malleable and ductile iron fittings, these are 

Beam, is of durable cardboard con- __ impartial engineering recommendations. 

struction and provides a type of ; ‘ : 

simple easel attachment for 11 by Send for our cataiog on ductile iron pipe fittings—the newest development in 

14-in. display cards. The Eye- the industry. Available at better wholesalers. 

Beam is a one-piece unit which is 

mailed in a cylinder with a display | 

card of the Montrose Adjusto fix- 


ture. THE KUHNS BROTHERS co. 
Available from: Milwaukee Fau- 

cota, Inc, 301 E. Reservoir Ave. | 1800 McCALL STREET, DAYTON, OHIO 

Milwaukee. 1887 © 70 Years of Continuous Progress @ 1957 


(Please turn to page 170) 
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Let 


CADWELL 


give the 


SERVICE 


When you install a Cadwell relief 
valye, you know you can depend on it 
for trouble-free protection. 


ied bi 


Cadwell valves not only eliminate 
costly service calls, they keep your 
customers satisfied and safe. 


And Cadwell’s quality and complete 


line makes it easier to stock and sell, 
too. Write today for catalog or con- 
sult Domestic Engineering Catalog 


Directory. 


CADWELL NO. 
N-105 TL 


Self-closing temper- 
ature and pressure 
relief. With or with- 
out test lever. 400,- 
i 000 BTU capacity. 


A.G.A. Listed. 


c 


CADWELL NO. 75 


Adjustable 25 to 175 Ib. pres- 
sure relief, with or without 
fusible plug for temperature 
relief. 


THE BEATON & 


CADWEL 


MANUFACTURING CO. 


CADWELL NO. 25 


Self-closing temperature and 
pressure relief. Easy inspec- 
tion and cleaning without up- 
setting temperature and pres- 
sure setting. With or without 
test device and extension 
bulb. 850,000 BTU capacity. 
A.G.A. Listed 


Perfection 


Floor and Ceiling 
Plates. All types and 
sizes to give a neat 
and finished appear- 
ance to all piping 
jobs. 











Sales Aids 


(Continued from page 169) 


Humidifier Sales Promotion Kit 
Issued by Humidifier Assn. 

A new promotion kit designed to 
help contractors realize extra prof- 
its of $3,000 per year has been 
made available by the Humidifier 
Assn. 

The kit is designed for 1958 sales 
and is planned to help heating con- 
tractors develop new profit poten- 
tials by selling humidifiers as heat- 
ing accessories. 

The kit contains an illustrated 
folder which explains the market 
possibilities of humidifiers and 
those sales points which have 
proved most effective. Also in- 
cluded are newspaper mats in two 
sizes and complete instructions on 
effective ways to build a mailing 
which will bring in leads from 
likely prospects. 

Available from: The Humidifier 
Assn., 20211 Harvard Ave., Cleve- 
land 22. 





New Plumbing Fixture Folder 
Available From Mansfield 

A four-page folder describing 
the Mansfield line of colored 
plumbing fixtures has been an- 
nounced by Mansfield Sanitary, 
Inc. The bulletin features samples 
of three new decorators’ colors in 
which Mansfield closet combina- 
tions and lavatories are now being 
offered. 

Available from: Mansfield San- 
itary, Inc., Perrysville, O. 


Convention Dates 


(Continued from page 60) 


Apr. 10—New Hampshire—Annual 
convention of the New Hampshire 
Assn. of Plumbing Contractors; New 
Hampshire Highway Hotel, Concord. 


Apr. 10-12—Alabama—Annual con- 
vention of the Alabama State Assn. of 
Plumbing and Heating Dealers; 
Thomas Jefferson Hotel, Birmingham. 


Apr. 10-12—New Jersey—Annual 
convention of the New Jersey Assn. 
of Plumbing Contractors; Haddon 
Hall, Atlantic City. 


Apr. 10-12—Florida—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Florida; 
Orange Court Hotel, Orlando. 


Apr. 11-12—Arizona—Annual con- 
vention of the Associated Plumbing, 
Heating and Piping Contractors of 
Arizona; Valley Ho Hotel, Scottsdale. 
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Apr. 13-15—North Dakota—Annual 
convention of the North Dakota Assn. 
of Plumbing and Heating Contractors; 
Gardner Hotel, Fargo. 


Apr. 14-15—South Dakota—Annual 
convention of the South Dakota Assn. 
of Plumbing Contractors; Alonzo Ward 
Hotel, Aberdeen. 


Apr. 16-17—Massachusetts—Annual 
convention of the Massachusetts State 
Assn. of Master Plumbers; Bancroft 
Hotel, Worcester. 


Apr. 17-19—Indiana—Annual con- 
vention of the Indiana Assn. of Plumb- 
ing Contractors; Hotel Severin, In- 
dianapolis. 


Apr. 17-19—Iowa—Annual conven- 
tion of the Iowa Assn. of Plumbing 
Contractors; Blackhawk Hotel, Dav- 
enport. 


Apr. 18-19—Virginia—Annual con- 
vention of the Virginia Associated 
Plumbing and Heating Contractors; 
Hotel Roanoke, Roanoke. 


Apr. 24-26—New Mexico—A nnual 
convention of the Associated Plumb- 
ing, Heating and Piping Contractors of 
New Mexico; La Fonda Hotel, Santa 
Fe. 


Apr. 24-26 — Pennsylvania — Annual 
convention of the Pennsylvania Assn. 
of Plumbing Contractors; Bedford 
Springs Hotel, Bedford Springs. 


Apr. 24-26—Washington—Annual 
convention of the Associated Plumb- 
ing and Heating Contractors of Wash- 
ington; Davenport Hotel, Spokane. 


Apr. 25-26—Montana—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Montana; 
Placer Hotel, Helena. 


May 1-3—Michigan—Annual con- 
vention of the Michigan Assn. of 
Plumbing Contractors; Pantlind Hotel, 
Grand Rapids. 


May 1-3—Missouri—Annual con- 
vention of the Missouri State Assn. of 
Master Plumbers; Statler Hotel, St. 
Louis. 


May 2-3—Louisiana—Annual con- 
vention of the Associated Plumbing 
Contractors of Louisiana; Hotel Bent- 
ley, Alexandria. 


May 6-8—California—Annual con- 
vention of the Associated Plumbing 
Contractors of California; Statler Ho- 
tel, Los Angeles. 


May 8-10—Colorado—Annual con- 
vention of the Colorado Assn. of 
Plumbing Contractors; Shirley Savoy 
Hotel, Denver. 


May 8-10—Georgia—Annual con- 
(Please turn to page 172) 
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NEW PRICES -NEW SIZES 


NEW JACKETS - NEW FEATURES 


Fitzgibbons 


NEW 7700 SERIES 
BOILER-BURNER UNIT 


Write today 


for full information 


The new 7700 Series is a worthy successor to the famous 
770 Series in oil fired, forced hot water heating systems. 


NEW PRICES. Economies resulting from improved de- 
sign and new manufacturing methods enable Fitzgibbons 
to offer a completely superior product at a competitive 
price. 

NEW SIZES, now totaling FOUR in number, provide 
greater sales opportunity in a broader range of small 
building projects. 

NEW LOOK with an attractive green and gray square 
jacket which may be easily and quickly converted to a 
fully enclosed model through the simple application of 
a jacket extension. 


NEW FEATURES include low voltage thermostat; greater 
range in tankless domestic hot water coil capacities ; 
improved packaging and easier handling. 


Fitzgibbons 


Boiler Company, Inc. 


Sales and Executive Office: 101 Park Ave., New York 17, N. Y. 


Field Sales Office and Plant: Oswego, New York. 
DEPT. 50 
















































To insure protection 
for your investments... 


















This “FLOOD 
INSURANCE” 


makes Sense 
(and dollars) ! 






























FOR LOW COST positive protection 
from water damage — noth- 
ing beats a Penberthy sump 
pump — not even an insur- 
ance policy. Less than the 
best isn’t good enough when 
you consider the investment 
a sump pump guards. That's 
why it’s a simple matter to 
sell dependable Penberthy 
sump pumps. Experienced 
advanced engineering desizn 
plus copper and bronze con- 
struction assure dependable 
top capacity performance, 
long service life. 































































There’s a pump for every 
application in the Penberthy 
line of 8 models, 20 sizes. 








o WRITE 
FOR CATALOG 

















detailing 
specifications 
and capacities. 
































PENBERTHY MANUFACTURING COMPANY 
Division of Buffalo-Eclipse Corporation 
1242 Holden Avenue, Dept. DE « 














Detroit 2, Michigan 





























Convention Dates 


(Continued from page 171) 
vention of the Associated Plumbing 
Contractors of Georgia; General Ogle- 
thorpe Hotel, Savannah. 





May 9-10—West Virginia—Annual 
convention of the West Virginia Mas- 
ter Plumbers Assn.; Hotel Stonewall 
Jackson, Clarksburg. 


May 10—Utah—Annual convention 
of the Utah Plumbing and Heating 
Contractors Assn.; Utah Hotel, Salt 
Lake City. 


June 26-29—New Jersey—Annual 
convention of the New Jersey State 
League of Master Plumbers; Traymore 
Hotel, Atlantic City. END 





News 





(Continued from page 58) 
ship to human needs for privacy 
and luxury.” 

Backner called for an entirely 
new concept that will turn plumb- 
ing facilities into more desirable 
components of the home (see page 
90). “Research to develop this con- 
cept,” he said, “might reveal that 
the bathroom as we now know it is 
obsolete. Perhaps we should de- 
velop a bathing-dressing- 
sleeping area of the home. This has 
tremendous possibilities in both 
new construction and remodeling.” 


new 


= Concluding, Backner stated: “To- 
day our industry is faced with 
production facilities that 
market requirements, We know, 
however, that the demand for con- 
struction to meet the housing re- 
quirements of the ’60’s will expand 
our market beyond what we can 
produce today. 

“A concurrent shift to more ag- 
gressive, imaginative selling will 
mean even further expansion in 


exceed 


production facilities with less de- 
pendence on new _ construction 
alone to absorb this production.” 

Elected with Backner to office 
are: Laurence Drouhard (Mans- 
field Sanitary Pottery, Inc.), vice 
chairman, and Albert Zibell (Koh- 
ler Co.), treasurer. 


= Named by Backner to serve on 
the PFMA executive committee 
along with the newly elected offi- 
cers were Cecil Farrar (Case Man- 
ufacturing Corp.) and Daniel 
Quinn (American-Standard). 
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You'll Get a Bonus Buck 
on Every Ekco Sink Sale 


Canton, O.—Ekco Products Co. 
is “passing the buck” to the na- 
tion’s plumbing contractors. 

Until April 15, the company will 
offer one dollar for each sink sold 
by a contractor. Each new Ekco 
sink sold before that date will bear 
a “Bonus Buck” certificate redeem- 
able from the firm’s stainless sink 
division here. 

“We want the plumbing contrac- 
tor to know we have a quality line 
of popular sink styles, and the 
‘Bonus Buck’ is evidence of our 
sincerity,” said Elmer Ziegenfus, 
vice president of Ekco’s stainless 
steel sink division. 


a The company’s full line of sinks 
were introduced publicly last Sep- 
tember, one year after Ekco’s de- 
cision to enter this phase of the 
building materials field. A new 
self-rimming stainless steel sink 
was introduced in January at the 
National Assn. of Home Builders’ 
show (DE, Feb., page 96). 


Trane Aims High, Enters 
Residential Cooling Field 


La Crosse, W1s.—The Trane Co. 
has set its sights on another in- 
crease in sales in 1958. 

This major goal was pinpointed 
by D. C. Minard, Trane president, 
at a two-day national sales confer- 
ence held here recently. 

While the company reported that 
final audited results are not yet 
available, Trane shipments for 1957 
reached a new high. 


= Speaking to more than 100 com- 
pany regional managers and La 
Crosse personnel, Minard said, “To 
achieve its 1958 goal will require 
a major effort on the part of the en- 
tire organization.” 

Minard said he expects the firm 
to attain this sales incréase through 
more efficient operation, product 
development and entry into new 
markets. Foremost among the new 
markets for 1958 is the move by 
Trane into the residential air con- 
ditioning market. 


a Speaking on this development, 
Minard said: “Our long-range ob- 
jective in the residential and pack- 
aged air conditioning field is to at- 
(Please turn to page 174) 
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WITH THE NEW 


HINGED 4-WHEEL 


PIPE CUTTER 


@ Closed Frame Construction 
assures complete rigidity 
with less weight. 


4-Wheel design needs mini- 
mum swing of handle. 


@ 4-Point pipe guide aligns 
cutter for perfect tracking of 
wheels and a right angle cut. 


Quickly interchangeable 
wheels for steel or cast iron. 


Needs only 3” space to pass 
under 12” pipe. 


¢ 
f 


\ ~ 
af 


Hondles range from 
10” to 60” in length. 
+ 


You can tighten up or 


“back off” without taking wrench from pipe. 








For ditch work or similar close- 
quorter operations these new Reed 
Cutters are practically indispensable 
and fully justify replacing whatever 
cutting equipment you are now using. 

You can, for example, cut 8” steel 
pipe in less than five minutes, and cast 
iron pipe even faster. 

Available in five sizes for steel or 
cost iron pipe from 1” to 12”, 


— 
=o a, 
~ 


. 
ENCH > 


_ 
od 
— 


These improved chain wrenches will 
do anything on ordinary pipe wrench 
will do... and do it easier, better and 
faster. Ideal for ditches or tight corners. 

Grip securely with no play, yet they 
have a ratchet-like action. 





News 





(Continued from page 173) 


tain the same stature we now en- 
joy in the big building field.” 
Following Minard’s remarks, 
Trane’s executive vice president, 
Thomas Hancock, spoke about 
plans for 1958. He cited the greatly 
accelerated missile manufacture 
program as an example of an ex- 
panding field of construction where 
Trane could sell more equipment. 


oo WW 


call for 


hen Water Systems 


Dealer Management Is 
Theme of Oil Heat Meeting 
MiLwavuKEE—Heating contractors 
got a chance recently to learn up- 
to-date management techniques. 
They were given this opportunity 
by the Oil Heat Institute of Ameri- 
ca at its sixth round table Dealer- 
Management Conference held here 
in mid-January. 
In his opening remarks, Verne 


call for Aero Seal Pipe Clamps 


AERO-SEAL Clamps go hand in hand with plastic pipe — because 
AERO-SEALS are the original precision worm gear drive clamps, with 
band, gear and housing all of 302-18-8 stainless steel. They provide 
greater strength — a completely leakproof seal without pinching or dam- 
aging pipe. They offer maximum corrosion resistance. The precision 
worm gear is self locking, and once tightened, AERO-SEALS will not 
come loose. When desired, they can be removed in seconds and are 
re-usable again and again. Others may LOOK like AERO-SEALS, but 
why not get the first and foremost in pipe clamps? 


REGULAR WORM GEAR HOSE CLAMPS 


4row-Seal 


ts 45 
MARK 


PY 149498 4!) 10'). 7 00) ee eA ee ee a 








Resek, OHI president, said that 
dealers should look at their com- 
petition realistically. He called for 
a banding together of all oil heating 
interests to work for legislation that 
would “make the gas industry com- 
ply with the same stringent regula- 
tions that the fuel oil people must 
adhere to.” 

Moderator of the conference was 
Fred Heaney, national chairman of 
OHI’s distribution division. 


Solar Heat Conference 
Is Set for Washington 

WasHINGcToN, D. C.—Can solar 
energy be utilized for the heating 
of homes? 

Ten years of research on solar 
energy and improved design con- 
cepts now make such home heating 
a possibility, says John Yellott, ex- 
ecutive director of the Assn. for 
Applied Solar Energy. 

Yellott will analyze this research 
and describe how a test home now 
under construction in Phoenix, 
Ariz., will be both heated and 
cooled by solar energy at the an- 
nual meeting of the Building Re- 
search Institute here next month 
(April 21-23, Shoreham Hotel). 


«Following his talk, Yellott will 
be quizzed by a panel of mechan- 
ical engineers and architects on the 
future of solar heating and ways 
in which home design and con- 
struction should be modified to 
utilize its potential. 

Further information on the forth- 
coming BRI meeting may be ob- 
tained from Harold Horowitz, 
technical secretary, Building Re- 
search Institute, 2101 Constitution 
Ave., Washington 25, D. C. 


John J. Nesbitt Opens 
Sales Office in Cleveland 

PHILADELPHIA—A new factory 
sales office has been opened in 
Cleveland by John J. Nesbitt, Inc., 
manufacturer of heating, ventilating 
and air conditioning equipment. 

A. J. Vekony, formerly a Nesbitt 
sales representative, has been ap- 
pointed manager of the new office. 
He will handle distribution of the 
complete line of Nesbitt commercial 


| and industrial equipment in the 


greater Cleveland marketing area. 

The address of the new Cleveland 
officé is 710 Marion Building, 1276 
W. Third St. 
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Johns-Manville Celebrates 
100th Anniversary This Year 
New York Crty—Johns-Manville 
is 100 years old this year. 
The well-known manufacturer 


and distributor of industrial prod- | 
ucts and building materials (in- | 
cluding transite pipe for the p-h | 
industry) has selected a general | 
theme of “A Century of Service to | 


Homes and Industry” for its cen- 
tennial observance. 


a The company is now construct- | 


ing eight new manufacturing plants 
as part of an expansion and mod- 
ernization program in which Johns- 
Manville has invested more than 


$230 million “in anticipation of the | 


greatest era of economic and in- 
dustrial growth in the years ahead 
that this country has ever seen.” 

Johns-Manville is engaged in 
about 18 diversified businesses in 
the industrial products, construc- 
tion industry and modernization 
materials fields. 


industrial Heater Mfrs. 
Plan New Organization 

New York Crry—The board of 
directors of the Gas Appliance 
Manufacturers Assn., scheduled to 
meet at White Sulphur Springs, W. 
Va., late this month, will be asked 
to confer division status on a new 
group to be known as the heavy- 
duty forced-air heater division. 

The new division would be for 
manufacturers who produce a 
heavy-duty forced-air gas heater 
capable of producing in excess of 
500,000 Btu per hour output. 


wThe decision to organize as a | 


division of GAMA was made at a 
meeting in Pittsburgh in January 
under the temporary chairmanship 


of Robin Bell (Janitrol Division of | 


Surface Combustion Corp.). The 


group then elected a slate of officers | 


headed by Walter Davidson (Dravo 
Corp.). M. Everett Barnard (unit 


heater division, Carrier Corp.) was | 
' a 
named vice chairman, and David | 


Webster (Reznor Manufacturing 
Co.) was named executive commit- 
tee member. 


wThe group voted to open the 


membership to makers of heavy- | 


duty equipment who already are 

members of other GAMA divisions 

and to non-GAMA applicants who 
(Please turn to page 176) 
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THERE'S A 


IN SEATS... 


— “a Sperzel makes 





the DIFFERENCE 


NO. 100, SPERZEL SEAT AND COVER 


NLESS IT’S A SPERZEL you're only 

selling or installing half a seat. 
That’s right, Sperzel features make a 
difference . . . a big difference. 


SPERZEL COLORS are fast, can’t fade. 
Even Sperzel white stays white. No 
yellowing, no discoloration ever. The 
color goes through the seat, from top 
to bottom. 


SPERZEL FINISH is solid plastic. Fire- 
proof, acid resistant. Torturous daily 
use can’t scratch, chip or crack a Sperzel 
seat. Sperzel seats never warp. 


SPERZEL HINGE is self-sustaining . . . the 
only one like it on the market. Never 
slams, exclusive Sperzel hinge holds 
seat and cover in position at any degree 
of its arc. Self-tightening, self-aligning. 


Isn’t this the kind of seat you want to 
sell—to install? Better find out about 
the exclusive features that makes Sperzel 
the best seat available. Write today, or 
contact your Sperzel wholesaler, for 
the new Sperzel Catalog 700. 


For Finest Plastic Seats... 


EXCLUSIVE SPERZEL 
SELF-SUSTAINING HINGE 








Sperzel plastic hinge 
cover seals out acid, 
dirt and moisture. 
Prevents corrosion! 


Self-sustaining hinge 
holds seat at any de- 
gree of arc. Stainless 
steel hinge bolts as- 
sure perfect, lifelong 
hinge functioning. 


Plastic seal prevents 
corrosion. Spring- 
loaded bolt main- 
tains constant ten- 
sion . . . adjusts self 
daily. Prevents loose, 
wobbly sect. Can't 
come loose. 





cOMPAN Y 
Minneapolis, Minnesota 
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(Continued from page 175) 
receive a majority vote of the divi- 
sion’s membership. 

Harold Massey, managing direc- 
tor, and H. Leigh Whitelaw, execu- 
tive president of GAMA, were in- 
vited to discuss the association’s 
services with respect to market re- 
search, approval requirements 
problems, relationship with the 
American Gas Assn. Laboratories 
and public relations. 


Delaware Valley Group 
to Push Hydronic Systems 


PHILADELPHIA—A new Delaware 
Valley Better Heating-Cooling 
Council was launched at the Engi- 
neers Club here recently, as 68 
manufacturers, wholesalers and 
contractors of hydronic heating and 
cooling systems convened to form a 
local association to build stature and 
sales for their industry in the area. 

Delaware Valley represents the 


me Vc 
Low 


RETURN 


Condensate 


Pump 


LOW RETURN 
CONNECTION 


LOW SPEED, LONG LIFE 
CAST IRON RECEIVER 
LOW WATER LINE 


Three Sizes 


10 GALLON RECEIVER 


For single units. Diameter 21”. Height of 


return above floor 67%”. 
15 GALLON RECEIVER 


For single or duplex units. Diameter 25/2”. Height of 


return above floor 7-3/16”. 
26 GALLON RECEIVER 


For single or duplex units. Diameter 25/2’. Height of return 


above floor 1012”. 


Single units in 15 or 26 gallon receivers can be converted to 
duplex units at any time when load increases. Additional pump is 
installed right on the job for there is no need to remove the unit. 


32 Units to Select—Capacities from 750 to 
‘ 15,000 sq. ft. E.D.R. Pressures 10+ to 40+. 


_ This compact receiver and sturdy pumping unit with 
1750 RPM motor, assures a simple installation (only 
one return connection and one discharge connec- 
tion and long trouble-free life. 
Send for Bulletin TVC-300 


weil PUMP CO. 


“1512 North Fremont St. 
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Chicago 22, Ill. 


second key area in the country to 
form a local chapter of the Better 
Heating-Cooling Council. The first 
such local group, the Better Heat- 
ing-Cooling Council of Cleveland, 
was organized last fall (DE, Jan., 
pages 96-98). 

A nominating committee was ap- 
pointed at the organizational meet- 
ing. This committee, as well as 
Council officers and all other com- 
mittees, will reflect a balance of 
manufacturers, manufacturers’ rep- 
resentatives, wholesalers and con- 
tractors active in hydronics. 


New England Oil Heat 
School Begins This Month 


Boston— The 13th annual service 
school presented by the Oil Heat 
Institute of New England opens this 
month. The sessions are scheduled 
to begin in the following cities on 
the following dates: Springfield, 
Mass., on Mar. 17; New Britain, 
Conn., on Mar. 18; Hartford, Conn., 
on Mar. 19; Bridgeport, Conn., on 
Mar. 20; and Worcester, Mass., on 
Mar. 21. 

The sessions are scheduled to last 
through May 23 and will treat the 
subjects of combustion, domestic 
hot water, combustion testing and 
the servicing of various controls 
and equipment. 

Further information on the school 
may be obtained from I. C. Suther- 
land, director of education, Oil Heat 
Institute of New England, 839 Bea- 
con St., Boston 15. 


Fabricator Training Course 
Sponsored by Formica 

CINCINNATI—Formica Corp. 
opened a fabricator training school 
here on Mar. 3 for Formica techni- 
cians and mechanics in allied trades 
who are interested in becoming 
Formica fabricators or wall appli- 
cators. Formica Corp. is a division 
of American Cyanamid Co. 

Two one-week courses of study 
are being held: The first one is a 
general course and will cover the 
full scope of Formica installation as 
well as general information on core 
materials and adhesives. Both verti- 
cal and horizontal surface applica- 
tions will be discussed, along with 
special application work such as 
postforming and Formica applica- 
tions to doors, window sills and 
baseboards. 

The second course is being con- 
ducted for sink-top fabricators. In 
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sold exclusively 
through the plumbing trade 


BRADFORD 


The ONLY Water Heater 
Winning 4 

CITATION An 
AWARDS HOME 


MAGAZINE 


And this big plus... 
The ONLY Clothes Dryer 
created exclusively 
for you the plumber. 





RANGE BOILER CO. 


24th and Ellsworth Sts., Philadelphia 46, Pa. 
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this special course, students will re- 
ceive three full days of postforming 
instruction and practice and two 
days of training on other horizontal 
and vertical applications. 

Formica Corp: is supplying all 
necessary tools and equipment. 
Workshop projects will become the 
property of the student after he has 
completed them. 


Names in the News 


American-Standard, New York 
City, has named Robert Custer su- 
pervisor of retailer development 
for the plumbing and heating di- 
vision. 


R. S. Custer 
American-Std. 


S. F. Shawhan 
Bryant 


Samuel Shawhan has been 
elected president of Bryant Manu- 
facturing Co., Indianapolis, a di- 
vision of Carrier Corp. 


Eljer Division of The Murray 
Corp. of America, Pittsburgh, has 
appointed John Strandberg mar- 
keting manager. 


\ 


J.W.Strandberg S. H. Zackin 
Eljer : Embassy 


Sidney Zackin has been appointed 
vice president in charge of sales 
engineering of the cooling division 
of Embassy Steel Products, Inc., 
Brooklyn. 


The Powers Regulator Co., Sko- 
kie, Ill., has appointed Horace Fea 
advertising director. Earl Bowman 
has been named advertising man- 
ager. Carl Gustafson has been ap- 
pointed product manager for tem- 
perature control systems. James 
Atkinson has been named product 
manager for plumbing and heating 

(Please turn to page 180) 


Southwestern 


PLASTIC PIPE 


from laboratories to 
ENGINEERED 


APPLICATION 
on your job... 


What Engineered Application 
means to YOU: 


Research And Development 


\lys 


~» 1 A fully-equipped laboratory; 
) rigid quality control; constant 


f< 
7) 
a) experimentation in new types 


& broader uses of plastic pipe. 


Fifty Years’ Experience 


A half century in the manufacture 
of pipe. Organized by the founders 
of Texas Vitrified Pipe Co. and the 
Cannelton (indiana) Sewer Pipe Co 
Southwestern is a pioneer in the 
plastic pipe field 


Complete Product Line 


All standard sizes in our five 

ty lines; SOUTHWESTERN 

(fa i) Kralastic, PVC, Polyethylene, 

“4 Butyrate, Chem-Weld Drainage 
Al Pipe, and fa//ored dimen 

ali iines to meet specific needs. 


sions in 


Engineers on Call 
A trained staff of APPLICATION \)w 
ENGINEERS is on call to con- {2% 


\ 
sult with you in your pipe needs. \4 


. 


Call, write, or wire for 
information and prices 


“Use Southwestern ..to be sure” 
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~ 
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P.O. Box 117 « Mineral Wells, Texas 
Phone FA 65-3344 
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HEATING 
VENTILATING 
AIR CONDITIONING 
REFRIGERATION 
your purchasing desk 
Every business day of the year someone at Domestic Engineering is making changes in Domestic 
Engineering Catalog Directory someone is adding. the name and address of a new mahufacturer 


someone is correcting a trade name or deleting the name of a firm that has gone out of business 


10,000 changes every year. 


Every year the hundreds of manufacturers, who are represented by their catalogs between the covers 
of Domestic Engineering Catalog Directory, insert new product lines and spec fications, cancel certain 


items and correct others. They want to be sure they are accurately represented at your purchasing desk, 
What does this mean to you—the prospective subscriber? 


To make it short—this means you can be certain that the information and material which you get out 


of Domestic Engineering Catalog Directory is as timely and as exact as can be found anywhere 


Only*in Domestic Engineering Catalog Directory can you get such an unerring reference service of 
your industry, plus the convenience of having hundreds of separate manufacturers’ catalogs bound and 
indexed, at fingertip reach. Nowhere but in DECD do you get such PLUS features as a new and 
revised technical reference section, a 5000 name and address section, a 9000 trade name section 


and a 3000 classification of product directory 


If you want to be sure when you buy...if you want the convenience of having hundreds of manu- 
facturers’ catalogs within immediate reach... if you want the PLUS service in 4 big feature sections... 


send us your ORDER NOW on the coupon below. Our supply is definitely limited. 


| WANT TO BE Please sign me up fora 
Domestic Engineering Catalog 
Directory service NOW at: 


[] 3 years for $25.00 


(Saves 334% under single copy 
, rate.) 
a [] ! yeer for $12.50 
bc (Regular Rate) 


[) Remittance Enclosed 


with DOMESTIC ENGINEERING [) Bill Me 
CATALOG DIRECTORY 
FIRM 


INDIVIDUAL’S NAME 


ADDRESS 


CITY . _— , ZONE STATE 
DOMESTIC ENGINEERING CATALOG DIRECTORY, 180! Prairie Ave., Chicago 16, Ill. 
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(Continued from page 177) 
products. Robert Clark has been 
appointed product manager for in- 
dustrial process controls. 


McQuay, Inc., Minneapolis, has 
named Willard Buck manager of 
field sales. Alvin Flynn has been 
appointed sales manager of heating 
and air conditioning units. Wil- 
liam Peterson has been named ad- 
vertising manager. 


Pe 


“Our Yellow Pages ads brought us 
twenty major contracts in one month” 


says JOHN V. TATARIAN 
CONTINENTAL HEATING & AIR CONDITIONING CORP., Philadelphia, Pa. 





A. R. Flynn 
McQuay 


“During the January cold spell, our Yellow Pages ads brought us 
twenty big heating equipment contracts. And last summer, our listing 
under the Lennox Trade Mark heading accounted for substantial 
air-conditioning sales and installations.” 

Continental has been advertising in the classified telephone directory 
for several years. “Our Yellow Pages advertising brings us about 10% 
of our sales... and it puts us on record as being a large and reliable 
firm,” says Mr. Tatarian. 

Display ads and listings under manufacturers’ trade-marks in the 
Yellow Pages reach your best prospects — new homeowners — when 
they are ready to place their contracting orders. Call your telephone 
business office for further information. 


W. B. Firman 
Orr-Sembower 


W. P. Peterson 
McQuay 


Orr and Sembower, Inc., Read- 
ing, Pa., has named William Fir- 
man marketing manager. 


A. W. Pracker has been named 
sales manager for Jackson and 
Church Division, York-Shipley, 
Inc., York, Pa. 


FURNACES CLEANED 


A. W. Pracker 
York-Shipley 


S. B. Leigh 
Thatcher 


Thatcher Furnace Co., Garwood, 
N. J. has appointed Stuart Leigh 
sales manager, succeeding Malcolm 
Beard, who has retired. 


3 wie : 
2 a 


DISPLAY ADS like this 4-page ad (shown 
reduced) and listings under manufac- 
turers’ trade-marks in the Yellow Pages 
reach homeowners in Philadelphia and 
neighboring counties. 


180 


CONTINENTAL'S modern building and spe- 
cial furnace cleaning trucks are equipped 
to handle the volume of business brought 
in by Yellow Pages advertising all 
through the year. 





Utility Appliance Corp. and 
Mission Appliance Corp., Los An- 
geles, have elected P. L. Chabre 
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vice president of sales and market- 

ing. Chabre and Stanley Skafte, 

director of engineering, have been 

elected to the Mission board of di- 

rectors. Vance Smith has been y 

| * 


elected to the board of directors of 
Utility. 


A. W. Beck H. Jacobsmeyer 
Robertshaw- Robertshaw- 
Fulton Fulton 

Robertshaw-Fulton Controls Co., 
Youngwood, Pa., has appointed 
A. W. Beck vice president of mar- 
keting and a member of the execu- 
tive staff with headquarters in 
Richmond, Va. H. F. Jacobsmeyer 
replaces Beck as sales manager of 
the Grayson Controls Division. 


York Corp., subsidiary of Borg- 
Warner Corp., York, Pa., has ap- 
pointed Wilbur Miller sales devel- 
opment manager and William Gold- 
smith sales manager of residential Range: Ys" to 2” pipe. 
air conditioning and heating. With geared tools: 22" to 12° 


(OST 








W. T. Goldsmith R. C. Boehm 
York Tuck-Aire 


Robert Boehm has been named 
national sales manager of Tuck- 
Aire Furnace Co., San Francisco. 


...the Heavy-duty Power Machine built to 
olntel Thompeon Recah? utlast any Portable Pipe Threader on the market! 


the position of advertising manager. Rugged, all-steel construction makes the Oster 


; No. 432 practically indestructible. Powerful heavy- 
George Klein has been named duty motor is fully protected from dirt and weather. 


sales manager of the plumbing and Builders of NEW “POWER-MATIC” FRONT CHUCK auto- 
heating line of “X” Laboratories, aes matically grips pipe tight for both left- and right- 
Inc., New York City. the World's Most hand operation. Replaceable jaw inserts eliminate 
. need for jaw sharpening, can be replaced quickly 
John Craig has been appointed Complete Line of and easily at low cost. Universal-centering rear 


manager of packaged air condition- Threading oe wee eee 
ing sales for National-U. S. Radi- Equipment 


ator Corp., Johnstown, Pa. VIL), 
See Your Otter Crthibuior 
A. S. Chalfant has been named nile [odlay 
general manager of sales of A. M. oe f 
Byers Co., Pittsburgh. Appointed | 
(Please turn to page 182) THE OSTER MANUFACTURING CO. e 1306 East 289th St., Wickliffe, Ohio 
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U.S.-CARLIN 
OIL BURNERS 


with factory mounted and wired 


ELECTRONIC 
CONTROLS 


Increase your profits . . . give customers the fin- 
est oil burner performance possible . . . with 
latest model electronic eontrols by Minneapolis- 
Honeywell. 

Many types factory mounted and wired to in- 
sure proper hook-up and save you on-the-job 
wiring expense. 

New photocell C7010A features external 
mounting to facilitate cleaning and replacement 
of photocell tube. Adjustable bracket permits 
variations in position of tube for proper flame 
sighting at all tires. 

All controls comply fully with Underwriters’ 
Laboratory latest safety switch timing require- 
ments. 


Ask for Bulletin... 


A new U.S.-Carlin publication tells about elec- 
tronic controls for oil burners .. . explains func- 
tions, shows utring diagrams, lists control sets 
available for each U.S.-Carlin model, gives many 
other helpful facts. Be sure to get your copy. 
Ask your heating wholesaler . . . or write direct. 


THE CARLIN COMPANY 


WETHERSFIELD, CONNECTICUT 


it aL sb EARN 











News 





(Continued from page 181) 
the company’s newly reorganized sales manage- 
ment staff are: R. I. Enzian, manager of wrought 
iron sales; F. E. Farnan, manager of sales pro- 
motion; R. J. Bricmont, manager of engineering 
service; and H. R. Rowland, consultant on 
wrought iron sales. 


Western Air Conditioning Show Will 
Include Conference on Technical Topics 


Los ANGELES—A conference program on tech- 
nical subjects has been announced by the 
Western Air Conditioning Industries Assn. in 
connection with its exhibit scheduled for May 
7-11 at Shrine Exposition Hall in this city. 

Day and evening sessions have been scheduled 
to meet the needs of all wishing to attend the 
program of conference subjects. 

Included in the program are symposiums on 
school house environmental control, codes and 
standards, air cleaning and air conditioning of 
existing buildings. General technical sessions 
are also scheduled, covering such subjects as 
high temperature hot water, water conservation, 
air conditioning existing residences, residential 
heat pumps, low temperature design techniques 
and large absorption systems. 

Further information on the exhibit may be 
obtained from Fred Tabery, exhibit manager, 
3443 S. Hill St., Los Angeles. 


McQuay Holds Series of Product Train- 
ing Sessions for Southern Representatives 


MINNEAPOLIS—The first two of a series of 12 
two-day regional product training sessions were 
conducted recently for representatives of 
McQuay, Inc., Minneapolis manufacturer of 
heating, air conditioning and _ refrigeration 
equipment. 

The first school was held in Grenada, Miss., 
at one of McQuay’s manufacturing plants. Rep- 
resentatives from major cities in the south at- 
tended. 

Alvin Flynn, sales manager of heating and air 
conditioning, and Willard Buck, manager of 
field sales, conducted the sessions and discussed 
the modifications and additions to the firm’s ex- 
panding product lines. 

The second school was held in Daytona Beach, 
Fla. G. G. Workinger, McQuay sales manager, 
said dates of other sessions will be announced. 


Winners of Carrier Sales Contest 
Enjoy Holidays in Mexico, Caribbean 
Syracuse, N.Y.—Over 250 couples, Carrier 
Corp. distributors and dealers and their wives, 
sailed from New York recently on a 10-day 
cruise aboard the Furness Lines “Queen of Ber- 
muda.” Stopping at Port-au-Prince, Haiti; 
Kingston, Jamaica, and Havana, Cuba, the 580- 
(Please turn to page 185) 
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THREADLESS 


“Fairco-Braze” Threadless 
Valves for silver brazed joints. 
Cut costs, speed installation of piping 
systems handling steam, hot or cold 
water, oil, compressed air, carbon 
dioxide, Freon and many other liquids 
and gases. 


The silver brazed connection with- 
stands tension, compression, torsion 
and vibration to a far greater degree 
than any other type joint. 





Solder End Threadless Valves for 
soldered joints. Get perfect seal of 
valves for type “K”, “L” and “M” 
copper tubing with Fairbanks Solder 
End Threadless Valves. Simple, quick 
installation provides a smooth, com- 
pact, full flow assembly that has high 
resistance to corrosion. 


Full line of Fairbanks Solder End 
Threadless Valves—Globes, Gates and 
Checks—have an unusually wide ap- 
plication range. 





_ Fairbanks 


BRANCHES 


YOURS ON REQUEST: 
Fairbanks Valves Catalog, com- 
plete with cutaways, details, 
and specifications describing 
these Fairbanks Threadless 
Valves. 
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ELECTRIC 
BOILERS 


Coates 


JUST FLIP THE 
SWITCH 
2. TAKES LESS 
SPACE 
3. NO SMOKE 
STACK 
4. NO FIRE 
HAZARD 
5. AUTOMATICALLY 
CONTROLLED 


6. SHOP STAYS 
COOLER 


y ee) 4 3 82) | 
1 TO 1000 BHP 


ECONOMY 
ELECTRIC 
BOILER 


Ideal for 


@ CLEANERS 

@ TAILOR SHOPS 
@ HOTELS 

@ SCHOOLS 

@ INSTITUTIONS 


Cut steam costs with compact Coates Electric 
boiler. It does the work of large fuel-burning 
boilers without high operating costs. Dependable 
Coates boilers operate only as you use the steam 
...no steam is wasted. There is a Coates boiler 
to fit your exact requirements. Write today for 
complete descriptive catalog. 


hy — 


U.L. and C.S.A. Approved 
Meets A.S.M.E. Code 


Send Coupon today! 


CGD GaGa sen es eS eeaeeS 


COATES ELECTRIC MANUFACTURING CO. | 
Dept. D-3, 3419 11th Ave. S.W., Seattle 4, Wash. 


Rush me your cotclog and complete information | 
on Coates Electric Boilers. 


Nome | 
Address ! 
City I 

i 





IF IT'S DONE ELECTRICALLY IT'S RIGHT! 





Your Fest Buy 


SEPTIC TANKS 


¢ Guaranteed for 20 years 
¢ Carry Underwriters Label 
7 


MASTER SEPTIC TANK .... the finest 
septic tank on the market. Here’s your assurance 
of a quality product... 

e Guaranteed against failure due to corrosion or 
structural failure for a period of 20 years. 

@ Meets specifications of Commercial Standard. 

e Carries Underwriters’ Laboratories label as re- 
quired by FHA. 

e Incorporates latest design features approved by 
leading health and sanitation authorities. 

e Heavily constructed of electrically welded 14- 
gauge steel. 

e A hot dipped asphalt coating inside and out 
plus a special emulsion coating on critical areas 
—adding years of trouble-free service. 

Master Septic Tanks are available from 300 gal. 
to 1125 gal. capacity. 


SENIOR SEPTIC 

TANK ... the leading 

vertical type tank for 

San-Equi} over thirty years. The 

SENIOR SEPTIC TA Senior Septic Tank 

carries the 20-year 

guarantee as well as 

the Underwriters’ Lab- 

oratories label. Heav- 

ily constructed of 14- 

— gauge steel. It has an 

improved coating which gives extra protection 
that adds years of trouble-free service. 

Senior Septic Tanks are available in 300 to 750 

gallon capacities. 


Write for further information to 


SAN-EQUIP DIVISION 
VEGA INDUSTRIES, INC. 
973 East Brighton Avenue 
Syracuse 5, New York 


look uae 


% Fabricated from Armco Zincgrip * Steel. 
% Dual protected with Epon Plastic lining. 
* Bronze welded seams. 


* Designed specifically for water system 
service. 


Brady Water Tanks Are Better Tanks 


Contact your supplier or pump manufacturer, 
or write direct for complete information. 


Brady 


AIR CONTROLS, Inc. 
18th & Ebright Streets, Muncie, Indiana 


*Registered Armco Steel Corp. 
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(Continued from page 182) 
foot luxury liner specially chartered for the 
cruise, carried winners of a year-long sales in- 
centive contest sponsored by the company’s 
Unitary Equipment Division. 

Heading the Caribbean party as hosts were 
Russell Gray, vice president and general man- 
ager of the division, and William Lake, division 
sales manager. 

Another group of contest winners vacationed 
for six days in Mexico City as guests of the 
company. 


John Wood Co. Announces Its “Biggest” 
Advertising and Promotion Campaign 

CONSHOHOCKEN, Pa.—An extensive 1958 ad- 
vertising campaign for distributors and dealers 
was mapped late in January by the Heater and 
Tank Division of John Wood Co. at its three- 
day sales meeting in Absecon, N.J. 

W. Glenn Oslin, the division’s general man- 
ager, told 68 members of the firm’s national 
sales force: “In 1958, our distributors and their 
customers are being offered the most compre- 
hensive sales, advertising and promotion pro- 
grams that we have ever conducted. These 
programs are designed to be put into effect on 
the local level with a minimum of effort and 
expense to our customers, allowing them to 
concentrate on sales targets.” 


aA full program of national advertising, with 
insertions in consumer publications, national 
trade magazines and state association publica- 
tions will back the division’s 1958 market cam- 
paign, Oslin announced. 

On the local level, distributors and dealers 
are being offered expanded newspaper ad mat 

(Please turn to page 186) 





























“Meet my husband, Mr. Trimbly.” 
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1 told you our 
reputation would rise 


by specifying 
T&S resi alves! 


PEDAL VALVES and 
SERVICE FITTINGS 


Take the right step to fast, sanitary 
water dispensing. Specify modern 
T&S “stream-mated,” streamlined 
Pedal Valve systems. Companion 
units available for hospitals, 
institutions, and food service areas. 


Sanitary Water Flow 


AT THE TOUCH OF A TOE! 


8-503. Combination 
Pedal Mixing 

Valve for hot and 
cold mixing. 


8-520. Gooseneck Noz- 
zie with dummy base 


8-560. Code 
8-502. Type Dummy 
Double Pedal Nozzle 
Valve for 
hot and cold 


A WASHER AND | 
AL UTILITY SPRAY 


See your local dealer, or write direct 
for specific bulletins or complete 
PLUMBING SPECIALTIES” catalog 


_ T&S BRASS AND BRONZE WORKS, INC. 


128 Magnolice Avenue, Westbury, t.!.. New York * EDgeweed 4-5104 


America’s Most “Flexible” Line of Water Feed Equipment! Pre Rinse + Glass Fillers 
Water Stations « Faucets * Pedal Valves & Service Fittings + Spray Hoses * Accessornes 





unsurpassed in BEAUTY 
unrivalled in QUALITY 
unequalled in VALUE 


America’s most 
popular shower. 


Also available in 
aluminum — the 
CROWN 


The ultimate in 
corner showers. 


The shower that 
leaves nothing to 
be desired. 


Spartan Coast-to-Coast 
Warehouse Service 
New Illustrated Catalog on Request 


SPARTAN 


SHOWER STALL CO., INC. 


Affiliate: Spartan Convector Co., Inc 


52-55 74th ST.. MASPETH 78, N. Y 





News 





(Continued from page 185) 

service, radio spots, television films and bill- 
board posters. Wholesalers are being furnished 
a wide range of sales promotion items for stimu- 
lating the interest of their customers, and in- 
dividual dealers are being offered floor dis- 
plays, mailing pieces, gummed service stickers, 
imprinted stationery and other sales aids. 


A. Y. McDonald Personnel Receive 
Awards for Outstanding Performance 

DusvuaquvE, Ia.—Two awards—outstanding dis- 
trict manager and outstanding salesman—were 
presented recently to O. V. Gibbons and A. G. 
Dyson, respectively, by the A. Y. McDonald 
Manufacturing Co. 

The presentations were made by D. L. Mc- 
Donald, company president, at the conclusion of 
the firm’s annual sales meeting. 

Gibbons has been associated with the Mc- 
Donald firm 20 years and Dyson four years. 


Harcraft Brass Expands Service in 
Southwest with New Dallas Warehouse 

TorrRANcE, Cauir.—Harcraft Brass has opened 
a new factory warehouse in Dallas to serve the 
southwest area. The warehouse carries the 
company’s complete line of plumbers’ brass, in- 
cluding centersets, diverters, swing spouts, fau- 
cets, stops and a full line of flexible supplies 
and shower rods. 

The address of the new warehouse is 5044 N. 
Westmoreland Road, Dallas. The company’s 
sales representative, C. F. Adams Co., is located 
at 420 S. Lake St., Fort Worth, Tex. 


Penn Forms Industrial Sales Division, 
Names Kinney to Head Its Activities 

GosHEN, Inp.—Penn Controls Inc., has formed 
an industrial sales division under the direction 
of James Kinney. 

Kinney assumed his new responsibilities last 
month and will continue to direct sales activities 
in the pump, air compressor and engine control 
fields. 

In announcing the new division, M. H. Car- 
nahan, Penn’s director of sales, said the rapid 
increase in the automation of industrial proc- 
esses has already developed a large potential for 
the sale of electrical control devices. 


Production Resumed at Century Electric 
as Strikers Return to Their Jobs 

St. Louis—Striking employees of Century 
Electric Co. returned to work recently. The 
1,450 workers voted to accept a company offer 
of an across-the-board wage boost of 8 cents 
per hour, with an additional 5 cents to certain 

(Please turn to page 188) 
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+ complete selection of 
Type Lavatory Faucets 


The mos 


new Spray 


These new spray head faucets are a 
smart choice for today’s public washrooms. Chicago Faucet 
gives you the widest choice, with models for all needs. Each 

_one has the same close-with-the-pressure, renewable oper- 
ating unit that has made 
Chicago Faucets first 
choice for trouble-free 
service and lasting 


economy. 


No. 967—Centerset design, for 
lavatories drilled on 4” centers. 
Spray spout reduces splash and 
water waste, permits washing in 


clean, running water. 


No. 877 — Combina- 
tion Lavatory Fixture 
with spray type spout. 
Distance between 
valve centers adijust- 
able from 8” to 12”. 


No. 878—Same.as 
877 but with 1%” 
Brown Popup Waste. 


Chicago Faucets 
are distributed 
through the’ 
plumbing trade 
exclusively 


THE CHICAGO FAUCET CO. 
Chicago 39, lil. 


C 
FAUCETS 


Last As Long As the Building 
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: Tested 


APCO SAND SPUN SOIL 
PIPE (centrifugally cast in 
sand lined molds) meets and 
beats the rigid requirements 
of the Cast Iron Soil Pipe In- 
stitute. Each length of pipe is 
individually tested with air 
pressure UNDER WATER. APCO 
is also tested and checked for 
accurate weight, hardness, uni- 
form thickness and metal 


composition. _- Pe 











‘Made in single and double hub in service weight and extro 


heavy weight, standard in length in diameters through 15”. 
FOR°COMPLETE DETAILS ON APCO; "SEND FOR FOLDER 
APCO also manufactures a complete line of maching- 

made and “Scringer’’ Fittings. 
The End of the Hub is Painted ORANGE 


ALABAMA PIPE COMPANY 


Sales Offices in Principal Cities 
GENERAL OFFICES ANNISTON, ALABAMA 


\ 





So you get easier 


quicker action with 


on 
Ribeaib 


Heavy-Duty Pipe Cutters 


The instant you start feeding in this new 
cutter on a pipe you feel the remarkable 
difference, the new cushioning effect that 
makes cutting much easier and faster. 
And the bigger handle and extra 
long shank (protecting threads 
on screw handle when you use a 
power drive) helps, too. Try it, 
compare it .. . buy it at 
your Supply House. 





News 





(Continued from page 186) 
skilled classifications. The new two-year con- 
tract calls for an additional 7 cents per hour in- 
crease effective Oct. 1, 1958. 

Century Electric president Fred Pillsbury 
stated that the company expects full production 
soon. “We will resume full production just as 
soon as we can fill up the parts pipelines, which 
had been drained during the strike period,” 
Pillsbury said, and added that the company 
“will put first priority on production of the 
special motors that our. customers might have 
had difficulty getting during the strike.” 


Expansion Plans at A. W. Cash Valve Move 
Forward with Building of Research Facility 

Decatur, Itt.—A 6,000 square foot research 
and engineering facility has been acquired by 
the A. W. Cash Valve Manufacturing Corp. The 
newly acquired building houses the firm’s com- 
plete research and development laboratory, en- 
gineering and drafting departments and a com- 
pletely equipped model-making shop for ex- 
perimental valves. 


Chrysler Airtemp Facilities Toured 
by Philadelphia, Phoenix Dealers 

Dayton, O.—Eighty air conditioning dealers 
from Philadelphia and 15 from Phoenix, Ariz., 
recently made a one-day tour of the Chrysler 
Airtemp factory. 

The Philadelphia dealers, guests of S. S. 
Fretz, Jr., Inc., their distributcr, attended a 
special product meeting introducing the 1958 
Airtemp line and programs. 

The Phoenix dealers, guests of Climate Con- 
trol, Inc., participated in a round-table question 
and answer session at the plant. Members of the 
round-table panel were J. F. Knoff, vice presi- 
dent in charge of sales; R. J. Schumann, vice 
president in charge of manufacturing; and P. W. 
Wyckoff, vice president in charge of engineering. 


Factory Sales of Laundry Appliances Dip 
in 1957—But Are 3rd Highest on Record 

Cutcaco—December factory sales of home 
laundry appliances dropped 20 percent below 
November’s total and 26 percent below De- 
cember 1956. At that, the American Home 
Laundry Manufacturers’ Assn. announces that 
December’s 338,092 units bring the 1957 aggre- 
gate to 5,067,690 units, a figure second only to 
the peak sales years of 1955 and 1956. 

Total sales in 1957 were 16 percent below 1956, 
according to Guenther Baumgart, association 
president. 

In contrast with December 1956, the De- 
cember totals, by product, are: 

Combination washer-dryers: 11,184 units, 
down 4 percent. 

Automatic and semi-automatic washers: 157,- 
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982 units, down 28 percent. 
Total dryers: 118,116 units, down 22 percent. | 
Electric dryers: 84,492 units, no 1956 figures 

available. 

Gas dryers: 33,624 units, no 1956 figures avail- | 
able. 


Gas Water Heater Shipments Top 2'/2 
Million Mark in '57—Third Highest Year 

New York Crry—Manufacturers’ shipments of 
automatic gas water heaters in 1957 topped the 
2% million mark and reached the third highest 
total on record, the Gas Appliance Manufac- 
turers Assn. announced. 

Boosted by sharp gains in December, the 
year’s total came to 2,544,500. As a result of 
declines earlier in the year, the 1957 figure was 
7.9 percent below the 2,762,100 shipped in 1956, 
the record high. 

In December, manufacturers shipped 183,800 
units, up 17.2 percent from the December, 1956 
figure or 156,800, the lowest monthly total in the 
two-year period. 


Promotion, Standardization, Training 
Are Topics at Wood Cabinet Institute 

Cuicaco—Promotional efforts to help the fac- 
tory-engineered wood kitchen cabinet industry 
to capture a larger share of the expanding 
kitchen market were outlined at the winter 
meeting of the National Institute of Wood 
Kitchen Cabinets recently. 

Meeting at the Sheraton Hotel, members of 
the Institute heard R. E. Nellis, Jr., chairman of 
the promotion committee, describe two promo- 
tional pieces soon to be distributed to the in- 
dustry. One of the pieces is an eight-page book- 
let citing 10 selling points of factory-engineered 
wood cabinets. The second is an 11 by 14-in. 
placard which reads, “The cabinets in this 
kitchen are factory-engineered of enduring 
wood.” Booklets are designed for mailing to 

(Please turn to page 190) 











eee becauae was a better pipe wrench 


when first created 35 years ago, and nearly 
every year since it has been improved . . . in 
performance, design, materials, so it is still 
the most for your money. Buy RITID at 
2S your Supply House. 
“| think you're carrying this 24-hour 

service business too far!” | The Ridge Tool Company, Elyria, Ohio, U.S.A. 








nn beer 
40 SEND 
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it's always easier to make 
the sale when you show 


M°Donald Pumps 


You have a model that meets 
your customer’s requirements 
when you show McDonald. 
Over 25 models to choose 
from — complete sizes in re- 
ciprocal, submersible, centrif- 
ugal and jet types. 


Each McDonald Pump is de- Series 4100 Adapto-Jet 
signed to perform efficiently, % and % HP, capacities 
built of quality materials for up to 875 GPH. ay 
long, maintenance-free serv- oy a Seaeete syem 

‘ . a: leep to shallow well op- 
ice and priced competitively. centan: th Gtetinn, 

Next time a customer wants a pomp, show McDonald — 
it’s always easier to make the sale. 


FREE McDONALD CATALOG — The complete line with 
specifications and prices. Write for your copy today. 


DUBUQUE, IOWA 
Pumps ¢ Brass Goods ¢ Oil Equipment ¢ Drains 


News 





(Continued from page 189) 
builders, but are to be used as consumer hand- 
outs as well. Placards will be used in dealer 
showrooms; in displays at fairs, home shows, 
utilities, etc., and in model homes. 

Use of the Institute’s official seal will come 
into greater play this year. Members of the In- 
stitute are making an attempt to promote the 
seal as a “symbol of quality” in kitchen cabinets. 

Plans for standardizing the dimensions of 
kitchen appliances and plans for re-emphasizing 
the Institute’s program to learn the cost ratio 
between factory-built cabinets and those built 
on the job also were discussed at the recent 
meeting. Principal speaker was Richard Chap- 
man, Mutschler Bros. Co., Institute president. 


#A second training school, to be sponsored by 
the Institute, was announced for mid-August. 
This year’s school, a follow-up on the 1957 
school at Purdue University, is to be held at 
Michigan State University, East Lansing, Mich. 
The school will be divided into two parts, one 
for advanced students and one for those inter- 
ested in learning the basic fundamentals of 
kitchen planning. The advanced course will last 
one week; the basic course will last two. 


Reading Tube Opens Sales Office, 
Distribution Depot in Philadelphia 

READING, Pa.—Reading Tube Corp. has opened 
a sales office and a 12,000 square foot distribution 
depot at 921 Penn St., Philadelphia. This facility, 
occupying leased quarters, will service an area 
from the southern boundary of New York to the 
southern boundary of Virginia, according to 
Joseph Murray, sales manager. 

There are now 10 such depots in operation 
from coast to coast, servicing wholesalers of the 
company’s copper and brass tubing, Murray said. 


Manufacturers Rep Moves North Carolina 
Headquarters to Expedite Service 

Cuar.Lotte, N. C.—Pendergraphs Sales Agen- 
cy, manufacturers representative in North 
Carolina, South Carolina, Virginia and Tennes- 
see, has recently moved from Concord, N. C., to 
new offices in this city. 

The change was made’ to provide faster cus- 
tomer service. The address of the new office is 
301 N. Brevard St., Charlotte. The mailing ad- 
dress is P. O. Box 2093. 


American Air Filter Buys Kennard, 

Producer of Heating-Cooling Products 
LouIsvittE, Ky.—Through an exchange of 

common stock, American Air Filter Co. has ac- 

quired Kennard Corp., St. Louis manufacturer 

of heating, ventilating and cooling equipment. 
The newly acquired firm has 200 employees 

(Please turn to page 193) 
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The drain cleaning business has quietly but steadily 
moved to the front as a major source of profit for 
contractors ... a direct result of the great post-war 
construction boom. Kollmann power equipment has 
played a key role in this changing picture, (for 
without Kollmann equipment your chances of profit 
are considerably lessened. ) 

After twenty years of working with plumbing 
contractors, we're sure of two things: 


1. Cleaning drain lines with Kollmann equip- 
ment will bring you more profit per oper- 
ator hour than any other work you do. 


2. Cleaning drain lines with Kollmann equip- 
ment will get you into homes, apartments 
and plants where you can sell other serv- 
ices and equipment on which you also 
make a profit. 


Take a good look at the expanding drain clean- 
ing business and your profit picture. You will bene- 
fit from the many advantages offered by Kollmann 
power equipment. It does the work faster, easier, 
better, and anyone can operate it... at a PROFIT. 


K-50 


‘*Dual Purpose’ 


The most versatile small-line 
cleaner ever designed, the K-50 
with Sink Waste Adapter spins 
25’ of V4” cable right through 
the basin plug of sinks or tubs. 
Ideal, too, for drinking foun- 
tains or lines as small as %”. 
Remove the adapter, attach 





the guide hose and you're ready 
to handle up to 100’ of %” 
sectional cable for cellar drains, 
downspouts, supply lines, etc., 
up to 3”. The high speed (500 
R.P.M.) does a fast, thorough cleaning job. So simple and 
positive anyone can use it. 











Ask your supply house for a demonstration 


or write for Catalog DE-1 





KOLLMANN MANUFACTURING COMPANY 
ERIE - PENNSYLVANIA 
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U. S. LEADS 


with 


CONSOLIDATED SHIPMENTS 
of 99.947 perfect fixtures 


Here’s how you benefit from Consoli- 
dated Shipments. Need less warehouse 
space, less insurance and less working 
capital. You carry a balanced inventory 
of fresher merchandise which can be 
turned 12 times a year. Frequent ship- 
ments allow prompt deliveries which 
increase sales and improve customer 
relations. 
When you consider all these advantages 
and add quality products at competitive 
prices, you are aware that selling U.S. 
means easier sales and more profit for 
you. 
You can always be sure of customer sat- 
7) isfaction when you sell U.S. because 
99.94% of all U.S. plumbing fixtures 
Me are perfect. 

















Mail the coupon below today for a FREE 
catalog and complete details on money-saving 
CONSOLIDATED SHIPMENTS. 


“Qe UNITED STATES 


PLUMBING FIXTURE CORPORATION 
“~~~ 1130 CITY PARK AVE., COLUMBUS, OHIO 


Please send me the new U.S. Plumbing 
Fixture Catalog. 


Name 





Address 





City Zone State 





Peete eee eeesreeeeeeseeseeeeeeeesesesesee” 
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"Money in the Pocket’ 


| A. J. Gentiles, Baton Rouge Service Station Contractor, uses a 


| LAWCO Portable Power Pipe Threader to cut threading time on 
for Enterprising Jobbers | 


4-inch pipes at Donaldsonville, La. service station installation. 


Wing 10D Draft Inducers are one of the hottest 


LAWCO Portable Power Pipe Threader 


FANS « 


192 


items in the heating field right now and are 
excellent stocking items for jobbers. Mark-up 
is attractive. Turnover is steady. 


More and more contractors are setting these 
inducers into the breeching when installing 
heating boilers in larger homes and small com- 
mercial buildings. The results are ample draft 
in any weather, fuel savings because of more 
efficient combustion and satisfied customers. 


Wing 10D Draft Inducers are recommended 
for capacities to 4% gallons of oil or 500 cubic 
feet of 1000 BTU gas per hour. 


Regular advertising to the trade helps you 
sell. Write for details and jobber proposition. 


193 Vreeland Mills Road - Linden, N. J. 


L. J. Wing Mf9.Co. 


DIVISION OF AERO SUPPLY MFG. CO. INC 
DRAFT INDUCERS 


UNIT HEATERS « DRAFT INDUCERS * BLOWERS * TURBINES 


threads 4-inch pipes in 42 minutes 


The pipe shown above is a filling neck for an 
underground gasoline storage tank. It posed a 
difficult threading problem for a workman using 
the ordinary method with a ratchet lever. The 
ground was wet and slick. Footing was insecure 
for the workman trying to brace himself for a 
pull on the lever. 

But the LAWCO Portable Power Pipe Threader 
solved this problem in a jiffy. Even with a 22-year 
old die, threading the 4-inch pipe took only 4% 
minutes. The manual method would have taken 
nearly an hour. 

Operation of the LAWCO Junior is extremely 
simple and safe. After connecting to a 110-volt 
A.C. or D.C. circuit, this 20-pound portable pipe 
threader employs a % horsepower electric motor 
that drives the threader die. The tool has a 
toggle switch to provide reversible power. 

You can use this labor-saving unit for operating 
a winch, a wire puller, an auger for underground 
tunneling, for boring post holes, driving nuts and 
bolts, and opening valves. Write us for further 
details, or ask our salesman to call. 


VELOCITY POWER TOOL COMPANY 
201 North Braddock Avenue, Pittsburgh 8, Pennsylvania 
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(Continued from page 190) 
and a 100,000 square foot plant in suburban St. 
Louis. 

W. G. Frank, American Air Filter president, 
said: “The acquisition of Kennard will enlarge 
our line of products, diversify and improve our 
market penetration and increase our field sales 
coverage.” 


Southern California Heating-Cooling 
Assn. Opens New Office in Los Angeles 

Los ANGELES—A new office has been opened 
here by the Institute of Heating and Air Con- 
ditioning Industries of Southern California. 
R. M. Snow, the Institute’s managing director, 
explained that larger quarters were needed “to 
better handle the considerably expanded pro- 
gram planned for the coming months.” 

The Institute is an association of manufac- 
turers, distributors and contractor-dealers of 
heating and air conditioning systems dedicated 
to the improvement of industry standards and 
the education of the public to the importance of 
adequate indoor comfort systems. 

The address of the new office is 1254 W. Man- 
chester Ave. 


Built-in Models Total 10 Percent 
of All Gas Ranges Shipped in 1957 


New York Ciry—Built-in gas ranges ac- 
counted for nearly 10 percent of all models 
shipped by manufacturers in 1957. The corre- 
sponding 1956 figure was 7.5 percent. 

According to the Gas Appliance Manufacturers 
Assn., the year’s total for both free-standing and 
built-in ranges was 1,970,900, down 9.4 percent 
from the 1956 figure of 2,176,200. The total for 


(Please turn to page 194) 
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“Don't worry, sonny. We'll have it 
back by Saturday.” 


OW Member of the LEE Famit 


LOW PRESSURE COMPRESSION VALVE 


Stop and Stop & Waste Valves for modern homes. All 
cast brass. Each valve is “finished” for fine appearance and 
each is tested with 100 pounds of air pressure under water 
before it is worthy of the LEE name. 


"What So Proudly 
We Hail!" 


® As with every LEE product, quality has been 
built into this new line that proudly upholds the 
reputation of ‘LEE’. Each is “avtographed” with 
the name cast in the brass 


Little Things that make these 
Valves Different and Distinctive! 


The washer screw 
is made of stainless 
steel. This insures 
greater resistance terioration., Proof 
to rust. Proof that 
every LEE valve is 

sincereLEE built down to the 


that every LEE 

valve is sincere- 

LEE built down 

to the smallese 
smallest washer screw washer. 


OVER 5000 CAST BRASS FITTINGS AND VALVES. For 
quicker service, reserve factory stocks of LEE cast solder 
fittings, cast drainage fittings, flared tube fittings, screwed 
and flanged fittings and valves carried in New York, Bos- 
ton, Los Angeles, Philadelphia and Anniston 


See ovr New 48 page catalog in the 1958 DOMESTIC EN- 
GINEERING CATALOG DIRECTORY, Section 8. Or write us 
direct for Catalog 58. 





The washer is made of Buna- 
N. This insures greater resist- 
ance to oil, chemicals, high 
temperatures and ordinary de- 


LEE BROTHERS FOUNDRY CO., Inc. 


P. O. BOX 231 “ 


Jo, LEE... The lEEdera for Ouer FO Years 


ANNISTON, ALABAMA 
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JAMECO _ 


fyeeeatanding panges waa LYS, 700, dawn 11.7 
peroeent foam the 2.012.100 peearded a yea) 
earlier, The 194,000 gas builteina ahipped pepe 

Ald sented a 1) peroent gain aver the 144,100 in 

tad 

YOUR NEEDS In Deeember, manufacturers ahipped 129,900 

fieeeatanding Pangea, or 14 pereent fewer than 

r the 125,100 for the same month in TG, Roy 

<ot on 8° bullteine the eorpespanding totals were 14,400 

cc and 13,600, a 7.4 pereent gain The eombined 

ao: eno” total in Deeember was 198,100, down .4 percent 
y* 4 from 198.700 peeorded for Deeember, 10546 


(Ceantinued fram page 19) 


Credit Assn. Formed in Delaware to 
Further Better Wholesaler Practices 

Witmincton, Det.—A new industry group 
the Delaware Wholesale Plumbing and Heating 
Credit Assn.—was formed here recently 

Comprised of leading p-h wholesalers in the 
Wilmington area, the association is dedicated to 
“maintaining high industry standards in its lo- 
cality and to the furthering of better business 
practices.” 

Member companies of the new association are: 
Bell’s Supply Co., Central Plumbing Supply Co.., 
Delaware Plumbing Supply Co., Diamond 
Plumbing Supply Co., Greenberg Supply Co., 
Hajoca Corp., Kennett Plumbing Supply Co., 
Kirk Plumbing and Heating Supply Co., Penns- 
grove Plumbing and Heating Supply Co., C. J 
Rainear and Co., Speakman Co., Wilco Plumbing 
and Heating Co. and Wilmington Plumbing 
Supply Co. 


200 Attend Typhoon Heat Pump School, 
Get Preview of Firm's 1958 Line 


Sr. Perersspurc Beacw, FLta.—Two hundred 
contractors, sales representatives and utility ex- 
ecutives attended the Typhoon Heat Pump Co.’s 
sixth annual heat pump school, which was held 
here recently. 

Typhoon, a division of the Hupp Corp., pre- 
sented its 1958 line of products at the four-day 
sessions. Included in the company’s line are 
heat pumps of four types—air-to-air, water-to- 
air, water-to-water and air-to-water—and wa- 
ter chillers in sizes from two to 50 tons. 


AL 
1% or 1" 


Ellicott Fabricators, Inc., Is the New 
Name of Novelty Steam Boiler Works 


Ba.LTIMOoRE—Novelty Steam Boiler Works, Inc., 
has changed its name to Ellicott Fabricators, Inc. 
The company has specialized in the production 
of pressure vessels and special metal fabrications 
for more than 50 years, it was announced by C. 
E. Ellicott, Jr., chairman of the board. It became 
ameretag ny ING affiliated with Ellicott Machine Corp. in 1953. 
JAM AICA _ INC | The change was made “in order that the new 
: corporate name would be more appropriate and 

(Please turn to page 196) 
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~ WELL-MADE TANK SPUDS 
WONT WORK 


00SE LIER! 


‘ 
THEY'RE THE BEST PROTEC. 
TION YOU CAN GET AGAINST 
LEAKERS 


WELL-MADE HEAD 
SPUDS ARE EM 
BOSSED IN THE 
HEAD DURING 
FABRICATION 


WELL-MADE 
SHELL SPUDS ARE 
FORMED to the 
tank's contour and 
completely submerged 
arc welded 


WELL-MADE 
SPUDS ARE 


NOT inserted clinch 
type 


NOT hand tacked 


NOT dependent on coat- 
ing for a tight seal. 





Compare these 


WELL-MADE EXCLUSIVES 


® RIGID WELD SHELL SPUDS—Won't work loose. 
© EXTRUDED HEAD SPUDS—Protect against leakers. 


® HEAD & BOTTOM OFFSET — Inserted under pressure, 
locked in, submerged arc welded. 
PRESSURE GAUGE TAPPING—for casy—speedy—inexpen- 
sive hook-up. 


MID-POINT AIR VOLUME CONTROL TAPPING—for more 
water—fewer pump starts. 


1Y%” REINFORCED SAFETY BAND — Protection against 
corrosion. 

“HI-SPEC’’ GALVANIZED INSIDE & OUTSIDE—Insures max- 
imum zinc thickness. 

MANUFACTURED IN UNIVERSAL SERIES— Adaptable for 
all installations. 

UNCONDITIONALLY GUARANTEED 





ALWAYS LOOK FOR THE 
WELL-MADE SAFETY BAND 


See your dealer or write 


etal Coating Corporation 


1215 West 37th Street Chicago 9, Illinois 
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You offer More Value with 


POLAR WARE’S 
NEW stainless steel 


alia capacdy 


30 inch a single bowl sink 


In Polar’s new single bowl sink you can emphasize 
the three plus factors you need to sell successfully in 
today’s highly competitive market. 


Here “ glamaur — apparent on sight, and enduring always, 


because new Polar equipment provides a permanent high 
luster finish second to none. 


Here “ functianaliam — a single 30-inch bowl that provides 


far more cubic inch capacity than a 32-inch double bowl 
sink — makes it easier, more efficient to work in when 
combined with a dishwasher. And a 30-inch sink means 
that two extra inches of valuable counter space are gained 
over a 32-inch sink, 


Hee “ value — because this sink is deep drawn 


in one solid piece of heavy gauge nickel-bearing stain- 
less steel to make it seamless and rugged to the point 
of indestructibility. 


To all of these add Hudee sink frames for easy in- 
stallation and a price that takes no account of these 
| advantages. Check it out with the men who call on 
| you. You'll find the best houses carry Polar Ware. 


Polar Ware Company 


*4900 LAKE SHORE ROAD, SHEBOYGAN, WIS. 
Merchandise Mart Chicago 54, Room 1455 

*415 Lexington Ave *800 Santa Fe Ave 

New York 17, N. Y Los Angeles, Calif 


Offices in Other Principal Cities “Designates office and warehouse 








An Air Valve 
with built-in 
protection against 
call backs 
TACO-VENT 


Spare yourself the expense of non-profit 
call backs for an air-bound system. Taco- 
Vents cost so little you can easily afford 
them for every job — and here’s why they’‘re 
so good: if the fibres swell excessively and 
make the valve inoperative, simply back 
off the knurled knob for extra space. Then 
the valve immediately starts its automatic 
venting again. It’s so simple the homeowner 
can do it. 


For full information on this amazing new 
low-cost air valve write today for Technical 


Data Sheet TDS9. 


Taco 


HEATERS, INCORPORATED 
1160 CRANSTON ST., CRANSTONS, R. I. 
Corporate Office: 342 Madison Avenue, New 
York 17, New York. tn Canada: Taco Heaters of 
Canada, Ltd., 4 Gilead Place, Toronto 2 


ie Serving the Hydronic Industry Since 1920 


~~ 


E race a TI. 
ae scoor j N) uJ 


Air-Scoop « Flochek ¢ Tempering Valve « Circulator 








News 





(Continued from page 194) 


descriptive of the parent company’s expanding 
scope of operations.” 

The newly renamed subsidiary will continue 
to produce hot water generators, storage tanks, 
air and vacuum receivers, heat transfer equip- 
ment and metal fabrications for a wide range 
of industrial applications. 


Sump Pump Makers Set Engineering 
Standards, Offer Performance Seal 

WasuincTton, D. C.—The Sump Pump Manu- 
facturers Assn. has announced the publication 
of its new engineering standards for sump 
pumps. 

In announcing the new standards, Harold 
Howe, the association’s managing director, said, 
“We expect, by establishing common definitions 
and other standards, to be able to minimize mis- 
understandings and to assist purchasers in or- 
dering equipment suitable for their needs.” 

The standards are entirely voluntary and are 
not meant to be discriminatory or restrictive to 
any individual manufacturer. Arnold Lindeman, 
chairman of the association’s engineering com- 
mittee that developed the standards, said: 

“It is important to note that the SPMA stand- 


‘ards as now published are the beginning of a 


code that could eventually be accepted as stand- 
ard by municipal and state governments and 
that would be used by engineers and others in 
their specifications.” 


w The association has also announced its “seal of 
certified performance.” Three-color “SPMA 
Approved” labels are available to manufacturers 
desiring to participate in the program. 

The labels may be purchased from the asso- 
ciation upon proper certification of the specific 
models or types that meet the new standards. 
The label will be registered under the Federal 
Trade Mark Act, and participants in the pro- 
gram will be able to secure permission from the 
association to reproduce the label in their ad- 
vertising or other promotional material. 


Industrial Combustion, Inc., Acquires 
Burner Division of Cleaver-Brooks 


MiLtwavuKEE—Industrial Combustion, Inc., a 
newly formed manufacturer of commercial and 
industrial oil and gas burners, has acquired 
facilities of the former burner division of the 
Cleaver-Brooks Co. of this city. 

The company is currently constructing a new 
plant with engineering laboratories in Monroe, 
Wis., which is scheduled for occupancy this 
month. The firm’s executive offices will be 
located at 4507 N. Oakland Ave. in Milwaukee. 

Industrial Combustion has acquired all pat- 
ents, machinery, tools, jigs, patterns and in- 
ventory from Cleaver-Brooks and will supply 
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all replacement parts for existing burner equip- 
ment. 

J. Verne Resek, formerly manager of Cleaver- 
Brooks’ burner division, is president of the new NEW FROM TACO 
company. (Resek is also president of the Oil 
Heat Institute of America.) low cost 


Other officers of the new company are: How- sweat connected 
ard McCoy, vice president in charge of engi- 


neering; Robert Harland, secretary; and Wil- Tempering Vaive 
liam DeMuth, sales manager. 


Kenco Holds Open House in New Plant, 
Demonstrates Sump Pumps in Operation 

Lorain, O.—Northern Ohio plumbing contrac- 
tors and wholesalers recently attended an open 
house at the new $65,000 plant of the Kenco 
Pump Division of The American Crucible Prod- 
ucts Co. 

On display at the open house were the firm’s 
newly completed pump assembly lines in action 
and four different submersible pumps operating 
in actual sump installations. 

Paul Pheiffer, division manager, said Kenco 
plans to increase production this year to meet 
increased homeowner demand. 





Belgium and Canada Added to List of 

Foreign Countries With Rheem Plants 
New York Citry—Rheem Manufacturing Co. 

has completed arrangements for making and 

selling Rheem products in Belgium and Canada. 

A. Lightfoot Walker, Rheem president, said the 

new agreements bring the number of plants 

(Please turn to page 198) 





| Installing the new 507 and 508 
= | “Taco Tempering Valves is the way 
to make your jobs the best in your 

PIPES area... the way to make 
ae friends, keep customers. 
2 ' Containing the same ingenious 

‘ ‘ thermostatic element, field-tested 

for nearly 20 years, these new 
valves are available with concealed 
or external adjustments, and ore 
priced so low you can afford 

them for every job. 

Write today for Technical 

Data Sheet TDS6-1. 


Taco 


HEATERS, INCORPORATED 
1160 CRANSTON ST., CRANSTONS,R. |. 


Corporate Office: 342 Madison Avenue, New 
York 17, New York. in Canada: Taco Heaters of 
Canada, Litd., 4 Gilead Place, Toronto 2 


Serving the Hydronic industry Since 1920 i= 
» g S 
he’ TT) Be = oi acy F 
LJ | | ‘\ ¢ % 
Zo wf — 7 


“Your husband wants a reducer? Why don’t Circulator * Venturi * Flochek * MP Pump 
you try serving him less fattening foods?” 
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making Rheem products abroad to 18. 

The new international agreements call for 
manufacture and sale in Canada of Rheem auto- 
matic storage water heaters and manufacture 
and sale in Belgium of Rheem water heaters and 
inner-protective coatings for steel drums. 

In the new Canadian venture, Rheem products 
will be made and sold under an agreement be- 
tween Rheem-International, Ltd., a new sub- 
sidiary sales agency in Toronto, Ont., and 
Rheem-Canada, Ltd., manufacturing affiliate in 
Hamilton, Ont. Production of water heaters is 
expected to begin early this summer. 

The Belgian agreement licenses Travail Me- 
canique de la Tole, Brussels metal fabricating 
firm, to make and sell the Rheem products. It 
extends the market for these products in Bel- 
gium, the Belgian Congo, The Netherlands and 
Luxembourg. 


Line Material Will Distribute 
Anesite's Plastic Pipe, Fittings 

Cuicaco—Anesite Co., manufacturer of plastic 
pipe and fittings, has selected Line Material In- 
dustries, Milwaukee, to be the national dis- 
tributor of the firm’s product line. 

The Milwaukee firm will handle Anesite’s 
flexible and rigid pipe in standard sizes from % 
inch to 4 inches for applications in the plumbing 
industry and other fields. The new line will 
FOR THE FINEST BATHTUB PROTECTION complement the bituminized fiber products 

manufactured by Line Material. 
TEST] deluxe cover— thick Anesite president W. L. Hess said that Line 
corrugated with water repellent Material was selected “because of its knowledge 
top liner. Custom made to fit. ; P ; 
of the plumbing industry and its broad sales 
GUM-A-TUB-low cost Kraft liner Pe , , 
(3) piece preshaped. Wet to apply, coverage.” R. G. Wheaton, president of Line 
COATATUB-Liquid viny! plastic coat Material, expressed satisfaction at his company’s 
applied with brush, dries to strong selection and appointed W. M. Bloom as sales 


flexible film, peels off. ‘ ‘ 
p and promotion manager for Anesite products. 
Note: one gal. can covers 4-5 tubs. 





for preventing damage ofter installation 


Ask about our porcelain enome! repair ond touchup 
kit ...for permanent none 9 above onal vA water line M-H Reports That Its ‘Warm Hearted 
If not available at your wholesaler, write Dept. E3 House Promotion Is Going Over Big 


71 Ludlow St., New York 2, N. Y. MINNEAPOLIS—‘“Project Warm Heated House,” 
the home heating modernization promotion 
launched last November by Minneapolis- 
Honeywell, has met with warm hearted response 
from the home heating industry, Domestic En- 
GINEERING was told recently by the regulator 
manufacturer. (For a complete description of 
the promotion, see DE, Jan., pages 104-105.) 

More than 10,000 dealers, 60 manufacturers, 
200 wholesalers and several trade associations 
are actively participating in the campaign, the 


Stainless Steel 11 43 | company said. The campaign is aimed at the 


more than 20 million American homeowners 

° with heating systems more than 10 years old. 
for fashion As indication of how the promotion literally 
“caught fire,’ Honeywell reported that the 10,- 


fo fe Ves / 000 copies of an announcement broadside that 
e 


the firm set aside for use by original equipment 
(Please turn to page 201) 
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WEATHER LIKE WESTERN WIRE protects the Plumber 


THIS HAS 
NO EFFECT 
ON ... 


», VOGEL 25> SAFE-T- EDGE 


NO. 4 | perforated hanger bar 
| SPEEDS THE JOB—SAVES HANDS! 


Another improved Western Wire 
product—at no increase in cost! All Gee 
sharp edges removed from SAFE-T- 
EDGE. Work flows faster! Modern 
packaging reduces “handling” time 
for everyone! Speeds inventory! 


ie Order SAFE-T-EDGE from Western 
FROST-PROOF ee Wire Products Company! 


SEAT-ACTION Works PACKAGES 
Pull from box 
WATER Perfectly OTHER IMPROVED mga 
“ay | PLUMBING PRODUCTS 50’ ond 100’ colts 


¢ L eo hy & T WIRE PIPE HOOKS—Standard Plain or galvanized. 


and Thrift. Plain and Coppered. No. 5/0—%/,x24 GAUGE 
FLATTENED LAG SCREWS with bolts. No. 0000—%/,x22 GAUGE 
HANDY ANDY VISE STANDS No. 000—%/,x20 GAUGE 
COTTER PINS—All sizes. No. 00—%/,x18 GAUGE 
Larger Sizes up to 14%4"x12 gauge 


MANUFACTURED BY fa | SEND FOR CATALOG #431 —_Aany Length Strip or Coil_ 
JOSEPH A. VOGEL COMPANY | *““ CD BA Aa ee 


PRODUCTS COMPANY 
ST Louis 4. MISSOURI! 


NO SHARP EDGES 


SEND FOR CIRCULAR V-107 














WILMINGTON, DELAWARE 

















NO-S0L* 
TOILET FLOAT | 


Riveted Spud Attachment - Gasket Securely 
Seamed Between Halves Assures Dependable Service 


Avize & Reichert Co. has been 
manufacturing top quality toilet yf % 
floats exclusively for over 49 if 5 , ; 
years. The special spud attachment OAKUM and 
provides against turning and leaking 


and at the same time reinforces the | TWISTED JUTE 


surrounding float area. Every float 


— and inspected before ship- ‘ PACKING 


QUALITY WITH ECONOMY O 
SPECIAL FLOATS 


4” 5” We also manufacture brass and | 
TYPE “4” copper floats for various open 
, E tank applications: carburetor, 
Toilet Fleat humidifier, sump pump, and 
others. 
*Trade mork registered 


MANUFACTURERS > GY z SINCE 1829 
THE AYLING & REICHERT CO. 1 cy saa 
SPE ZANE eel ke A PR AIteh = ss THE THOMAS JACKSON & SON CO., READING, PA. 
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At a Price! 


PENN 


BOILERS 
Oil and Gas Fired 


AIR-RAD 


Hydronic Hectting-Cooling 
Unit... Pioneered and 
Developed by PENN 


OIL BURNERS 


Residential and Commercial 


See Your Wholesaler or 
Write Direct For 
Sales Literature 


PENN 


BOILER AND BURNER 


MANUFACTURING CORP. 


Lancaster, Pennsylvania 





FOR 


OVER 60 


YEARS 


WeGbbof 


QUALITY - 


CAST IRON 
MALLEABLE 
DRAINAGE 


DETROIT BRASS & MALLEABLE CO. 


2968 SEVENTH ST. WYANDOTTE, MICH. 


SERVICE 


FITTINGS 
FITTINGS 
FITTINGS 





PLUMBING AND 
HEATING 
WHOLESALERS 


tim~wce thes tiey 
ot” 
. ese ss 


Published in 

Two Editions 

the MASTER and 
SUPPLEMENT Copy 


QUICK AND 
EASY WAY! 





Here are two beautifully bound, loose-leaf price data books 
for the Plumbing and Heating Wholesaler. Fully illustrated. 
24 sections of vital information. The MASTER COPY keeps 
you up-to-date on market changes, etc. Size 842” x 11” x 14”. 
The SUPPLEMENT COPY is designed for wholesalers or jobbers 
who find it necessary to have a tailored price set-up to meet 
their own individual needs. Adaptable as a price service book 
to the customer. Size: 84% x 11 x 1% or 2% inches. Published 
by the publishers of the Bradford Price Book. 


The Write for Full Information Today 


\.Mac EWAN MARKET MANUAL” 
QUINCY 69, MASSACHUSETTS 











DETROIT’ ot opti 
WOLVER| N cE 


Overlooking Grand Circus Park in the 
heart of the downtown theater and 
shopping district. 


500 modern, comfortable rooms—all 
with tub and shower, radio. T-V avail- 
able. Home of the air-conditioned 
“Tropics”, Michigan’s most unusual 
night spot —- unique “Rainfall Bar” 
Excellent Coffee Shop. Moderate 
Rates. Adequate Parking. 


CHILDREN 
under fourteen FREE 





In the heart of downtown 
ELIZABETH 
Block East of Woodward 


DETROIT 


Michigan 








DomEsTIc ENGINEERING, Marcu 1958 





News 





(Continued from page 198) 
manufacturers quickly proved inadequate. After 
several rush printing orders, manufacturers 
have sent out 50,000 broadsides to their field 
sales personnel, distributors and dealers. 

Manufacturers and distributors have given 
their support to the campaign by sending out 
personal letters (signed by their top executives) 
to all their customers urging 100 percent co- 
operation. Honeywell also reported that these 
manufacturers and distributors have devoted 


: lished pipe ! 
liberal space to publicizing the campaign in po is e€ pipe - 


their dealer publications and they have in- 


structed members of their field sales forces to ees handle if with a 


personally contact all accounts to enlist support 


for the promotional campaign. 
In several instances, “Project Warm Heated lap rene 
House” was tied in with already-scheduled ad- | 


vertising campaigns of manufacturers and dis- Here’s the best safeguard against damaging polished 
tributors. 


and plated pipe. 
Dealer Development Will Be the Big An extra sturdy woven strap provides soft contact. Its 
Thing in Airtemp's 1958 Program scientifically curved nose prevents crushing. Its handle 
1 Kip can’t break. And it is simple to use, quick to adjust. 
Dayton, O.—Special emphasis will be placed 


this year on Airtemp’s newly-inaugurated deal- | For complete information ask for Bulletin D-54 
er development program which was launched 


last N ber. 
“I. F. Knoff, vice president in charge of sales, | LOWELL WRENCH Lol oF 


told DE: “The immediate aim of our new dealer | WORCESTER 8, MASS 
development program is to help retail accounts— 
through special assistance, more effective train- 
ing and counseling—to realize their full business 
and profit potential. Our long-range objective 
is to broaden and intensify Airtemp’s market 
coverage. 
“The continued growth of the nation and of and COMPRESSION 
the air conditioning market makes it imperative 
that retail channels be progressively enlarged to | TYPE FITTINGS \MMEeDiatt 
(Please turn to page 202) at DELIVER" 
DOWN TO EARTH 


PRICES White for 








PRODUCTS CORP. 


PLANO, TEXAS 

















“You know, Ed’s new sales psychology of playing 
hard to get might work at that.” 
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(Continued from page 201) 
handle an ever-increasing volume of business. 
The development of more growth-minded, more 
efficient, more financially successful dealerships 
will produce the expanded retail distribution re- 
quired to insure the future stability and progress 
of the air conditioning industry.” 

A complete new dealer development staff has 
been formed to meet the task. Managers of deal- 
er development were named for each of the com- 
pany’s major product lines and dealer develop- 
ment posts were established in all of the com- 
pany’s national sales territories. 

Working hand-in-hand with distributors, Air- 
temp will provide assistance from its field or- 
ganization in qualifying and franchising dealer 
accounts and will participate in the execution 
of distributor-sponsored training programs. 


[ULATED i wal 
in your HOT WATER GENERATOR 


TANKS 
SMOKESTACKS 
PIPING 

WATER HEATERS 
BREECHING 
PLATE WORK 
BOILERS 


Here is a Hot Water Generator that will give you 
the maximum in efficiency! More hot water at less 
Operating cost. Quality of constructions is your 
assurance of the maximum operating efficiency 
from your FINNIGAN equipment. Adaptable to 
any type operation—built to your specification in 
capacities from 66 to 5,000 gallons, FINNIGAN 
Hot Water Generators are made from the finest 
material and contain copper removable-coil heat- _ P 
ing element. They are equipped with large size tap- = Dealer personnel will have the opportunity to 
pings which can be bushed to fit any job. ‘ i . : 
attend air conditioning schools, a new Airtemp 


Call, wire or write today for fur- training activity, at the Chrysler Corp. training 


NY ther information . . . there is no 
/ 7 obligation. 





581 S.W. 47th ST., MIAMI, FLA. 

P.O. BOX 6025, HOUSTON 6, TEXAS 
4431 MAPLE AVE., DALLAS 9, TEXAS 
P.O. BOX 2527, JACKSONVILLE, FLA. 
4108 C. ST., LITTLE ROCK, ARK. 


3714 14th ST., WASHINGTON, D.C. 4054 THALIA AVE., NEW ORLEANS, LA. 


230 North Torrence St., Charlotte,N.C. 41 E. 42nd ST., NEW YORK 17, N. Y. 
HERE’S BEAUTY, QUALITY, PRICE to really 


AZ ES ACTION 


For profit, recommend molded or Mother of 
Pearl pyraline ALON seats—guaranteed for 
years of service. Won't peel, crack, fade 
Finished with heavy brass, chrome plated 
hinges. Choice of many colors that 
stimulate impulse sales. Display 

stands and many advertising aids 
available from jobber. WRITE 
TO-DAY FOR CATALOG. 





Red + Persian Brown 
French Grey » Orchid » Rose 


© rites reah : Mae so TOILET SEATS 
nar-anara-757 Alon Manufacturing Co., 1123-31 Hamilton St, Phila. 23, Pa. 


.. . Get Ready 





> Stainless Steel 


Sinks 


for fashion 
... forever! 








centers being built around the country. Of the 
18 centers proposed, six (in Rye, N. Y.; Newark, 
N. J.; Atlanta, Ga.; Chicago; Detroit, and Ana- 
heim, Calif.) are scheduled to be in operation 
this year. 

These centers will offer a 10-day air condition- 
ing course covering application engineering, 
service maintenance, selling techniques and 
business management. Two and a half days will 
be devoted to each subject and dealers can elect 
to take one or all of the four. 


Sterling Faucet Initiates Program of 
Code Numbers for Faster Service 

Morcantown, W. Va.—IBM code numbers 
have been assigned to every item in Sterling 
Faucet Co.’s product line to expedite the ac- 
knowledgment of orders, deliveries and the 
mailing of invoices. 

Company vice president J. H. Benson stated 
that the firm’s conversion to a code numbering 
system for automation of orders “is believed to 
be a ‘first’ in the plumbing brass goods field.” 

“With this new system in operation,” Benson 
continued, “we have a firm base upon which to 
build for the future. Our new equipment does 
in minutes many operations formerly requiring 
hours.” 

The company has published new catalogs and 
price sheets carrying the IBM code numbers for 
ordering and listing the old code numbers for 
reference. 


Dresser Manufacturing Division Organizes 
Product Engineering Department 


BrapForD, Pa.—Dresser Manufacturing Divi- 
sion has organized its product engineering de- 
(Please turn to page 205) 
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"" LEAKPROOF 


WIOINTS 


HERCULES 
PIPE JOINT COMPOUND 


APPROVED FOR NATURAL GAS and 
steam, water, air, ammonia, 
etc. ... Applicator in every 1 
Ib. can. Send for free sample. 


HERCULES 
OIL LINE CEMENT 


APPROVED FOR L-P GAS and all types 
of domestic and commercial oil 
installations. Brush in every 1 Ib. 
can. Send for free sample. 


7) HERCULES PRODUCTS ARE GUARANTEED 


HERCULES CHEMICAL CO., Inc. 


416 Broadway, New York 13, N. Y 





YOUR BEST BUY 
IN A FULL-SIZE 
36” SUMP PUMP 


Here are the quality features of 
the Triangle 90-IF brass-fitted 
cast-iron sump pump you can sell 
with confidence at its low price: 


GE % hp motor, drip-proof top 
Colectric silver contact switch 
Stainless-steel sleeved shaft 
Finest 5” copper float 
Bronze-bearing surfaces 
Non-clogging bronze impeller 
Backed by 32-year experience 





See your wholesaler or write for 
further details and prices. 


- 
| 
| 
| 
! 
! 
l 
| 
| 
! 
| 
! 
| 
l 
| 
| 
! 
! 
! 
| 
! 
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TRIANGLED 


MANUFACTURING CO. 
29B1 EAST LAFAYETTE, DETROIT 7 
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Cat on customer acceptance—there 
are millions of Square D 9013 FSG pressure 
switches now in use! 
®Use this free, eye-catching counter display. 
It goes to work like another “counter man” to 
build your replacement business. 


Write for Bulletin 550, Square D Company, 
4041 North Richards St., Milwaukee 12, Wis. 


SQUARE J) COMPANY 








MID -STATES 


Famous for 25 Years of Research and 
Experience in Toilet Seat Manufacture 


MODEL 901 FOR REGULAR BOWL 
MODEL 913 FOR ELONGATED BOWL 


... depend on Mid-States Series 900 
for Lifetime Customer Satisfaction! 


Lustrous ebony finished hard rubber, nothing to crack, 
peel, split, stain or wear out 


Satin-smooth contours and edges simplify cleaning, as- 
sure sanitation. 


Rubber covered no-check hinges with solid brass posts— 
oll exposed surfaces matching hard rubber. 


Flat bottom seat, solid hard rubber throughout. All 
surfaces have high-gloss finish. 


Low cost, due to modern mass-production methods and 
economies. 


Companion to EVERNU - finest seat made 


Write for Information on Complete Line 
Today! 


Mad. States Rubber Products, Inc. 


1230 RACE STREET PRINCETON, INDIANA 








ge You'll Do Your Customers a Favor When You Specify 
Sovtn Flees Space and Install a Ewing AUTOMATIC VERTICAL 


Hot Water BOILER 


For Commercial and Industrial Installations 
Provides Abundant 180 Degree Hot Water 


Ideal for:—Laundries, motels, eating establishments, industrial plants 


Ewing boilers are in use coast to coast... THREE SIZES: 190,000—315,000 and 520,000 
anywhere a constant supply of low-cost hot BTU input. Recovery capacities up to 480 gal- 
water is needed. Compact, absolutely SAFE and lons per hour at 100 degrees temperature rise. 
amazingly efficient and economical to operate. Storage capacity 50 to 145 gallons. Inside sur- 
Vertical models require very little floor space. faces sandblasted then coated with special zinc 
Quick and easy to install. Users praise Ewing preparation and baked at 500 degrees F to 
boilers! Ewing has been a leader since 1924. assure long life and clear, clean water. Heavy- 
duty magnesium rod. 


Constructed in accordance with the requirements of the A.S.M.E. Boiler and Pressure 
Code. Each boiler is registered with National Board of Boiler and Pressure Inspectors. 





° ° Excellent territories open. Write Ewing for details, prices 
Distributors! and specification sheets. Liberal profits for you! 











MANUFACTURING CO. 
2545 NW 10 P. O. BOX 875 
OKLAHOMA CITY, OKLA. 


WITH THE GREATEST Get Quiet Operation 
C?2erlers SELLING FEATURES OF 


IN YEARS! 


was tue most)" “FA8S' == BASEBOARD HEATING SYSTEMS 


COMPLETE LINE chandise will be enhanced when you Ps WITH 
OF GAS HEATERS 8S GAS 


display and sell PEERLESS GAS 
for every need! FIRED CONSOLES because Peer- 


less are gas heating specialists with r 
over 70 years experience and a _s ~ 
record for leading the field in smart r < 
designs, greater heating efficiency — T W | N S 
The 
RADIANT FRONT 


and maximum dollar value. 
GAS | Fr FLEX-O-RISERS 
CONSOLE = Fr AND 














FLEX-O-JOINTS 


Only Peerless has exclusive Direc- 
tional Louvres that provide best 
circulation and keep walls clean. | * x eliminate noises caused by 
This is only one of the many desir- 

able features that sell Peerless . . . th ] . ! 
and keep it sold. A full range of erma expansion: 
sizes . . . 15 models in all . . . from 
the 14,000 B.T.U. “Mighty Midget” 
to the 65,000 “LowBoy.” 





The 
PLAIN FRONT 
GAS 

CONSOLE FOR FULL INFORMATION 
WRITE FOR FORMS NO. 310 and 350 


Quii| moons || ER, BERNSTROM, INC. 


1, kentucky,  S¢¢ your Distributor or write us —— Hartford Ave. Providence 9, R. - 
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(Continued from page 202) 
partment as part of its recent expansion pro- 
gram. (The Division is one of the Dresser In- 
dustries, Inc.) 

John Dunton and Howard Hoke have been 
appointed engineering managers in charge of 
pipe joining products and service fittings, and 
pipe repair products, respectively. They will 
initiate, develop and operate a program for new 
product design and improvement of existing 
products. Thomas O’Hargan has been named 
customer service engineer and will be respon- 
sible for investigating and evaluating customers’ 
requests for regular product adaptations. 

The company plans to have 11 such product 
management groups under engineering man- 
agers soon. END 


New Pipe Finder, Leak Detector 
(Continued from page 109) 

leak compared with about an hour by some 

former methods. 

The new Fisher pipe finder features elec- 
tronic techniques that permit greater depth 
penetration than with the firm’s previous 
models. The transistors provide approxi- 
mately 1500 hours of continuous operation 
at a cost of less than one cent per day for 
the battery. 

Other features include simplified opera- 
tion procedure, built-in battery tester, power 
selection control and a detachable carrying 
belt. The unit weighs 12 pounds and is 
shipped complete with battery, ready to op- 
erate. 

For additional information on all “job 
short cuts,” write the Technical Editor, 1801 
Prairie Ave., Chicago 16. END 


High Temperature Water 


(Continued from page 97) 
by the use of a concentrated reflector. 

How to supplement the heat-producing ca- 
pacity of air-type heat pumps by the use of a 
low-cost flat plate solar collector was reported. 

The convention heard with a great deal of 
interest a report on the first year’s operation of 
a solar-heated office building—believed to be 
the first in the world. The 4,300 square foot 
building, located in Albuquerque, N.M., has flat 
solar collector planes facing south, inclined 
30 degrees from the vertical with a pane 
cover of double-strength glass and a collector 
area of 750 square feet. 

The collector plates are flat aluminum, paint- 
ed with heat-absorbing black paint, with %- 
inch copper tubes, through which water passes, 

(Please turn to page 206) 
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EAL 


Stainless Steel Sinks 


OME RYTON 
.. forever! 








Smoothly Bends Any Pipe or Tubing 
34” to 1%" O.D... 


e Just a twist of 
the wrist assures 
perfect, even bends 
—right angle, any 
angle, U and off- 
set. Save enough 
on ONE job to 
pay for your See your sup 
HANDY TUBE or” wane Sor 
BENDER. — 


HOLSCLAW BROS., INC. 


436 N. WILLOW ROAD @ EVANSVILLE, INDIANA 





TESTING DEVICES 
GUARANTEE 
LEAK PROOF DRAINAGE LINES 


Test your drainage lines the quick and 
simple MUTUAL way, with these proven 
devices. Guarantee every job leak-proof. 
Write for details on the complete line of 
MUTUAL TESTING DEVICES. 


—_ 


Ratchet Test Plug wrench 


MUTUAL MANUFACTURING CO. 


Ratchet Test Pius 45-16 162nd St Flushing 58, N.Y. 








NEW! 
VAN 


Get ready 


Stainless 





solve them 


SAFELY 
with ONE 


3T UNIT 


Anyone... with any experi- 
ence at all in water treating 
equipment . . . will tell you 
most softeners will filter and 
remove iron for a while... 
but not as a steady diet... 
day after day, year after year. 
But DIAMOND NOW 
BUILDS AND GUARAN- 
TEES AN AUTOMATIC — 
to do just that: Filter sus- 
pended matter; Remove Iron 
Rust and Iron in solution; 
and Soften Water. Tried and 
proved rugged softening ma- 
terial — exclusively designed 
motorized valve. 

Fully guaranteed. 

Four sizes, eight capacities— 

COMPLETELY 
AUTOMATIC 


For complete information, 
Write... 


ifeoscnsesosty 











with the famous 
RUBBER POPPET 


Silicone Treated 
Can't Leak or Stick 


STRATAFLO PRODUCTS, 
Fort Wayne, 


INC. | 


Indiana 


Ask for 
Bulletin 
703 


Order From 
Your Jobber 


(Continued from page 205) 
to remove the collected solar heat, on the back 
side. 

Solar heat for use at night and during cloudy 
weather is stored in a 6,000-gallon insulated 
water storage tank. A 744-ton water chiller is 
used as a heat pump in winter and for cooling 
in summer. The cooling tower for the summer 
is an evaporative water cooler. 

The distribution system in the building con- 
sists of conventional panel heating. 

For the heating season, direct solar heating 
supplied 62.7 percent of the total heating re- 
quirements. 


a The first year’s operation indicated, the speak- 
er said in summary, that while the use of the 
collector effected a 53 percent saving in fuel 
cost, this saving did not sufficiently obviate the 
cost of the original installation as to make it 
economical, a condition that is “expected to 
change as present fuel supplies are used up.” 

Other subjects discussed by the engineers and 
of interest to contractors included: 

—Air-borne dust. Determining what air- 
borne properties have an effect on the perform- 
ance of air cleaners. 

—The design of equipment for natural con- 
vection of cooling and dehumidifying. 

—Pressure losses and flow characteristics of 
multiple leaf dampers. 

—Fan noise variation with changing fan op- 
eration. 


as ASHAE’s slate of officers for 1958 was an- 
nounced at the convention. Elmer Queer, direc- 
tor of engineering research for Penn State Uni- 
versity, is the new president. Other officers are 
first vice president Arthur Hess, president of 
Hess-Greiner and Polland, Los Angeles; second 
vice president Walter Grant, vice president of 
(Please turn to page 209) 








STAINLESS 
STEEL 
SINKS 


MMC RL 








“The customer isn’t going to like that.” 
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‘Sir’? Patrick PEERLESS says... 


“PEERLESS is the place to BUY 
Quality Vitreous China!” 


. . . designed for Customer 
satisfaction, Beauty 
and Dependability! 


No. 5200 Combination 


A profit-maker for dealers . . . dependability 
and lasting beauty for your customers! Thir 
Close-coupled combination is made of the finest 
quality pure white vitreous china for life-long 
cleanliness. Has the exclusive Peerless 4-bolt tank 
connection. Extra large trapway. 


No. 30 Lavatory 
. . Simple installation and sparkling 
? Also available - . white vitreous china make this lavatory 
Lifetime Vitreous China a top seller. Trim 17” x 19” ledge-back 
in 6 rich colors perfectly design. Concealed front overflow, anti- 
: “ splash rims. Rim has concealed recesses 
matched with Alliance, 
Crane, Lawndale & 


for attaching adjustable metal towel 
bars. Takes regulation fittings; 4” cen- 
Southern . Porcelain. 


ters. Give your customer the satisfaction 
of owning quality china. 


Write, wire or phone for further information today! 


PEERLESS POTTERY, INC. @ EVANSVILLE 12, INDIANA 














FOR EXTRA SALES 
tie in with these 


EXTRA TOOLS 


Truck Signs 


Direct Mail 2) 
- 


TV Films 


Radio Transcriptions © 


PLUMBERS’ 
STOP LEAKS pong 


Self-Forming - 


For plenty of local use in build- 
ing your business in 1958, 
direct mail newspaper ads, T'V 
films and radio spots, all han- 
dled for you by your Rheem 
distributor, work together like 
a perfect combination of your 
best salesman and an attrac- 
tive showroom in a prospect’s 
own home. 

This year do more than just 
provide service. Handle Rheem 


Only 3/32" Diameter 


36 Feet on 
Vp Ib. Spool 


SAVE TIME! 
SAVE MONEY! 


ONE SIZE 1S ALL YOU NEEL 


Just Wind—Compress—Leck is 
Sealed! PLUMBERS’ SPECIAL 


dependable products and put 
Rheem Local Advertising in is 


action. It’s ready for you now. Literature ay, 


You’ll be amazed at the extra 


business that will be yours at - 
ee Newspaper Ads 


Have your Rheem distributor show you the new Rheem 
merchandising plans and material... have him tell you 
about the 1958 timed selling events for growth and security. 


YOU CAN RELY ON (% 


water heaters, steam and hot water boilers, central air conditioning, 
warm-air furnaces, plumbing fixtures and water softeners 


South Gate, Calif. - Houston - Chicago - Sparrows Pt., Md. 


THE BIG NAME IN COMFORT 
PRODUCTS FOR THE HOME 
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A “Identification Materials 


works like magic! Forms itself 
into a solid, lead-like, self- 
lubricating washer on any size 
mixing faucet, spigot, radiator 
valve, etc. Speeds work. Cuts 
washer stock. Gives you big- 
ger profit! TRY PLUMBERS’ 
SPECIAL! Available at Plumb- 
ing Supply houses. 


Write for FREE SAMPLE. 


Get MAIL THIS COUPON 
FREE SAMPLE 


1 FLEXROCK COMPANY 
Mail Coupon | 3642 Cuthbert St., Philo, 1, Po. 


l Please send me Folder and FREE SAMPLE of 
PLUMBERS’ SPECIAL Self-Forming Packing. No 
obligation. 


LUMBERS' 


peciag 





Company 
Address 


ee ee ee ee ee ee 





1 
: Nome 
l 
| 
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QUEEN CITY 
VALVES 


No. 125 


BRASS GATE VALVES 
Iron Pipe Size 
Non-Rising Stem—Wedge Gate 
Size—34” to 2” inclusive 

No. 125 C 
BRASS GATE VALVES 
Copper x Copper 


Non-Rising Stem—Wedge Gate 
Sizes—'2”, 4”, ad 


No. 250 
SWING CHECK VALVE 


lron Pipe Size. For steam and water line at pressure up 
to 125 Ibs. Sizes 42” to 2” inclusive. 


QUEEN CITY VALVES, INC. 


1203 Findlay St., CINCINNATI 14, OHIO 











joined saf ely ea 


ne _ Copper and iron, brass and 
Pe ee iron or other dissimilar met- 
SOLDER AND als are safely connected 
FLARE COPPER UNIONS with no electrolysis when 
you use MAYCO dielectric 
couplings and unions. The 
cost is low enough to use 
them on every job—the 
tough nylon bushing insu- 
lates completely . . . with- 
stands temperatures up to 
230° F. and pressures up 

to 1000 Ibs. Order now. 


MAY PRODUCTS, INC. 
BOX 427 GALESBURG, ILLINOIS 


manufacturers of: MAYCO water softeners & filters 
MAYCO dielectric fittings 





hm NEPTUNE LAUNDRY 
= TRAY PUMP 


turns on/off automatically 











i 

















Neptune’s Exclusive New Switch 
Saves Steps For The Housewife 


Automatic operation of Neptune Laundry Tray Pumps is some- 
thing new—convenient—practical! You will want to be among 
the first to make Neprune installations, so here are the facts: 

@ Water flowing from the tray trips the new switch to start the pump action. When the 
tray is empty the switch returns to an off position to keep the pump motor and seal 
from burning out. 

© The rust resistant switch, sealed against dampness and dust, is easily installed with 
a “T” connection in suction piping on new or old installations. 

@ The pumps are ideal for use in homes where no sewers are available or where 
both laundry trays and washing machines are below sewer level. 
You can buy the switch separately for present installations or 
the complete package for new installations. Write, wire or call 
us for price and delivery information on laundry tray pumps— 
or sump pumps—today. 


NEPTUNE PUMP MFG. CO. 
4911 N. 6TH ST. + DAvenport 9-2882 + PHILA. 20, PA. 
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(Continued from page 206) ae 
Carrier Corp., Syracuse, N.Y.; and treasurer 


John Fox, vice president in charge of sales for W | LMI N GTO ad 
Honeywell Controls, Ltd., Toronto, Ont. 

The proposed merger of ASHAE with the OBLONG GREASE TRAPS 
American Society of Refrigerating Engineers Series F-110 
was discussed. A special joint committee al- i 
ready has approved the recommended method hi epedk agg 
of effecting the merger. The proposal now will nl Low tapped 
be presented to members of both organizations outs! de seal. ¥ 
at their regional and sectional meetings this 
spring. 

If the councils of the two associations approve 
the joint committee’s report in June, the merger 
idea will be presented to members at their re- so 
spective summer meetings in Minneapolis, June Our Series F-110 Traps are very efficient for 
93-95, removing Grease, Lint or other foreign matter 
in drainage water. Recommended particularly 
for use in homes and small restaurants. Carried 
in Stock at all times. 








Next on the merger agenda will be a mem- 
bership vote on the proposal at each associa- 
tion’s winter meeting. END 


Write for Complete Catalog 


Modernization Institute 
(Continued from page 100) LOOK FOR THE : > 


said before, in remodeling the contractor 
creates his market. 

Jack Kelly: But remember, other peo- 
ple also profit by the contractor’s venture The Wilmington Casting Company 
into remodeling—namely manufacturers WEianaTou 
and wholesalers—and the contractor can CONSULT YOUR WHOLESALER. 
therefore count on their backing up his 
efforts to build up a remodeling business. 

Wilbur Hokom: Yes, your wholesaler 
and manufacturer can give you adver- . Exclusive 
tising and sales training help. The latter 
is important too, because a remodeling Removable Coil 

Wie “hg ALL Copper 
salesman does need special training. The 
contractor should also be prepared to call TANKLESS HEATER 
on his bank for capital to streamline his Defies Comparison “J, ANY 
operation, if need be. The remodeling ° See te teases either vertical or 
operation needs a showroom and ade- 6 Utindesn tits chitts teen 
quately equipped trucks. of shell or coils 

Robert Tonry: When he first gets into @ Ideal for hard-water areas 

. Our Sist Year 
remodeling, the contractor should exer- 
cise a certain amount of caution in the KAM WATER HEATER MFG. CO. INC. 
jobs he takes on. Personally I think he ae a 
should concentrate on bathrooms and 
heating first, because they so completely * NEW! a Get Ready +. 
represent the contractor’s forte. As he 
gains experience, he can branch out. 


The panelists all agreed with Tonry | VAN Stain ess 
that the contractor who goes into remod- E AL ; 
eling should build up his “repertoire” Steel Si nL 
gradually. Most of them had started in 


specialized fields, but they now under- for fashion 


take projects as large as complete apart- / 
ment conversions. — fo AG am 
DO I NEED A SALES MANAGER? 


The panelists agreed that whether or 
not the contractor needs a manager for 
(Please turn to page 210) 
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Yessir, I'm a nudist myself, but I'm sure 
YOU will enjoy wearing my merchandise. 











American-Standard 
BRINGS YOU AN UNPRECEDENTED 


USE-IT-YOURSELF 


AIR CONDITIONING OFFER 


It’s hard to sell a product you don’t use yourself— 
especially when the customer knows that you don’t. Yet 
some air conditioning dealers are still living in non-air- 
conditioned homes... and conduct business from non- 
air-conditioned shops and showrooms. 


To eliminate this sales handicap, American-Standard 
Air Conditioning Division presents a new and unique 
Use-It-Yourself Air Conditioning Offer. This offer en- 
ables you to install full-scale air conditioning in your 
home or place of business at a low cost you would 
hardly have believed possible. We’ve gone all out to 
make the deal irresistible because we know that when 
your friends, neighbors or customers actually see and 
feel the benefits your system produces, they too will want 
air conditioning. As the Du Pont Survey pointed out, 
neighbors of central air conditioning users are the best 
source of additional sales by a ratio of more than 3 to 1! 


Nothing sells air conditioning like air conditioning 
itself. So Use-It- Yourself and watch your sales grow. 
Your local distributor for American-Standard Air Con- 
ditioning Division products is the man to see. 


* American-Standard and Standard® are trademarks 
of American Radiator & Standard Sanitary Corporation. 


| AMERICAN -Standard 


AIR CONDITIONING DIVISION 


(Continued from page 209) 

his remodeling operation depends upon 
the nature of the individual business. In 
many cases the contractor himself can 
function as the sales manager, leaving the 
job of directing the actual remodeling 
work-—lining up subcontractors, sched- 
uling jobs, etc.—to a special right-hand 
man. He may want to retain the jcb of 
directing remodeling operations for him- 
self and turn over the direction of his 
salesmen to a sales manager. Or he may 
want to consolidate the functions of both 
remodeling manager and sales manager in 
one man. On this subject, here’s what the 
panelists said: 


a Jack Kelly: A remodeling manager can 
be of inestimable help to the contractor. 
He can relieve him of the sometimes very 
complicated job of lining up subs just 
when they’re needed and scheduling jobs 
so that the customers are satisfied and 
the subs’ time is fully utilized. 

Walter Ford: I agree that a remodeling 
manager can assume a lot of the contrac- 
tor’s headaches if he’s a good one. A 
mediocre man won’t do. The remodeling 
manager must be a good leader—he has 
to have a firm hand with the other men 
without being dictatorial. 

Robert Tonry: And he has to have a 
good imagination as far as merchandis- 
ing and public relations are concerned. 

Clifford Carlson: The remodeling man- 
ager must have an executive sense. That 
is, he must not only be able to direct the 
men under him, he also must think of 
himself as part of management—he must 
think of the long haul instead of day to 
day or week to week profits. In other 
words, he must identify himself with the 
company and think of its long-range 
good, in terms of building up a reputa- 
tion and a clientele. Such a man is hard 
to find, but when you have him he’s 
worth his weight in gold. 


«Richard Corcoran: While the remodel- 
ing manager doesn’t need to know the p-h 
industry’s products in great detail, he 
should know enough to be able to talk to 
the men under him and to his customers 
intelligently. 

Wilbur Hokom: The test of a good re- 
modeling manager is this: can he take 
over when the boss is gone? If he can, 
I agree with Carlson. He’s worth his 
weight in gold. END 

(To be continued next month) 
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* CUTS 
SULFLO oniie 


COSTS 


*Trade-Mark of Sulflo, Inc. 


BECAUSE 

















SULFLO NO. 2 


For Machine Use — Lighter 
in density than No. 1. Has 
same properties as No. 1. 


SULFLO NO. 1 


For Hand Threading, Tap- 
ping and Brush On Jobs. 


SULFLO Machine-Kut 


For Pipe Threading Machines and for the machining of high alloy 
steels. Machine-Kut is a sulphurized fluid type cutting oil, trans- 
parent on work. 


Sulflo Products Are Sold By Selective Distributors 


(If you don’t know who your local SULFLO Distributor is, write us— 
we'll be glad to send you literature and put you in touch with him.) 


SULFLO, INC. ELIZABETH 4,N. J. 





Ts 
DEAND WRENCH 


Universal wrench for removal of bathtub wastes, 
tray, plugs and P.O. plugs with full protection 
of fixtures. 
Three-eighths round steel handle is interchangeable to 
hole on either end of tool. 
Top end fits wastes and plugs of Crane 9-50, 9-51, Gerber, 
Lafayette, M. S. Little; Chase, Sanitary-Dash, Scovill, Price- 
Pfister, Sterling and others. 


The three-stepped spring plate on bottom fits tub wastes 


of Kohler, Eljer-Homart, and American Standard. And 
basket strainers. Extra plate (insert) fits waste of Briggs, 

) Crane 9-60, 9-66, 9-55, 9-56, 9-58; Richmond- 
\ O Speakman and Standard. 


O Sold and Distributed Through Your Local 


| 
Renee 


ANDERSON TOOL WORKS 


14 GARVEY STREET, EVERETT, MASS. 


Wholesaler 


w 








MANUFACTURERS’ AGENTS 
REGISTER NOW! 


Manufacturers’ Agency Service maintained for years by 
DOMESTIC ENGINEERING Magazine is for your ben- 
efit and if you have not already registered, write today 
for necessary registration forms and complete details of 
assistance available to agents. 


As a clearinghouse of information for the manufac- 
turers’ agents of plumbing, heating and air conditioning 
equipment, DOMESTIC ENGINEERING Magazine has 
proven invaluable to many leading representatives in the 
past, and if you have not as yet taken advantage, get 
the details today. There is no charge. 

Attach this advertisement and mail it together with your 
letterhead for full information to Manufacturers’ Agency 
Service, 1801 Prairie Avenue, Chicago 16, Illinois. 





BOOST YOUR PROFITS, CUT 
HEATING INSTALLATION COSTS 


GET THE 


J | HEATING 
“) PACKAGE! 


PATCO oil fired units are com- 
pletely wired and assembled 
ready for immediate installa- 
tion at prices competitive with 
warm air! You can make more 
installations, bigger profits 
with each installation. All 
PATCO units are ASME approved. 
For your convenience, too, 
PATCO hot water baseboard and 
accessories are packaged in 
one carton. Copper tube, 
aluminum fin with complete solder bond 
element in another carton. 
Get more details on the profitable PATCO HEAT- 
ING PACKAGE. Write, wire or call 


PATCO 231 N. BREAD STREET 
PHILADELPHIA 6, PA. 


Mw Fr G e Cc °o W Alnut 5-2416 


NEW BOILERS A 
FAST, EFFICIENT 
START. 


"37 - °57 
for 
KEK revives 


OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 


FROM ENTIRE 
SYSTEM. 


K & Ht ate MADISON 


LABORATORY New Jersey 
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NEW! : 
VANSEAL 


Stainless Steel 
Sinks 








SITUATIONS OPEN 





SALESMAN WANTED CALLING ON 

architects and engineers in metropol- 
itan New York area for well established 
nationally known manufacturer of in- 
dustrial and commercial valves. Com- 
mission. Address Key 533-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





HEATING MAN 


For department large distributor. Good 
wage and benefits. Address Key 530-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





SALESMEN WANTED: EXPERIENCED, 
for long established New York con- 
cern, to call a= plumbing and heating 
contractors, carry a complete 
plumbing sidblaity line. Choice terri- 
tories open. Commission. Address Key 
622-D, “DOMESTIC ENGINEERING,” 
1861 Prairie Ave., Chicago 16, Illinois. 


SITUATIONS WANTED 








HAVE CAR WILL TRAVEL 


Experienced manufacturers peeanie- 
tive, aleo a mast 

with the plumbing on = industry 
for the past 20 years. Resident of 
Memphis and well acquainted in the 
Mid-South territory. Willing to re- 
locate. Prefer sales or field representa- 
tive position. Address Key 525-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 











Advertising Department, 


ceding publication date. 








——— 


RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 1801 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


Fifteenth of month pre- 














REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





MANUFACTURER'S AGENT 


For complete line of plumbing fixtures 
and heating products. List lines now 
handled, territory covered. Address 
Key 527-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





REPRESENTATIVES WANTED. MANU - 

facturer of competitive line of lead, 
aluminum, galvanized steel, copper and 
hiboot roof flashings, also galvanized 
adjustable conductor ells is expanding 
present sales area. Territory available: 
Pennsylvania, New Jersey, Maryland, 
Delaware, Indiana, Illinois, Michigan, 
Wisconsin, Minnesota, Iowa, Nebraska, 
the Dakotas, Rocky Mountain and 
Western States, also Central and 
Western Kentucky. Write listing lines 
at present, territory, references, etc. 
Address Key 519-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





RETIRED MEN 


Make money by spending a few pleas- 
ant hours a day visiting with your 
friends in the plumbing trade, repre- 
senting the manufacturer of a quality 
line of brass and specialty items. Ad- 
dress Key 544-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





MANUFACTURER OF QUALITY CAST 
brass plumbing and heating valves, 
faucets, specialties looking for a com- 


mission agent calling on plumbing 
wholesale houses also irrigation, gar- 
den supply and wholesale hardware 
firms in Fort Worth or Dallas covering 
Eastern Texas. All replys in strict con- 
fidence. Address Key 542-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 





REPRESENTATIVES WANTED 





NATIONALLY SOLD LINE 


of complete medicine cabinets, shower 
doors and enclosures, seeking live wire, 
hard working representatives in many 
key areas. Protected territory, com- 
mission basis. Give experience and 
background for consideration. Replies 
eonfidential. Address Key 528-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 
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REPRESENTATIVES WANTED 


Solder manufacturer, well known, de- 
sires individual manufacturers’ repre- 
sentatives in Ohio, Illinoi di 
Wisconsin, Mississippi and Kentucky 
making personal calls on plumbing and 
hardware wholesalers. Commission basis. 
Give full particulars, i.e.: lines, terri- 
tory, experience, in first letter. Address 
Key 531-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 





WELL KNOWN MANUFACTURER OF 

complete line of drainage and sump 
pumps now has States of Texas, Okla- 
homa and Arkansas open. Will place 
line only with manufacturers’ repre- 
sentative with established clientele, and 
has own warehouse. Address Key 
526-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


VOLUME SALESMEN ONLY 


Only representatives who are interested 
in large dollar ‘volume and who can 
continually bring in the sales need ap- 
ply. We have the finest imported cop- 
per tubing, chrome traps, brass pipe, 
valves, etc., ali te American specifica- 
tions and with prices mo one can touch. 
All territories open. Address Key 

343-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chieago 16, Illinois. 











EXCLUSIVE PROTECTED TERRITO- 

ries open for nationally distributed 
unique washer replacement plumbing 
specialty item packaged for sale to 
plumbing supply houses, hardware dis- 
tributors and retailers. Unique demon- 
stration sells 8 out of 10 on first call 
Address Key 509-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


UPSTATE NEW YORK 


To work on a 50-50% basis selling to 
established accounts, large dollar vol- 
ume products—such as; copper tubing, 
brass pipe, soil pipe, sinks, valves, closet 
combinations, steel pipe and traps. Only 
aggressive and experienced man or 
agency presently calling on the plumb- 
ing supply jobber need apply: Address 
Key 540-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 








MANUFACTURERS’ REPRESENTA- 

tives for a fast selling, lowest priced 
quality line folding wood rules sold 
only to large plumbing supply whole- 
salers. Large volume private brand or- 
ders. Representatives who carry small 
stock also desired. Several territories. 
Address Key 535-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 





WANTED 
SALES REPRESENTATION 


in Wisconsin, Minnesota, Upper Michi- 
gan. We are looking for a man now 
calling on industrial users of pipe, fit- 
tings, flanges and valves who wants to 
add to his income with allied but non- 
competitive lines. We are aggressive 
distributors of ferrous and non-ferrous 
pipe, valves, flanges and fittings—with 
large inventories. A man who knows 
his business and will work at it for us 
can make substantial earnings with 
steady repeats. Write full details to: 
Address 'Key 541-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 








FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 214 AND 216 
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SINGLE HANDLE 
r J 


A COMPLIMENT TO 
ANY KITCHEN... 
WENT OR A REFUND O 
Fecmethes by > 
Good Housekeeping 
Sor 4s ADVERTISED wees 
NATIONALLY ADVERTISED... 
NATIONALLY ACCEPTED... 
NATIONALLY DEMANDED... 
“DELTA ae IN CANADA: 


EM LIMITED 
AN APPOINTMENT OF QUALITY.” 16 Phe Pc SO 


Delta raucer 


12825 FORD ROAD DEARBORN, MICH. 
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1 Hhlelbapony 


Look for new KEY-TITE on your distributor’s shelf 
or catalog list. Now, even MORE PLIABLE ... 
and even LONGER CAN LIFE ... plus the same 
POSITIVE SEALING action that made it famous 
for forty years. 

New Formula KEY-TITE is easily applied, will not 
seize the joint, will not squeeze out. 

Use KEY-TITE for the finest possible sealing of 
water, gas, low-pressure steam lines. 

Seal Right with KEY-TITE Water Proof Pipe Joint 
Compound. Order from YOUR Supply Store or 
write for free sample. 


W-K-M 


owision of C1 C f_inpustries a 
sCotroeatie awe 





Sanne: 9. 0. OO 2Hti, WONETO, TURES 
MAILING ADORESS: P. 0. 7 . 
WEW Pd KT 5705 
mpnove 
ToRMus 


a7 


KEY-TITE is a registered trademark 


of acf Industries, Incorporated 
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DEPED 


FORT 
RECOVERY 
makes the 


IFFERENCE 


Consistency 

of quality 

control in die cast 

plumbing fittings is 

one of the reasons the name 

Fort Recovery has become a 

symbol in the plumbing industry. 
More and more manufacturers are 
insisting on Fort Recovery quality 
because only laboratory-controlled 
alloys are used to give lasting 
strength and finish. All lock nuts and 
slip nuts are tapped and checked for 
uniform standard threads permitting 
interchanging. Nuts are 

buffed and triple plated 

for lustrous chrome finish and tong 
wear. Your inquiry will be welcomed. 


T RECOVERY /rduhis INC. 


antetee) f Memb oh bet ete Me 


_ Fort RECOVERY, OHIO 


5 YOUR SERVICE PROBLEM DUE TO 
Sr MODERN DETERGENT FUEL OILS- 


Hydrovalve‘s Hew NEOPRENE-BINDER 


re abe 





costly call backs 
on your Oil Burner Servicing. 
Modern fuel oils attack 
ordinary Gasket material... 


Hydrovalve's 
NEOPRENE-BINDER 


completely saturates the fibres 
of the Gasket material 
and makes them detergent resistant... 
for long-lasting 
seepage-free sealing. 


ge 


Hydrovalve Co. 


1319 Utica Ave., Brooklyn 3, N. Y., BUckminster 4-1330 





ADVERTISEMENTS 





REPRESENTATIVES WANTED 





LINES WANTED 


LINES WANTED 





SUCCESSFUL, ADVERTISED, QUAL- 
ity line shower and tub enclosures 
available for 1. Eastern Pennsylvania, 
2. New York State. Experienced repre- 
sentatives selling building and plumb- 
ing distributors Address Key 524-D, 
‘DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


WANTED 


Agent calling on plumbing wholesalers 
to handle competitive line of clevis 
hangers, perforated hanger iron, etc. on 
commission basis. A few exclusive ter- 
ritories are open. List lines carried 
and territory covered. Address Key 
538-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


IBR RATED BASEBOARD AND CON- 

vector manufacturer, aggressive and 
growing concern, desires experienced 
manufacturers’ representative with fol- 
lowing. Exclusive territory, quality line 
and competitive prices. Excellent 
portunity. Address Key 513-D, - 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Tllinois 


REPRESENTATIVES WANTED IN EX- 

clusive territories to represent man 
ufacturer of school room unit ventila- 
tors, fin tube radiation and haseboard 
A terrific opportunity for aggressive 
sales engineers Only hard workers 
need apply. Address Key 510-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Tllinois 


REPRESENTATIVES WANTED 
California, Oregon, Washington, Ne- 
vada, Idaho and Nebraska open for 
representative handling water well sup- 
plies. Patented items. Give details— 
present principals, number of men 
traveled and territory covered. BREN- 
NER MFG. CO., Box 117, Boyertown, 
Pennsylvania. 
MANUFACTURERS’ REPRESENTA- 

tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial specialties now being 
sold to quality trade. Repeat items, ex- 
cellent commissions, exclusive terri- 
tories open. Write full details in con- 
fidence. Box DE 1799, 125 W. 41 St., 
New York, New York 


FREE SERVICE | 


Manufacturers’ agents register now. 
Manufacturers’ Agency Service main- 
tained for years by DOMESTIC EN- 
GINEERING Magazine is for your 
benefit and if you have not already 
registered, write today for necessary 
registration forms and complete details 
of assistance available to agents. As a 
clearinghouse of information for the 
manufacturers’ agents of plumbing, 
heating and air conditioning equipment, 
DOMESTIC ENGINEERING Maga- 
zine has proven invaluable to many 
leading representatives in the past, and 
if you have not as yet taken advantage, 
get the details today. There is no charge. 
Attach this advertisement and mail it 
together with your letterhead for full 
information to Manufacturers’ Agency 
Service, 1801 Prairie Avenue, Chicago 
16, Illinois. 
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BOSTON 


manufacturers’ representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representation to additional quality line. 
Address Key 507-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 
MANUFACTURERS’ REPRESENTA- 
tive 12 years experience selling to 
plumbing and heating wholesalers in 
Ohio. Excellent following. Desires one 
additional line. Address Key 489-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois 


SEEKING MAJOR LINE 

Well established agents with 10 years 
experience selling the jobber in western 
Pennsylvania and West Virginia, desire 
additional line. We travel 2 men. Ad- 
dress Key 496-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 
Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


WANTED ADDITIONAL PLUMBING 

lines, territory Missouri, Kansas, 
Iowa, Nebraska, Oklahoma. Over 20 
years experience selling the plumbing 
and hardware jobbers. Excellent accept- 
ance. Address Key 536-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois 


LINES WANTED—OHIO 


Manufacturers’ Agent traveling Ohio 
desires plumbing or heating specifica- 
tion and jobbing items sold through the 
plumbing and heating wholesalers. Has 
10 years experience calling on architects, 
engineers, contractors and wholesalers. 
Address Key 520-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


SALES REPRESENTATIVE NORTH- 


ern California. Selling plumbing 
wholesalers. Interested in representing 
manufacturer of soil pipe, toilet seats, 
tubular brass goods or allied products 
Should you be thinking of a change or 
considering entering this market, am in 
a position to give aggressive coverage 
in eonfidence Address Key 
9-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





~ ADDITIONAL LINE WANTED 


Experienced manufacturers’ agency 
wants one more high quality line in 
plumbing and heating field. Headquar- 
ters Phoenix, covering Arizona, New 
Mexico, western Texas and southern 
Nevada. Address Key 448-D, “DOMES.- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 








MANUFACTURERS' AGENT 


Established over 20 years desires an 
additional line. Intensive coverage 
of Kansas—Missouri—Southern Illinois. 
Have wide acceptance plumbing and 
hardware jobbers. Address Key 498-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


NEW REPRESENTATIVE 
SOUTHERN STATES 


coverage. For many years executive 
of large wholesaler of plumbing, heat- 
ing and refrigeration supplies. W. M. 
McKINNEY, 230 Deloach, Memphis 


11, Tennessee. 


PLUMBING-PIPING-TOOLS. SOUTH 

ern California, Arizona, Southern Ne 
vada. Sales to jobbers, wholesalers, and 
OEM's Warehousing THOMAS > 
MORSE, 4937 Malta Street, Los Angeles 
42, California. 


MAJOR LINE WANTED 


Texas, Louisiana, Mississippi. Well es- 
tablished organization with warehouse 
facilities in New Orleans. 27 years ex- 
perience. References. Address Key 529- 
D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


NEW YORK AND NEW JERSEY 


We are a well known productive manu- 
facturers’ representative sales organiza- 
tion, traveling 4 men, servicing the 
plumbing and heating jobbers. We are 
looking for one quality line to fit in with 
the top companies we now represent. 
Warehouse facilities available. Address 
Key 537-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 
CAN GIVE TOP REPRESENTATION IN 
metropolitan New York area. Heavy 
background in wholesaling and manu- 
facturing sales in plumbing and heat- 
ing. Will consider proposition to devote 
my full time to one line. Address Key 
430-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois 


L. C. FOOTE 


221 Hurlburt Rd., 
Syracuse 3, N. Y. 
Wholesale Jobber Only 
New York State 


SALESMAN GOOD FINANCES HAS 

traveled state of Louisiana 12 years 
calling on plumbing and heating con 
tractors Looking for direct factory 
lines handle on brokerage basis. Ad 
dress Key 518-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave., Chicag: 
16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 212 AND 216 





DoMESTIC ENGINEERING, MArcH 1958 





Ce) ae JOIN THE 


never have to pamper ‘“éaine tesco” 


Specify F-M Split-Case Centrifugal Pumps Flexible Plastic 
: Pipe Contest 


ON 


Booster Service 
Cooling Towers 
Water Treatment 
Genero! Water Supply 


Capacities, pressures and sizes for any require- a . 
ment. Single-stage or multistage. ae genre Ser 


Unsurpassed for low-cost maintenance and 
high, sustained efficiency over wide range of 
conditions. 


F-M Westco Peripheral Pumps 


Hot Water Circulation 
ice Water or Brine 


Clear Water 





Capacities to 200 gpm. Pressures to 900 ft. Sump Pumping 
Sizes 14%” through 2%”. Horizontal, single- Boilers 


stage or multistage. _ 
: _? 
Develops high pressure at normal operating Booster Service, ete. FLEXIBLE PLASTIC PIPE Quest 


speeds. Handles widely varying heads with 4 
little change in capacity. j on » 


«++ you may also win one | == 


F-M Builtogether Centrifugal Pumps of 4 trucks...in addition | = _ 
to one of 100 other prizes in the 
DU PONT PLASTIC PIPE CONTEST! 


Cresline is the proved right flexible plastic pipe. Proved 
right by grueling accelerated use tests. Checked for 
Refrigerants quality through every stage of production. Approved 
Boiler Feed for drinking water use by the National Sanitation 
Capacities to 900 gpm. Pressures to 525 ft. Cooling Towers Foundation. Guaranteed right in writing! Because 
Sizes %” through 5”. Single-stage or multi- Cresline is made of Du Pont Alathon 25, the finest 
enn. quality virgin polyethylene, those who handle Cresline 
General-purpose, close-cougled pump and are eligible to enter Du Pont’s easy contest. Entry cards 
motor units mount in any position—horizontal, i * 8 OO - 
vertical, angular. are attached to each coil of Cresline Flexi- 


F-M frame-mounted end-suction pumps are ble Plastic Pipe. Write today for literature 
also available in a wide range of sizes. 


Hot and Cold Liquids 


and name of your Cresline representative. 
RRS SS RR ASE RCE A SCARE RN RO OER 


F-M Pomona Water-Lubricated Turbine Pumps Townee|| Investigate Cutie KL (Kralastic). .. 


re Se ee ee | eee ee ieee, the superior plastic pipe for extra-rugged use! 
for any requirement. - ead i —| 
Air Conditioning ~-: 


Easily installed, easy to adjust 
for varying field conditions. Refrigeration 4 


Available with wide choice of 


Psy Cooling Towers 


Cresline KL pipe is made from 100% vir- 
\ \ gin Kralastic resin. The lightest of all semi- 
Sump Pumping, etc. = | rigid or rigid plastic pipes, it is excellent 


Call in a Pump Expert— = 
Your Fairbanks-Morse Sales Engineer Write for 
Be sure of low-cost, foolproof pumping installations that FREE working pressures permit. Because of its 
match your exact requirements . . . call in your Fairbanks- authoritative extra strength, it can be used in many ap- 
Morse Sales Engineer. Take advantage of his broad tech- booklet... plications instead of metal pipe at a sav- 
nical background and expert knowledge of pumps for air WO ’ 7¢e07 “Sei : 
conditioning, plumbing and heating. Call today, or write “HOW TO — of 50% to 5% on installation costs. 
Fairbanks, Morse & Co., Dept. DE-3, 600 Se. Michigan CHOOSE AND Write for details. 
oh pin enrol All Plastic Pipe Is Round, Black and Has 


a Hole in It... But There Is a Difference! 
G FAIRBANKS-MORSE : 
‘ @ name worth remembering when you want the BEST 
PUMPS + SCALES + DIESEL LOCOMOTIVES AND ENGINES + ELECTRICAL MACHINERY CRESCENT PLASTICS, INC. 


RAIL CARS + HOME WATER SERVICE EQUIPMENT + MAGNETOS | Dept. E-8, 955 Diamond Ave. ° Evansville 7, Ind. 


for many home and industrial uses includ- 
ing drinking water service lines where 
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ADVERTISEMENTS 





LINES WANTED 


LINES WANTED 





MISCELLANEOUS 





ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 





VOLUME SALES» 


Competitive lines sought by vigorous 
representative calling on plumbing and 
heating jobbers in Arizona, New Mexico 


and El Paso, Texas. Address Key 


532-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





TENNESSEE-ARKANSAS COVERAGE, 

wholesale plumbing and hardware 
jobbers. Let us have your line. Effec- 
tive, efficient, experienced. HORACE 
WRIGHT AND COMPANY, 1759 Overton 
Park Ave., Memphis, Tennessee. Phone 
BRoadway 8-7346. 


NORTHERN OHIO 
WESTERN PENNSYLVANIA 
Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Resume, 
references, etc. available. Address Key 
508-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


MR. MANUFACTURER 


For outstanding representation in 
northern New Jersey area contact the 
New Jersey Sales Representatives As- 
sociation (a five year old organization 
of 33 leading independent sales repre- 
sentative agencies distributing plumb- 
ing, heating and industrial supplies ex- 
clusively to wholesalers.) A complete 
list of member firms can be obtained by 
writing: Secretary—1334C Sperber Road 
—Fair Lawn, New Jersey. 
SPECIALTY WANTED. ESTABLISHED 
specialty salesman Los Angeles area 
will handle a good plumbing item direct 
from manufacturer on straight commis- 
ston wholesale or retail. J. E. BOYER, 
3954 Virginia Ave., Lynwood, California. 


STATE OF NEW JERSEY 


Experienced one-man operation desires 
additional lines. Can give concentrated 
coverage. Address Key 454-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


LINES WANTED: 


Missouri, Kansas, Illinois. Manufac- 
turers’ representative established 12 
years calling on wholesale plumbing, 
heating and mill supply trade seeks one 
additional line. Must have good po- 
tential and be repeat iter. Can furnish 
Al reference. Address Key 523-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 
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ESTABLISHED 
MANUFACTURERS’ 
REPRESENTATIVE 
covering Wisconsin, Illinois, Northern 
Indiana has time to promote one more 
quality line to the plumbing wholesaler. 
Address Key 534-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





SEEKING ADDITIONAL LINES 


Chicago manufacturer’s agency with 

plete warehouse facilities seeking 
manufacturers who want large move- 
ment of their products. Concentrating 
on plumbing supply houses in five mid- 
western states. If you want the job 
done properly with young aggressive 
organization. Address Key 413-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 


rie Ave., Chicago 16, Illinois. 








BUSINESS OPPORTUNITIES 





INTERESTED IN OBTAINING ACTIVE 

experienced partner in proven whole- 
sale plumbing supply house in busiest 
area in Florida. Minimum investment 
$20,000.00, if interested write: Address 
Key 521-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, Il- 
linois. 





PATENTED MACHINE 
PIPE LINE CLEANER 


Requires financing and marketing. Posi- 
tively snakes out hard congested pipe 
line through to main. Operates while 
water is turned on. Will sell or royalty. 
R. A. POEKERT, 3141 McRoberts 
Road, Pittsburgh 34, Pennsylvania. 





MISCELLANEOUS 





STEEL PIPE 


All All 
Sizes Specs 


Mechanical and Pressure Tubing 
VALVES and FITTINGS 
CARBON—CARBON MOLY 
CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
ODD SIZES & SPECS 
MIDCONTINENT 
TUBE SERVICE, INC. 
2120 Lee St., Evanston, IIl. 
Avis 8-4030 
Teletype 2276 Evanston, III. 


DOUBLE YOUR INCOME FROM YOUR 

newspaper advertising by using our 
low-cost cartoons on plumbing, heating 
and air conditioning. For free proofs 
write to: LILLY CARTOON SERVICE, 
Box 167, Long Beach, California. 








Use These Pages to Get 
What You Want 


Are you looking for a competent em- 
ployee? 

Do you contemplate changing posi- 
tions? 

Do you have a patent for sale? 

Do you wish to buy or sell a plumbing 
and heating business? 

Are you a manufacturers’ representa- 
tive seeking additional lines? 

Are you a manufacturer seeking ad- 
ditional representation ? 

Your advertisements, under the proper 
classification in these pages, will put 
you in touch with the people you desire 
to reach. . 

The cost for light-faced advertisements 
is only 15 cents a word and the mini- 
mum advertisement is only $3.00 per 
insertion. 

Bold-faced advertisements are $6.00 
per inch. Address your advertisements 
to Classified Advertising Department, 
DOMESTIC ENGINEERING, 1801 


Prairie Avenue, Chicago 16, Illinois. 





BOOKS 





“PRACTICAL PLUMBING” GIVES YOU 

the short cuts to all of your plumbing 
installations. Makes your job easier. 
Helps you do a better job in less time 
Many drawings, illustrations, charts, 
graphs simplify the use of this book 
66 tables have pipe sizes and weights, 
tank capacities, etc. All material pre- 
sented in an easy-to-understand man- 
ner. 6 big sections and 27 chapters 
cover every phase of plumbing, includ- 
ing the drainage system, hot and cold 
water supply, miscellaneous services, 
special installations, electricity in 
plumbing work, and plumbing fixtures 
and materials. 409 pages, size 54%” x 
84”. Beautifully bound. Price postpaid 
$3.50. Book Department, DOMESTIC 
ENGINEERING, 1801 Prairie Avenue, 
Chicago 16, Illinois. 


“LABOR AND MATERIAL.” ESTI- 

mates for plumbing and heating 
Adaptable for making estimates for 
any type of residence or multiple-story 
building. Stop losing jobs and money 
because of bids that are either too high 
or too low. This book gives yoy all the 
facts you need to make the right bid 
Helps you avoid the pitfalls of hidden 
labor and material costs that frequently 
mean the difference between profit and 
loss. Diagrammatic drawings clarify 
the installations discussed. Charts show 
labor, time and materials required. Use 
it to determine overall costs and to 
verify detailed estimates. 125 pages 
size 54%” x 8%”. Price postpaid $2.50. 
Book Department, DOMESTIC ENGI- 
NEERING, 1801 Prairie Avenue, Chica- 
go 16, Illinois. 








FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 212 AND 214 
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“Sure! This Walker Unit 


Specify and install 
Ends All My Draft Problems” 


TEMCO 
GAS HEATING EQUIPMENT 


with confidence 


Contractors and consumers everywhere recognize Temco as the Gos 
Heating Specialists for the Nation. Temco engineering makes installa- 
tion easy and satisfaction a certainty. Temco furnaces are designed to 
fit all applications—basement, craw! space, closet, alcove, or attic— 
and in a choice of all sizes . . . priced to fit all budgets. 


The Temco line includes 
Hi-Boys, Lo-Boys, Counter- 
Flows, Horizontal, and 
Gravity Furnaces with a 
complete selection of size 
in each series. Temco 
specialization affords 
such features as: 


© Cabinet finished in hand- 
some tan wrinkle-baked 
enamel. 

© Fiberglas Dust-Stop filters 
to keep air clean end fresh. 





WALKER 


DY aehammlilelt hate .t-tel i iehiols 


SHUR -FLO 


“1 don’t fuss and fret 
with uncertain draft 
anymore since Walker 


brought out this low- | 
inducer- | 


priced draft 
regulator combination. 
Now, | install Walker 


inducers on all my jobs. | 


That puts me way out 
ochead, because with 
good draft | know every 


job will be exactly right 


from the start. 


Most Hhicient Draft 
Control System Ever Made” 


Say Heating Contractors, Architects, Builders & Home Owners 





@ The quiet blower is “file- 
Drawer” type assembly for 
easy maintenance. 

© Built-in Draft diverter con- 
trols chimney down draft. 

© Ceramiciod’ heat exchang- 
ers with 20 year warranty. 


CHANG 
t es 





Here’s an economical answer to every draft problem 
from older heating installations to modern, low-roofed 
houses. The new Walker Shur-Flo (Pats Pending) 
is the surest draft system ever devised — and the most 
economical. Walker’s fan operated draft inducer 
moves ONLY flue gases ...does not suck in outside 
air. No wonder it runs quieter, costs less, requires less 
power. Walker does a complete job of inspirating 
draft and controlling excess draft. Models available 
for oil, gas, and coal fired installations. 


Perfect for modern homes whose lower chimney 
heights present a draft problem, the new Walker Shur- 
Flo is popular with heating contractors and builders 
because it installs quickly at any angle — vertically, 
horizontally or at a pitch. Economical in cost, it is 
highly profitable since it virtually eliminates costly 
call-backs and corrections. The carefully balanced 
propeller type fan and small but sturdy motor assure 
quiet trouble free operation, free from vibration. 


For full details see your supplier or write direct. 
Other Famous Walker Draft Controls serving 25,000,000 Users. 


> 
= 


Royal Wolker Walker Gas Walker 
Purple Junior Line Double Swing Chimney Cap 


WALKER MFG. AND SALES CORP. 
1780 Penn St., St. Joseph, Mo. 


eeeeeeeeeeee 
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Every Temco furnace reflects the advantages of Temco specialization 
in the gas heating field. Specify Temco with the assurance that you 
recommend the best in service, safety, and economy. 


The heat exchangers are finished in Temco's exclusive Ceramiclad’ , 
the porcelain enamel finish similar to that used for jet aircraft com- 
bustion chambers. Ceramiclad* withstands far greater temperatures 
than any furnace will ever reach—is impervious to condensation and 
carries a written 20 year warranty against rusting or burning out. 


Remember, too, there’s a Temco air conditioning unit to use in com- 
bination with every Temco furnace. 


*Trode Mark Registration Pending 


For complete information, write: 


TEMCO, Tales 


NASHVILLE 9, TENNESSEE 


“THE COMPLETE LINE OF GAS HEATING EQUIPMENT” 





ROOM HEATERS ¢ FLOOR FURNACES * WALL HEATERS © UNIT HEATERS 
WARM AIR FURNACES © AIR CONDITIONING * GAS WATER HEATERS 
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PUT YOUR MONEY 
IN SALES APPEAL 


but don't “Gold-Plate” the drain! 




















Specify Republic Steel Pipe for maximum economy in waste line service 


Today, more than ever, it is true extra-value 
that converts ‘‘just-lookers” into home buyers. 
That’s why discerning building contractors 
put more dollars into practical sales stimu- 
lators—and insist on maximum economy in 
basic material selection. 

When it comes to waste line specification, 
Republic Steel Pipe provides actual savings 
for home builders and owners alike. 

For the builder, low initial cost is only the 
first of many advantages of Republic Pipe. 
This, coupled with stability in price and 
availability, means no profit-robbing cost 
fluctuations or work stoppages. And, since 


one grade meets all requirements, inventory 
expense and problems are minimized. Danger 
of installing wrong grades is eliminated. 

Finally, excellent workability of Republic 
Steel Pipe, plus years of know-how in 
handling steel pipe offered by every repu- 
table plumbing contractor, add up to fast 
economical installations—good for the life 
of the building. 

All of these factors mean true extra-value 
for builders and buyers. For complete data, con- 
sult your Republic Pipe Distributor, or write 
Republic Steel Corporation, Dept. DE-5368, 
1441 Republic Building, Cleveland 1, Ohio. 


REPUBLIC STEEL 


Weldi Widest Range of Standart, Stole anit, Steel, Products RRS) 
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Food Machinery & Chemical as 

Peerless Pump Div. 
Ford Motor Co. 
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Continued on Next Page 
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They may look alike, but... 


There's 
only one 


ORANGEBURG. 
GE Brand! 


Like black cats, all bituminous pipe quality on every job you install. It’s TTTTUNTEE 


may look alike . . . but there’s only _ your assurance of satisfied customers. L| F e 
one genuine Orangeburg. 





Only an authorized Orangeburg Pipe 
It's the quality not the color that has = Wholesaler can supply you with the 


made Orangeburg THE brand name — genuine Orangeburg brand. Make 
in bituminous pipe. sure you get it . . . look for the name 
Be sure you deliver Orangeburg “Orangeburg” on pipe and fittings. ten 


ORANGEBURG MANUFACTURING CO., INC., Orangeburg, N. ¥., Newark, Calif. 


ExciusivedO o 

ee ORANGEBURG» a ‘e's ORANGEBURG pinings, featuring 
laperweld Joints, sim 
pluty installatien 


Damepatic ENG@INBRRING, Maren 1)An 





DAVE SCORES AGAIN! 





HERE'S THE BIG NEWS...! PROMISED 
YOU... CORALWARE NOW OFFERS YOU 


TOP QUALITY 
STAINLESS STEEL 
SINKS 


...ONE ORA HUNDRED!* 





Kyou can combine stainless 
steel and porcelain enamel 
orders to secure freight 
allowance, 


BEAUTIES! 


Top quality nickel-bear- 
ing stainless steel—4- 
hole ledge type, satin 
brush finish. 


No. S-2124-L4. 24" x 21"x7" 
No. S-2132-L4. 32” x 21" x 7" 


CORALWARE 
"Satin Regal’’ No. S-2124-L4 


FAST DELIVERY 


from stocking warehouse 
* 


ORDER NOW 


— prices can’t go any- 
place but up! 


: CORALWARE 
e “Satin Regal"’ No. 2132-L4 


CORALWARE 


—collect, of course 
MANUFACTURING COMPANY 
2401 South Kolin Ave., Chicago 23, Illinois 
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PIPE COUPLINGS 


Every Coupling needed 
in any size require 





Shallow Well 
Well Drillers 
3000 \b Hydraulic 
6000 |b Hydraulic 
Half Couplings 

(Railroad) Blank Couplings 
as Well Casing ~~ 
Reamed and Drifted Drive 


Standard Merchant 
Extra Heavy 
| AP.\. Line 
| AP.\. Tubing 
AP.\. Casing 


SEAMLESS STEEL FITTINGS 


au 


PIPE PLUGS HEX BUSHINGS 


REDUCING STEEL CAPS 


A superior product, 
COUPLINGS 


competitively priced 
conveniently cartoned. 


ealiel Tee 


TRADE MARK 


for dependable plastic pipe connections 
Well seal elbow, sizes 34” thru 
1%)". Male and female thread 
adapters and insert couplings, sizes 
WY," thru 2”. Male and female venturis 
available in 1”, 


1%", and 1 Y2” diameters. 


MALE and 
FEMALE 
VENTURIS 


“‘metal to metal threads” 


Exclusive feature: 


GALVANIZED—Hot dipped and 
zinc plated. WELL SEAL 
BRASS—85-15 Red Brass. ELBOWS 


=e 


INSERT COUPLINGS 


MALE and FEMALE 
THREAD ADAPTERS 





INSULATING UNIONS 


COPPER-FROM-STEEL 
id 
BRASS-FROM-STEEL 
7 


STEEL-FROM-STEEL 





CAP-TITE SANITARY 
WELL CAPS 


with BOND TITE-BEAD* 


ined for 
For positive sealing. Carefully machine 
ook and easy installations. 


*Pot. Pend. WELL POINTS 
and EXTENSIONS 


i ints for sandy 
;-Well Drive Points 
= Protecto-Screen Well Points 
for ‘rocky, gravel soil. 


\ 


DRIVE 
SHOES 


DRIVE COUPLINGS 


~ 


yee Wt 


MFG. & SUPPLY CO. 


COLUMBUS, OHIO 





Here itis actual size--- 


New one for the big ones 1 big 
capacity, 2-inch valve that rounds out the great 


line of McDonnell ASME Btu-rated relief valves 
for space-heating hot water boilers. To build a 
valve of this size that would measure UP to 
McDonnell safety standards, we had to do it 
differently. You'll find the story interesting 
and significant. Ask for new Bulletin P-32 


MCDONNELL & MILLER, Inc. 


3500 N. Spaulding Ave., Chicago 18, Ulinois 


Dong (ne ew < The ng Well 
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